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Making a World-Market 
for Burroughs Machines 











Once upon a time, when the add le a | emarkable deve 
position was still in «embryo, William Sx d Bu een accomp ed 
sociates were in great need of ey t ish t , r. educate the 
sale of the invention eping expert wate Cit 

Finally, in their necessit \ { © uses of the 
in return tor a sum of mone ‘ et ‘ t ecialized dep , 
sequent development, ridiculou I machines t ” 
we have developed the \ Ml ' ot 
the rest of the world seer , 

Realizing this conditi ‘ sine wn 
market as fully as the Am the B ty t ; 
ranged, taking in the foreigr KB \ tion som 4 
Machine Company av muy ( 
manufacture and sell Burrou \ hv 75.000 Bu 

The following facts wi 1R0 
conditions which brought > \ 

and finally restored to this‘ ‘ : 

Since the first Burroug \\ Sau, , 
the sales in this country ha ‘ 
each successive yeal met Va \ ts 
a twelvemonth—until in 1007 
were 13,315 Burroug! ‘ reat 
greater volume in 1908 

These thirteen-thousand and some Bur 1 vere las 3 ‘ 
sold toall kinds of concerns ul retail stor - sitietlta eats tee Ha 
as wholesal. houses, banks, factorics, et r} re ti 
that the value of the Burroughs in every line of now pretty ind salesmanship are to be 
well understood, and may be said to speak for th: lustry the change in the 
since about 90 percent of all the adding-and-li i t as great 


are Burroughs 








BURROUGHS ADDING MACHIN 


London 





Block 39, Detroit, Michigan, U. S. 


Berlin 


Paris 
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STRATHMORE 


Typewriter Papers and Manuscript Covers 











that are good for you to sell. They are absolutely and positively good; they have to be for they are 
taken from our STRATHMORE PARCHMENT, ALEXIS BOND and SAXON BOND. These papers 
have been made for years and have been factors in establishing our reputation as makers of good papers. 
@ STRATHMORE TYPEWRITER PAPERS are put up in sizes and weights to meet, we believe, all 
demands. STRATHMORE Manuscript Covers are a special rag quality in four colors, two sizes and 


deckle edges. They are the handsomest, yet one of the most practical lines on the market. 


@ We will be glad to send sample book showing the complete line to responsible parties in the trade. 











@ They are papers we are proud to sell; they are papers you would be proud to sell, and are the kind 


MITTINEAGUE PAPER COMPANY 


MITTINEAGUE, MASSACHUSETTS, U. S. A. 
Makers of “STRATHMORE QUALITY” PAPERS 








ae LLL IS PLO PPPS 


THE FOUR PARTS TO SUCCESS 


QUALITY OF THE PRODUCT 


Our machines are put through a thorough process of rebuilding from the ground up. Every worn and defect- 
ive part is replaced—the machine we class as ‘‘Rebuilt’’ is as good as new by no exaggeration. Then 
we have machines that come to us in good condition, and are cleaned up,and machines ‘‘In the 
Rough.”’ The latter are sold just as theystand. Inall grades, Rebuilt “Ready to Use’”’ and 
“In the Rough,” you will secure from us the very best values for the money. Get 

the agency for Ramer’s Bichrome Attachments for the Remington 


CO-OPERATION 


We 


you reg 


territory, 
selections 


| 


cial needs. 
all the means we can devise 
assist you 1n 


and establishi1 





respt nd with j ‘ : PROTECTION 
he — ee. ar 28, 32¥. a ag = We sell to the trade only, 
trade, ( : , S 
de, ane © WV: ys “++ 1 Sl We do not sell the user. 


make special 
We forward all inquiries to 


adapte d to spe- 


In short, by the local dealer represent- 


ing us. 
making sales 
r your trade. 


LARGE AND VARIED STOCK 


the least of the essentia! factors for Dealership Success. We are at all times pre- 
» ship a machine of any make, of any grade, in any quantity, at the right price. 


Wholesale Typewriter Company, 108-110 Duane St., New York 
“TO THE TRADE ONLY” W. W. RAMER, Pres. 
Write for our (atest Dealership Propesition, London Address, THE SANCTUARY, Corner Little George Street (Parliament Square), WESTMINSTER 
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owes its original success to the 
fact that it was built upon the 
soundest principle of success- 
ful typewriter construction. 


It owes its continued suc- 
cess to the fact that with all its 
improvements this principle 
has never been changed. 











s 


Smith Premier Typewriters will be exhibited and demonstrated at the 
National Business Show, Madison Square Garden, October 17 to 24th 


inclusive,in spaces 88,89,103 and 104. 
Do not fail to see this exhibition of modern typewriter progress. 


The Smith Premier Typewriter Co..Inc.. Syracuse, NY.US.A. 
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NEW MODEL 
SMITH PREMIER 
TYPEWRITERS 


will be shown at 








THE 


NEW YORK BUSINESS SHOW. 


Madison Square Garden 








Spaces 88, 89, 103, 104 


October 17 to 24, 1908 
wa 


Full particulars and description of these 
machines will appear in the next 
issue of this magazine. 
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Secor Model No. 3 Now Ready For Delivery 


Notwithstanding the fact that for more than a year past we have constantly put 
on additional employes, added additional machinery, and extended our factory 
space, we have had such a phenomenal demand for the Secor that we have 
been behind with our orders something over 300 machines up to Septem 


ber first 


More men, more space, and 
more machinery brought 
into service on that date, 
has cleaned up these de 
layed orders and we aré 
now ready tosupply ma 
chines in such quantities 
as to enable us to open up 
several additional agen 
c1es 

ThefNo 3 Model is now read, 
for delivery This mode! 
takes paper 14 inches 
wide, writes a line 124 
inches long, and writes 
84 characters. Equipped 


with special billing fea 





tures it will prove a re\ 


° bel 
elation in*speed and¥con 
. ol 


venience as a billing machine 


Write what date it will be convenient for you to have a representative call at 
make a demonstration of the machine, indicating the territory you desir« 


to cover 





scOR 





Secor Type- f=* writer Co. 
DERBY, all, CONN. 


—_* 
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What F. S. WEBSTER CO. ARE DOING For You, MR. DEALER! 





——s : -: sf 





Every one of 4 buadred thousand users enthusiastically en- 
Weberer Stor Brand Typewriter Ribbons and 







cause this is trae —a trial bs cer- 
tain to elicit this praise 
hong 





——e* Sy Eee teen Loot 
- ee anaes. sae 
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Nee me et are cee 


ERE RARR RF 


me ke eerertiaers 


@., This is the big two - page advertisement we sent into 300,000 business offices —the 
announcement in which we urged 300,000 of America’s livest, most progressive business men 
to go to your store for Star Brand Typewriter Ribbons and Multi-Kopy Carbon Papers. 


C. In addition to this, 25,000 circulars were mailed to a carefully selected list of well - 
rated business firms—concerns who appreciate the importance and the necessity of using 
only the very best typewriter supplies. 

@, And this is simply the opening gun in our year’s campaign. Every month a larger 
number of progressive business men will be reached thru our page advertisements and 
thru or extensive circular-mailings. We’re not going to indulge in pretty talk or glitter- 
ing generalties. We’re going to give these business men good, solid, dollars-and-cents 
facts about the quality of Webster goods —facts that will convince them that it pays, 
and pays well to use Star Brand Ribbon and Multi-Kopy Carbon Paper. 

@, Now, Mr. Dealer, this campaign is entirely for your benefit. Note in every one of our 
advertisements the line—‘‘Your Dealer carries Webster Goods or will get them for you.” 
Remember that every dollar the campaign brings in must come thru the hands of the 
retailer. Are you prepared to secure your share of the profits? 
Q, Better write us today for full particulars—tomorrow the opportunity may be finally 
gone—your territory may be assigned 








F.S. WEBSTER COMPANY, soston*mass. 
are F » BOSTON, MASS. 
NEW YORK CHICAGO PHILADELPHIA PITTSBURG LONDON PARIS BERLIN 

396 Broadway 211 Madison St 908 Walnut St 132 Diamond St. 67 King William St. Rue Saulnier 10 Friedrichstr. 60 





pon request we'd be glad to send you pro f our future ‘‘ad We think that they are rather unusual and mighty interesting reading 
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DEALERS: [08 215, DUPHCATE TYPEWRITTEN 
» Co] WORK, FORMS#ETC. 





SELL THE 


Revolving = LT] NID KR WOQO)]) = duplicator 


FOR THESE REASONS: 





, tte k Because the pressure is evenly balanced a | 
It Does Better Wor Pressure Bar; because the Worm Gear Ad t i . 
justment; because the Adjustment Handle device insures perfect registration and permits pri 
or bottom of paper or card Its work cannot be distinguished from the typewritt ! 
Different cylinders .with different colored inks may be used on one machi 


It Does Bigger Work Larges t at an other stencil machine, because it has a 


cause it will print to extreme edges of paper It handles all kinds of 





card up to 19x9 inches; actual printing surface LOx7 


It Costs Less to Run No silk sheet is require 1 with this mac] im and the i tencil | 





CXaCt 1Z¢ oO! 1OD, » 1 al one sheet may 
help can run this machine successfully because of its simplicity of operatior nd fool-proot ( 
may be produced at from 2500 to 3000 per hour There 1s no loss of time measuring for 1 
as the adjustable gauge permits regulation after stencil is on cylinder The automatic 
unnecessary to spend any time countins There are NO LICENSE RESTRICTIONS re 


machine 


ce Sets Eameegt The machine has the best material and workmanshi 





continuous use without depreciation in the quality of its wW 
volves on ball-bearings, reducing triction to a minimun Being extreme] 
very easily taken apart, cleaned and put together All parts are interchange 


The machine that gives best satisfaction to users will 
give the best satisfaction and greatest profit to the dealer 








UNDERWOOD TYPEWRITER CO. 


(MAKERS OF THE UNDERWOOD STANDARD VISIBLE TYPEWRITER 


Duplicator Department 241 BROADWAY, NEW YORK 
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A Successful Business Doesnt “Just Brow” | 


IT IS BUILT BY HARD WORK AND CLOSE ATTENTION TO DE- 
TAILS; BY ELIMINATING ERRORS; BY INCREASED EFFICIENCY IN 
THE WAY OF SERVICE; BY MAKING THE INTERESTS OF ITS CUS- 
TOMERS ITS OWN; BY SELLING GOODS OF UNDOUBTED QUALITY, 
AND ABOVE ALL, BY “SQUARE DEALING” METHODS. 

THAT HAS ALWAYS BEEN OUR PLAN OF OPERATION AND WE 
HAVE MADE OUR REPUTATION BY IT. IT HAS NOT BEEN AN 
EASY PLAN TO FOLLOW, BUT WE HAVE OUR REWARD IN THE 
KNOWLEDGE THAT EVERY TYPEWRITER DEALER IN THE COUN- 
TRY FEELS CERTAIN AND SURE THAT HE CAN TRUTHFULLY DE- 
SCRIBE A GRADY-REBUILT MACHINE TO HIS CUSTOMER AS 
“EQUAL TO NEW,” AND THEN WHEN HE DELIVERS THE MA- 
CHINE, KNOW THAT IT WILL BE JUST AS HE DESCRIBED IT, 

AND ASIDE FROM THE PROFIT, THERE IS GENUINE PLEASURE IN 
GETTING THE ORDER OF A SATISFIED CUSTOMER. SUCH AN ORDER 
IS THE BEST KIND OF ADVERTISING BECAUSE THE “SATISFIED 
CUSTOMER” TELLS OTHERS ABOUT HIS “BARGAIN” AND THE SELLER 
REAPS THE BENEFIT. 

DON’T YOU THINK, MR. DEALER, THAT IT’S TO YOUR INTEREST 
TO SELL TYPEWRITERS THAT YOU CAN BACK WITH YOUR REPUTA- 
TION? THAT’S THE KIND OF TYPEWRITERS GRADY-REBUILTS ARE. 
BUT WHILE THE ‘“‘GRADY-REBUILT” QUALITY IS HIGH, THE 
PRICES ARE LOW. THAT’S BECAUSE WE KNOW HOW TO REBUILD 
TYPEWRITERS AND GET THE BEST RESULTS FOR THE LOWEST 
FACTORY COST. 

WE CAN INCREASE YOUR BUSINESS 


JUST ASK US HOW. WE HAVE A PLAN THAT’S AS CERTAIN TO 
BRING YOU RESULTS AS OUR OWN PLAN HAS MADE THE NAME, 
“GRADY-REBUILT,” KNOWN IN EVERY CORNER OF THE UNITED 
STATES. THE FALL IS THE “BUSY SEASON” FOR TYPEWRITERS— 


WRITE US TO-DAY. 
EFBUILT "45 GOOD AS EVER”* 
TVPEWRITER. 


Tray oe 


President CHICAGO 
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Price, $5.00 


W 
Ry ONLY 5% 


Guaranteed to turn out good clean work Only PORTABLE 
SiMACHINE to successfully compete with the high priced ones 
It is positively the neatest, most compact and complete machin . Cie 
made. The only FOLDING Typewriter in the world. Space 5”x74"x10 
Easy touch Unlimited speed. Permanent alignment. Steel type. Uniform depressiot Excellent manifolde: 





Open Ready for Use 


Every live dealer should sell the Standard Folding Typewriter. We have some territory open for exclusive agents. Write us. 


Standard Folding Typewriter Sales Co., 309 Broadway, New York 


caemeteein eel 
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THE MULTI-COPY TYPEWRITER 


This New Machine for Rapid Duplication of Type- 
writing 1s Now Perfected and Ready for the Market 








ITS CHIEF CHARACTERISTICS ARE AS FOLLOWS: 


FIRST, It is a flat-bed machine, using standard type and electros. 

SECOND, It is operated by electricity, with hand power attachments. 

THIRD, It prints two sheets with each revolution, and it will easily print 

from 3.500 to 5,000 per hour 

FOURTH, Its feeding devices enable operator to feed sheets at any rate de- 
sired up to 10,000 per hour 

FIFTH, Its speed is controlled by rheostat, so that any rate can be main- 
tained 

SIXTH, Sheets are automatically counted and delivered flat in box at end 
of machine 

SEVENTH, Type forms are inserted and withdrawn without removing or 
touching ribbon, easier and quicker than in any other machine. 

EIGHTH, It prints perfectly, registers evenly, has great adjustability and 
uses the standard ribbons of all makers 

NINTH, Its ribbons are wound on metal spools and there is a winding ap- 
pliance which enables operator to unwind or change ribbon in a 


minute without soiling hands 


TENTH, It will sell at $250, including electric motor 





The first machines will be distributed among large cities, one to each 
city. Preference will be given to established concerns handling high-class 


office appliances 


Correspondence from interested dealers is solicited 


THE MULTI-COPY TYPEWRITER COMPANY 


501[Fourteenth Street, N. W. WASHINGTON, D. C. 
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Lamson Mechanical Messengers 


@, Do you know that you can now have all your office errands done 
by mechanical office boys? —all the carrying of orders, memoranda, 
mail, etc., from desk to desk, from room to room, from building to 


building? 
@, Lamson mechanical message-carriers are now doing this work 


silently, surely, quickly and cheaply —doing it in offices, shops and 
factories. They have solved the problem of satisfactory messenger 


service everywhere. 


@ Our Mechanical Message - carriers give : 

(1) Absolutely continuous service—always on the spot. 

(2) Quick service—no more loafing in the office. 

(3) Sure service—-a perfected automatic mechanism does not make mistakes. 

(4) Economical service—cost is a small fraction of wage service. 

(5) Universal service——-our carriers penetrate at all times to every corner of 
the business they serve. 

(6) Modern service—meeting the demands of the biggest office and wonder- 
fully simplifying the entire conduct of detail business. 


@, Here is a vitally important rule in modern business economy : 


‘*A Man Should Not Be Employed At A Task That A Machine Can Do!’’ 


Give the man a chance to do something the machine can’t do. 


You follow this rule now every time you telephone a message that once could have gone 
“by bearer." And now we have demonstrated that you can send not merely a telephonic sum- 
mary of business papers, but the papers themselves — automatically and instantly —to every 


point in your whole plant. 
We make mechanical carrier systems to handle everything from visitors’ cards to heavy 


merchandise—picking up and delivering their load automatically and without the possibility 


of making mistakes. 


* Here Is An Important Suggestion For You: 


7 


~ 
7 Find out exactly how our automatic carriers can be applied to your work. We only 
*, request the opportunity to show you and to afford you a quick and simple way. 
No. 100 “s We wish to send you 
No. ‘ 
* 
; Our Syst Fold 
TT set ur Systems Folder 
- : . 
eae *s Send for it; fill it out, and return it to us. We will make you a report on the economy and 
Store Service *~ advantages of using these mechanical carriers that will be an eye-opener; and you will 
Company * learn just what these devices have done for others, and what they can do for you. 
' - 
Boston, Mass. ~ Cut off the attached coupon, mail it today and learn how the working capacity 


You may send vour ~ of your entire organization can be improved. You incur no cost or obligation. 


Systems Folder so that © 


ya ntti vescearcts, Lamson Consolidated Store Service Co. 


Systems might be applied tomy % 

work *s, BOSTON, MASS. ST. LOUIS, MO. 
a . CHICAGO, ILL. NEW YORK, N. Y. 
Company *s 

Street.......... Town State * District Offices in all Principal Cities. 
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(haracteristic 
Talks 
On 
Rebuilt Typewriters 


By W. H. BEARDSLEY 
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t him,’’a1 


which is inimit Hi 1 re 
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should be. 1 
@ Rebuilts must look , 
fore, striking on . t be 
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No. 2—How “Rebuilt” Looks 














sroadway would be ooge”” 
re observed than desirable. 


ok alike, have a general 
to all others in the same 
lificult because of varia- 
received “in Rough’”’ for 
ry from wrecks, rustics 
fair, good and selects. The 
ler will not handle the three 
he opens the old 
an issue ‘‘What are 
As he cannot establish 
<cellence and appearance he 
ism ‘“‘Rebu‘lts! Why, they 
not of equal value; they 
ilike,’’ and the dealer pur- 
ollows with the statement 
vant, I sometimes get it 
but I am not sure I will 
er it, all the time.”’ 


va 


i 
ould he, 


s still 


assification or grading 1s 

sure uniformity. A newly 
does not look like a re- 
| up machine and yet ma- 

ebuilt and not newly enam- 
- excellence’ in finish as 

Machines may be rebuilt in 
ly distinct, effective and 


We do it 


EACH OF OUR THREE GRADES ARE Al 


We Know What It Means—We Have It 


21 


GENERAL TYPEWRITER 


Murray Street, se $2 
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NEW YORK 
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Elliott-Fisher 


The 


tandard 


combined writing-adding machine 


Writes—Adds—Subtracts—Manifolds 









The Elliott-Fisher is the Standard billing-adding-accounting-recording machine, 





Standard because it: 
writes on anything 





Writes on loose sheets or in bound books or on the heaviest card 
writes on anything from the 





any size from a postage stamp to the largest sheet of paper 


writes easily, rapidly and produces nice, clean, 





thinnest sheet of tissue to an inch board 





clear cut c py. 


Adds automatically while it writes in one column or a score 





adds dollars and cents, 





English currency, feet and inches, weights and measures, hours and minutes, fractions, etc., 





adds with absolute accuracy 





Subtracts mechanically anything it adds, as easilv as it adds 
Pe » 


7 


ill of different sizes —most power 





Manifolds two copies or twenty—all the same size or | 





ful manifolder made-—the last copy is as clear and legible as the first. 





ng and mani 





The Elliott-Fisher is the Standard for combined writing, adding, subtract: 





Standard because it was the first successful combined adding and writing machine 
as stood the 





folding 


¢ | 





Standard because it is the only combined writing and adding machine tha 





Standard for accounting and recording work because it’s faster 


test for years on actual work 
it all other billing-adding-writing 





easier and more economical in use—Standard because by 





machines are compared—Standard because it does the work and is fully guaranteed 
Office specialty men everywhere are cordially invited to call at any of our branch 
re Garden, New 









offices or at our exhibit at the Ninth National Business Show, Madison Squa 


York, October 17th to 24th and see the Elliott-Fisher and learn of the Elliott-Fisher way 


Elliott-Fisher Company 
102 Cedar Street, Harrisburg, Pa. 
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AMERICAN 
Rebuilts 


afford the user the same degree of satisfactory service as the 
machine fresh from the factory because they are constructed just 
as carefully by precisely the same system of manufacture. In 
many cases they are practically new. Some of them have had 
but slight use when we get.them. We dismantle them. Every 
part, screw, bolt and washer is inspected. If worn or marked in 
any way it is discarded and a new piece substituted. Every 
machine carries our liberal guarantee and none leaves the factory 
that we are not proud to have bear the name AMERICAN. 


( ) DEALERS ‘(| ) 


should investigate our line. It includes machines of every make. 
There is no call that cannot be supplied. No customer that will 
not be pleased. Get our catalogue, it will interest you. Itisa 
Universal Typewriter Exposition in type and illustration. 
It will point the way to increased business and more profit. 


We Save you from 25 to 75% on all machines 
Rebuilt—Ready to Use—In the Rough 


WE SELL WHOLESALE AND RETAIL 


“Oars, S 




















American Writing Machine Co. 


345 Broadway, New York 
U. §. A. 
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FYON me No Water 


° No Carb 
Letter Copier —— 













































See Our Exhibit National Business Show 























= Space 107, Main Aisle ——"— 
. Madison Square Garden, Oct. 17th—24th 
MODERN METHOD 
OF COPYING THE FONE COMPANY 
CORRESPONDENCE eine Meicstibedne 
New York 
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The Development of the 


REMINGTO 


is the History of the Writing Machine 

















NEW MODELS 10 AND 11 NOW READY 


MODEL 10 MODEL 11 
With Column Selector With Built-in Tabulator 


Remington Typewriter Co. 


(INCORPORATED) 


New York and Everywhere 
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THE PERFECTED PRINTOGRAPH 


Typesetting Made Easy By Means Of Line Unit - Cases 
And Printograph Type. Direct Inking Attachment 








q Line Unit Cases may be described as brass type holders Every case holds one line By 
means of a locking device each line of type 1s locked with a uniform pressure, so that there is 
no tendency for the spaces or justifiers to work up 

@ Each line being a unit, it is possible to remove any part of the form, to make corrections 
without disturbing the balance It is not necessary to slide out an entire line to remove an 
individual letter. Line Unit-Cases save 





a= — EE eres 


time, because the salutation and other {} ; Fen ritt 
parts of the letter will not be disarranged o ‘ ae 

in making changes 

¢ The use of Line Unit-Cases obviates 

all possibility of spilling the type It makes it unnecessary for the operator to use a composing 
stick or other method of s« tting up, as each Line Unit-Case isa composing stick in its« if 


‘ - 


@ By means of Line Unit-Cases it is possible_to set up and distribute a letter in less time than 
by any other method now 14 use 1n connection with office printing machines 

@ We are now ready to supply Printo 
graph Type matching the following type 

writers (Pica type only): Fox Visible, 
Remington, Densmore, L. C. Smith, Un 
derwood, Royal, Fay-Sholes, Oliver, 
Stearns, Secor 

@ Any kind of printer's type, electro 
types, wood cuts, zinc etchings and half 
tones may be usedjon the Printograph 
@ Direct Inking Attachment. 
@ We could have furnished a felt roller 
smeared with'stamping pad ink for direct 
inking long ago. We did not have the 
nerve to ask our trade to buy an outfit 
of this kind 

@ There is only one way to print without 
a ribbon, and that is by using printer’s 
ink. Our inking attachment uses print 

er’s ink in connection with printer’s ink 
rolls, and we can print anything the or 
dinary job press_can [It will print fac 
tory price lists, instruction books and 
trade papers. In other words it does 
real printing 

@ The direct inking attachment will be 
furnished with the Standard No. 2 Print 

ograph for $100.00 extra 

€ Write for samples of work done with 
the direct inking attachment 

@ We will be in a position 1 rite a few 


more dealershiy contracts vithin a 





Price of complete outfit as illustrated above, $183.00 couple of weeks 


OO, ee 


| “ee Printograph Company 


Cabinet [+ oN ee es 15.00 
Corn Exchange Bldg., Minneapolis, Minn. 
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Do Not Buy 


Ribbons or Carbons till you have tested the American 
Brand. 


You Will Find 


in them the best grade of carbon paper and typewriter 
“ibb ns frm have ever been manufactured, packed in the 
most attractive form that can be designed. Sold on a 
plan that gives largest margin to dealers. 


In Addition 


We help the dealer who handles our goods by providing 
a life size tonne tion of our famous “Indian Queen” 
picture to give away with every box. 


G DO NOT FAIL to get a sample of our “Three in 





One’’ Pen and Pencil Carbon. The only sensitive pen 
carbon ever made that does not smut or smear. 

@ We make liberal discounts to the trade and provide 
special grades of carbon and ribbons to meet all com- 
petition. 

@ Special prices to agents on multigraph ribbons. 

1 YJ § 





@ An Invitation is extended to all visitors at the National 
Business Show to call at our factory and inspect our 





rr 1s 
> 


H. M. Storms Company 


11-13 Vandewater Street., New York 


} Minutes Walk from City Hall 


Chicago Agent: Consolidated Ribbon @ Carbon Co., 185 Dearborn St., Chicago 
New England Agent: W. A. Chaplin System Co., 33 Lyman St.. Springfield, Mase. 


=~ 














«. 
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NEW IDEAS 





PROSPERITY 


















DIRECT ADVERTISING 








NEW DEALERS 











GOOD FELLOWSHIP NEW BUSINESS 














COMMON TRADE PROTECTION TRADE STIMULATION 














“gm ROAD TO 200,000 OF THE CREAM OF THE BUSINESS WORLD—TO THE HEADS OF LARGE CONCERNS. 


Dealers * Purchasing Agents 


BUY YOUR RAILROAD TICKETS AND ATTEND. 


MANUFACTURERS 


[AN OUNCE OFIDENV ONSTRATION IS WORTH A TON OF LITERATURE. 


All Aboard! 


Oct. 17th to 24th, Inclusive 











For Space in the Show 


WRITE OR WIRE 


NATIONAL BUSINESS 
SHOW COMPANY 


Park Row Bidg., NEW YORK 

























Madison Sq. Garden, New York 
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m HI-LO’ 


(Patented) 


Desk Attachment 


Like an Upper Berth 
in a Pullman 

















It Doubles the Working Capacity of 
Close Quarters and Vanishes 
when Not In Use 


nee of crowded space and the neces- 
ne desk do double service is greatly 
‘HI-LO” Attachment. 








HI-LO” is attached to any roll top desk 
\ or nails and is made to match any 


’ 


aS Cas} 
) Many cases wl neat, attractive office prohibits 


tra ‘‘stand-uy] 


*HI-LO” when not in use slides 
back like roll cover 


ls a convenient hi 
Samples can 


disturbing 


HI-LO” is as firm ar 


yr and indestructil 
yperation; supplies an ext 


moderate in cost 


Dealers and agents find a field for this proposition 
which can be met in no other way and the terms given 
are attractive. 


“HI-LO” DESK CO. 156 Nassau Street, NEW YORK 
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MORE ADDRESSOGRAPHS WERE SOLD 


IN THE FIRST TEN YEARS ON THE MARKET THAN ALL 
THE TYPEWRITERS SOLD IN THE FIRST TWENTY YEARS 


Yet, is there a firm today that doesn’t boast of a typewriter? The use of this machine has be 
come so general that it is no longer an experiment, or ‘‘something new” to be doubted, but an actual 
necessity. The typewriter is a success, and is here to stay. 


Hundreds of thousands of these machines are in use. 


But remember— 


the typewriter was on the market years in advance of the Addressograph 


* 
There are already over 30,000 Addressographs in use. 

We have only scratched the surface of ‘‘the possibilities of this machine’ during our twelve years 
in this line. There are fields for our system that are undiscovered and which will only come to us through 
experience. Think of the different kinds of lists that are being addressed by hand or typewriter that 
could better be addressed by the Addressograph. 

The great feature of this machine is its ease and simplicity of operation. It does not require skil 
or experience, as was the case with the typewriter 

Any boy or girl can address 1,000 envelopes, statements, checks, cards, anything—everything 
in 20 minutes. Furthermore, this machine produces perfect work-—prints addresses that look exactiy 
like typewriting. 

The Addressograph is as muchan improvement over hand addressing as typewriting 1s over hand 
writing. Its scope of operation is practically limitless in its adaption. It has already been adopted bi 
merchants and manufacturers as well as all depart 
ments of the Government, principal railroads, insur 
ance companies, banks, laundries, publishers, lodges 
and associations, steamship companies, lumber deal 
ers, coal dealers, jobbers, and all lines where neces 
sary to write the same address quarterly and oftener. 

If a list is not being Addressographed a steam 
power business is being handicapped by the use of 
hand power. 


—_——" |. 
| 
‘ 


The Addressograph combines all the features 
of a complete Card Index and perfect Addressing 
Machine. This machine is the most convenient, a¢ 
curate and systematic for handling a mailing list and 
keeping it up-to-date at all times 


The initial cost is small and its cost of main 


tenance practically nothing 


9997993, 


The Addressograph with its new attachments 


gog99994q' 


and equipment can be seen at the New York Busi 


ness Show 














Addressograph Company 
234 West Van Buren Street, CHICAGO 
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In this age of pro 


ONE 
UNDERWOOD TYPEWRITER OPERATOR 


e pertorm 


SIXTEEN .". OPERATIONS 


with the 


UNDERWOOD MULTIPLE UNIT BILLER 


Invoice. 
Sales Record. 


9 9. Vy G9 BO 


Shipping Tag. 


On4 


9. 
10. 
Office Register. 11. 
Acknowledgment. 12. 
Salesman’s Copy. 13. 
Warehouse Requisition. 14. 


Order Clerk’s Memo. 15. 
16. 


Shipping Memorandum. 

Packer's Check. 

Packer's Blind. 

Bill of Lading. 

Duplicate. 

Copy. 

Sales Record Filed Alphabetically. 
Salesman’s Copy Filed Territorially. 


hed pon request 


Underwood Typewriter Co., Inc. 
241 Broadway, New York 
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When we shall realize our brother’s 
weaknesses and better comprehend 
all that he has to contend against, 
then we shall be less likely to 


criticise him unjustly. 












































A. B. DICK 


FICE APPLIAN 
OCTOBER 1408 . 
See Pag . B DICK COMPANY 


scent 
‘ 








OFFICE APPLIANCES 





EVIEWING the Field of Typewriters, 
Adding Machines, Time and Cash Re- 
corders, Loose Leaf Devices, Office 

Furniture, Supplies and Specialties. 








New Models 


HE announcement which we art 
able to make in this article of 
he advent of new models of thi 

Xi eton Typewriter bearing — the 
rode ibers 10 and «1 will b 
recognized as among the most import 


+ 


ant events in the recent history of 1 


typewriter Phi appearance of thes 
ew models of the pioneer writing ma 
chine constitute the latest event in that 
hain of success which began thit 
tv-five years ago th the advent oft 
hat first Remingt model which er 
ated the typewriter industry. 

rhe announcement of the Reming 


ton Typewriter Company, which a 


companies the new models, 1s in many 
respects as noteworthy as the event 1t 
self. They state that these new Ren 
investment 

tal which is with 


manufac 


iIngtons represent 


time, labor 


out a paralle 


and capi 
] 


In typewriter 


ture Another fact should not be tor 
gotten which is even more impressiv: 
\ll of this labor, of this study, all 


much added, 
ructure, to the e) 


of this effort. is onlv so 


as a sort of superst 


perience, skill and resources already 
represented in the Remington. 
The new Reminetons§ are _ front 


will at the 
recognized as true Rem 
ving the slightest 
They ar 


stroke machines, vet they 


same time be 
ingtons by anvone 
familiarity with tvpewriters. 


pure Remington in every line. On 
recognizes at once the spacious typ 
vell. forge d tvpe | 


I 


pars, pivot bearings, 
and solid general onstruction for 
which Remington 1] 
wavs been famous The 
ton models to and 11 represent the 
Rem 
ington features and all their attendant 
improve 

ments, some of them of such 
whelming and vital importance that 


pewriters have al 
new Reming 


combination of these traditional 


qualities with many new 


ove;°r 


they represent a notable addition to 
the general efficiency of the writing 
nachit That the new Remington 
models to and 11 fully attain to the 
standa hich has been the aim and 
bject of their makers, is attested by 
the fact that thev are now on the mar 
ket Nothing but a finished product, 
worthy in every respect of the name 
nd fame of the Remington, has evet 


issued from the Remington factory and 


A MONTHLY 
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UIDING the Interests ef Manufacturers, 

(i Commercial Stationers, Office Appli- 

ance Dealers, Salesmen and - 
sumers, and Reporting New Inventions. 
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of the ‘Remington Typewriter 


Description of New Remington Visi- 
bles. 


he public knows that nothing ¢ 


New Mechanical Features. 
(Jne of the grand features of the 
t} typebar and ti 


\\ I {i is _ itl 
H{ " \ ] 
i) Cll ive 


has been solved r design 


bar mechanism 
oblem 
he new machines so as to permi 
ise of a drop-forged typebar up to th 
standard of Remington strenet!] 


1 


examination ot 


selves will show. On the 

ot +] 1] ; ' ; 

iy ns ile ype ( S ) OT ¢ ( 

] ' , ) t] ' twy 
Tv spa MISnesSs and i1¢ ! me Ly 
irs are of corresponding solidity an 
rength Chis large type-well, he 

accounts for only a part of the 

space which is gained for the typebar 
nechanism Che really salient featur: 
is the hanging of the typebars in a 
ouble row, so that twice the spac 
btained for each bearing Phe double 
row of typebars permits the retentiot 
f that invaluable Remington featur 


namely the broad pivot bearings. What 


hese pivot bearings have mntributed 
to the speed and strength of the Rem 
ngton in the past every Remington 
user knows Their retention in the 
new Remington models means the pet 


construction whos« 


hue Ganka 1 


been amply teste »\ 


petuation of a 
orth has 
nd use 

[It is perhaps superfluous to say that 
machine which is the fruit of so 
1uch expert mechanical effort repre 
detail of 


best in 


construction 


sents in every 
the verv latest and tvpewritet! 


would be 


| 


belittling 
that 


achievement It 


the new Reminegtons to say 


are “up-to-date The quality of up 
dateness may mean no more than 
utilization of ideas already current. In 
he words of its manufacturers hov 
ever. “The new Remingtons do more 
han supply every demand; they ant 
ipate every demand.” The new Ren 
ington models are perfect sible writ 
rs, but in them sight writi tseltf 
sumes a place secondary in port ( 
ertain fundamental 1m} ement 
vhich are absolutely new to the writ 
ee 
\ ne the new teat 


called Single Dog Escapement. This 
improvement is announced by the 
Remington Company as “the greatest 


single advance that has ever been 
made in the mechanics of the type- 
writer.” When the fact is recalled 


hat the Remington was the originator 
of the wheel escapement, and that only 
two years ago it made essential better- 
ments in this vital feature, this an- 
nouncement certainly assumes impor- 
tance to operator and user alike. It is 
a well known fact that the speed of 
the machine and its ease of operation 
depend upon the escapement more 
than on any other single factor. A new 
and revolutionary improvement of the 
Remington escapement is therefore an 
event of the first importance in the 
progressive development of the writing 
machine. 

Instead of a pair of dogs operating 
on a single wheel, the new Remington 
escapement has a single dog operating 
on two wheels. It might properly be 
called the “self-contained” escapement 
from the fact that it is unnecessary to 
change any parts when altering the 
machine from direct to reverse action. 
This is accomplished by altering the 
relation between the teeth on the two 
wheels, which is done by simply loos- 
ening the three screws which hold the 
wheels together. The two escapement 
wheels are so set that they cannot be 
disengaged while on the machine. Op- 
erators therefore can adjust the action 
of the machine to suit their own ideas. 
\nother new feature is a mechanism 
by which the escapement can _ be 
“timed” for the most erratic operation. 
\n escapement which presents so 
many novel advantages to the operator 
certainly represents an immense stride 
in typewriter improvement. 


Preserve Remington Standards. 

From the standpoint of speed and 
lightness of action, the new escape- 
ment is a triumph. The quickness with 
which the carriage responds to the 
lightest touch is a surprise and pleas- 
ure to every operator, even to those 
who are most familiar with the light 
touch which has always characterized 
the Remington. It should be _ noted 
that this new escapement has also been 








seen 





28 


introduced on the present under-stroke 
Remington models. 

Another new feature, which is spe- 
cially applied to the No. 10 Remington, 
is the column selector. This device en- 
ables the operator, by the single touch 
of a key, to bring the carriage instantly 
to any one of five different positions 
on the line, these positions being deter- 
mined by means of stops on a reversi- 
ble rack. This rack has four sides 
which permit the setting of the stops 
for no less than four different classes 
of.work. The distinctive feature of 
the new Remington column selector is 
that the operator may bring the cat 
riage instantly to any one of the col 
umns, in other words, any or as many 
of the columns may be skipped as the 
operator wills. This is the real signi 
ficance of the term “column selector” 
and every typewriter operator will see 
at once that it is a feature which will 
be an immense time and labor saver 
For every possible use, even for 
straight letter writing, the column se- 
lector is of the greatest service. It 
provides automatically a sufficient 
number of starting points on each writ 
ing line to remove the necessity for 


s 
any hand adjustments of the carriage, 
save in changing the line. 

Equaling in importance the new col 
umn selector of the Model to Reming- 
ton is the new built-in decimal tabula 
tor of the model t1, or billing machine 
Che model 11 Remington has the com 
plete Remington decimal tabulator in 
a new and improved form. The deci 
mal tabulator on the Model rt is built 
into the typewriter, forming an inte 
gral part of the machine. The keys 
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also are operated vertically, and, like 
the keys ot the column selector, are so 
placed as to form virtually a part of 
the keyboard, although above and en- 
tirely out of the way of the letter keys. 

It is hard to conceive anything more 
workmanlike in every way than this 
new built-in tabulator of the No. 11 
Remington. The entire mechanism is 
inwrought into the typewriter, being 
as much a part of the machine as the 
carriage or the typebars. Lhe enor 
mous growth in recent years of the 
held of the typewriter for billing and 
other forms of tabular work renders 
some method for the automatic tabu 
lation of figures an essential for every 
typewriter and this vital improvement 
in the tabulating mechanism of the 
Remington represents therefore a new 
factor of exceptional importance in the 
efhiciency of the writing machine. 

he back spacer key of the new 
Remington models is another new fea 
ture of great practical utilitv. This 
key has the effect of removing all nec 
essity for hand adjustments of the 
carriage when returning to a_= given 
writing point on the line. The me 
chanism connected with this key has 
a locking trip, something new in type 
writer construction, which limits the 
action of the back spacer to the singl 
space-to-space movement—in_ order 
words, it makes the device absolutely 
positive in its action. 

\nother new feature of the first 
portance is the new lock for the varia 


1a? 
rit 


le line spacer. The variable 
spacer mechanism of the Remingto: 
operates through the pressing in 


the left thumb wheel of the cylinder 





this operation disengaging the cylinde: 
entirely trom the regular line space 
mechanism and permitting the adjust 
ment of the line in any desired posi 
tion. lhe cylinder may afterwards b 
returned to the former line spacing 


not as the operator wills. Phe ne 
line lock holds the variable line space 
mechanism in service as long as it 1s 
needed, and when the lock is released 
the regular line spacer instantly re 
turns to service. The new Reming 
therefore presents the very acm« 
convenience in the control of thi 
evlindet 

Then there is the Remington 
matic ribbon movement. Lhe A 
models 10 and 11 have the tf 
Remington ribbon movement in 
perfes tion lhe ribbon spools an 
bon mechanism are underneath the 
plate, out of sight and out of the 
vet perfectly convenient of access \ 


new feature of great utility in « 

tion with the ribbon movement 

two color dial operated by a button on 
the 1 
vided with an indicator and serves 


1 
i 


eft front post. This dial is 


the purpose of a transverse sl 


means otf which every portion 
ribbon surface ts utilized. 


[It hardly requires the assurat 


the manufacturers that a ma a 
which is the fruit of so much invent: 
labor lacks no feature whatevet 

can possibly contribute to its 

ficiency or the convenience of t 

ator. lor example, there is a 
system of carriage release, conve 

to either hand of the operat 

stops of greatly improved desig: 
per al (|e! elope guides Ol 





REMINGTON NO 


REMINGTON NO 





remarkable for simplicity, which 
automatically adjust themselves to any 
thickness of paper, a paper feed which 
is a triumph both of accuracy and con- 
carriage governor which 
removes all strain from the carriage in 
connection with the operation both of 


sign, 


S 


venience, a 


the column selector and the tabulator, 
a shift key mechanism which is con 
tained in the keyboard, etc. 


to sum up the sub 
models 


It is impossible 


ject of ese new Remington 
without referring to the pace which the 


Remington Typewriter Company is 
the office appliance field. It 
only vester lay that we recorded 


the new Wahl Adding 


the 


setting in 


the advent of 


ind Subtracting Attachment of 
Remington Typewriter and we noted 
the fact that the appearance of the 
first ad ittachment ever placed on 
1 ven vriting machine was 
event utionary importance in 
the « ff offi appliances. Fast 
upon the heels of this announcement 
comes tl new one concerning the 
Remington models 10 and 11. —Two 
such announcements as these within 
few weeks illustrate 1 only the pro 
gressive spirit of t Remington Typ: 
writer ¢ vy but also the swittnes 
ol ( ( eve . our great an 


CHANGE IN LONDON FIRM. 
New C1 nterest natur« 


yews eresting 
the tvpewriting world has just come t 
hand the Underwood 
Co. have bought right out the busines 
of J. W. Harris & Co., a deal whic! 
if co imat fects typewrite1 
interests he | ashire and Yorl 
shire « Harrison himselt 
has bee appoil provincial Sales 
\lanag rt of new work bein 
to reli \lr. Williams, the General 
Manag newhat arduous 
worl eling to inspect the 
brancl nces 

It is resting remember that 
Mr. J. W. Harrison, who is of cours 
one of the best known typewriter men 
in England, was appointed by the U 
derwood Co. somée irs ago as Man 
ager of the Lan e and Yorkshir« 
district He ma e business thor 
oug cessful, and finally turned 
it into a limited liability company of 
J. W. Harrison & | 

Phe derwood Company will b« 
represt in this district both by fir 
offices and particularly capable men. I) 
Manchester—31 Mosley Street—Mr 
J. T. Warren is in control; in Liver 
pool, at 33 North John Street, Mr. J 
R. Widdup is the chief: Mr. J. A 
Reckle is the man Leeds: while two 
brothers, Messrs. ]. L. Merrill and ¢ 
\. Merrill, respecti' ely control the U 
derwor interests in 106 Norfolk 
Stree She fheld, and at 39 hel ale Lane 


il¢ 
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Marketing New Products 


Some Essentials in Making a Market 
For a Product. 


re than twenty vears ag 
a market 
company 


hat 


IS Ne 


1 
} 


x ( 


fora 


( 


~ 


ODpDVING 


Jonathan Sylvester. 


1 


] 


) underto 


« 


had a numbert 


stvle books on the market but 
esired to produce a book that w 
nly stand up under the most 
ng demand but that would hok 
Tr f rvyears The re seeme at 
ic] for ~ ch a book aa there s 
a need, at least in the eves of 
ompany. Instead of trying to in 
the average stationer wl h see ‘ 
tv nearl an impossibility. S 
iriably said “there iS 1 en 
kind of a copying 
anv sent men out a ‘ 
a trial basis with the us« 
way tie book was t od el 
av a demand was crea 
not long until th i 
ing in for the agency 
hat was one wavy of arketit 
prod It wasas sful 
Bu must be reme bered 
cle yas } 1? al] ‘ 
e¢ T 1y1it a ati 
al 
( St tw \ ys f in ( 
le ( Jrve bh 
h_ offi and a selling f ( 
the by of the ¢ ler ry 
some who contend that the br 
e organization cat | | 
where the articl 1 ! 
e. in contradistincti 
( 7 he re afr¢ ot he S 10] 
n that with a p cal 
ion that does not cost h wl +} 
h organization w 
( s the easiest and | 
n the first plan th ] 
( end Ss s1ccess im) f { ‘ 
11 m ible ques I 
fre ently wor 
Two considerations esse ii 1 
framing of a selling poll 
rtakes to market a new 1 
nrs that a campaign of « al 1 
cessary and expensive secon 
1 pe rfe ct knowledges of . chara 
istics 1s required before placins 


yl an easy matter, thi 
thing of marketing a new product 
here are obstacles to  considet 
it are strange and invariably worr) 
¢ to a concern that has bot né 
ticle to get going as well as a s« 
paign to inaugurate. Primarily 
inges about the selling end, of cours« 
wr that is the agency that has t 
greater part of the work 
(Ine of the largest manufactur 
mery houses in the United State 


++ 


upon the market, because any uncer- 
tainty on the part of the selling force 
afterward is sure to produce a lack of 
confidence in the produce itself, which 
fatal. Ordinarily such a_ contin- 
gency that mentioned last would 
not arise, except in the case of a com- 
plicated mechanical device whose prin- 
ciple of operation was dependent on an 
exact chemical combination of its ma- 
terials of construction. 

In the case of the branch organiza- 
tion there is demanded the company’s 
own organization. This however means 
that the article will have the personal 
attention of salesmen who will daily 
see possible buyers or who will keep in 
close touch with the conditions. 

In the case of the dealer it means 
that the company must depend on the 
dealer himself for his results, after the 
publicity campaign has been carried on. 


1S 


as 


In either instance, there must be an 
educational campaign. No company 


vould dare to introduce an office spe- 
ialty either by the branch organiza- 
or the dealer route without first 
cquainting the public with the article 
by various forms of advertising. And 
the dealership contract today has as- 
sumed the proportions of tremendous 
publicity itself. No dealer will contract 
for anv device that is not campaigned ; 
nor will the manufacturer sell the deal- 
er without instituting that campaign. 

The dealer is awake to the fact that 
the publicity end is the most important 
part after all. The manufacturer like- 
wise recognizes that once the adver- 
tising is placed all he has to do is to 
wait on the dealer. 

No matter which of the two plans 
seems the better from the standpoint 
of the manufacturer of the article there 
must be a thorough campaign of pub- 
licity. And there must to a certain ex- 
tent be a personal canvass some where 
ind by some one—whether it is the 
company’s own organization or that of 
the dealer's. It would seem from al! 
accounts that much depends, so far as 
office appliances are concerned, on the 
magnitude of the article to be mar- 
keted. If it is one of large mechanical 
proportions such as a typewriter, an 
adding machine or duplicating device, 
a branch or sales organization «is im- 
perative. If it is one of the size of a 
check protector or a loose leaf device, 
the dealership agency is all that is nec- 
essary. Yet there are typewriter com- 
panies that sell only through the dealer 
and there are small office specialties 
that sell through salesmen employed 
and directed by the company. 


tion 
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Thirty Sears of Edison Enterprise 


N 1878, thirty years ago, the first 
step was taken to introduce the 
Edison Business Phonograph for 

the dictation and transcription of cor 
respondence by a company formed in 
New York city 

The first business phonograph em 
ployed a sheet of tin foil, fastened 
around a cylinder, along which the re 
cording stvlus was made to pass by 
turning a crank by hand. It repre 
sented only the embyro, the germ, a 
faint idea of the wonderful apparatus 
of the present day lo plan and build 
for its perfection and adoption by the 
business world, required faith, the con 
centration and the comprehension of 
the great mind that created it Kadi 
son and the trained assistants that his 
personality has attracted about him in 
these thirty years, have never wavered 
from their tasks, and all the great im 
provements that appear to-day in this 
branch of the phonograph industry 
must be attributed to the perseverance 
and ingenuity of the Edison organiza 
tion 

[his article is written with the hope 
that the reader will appreciate the 
amazing progress of producing the 
present business phonograph, with its 
humanlike qualities, that records di 
tation, is capable of instant reproduc 
tion and by means of the universal 
electric motor allows the mechanical 
amanuensis to be used under every 
electrical condition in a business of 
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On the 30th Anniversary of the Edison 
Business Phonograph a Wonderful 
Electric Motor Has Been Produced 
at the Edison Works that Will Op- 
erate the Business Phonograph On 
Any Electric Lighting Current in 
the World. 

By Nelson C. Durand. 
hee in which incandescent light 
used 
Progress of the Phonograph 

[o obtain the proper comparison of 
the progress of the business phono 
graph with other offices appliances, Ww 
must separate the mechanical from the 


electrical The writer does not kn 
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of another ofhce appliance like thi 
business phonograph that depends es 
sentially tor its Operation upon an ab- 
solute, uniform and relative motion of 
its Operating parts that must be sup 
plied from the electric lighting cir 
cuits, conveniently found in the busi 
ness man’s office. The nearest ap 
proach to these conditions is probably 
the electrically driven adding machine, 
but this does not carry with it the 
requirements of noiseless transmis 
sion and constant operation during 
every working hour 

Now for many years it has been an 
easy matter for the manufacturet 
produce the mechanical device that 
“talks” perfectly with the ordinary 
types of electric motors, that are used 
by adding machine companies, and 
others, as evidenced by the thousands 
of firms who to-day consider the voice 
writing system indispensable in_ the 
conduct of their correspondence. ‘The 
real problem has been the produ 
tion of one single universal type of 


elect! JOLO! thal vould 

appliance interchangeabl 

tric lighting circuits, so that 

take its place as a stan lai 

that uuld be carried in stock 

ers in small quantities, and so ndet 
every ndition, the same as o ré 
favored friend, the typewriter 

1] vives us the opportu 
further explain to the layn 
some ties employ a class o i 
current nown as “direct 
som ave “alternating curret 
the mayority ot cities emplo ¢ 
trical rcuits of several vari 
these es 

Some business houses are 
rect rrent belt and others rhe 
alterna ne current belt Som 
rect rrent ot their own and «¢ I ¢ 
alternating current in emerg 

Kach kind of current will rut 
tor, but each up to the presel 
require ditterent kind of 

Phe w Edison universa 
brought out for use with th 
business Phonograph will rut 
well o ll currents in use t 
the \\ ' 

Whether the business mat 
phonograph in his offices 
whether he uses it in travelu 
point to point, whether he m 
one part of the citv to ar 
works avs on one circuit r atte 
pours on another, the univers: 
gives the same pertect servic: 

In ( f these former conditions 
was it anv wonder that the busines 
phonograph for world-wide 1 has 
waited upon the advent of tl 


universal motor? 


The New Campaign. 


he practical business man w re 

ognize the present opportunit 
broad selling campaign, which the new 
conditions make feasible C) one 
type of machine need now be irried 
in stock by the dealer, and rich pros 
pects are opened up in new 

which emplovs certain class 





DICTATING O THE EDISON PHON -APH 





ternating current for which no phono- 
graph motor had previously been de- 


vised. The former difficulty of in- 


structing the selling agent in the tech- 
nical operation of perhaps a dozen spe- 
cial motors has been removed, and the 
the 


service to customer in every ter 





THE FIRST EDISON PHONOGRAPH, PRO 
DUCED IN 1878. 
ritory will be improved, for every deal 


er will understand the operation of the 
machine. 

important 
the Edi 


universal 
\ very 
struction of 


in the con 
universal mo- 
tor consists in its economy in the 
amount of electrical current which it 
consumes. This is 50 per cent greater 
than other 
abling the 
sufficient sum of money during the life 
machine to pay for the 


detail 


son 


types of special motors, en- 


business house to save a 


time of the 
original cost. 

\n examination of the 
dison Phonograph 


trated on will give 


Universal 
illus- 
the 


Business 


these pages 


UNIVERSAL 


SHOWING THE 


MOTOR 


FRONT VIEW 


reader a clear idea of its unique ar 
rangement, The machine is illustrated 
vith a back view showing the elec- 
trical connections by which the user 
attaches the business phonograph to 
any incandescent lamp socket by first 
removing the lamp, attaching the cord, 
and then replacing the lamp in the 
connection without interfering with 
the light which he needs for his work 
On the back of the 


abinet a scale will 
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be noticed on which are marked sev- 
eral of the most prominent classes of 
electrical current used to-day. The 
user adapts his machine to the local 
electrical conditions by simply mov- 
ing the sliding pointer to the correct 
position which he must first ascertain 
from the proper authority. 

When the business phonograph is 
set upon the platform pedestal these 
electrical changes for the motor can 
be conveniently and quickly made 
without disturbing the arrangement in 
any Way. 

Che illustration shown 
eral front view of the top of the ma 


fives a gen 





BACK VIEW 


illustra 
electric 


which is raised in the 
expose the universal 
The motor is suspended from 

proper by springs, 
construction makes it 
The speed is 
7 screw 


chine, 
tion to 
motor. 
the phonograph 
which with its 
noiseless in its running. 
adjustable by means of a 
through the top plate, providing for 
any regulation in the speed or tone of 
the dictation. The casing of the mo- 
tor is of aluminum, making the ma 
chine as light as possible. 

Several unique attachments on the 
phonograph proper are worthy of men 
tion; the lever which appears in front 
of the cylinder operates as an ejector 
for conveniently removing the cylin 
der and saves the effort of placing the 
hand around the cylinder to push it 
ff, and in moving the cylinder when 

sticks after contraction in the cold 
weather. The mandrel of the phono 
graph in this new machine does not 
require an end-gate which some have 
thought to be troublesome in opening 
it and closing it when the cylinder is 
placed in position. And by the exact 
arrangement of the recorder-point and 
a finer screw, 50 per cent more words 
can now be placed on the wax cylin 


the motor 


But what in addition to 
] the pur 


appeal most strongly to 
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chaser of the Edison Business Phono- 
graph is the swivel arm, holding both 
a recorder and reproducer. Many 
small business offices and professional 
men with a limited correspondence can 
thus use one machine for both opera- 
tions of dictating and transcribing by 
passing the machine, after the letter is 
dictated, to the stenographer, who 
simply turns to the reproducing tool 
to hear the record. 


Thus the 30th anniversary of the 
dison Business Phonograph is very 
fittingly celebrated with the introduc- 
tion of this new universal type. The 
writer believes that this advancement 
in the production of a universal elec- 
tric motor will remain a mark for other 
manufacturers to reach in every line, 
and though the design of the entire 
phonograph may be improved in de- 
tail it must remain the conception of 
the ideal mechanical amanuensis. 





RAPID TELEGRAPHY INVEN- 
TION. 


A report from Consul Joseph I. Brit- 
tain, at Prague, states that the Euro- 
pean papers have been devoting con- 
siderable space to the invention of a 
Hungarian, by which it is stated the 
inventor may transmit 40,000 words an 
hours over a telephone. The consul 
furnishes the following description : 


‘The machine consists of three parts, 
a perforator, transmitter and receiver. 
The first may be worked by a type- 
writer, while the other two are auto- 
matic, working through the agencies 
of electricity and photography, and the 
instrument may be connected by an or- 
dinary telephone line. 

“Through operating the keys of the 
perforator the operator writes mes- 
sages upon a long paper ribbon. By 
touching the keys a series of holes are 
punched in the ribbon, each set of 
holes representing a letter. 

“After taking the ribbon from the 
perforator the inventor places it in a 
small cylinder in the transmitter, and 
a touch of the switch sets the cylinder 
revolving and the ribbon with it. Be- 
fore the ribbon has completely passed 
through the transmitter, a second, 
broader strip of sensitized paper issues 
from the receiver, and upon it is writ- 
ten in plain, legible characters the 
actual message which the inventor or 
operator has written on the typewriter. 
It is claimed that messages may be 
thus transmitted hundreds of miles, as 
well as short distances. 

“It is said the inventor has discov- 
ered a means of harnessing light to 
electricity, by which a tiny spot of 
light hundreds of miles away is con- 
trolled as readily as when close by.”— 
Conusular Report. 























F THE great multiplicity of d 
vices and systems for facilitat 
ing the conduct of business none 


performs a more important function or 
is in greater general use than that of 


duplicating written originals. Hardly 
a day passes that some form of it is 
not in evidence in every business house 
and even in a large percentage of the 
homes. It no longer excites comment 
nor attracts attention. Its ubiquity has 
made it commonplace. It is an integral 
part of the nation’s business allied, in 
the process of its manufacture to the 
great primal divisions of iron, steel 
wood, paper, tin and textiles, while its 
distribution affects the postal revenu 
of the country. So much is it in de 
mand that dealers maintain duplicating 
departments which they find a source: 
of great profit. 
Its Origin. 

The origin of composition dupilca 
tion is remote, but the first mechanical 
devices for the purpose date back but 


25 or 30 vears. The Cyclostvle and the 
Klectric Pen were produced for the 
purpose, but neither these nor compo 
sition copies ever came into extended 
general use. It remained for a young 
lumber merchant in Chicago to develop 
an idea that made mechanical duplica 
tion of written originals a commercial 
possibility. It has now become a com 
mercial necessity. 

This man was Albert B. Dick, and 
is an interesting fact that the A. B 
Dick Company of Chicago, known 
throughout the world as the manufac 
turer of the Edison Mimeograph and 
other office appliances, is the same 
company that was engaged in the lum 
ber business in Moline back in the 
early ‘80's. 

The lumber business is peculiar in 
one respect; no matter how large th: 
stock carried it is impossible to hav: 
on hand just what may be required. In 
the spirit of enterprise Mr. Dick con 
ceived the idea of sending a daily in 
quiry sheet to many “yards” and mills, 
collating the information as a stock 
on-hand sheet from which to draw sup 
plies to fill orders for stock which hx 
might not have in his own supply 
Writing these sheets was a_ tedious 
task. Why not duplicate the original ? 


Mr. Dick made investigations. Such 
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methods as were in vogue for similar if such could be devised. Exper 
purposes seemed impracticable. The were made and some good re¢ 
solution of the problem seemed to tained by the use of a stylus and metal 
hinge on some sort of simple process, plates with grooved surfaces. 
and Mr. Dick was convinced that a While Mr. Dick was laboricuslh 
a method tor autographic 


stencil process was the most practical working out 
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duplication of his lumber lists, and exclusive license by the A. B. Dick supplanting the Dick invention. It 
with no idea of entering the field of Company of Chicago, Lllinois has improved with the years, and while 
manufacturers of duplicating devices, Here was the germinal idea of sten the basic principle is unchanged, it is 
he discovered that another inventor, il duplication, in the development of made in new forms. 

who by the force of his creative genius which Mr. Dick discovered a demand The Adaptability of the Mimeograph. 
has since become one of the famous for typewriter reduplication After Few persons have an idea of the 


personalities of the world, Mr. Thomas _ perfecting a stencil and a process for adaptability of the Mimeograph and its 
\. Edison, had put in tangible form an accomplishing this art satisfactorily, extensive use. We are inclined to think 


idea for the same purpose and on which’ and seeking a patent in 1887, he dis of it only as a machine for producing 
e had obtained a patent. The process overed to his surprise that the idea imitation typewritten letters. To be 
was interesting but was not being put’ which he employed had also been ex sure the improvement of the stencil for 
to practical use. The rights for its use perimented upon by another. Perceiy ise on the typewriters has given it 
| been sold for use with a typewriter ing the advantage which he might gain great popularity for that purpose, but 
but it had proved impractical for the by avoiding a conflict with others, he the number of these is only a small 

purpose Dick w that the Edi- prorfgptly purchased such rights as the percentage of the whole. 
son paten conjunction with his other inventor claimed. Thousands are used for the duplica- 
own, perfected the process. Nowadays there are also other ma tion of various lists similar to those 
There was an interview with Mr. hines and methods for duplicating which furnished inspiration to the in- 

K-dison who realized the perfect entity vritten originals. Many of them pré entor. 

in the combinatior The thing was’ duce excellent results. Some are for \side from its use with the  type- 
yn Mr. Edison must see the device luplicating letters and some for othe vriter, however, it has a great sale for 
ind its work, however, before he would urposes, but it is fair to say that the autographic work. For printing music 
put his name to it. Mr. Dick made a Edison Mimeograph blazed the trail it is unexcelled, while design and color 
hurried trip back to Chicago, and thir- and opened up the field, and today, in work can be done to a nicety surpassed 
vy days later he took the new model _ spite of other methods employed fo: mly by lithography and color process. 
o Mr. Edison who wrote his own luplication, the Dick Company is still Its use for architectural drawings and 
ime on the stencil sheet and held it the largest manufacturer in the world similar designs is extensive and it has 
to the light \fter printing from it he f duplicating machines and suppli place in schools and colleges for re- 
looked up at Mr. Dick and remarked, he advent of the Mimeograph made a___ producing examination questions, etc. 
[| shall be glad to have my name on new industry for the duplication « No machine invented since covers the 

at machine.” On that day there riginal writings, and became an eco! ame multiplicity of uses. 
me into being the Edison Mimeo mical factor in the business world Before passing to a consideration of 
factur ed and sold under New inventions have not succeeded he company and its products it may 
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be well to more clearly elucidate the 
force back of the Edison Mimeograph 
A. B. Dick is an inventor. From the 
time that he endeavored to master 
lumber inquiries and to expedite their 
handling he has been the creator of 
many inventions, on which over 200 
patents have been taken out in this and 
foreign countries, and which cover 
mainly duplicating processes = and 
other office appliances. The germ that 


first had life in the lumber office bears 


today over 200 species direct ana 
direct oftsprings of the parent gern 

\mong that large number of invei 
tions is one that stands out with par 


ticular tore In the year 1886, while 
still engaged in the lumber business 
he made the first step toward visible 


typewriting; at least aided materially 
to inspire the first work toward such 
Chis invention consisted of a “\V" 
shaped mirror that was applied to the 
old Caligraph typewriter, the mirror 
being placed in the “well” of the ma 
chine, otherwise the basket, and by a 
series of attachments was so manipu 
lated as to reflect three lines of the 
typewritten work. Placed where ther« 
was plenty of light the machine mad 
it possible for the mmrror to clearly re 
flect the work, but placed in more or 
less dark places the mirror would not 
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t flatter! 


so reflect. He closed a most flat ring 
contract with the Caligraph Company 
at the time whereby the attachment 
was to be handled by that company 
but which later was voluntarily given 
up by \l1 Dick because demonstra 


tions proved that the invention woul 


work only where there was plenty oft 
light 
But from this step—the only on 


which Mr. Dick ever seriously consid 
ered in connection with the typewrite 


1 


H VOLUTION © HE EDISON MIMEOGRAPH 


others made the advances that a 
ot 


‘ 
' 


ie visible write 


The Dick Product. 


lL wentv-one vears have passed, 
eretore, since the \ I} Dick ( om 
pany began business. Its growth has 
been continuous, not intermittent, but 


steady and sure. I[t will now be proper 


to show the cause for the growth 

| irst. it must be understood that the 
Edison Mimeograph owes its success 
1] 


~ 


to the stencil process. The sten 
the one thing that has made the posi 
tion now occupied by the company 
quite possible; in fact, which has yield 
ed more than its share in shaping and 
determining the course of duplicating 
processes 

The stencil! It strikes one as re 


» apparently a trivial 


markable that s 
thing should be such an instrument in 


SO Wide 
seems 


only a 


army ot 


17 


is precise 
son Alin 
cil, of « 
Like 

| 

WW Tile 

| 
(lisse 
Salt 
that 


caretul 


such an 
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an area of business activity. It 
natural for a device that costs 
lew cents, to really naster an 
workers, does it not? But that 
ly what the stencil of the | 
leograph has done his st 
rse as all know s : 
all know that the pi ss by 


- prepared Is 1 7 | | | Ly 
ion But this 


oO singel stence. is s&s 





neht ot the user 


‘ 


tencil compositio1 


¢ 


t 
) 
I 


( 


yr 


repartion—the wax r ing 
XKamination in its ! al 


it is small wonder 


under the rreatest 


of the user. It 1s, | urse 
ocess that Afr. D1 
the pr «lt I I 
irket 
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DEPARTMEN 


In e beginning the business the terized his former and earlier effort 
machine did autographic work entir« to produce a machine that would fit 
ly In the early summer of 1887 he needs of the user 
s on typewriter here have been three types of ma 
g pl : ind trom. that hines that the Dick company has pl 
ste ( lay ss that met the uced: the Rotary lit iph 
commet 1 demat of the country laphragm Hand-Operat« lachine 

It has st the Dick company many and the Standard, which was the first 
thousat Is tf dollars to perfect = the , serving the purpose of 
process—the in] nd the compositior eraphic duplication 
of th S lich is undenia he Standard for Autographic ri 
bly 1 to its success. The com production was the first brought out 
bination, be it noted, has not beer i887; following were the automat 
change in many years, either as hine, the Diaghragm, the Os 
gards the ink or the wax. cillator, made for typew duy i 

Dut it of the Mimeograph? Thi tion, and lastly the Rotary 75, all 
machine itselt his also is another vhich were for both aut 
manifes 1 of the genius of the man typewriter duplication, for that matte 
Dick. \fter evolving a stencil sheet save the Standard, which, as_ befor 
that would me 1 commercial neces stated, was originally only for at 
sity it | e apparent that there must graphic and drawing worl lhes« 
be a vehicle for the use of the sheet. types of machines have undergone the 
Mr. D het e, set about with the same evolution as characterizes all spe 
same aggressiveness that had charac lalty machines; each serving for ( 
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AND LATHE DEPARTMENT. 


time being its special purpose, but all 
giving way to the constant change in 
invention. But Mr. Dick has kept pace 
with every demand as his Rotary ma- 
chine bears witness. 

It must not be inferred that the me- 
chanical products of the Dick com- 
pany are by reason of their second po- 
sition to the stencil sheet of any less 
consequence, for without the proper 
vehicle the stencil sheet would have 
lost much of its power of execution. 


The Business in General. 

The A. B. Dick Company possesses 
one of the most complete plants in the 
L'nited States. The building is of most 
modern construction — eight stories 
with basement and is equipped with 
every mechanical appliance necessary 
to produce the Dick products. The fol- 
lowing are the departments: 

Machine, assembly, wood shop, sten- 
cil paper, ink and shipping. In each of 
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. 


these the machinery is _ particularly 
“ager 


adapted for the special needs of the 


company. There are also experimental 
departments that are presided over by 
the most skillful men, and _ this is 
enough of a hint that the company is 
constantly producing a line of office 
specialties and supplies that cover the 
field which it has commanded for many 
years. 

Mr. Dick does not lay claim to the 
fact that his machines are for the 
purpose of turning out an order for 
a circular letter of huge proportions, 
say, several hundred thousands. They 
are made for the sole purpose oi 
producing duplicating work of a gen 
eral nature in a quick and_ con 
venient manner—and right there the 
stencil sheet serves its original put 
pose; because it gives the user the op 
portunity of striking off, so to speak, a 
letter or drawing or similar piece of 
work, almost instantly. The stencil is 
of such a kind that any impression can 
be made upon it. It becomes evident 
then that all that is necessary after the 
stencil is produced is to have som 
way to print from this impression. 
That is what the machines are for and 
nothing else. 

lf a man desires to strike off a circu 
lar letter of 300,000 copies he most 
probably would seek other machines, 
but this is just one demand—only one 
need. But supposing he has twenty o1 
fifty needs for a duplicating apparatus, 
must get his work off quickly and de 
sires to turn from one kind to another 
without trouble or delay—the Edison 
Mimeograph serves his purpose. That 
is the distinction, and one which the 
company lays stress upon 

There are 300,000 users of the Edi 
son Mimeograph machine in this and 
foreign countries. ‘That attests the de 
mand and the character of the worl 
that the Dick product does 
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The Organization. 

Of the organization A. B. Dick 1s 
the president and directing force. 

The executive department is in 
charge of William G. Arnold who is 
the secretary of the company and a 
man of exceptional talent. The or 
ganization which is under the immedi 
ate supervision of Mr. Arnold is one of 
the strongest in the specialty world, 
and is well fortified with the Dick spir 
it, and that is one of the inspiring 
things about the offices of the com 
pany. 

Elmer E. Dick, a brother of Mr. 
Dick, is vice-president and has charge 
of the manufacturing plant. E. Ek. Dick 
is possessed of much of the same ca- 
pacity as his famous brother and the 
detail under his eye is watched with 
the same interest for the company’s 
good 

W. A. Waterbury has charge of the 
sales department and the mail order 
department which has come to be an 
important auxiliary of the business; 
for the Dick products are so well 
known the world over that it 1s not at 
all necessary to send salesmen to cer 
tain sections. 

LU’. G. Case has charge of the dealers 
and agents and this department has 
also grown to large proportions. Mr. 
(‘ase is one of the strongest men in 
that line of work in the country 

In the New York office Otto G. 
Smith is the general manager and has 
under him fourteen salesmen. This is 
spoken of as the eastern territory 

The beginning of the A. B. Dick 
(Company has been shown to possess 
a remarkable cause, a real reason. Its 
growth and general business traced 
with no motive other than to give its 
general aspects; sort of sketch it for 
its general importance. There are 
many details and facts that could be 
brought out that would) stamp the 


ANOTHER VIEW 


company in addition to what has al 
ready been stated as one of the positive 
forces in the line of great achieve- 
ment; but detail often tires the busy 
mind and is of little concern 
sider 

But it will be of interest to the read 
er to know one of the exceptional rea 
sons for the success of the co! pany 


namely, how it markets its goods 
Marketing the Product. 


The Dick Company has what is 
known as a “restricted license” attach 
ed to each machine. ‘This is new to the 
business world but old to The Dick 
Company. This means in effect that 
all the machines of the company art 
sold under a license restricted to the 
use of the Dick supplies. No machine 
can be used unless the user buys the 
supplies of the company. 

Now, one might say off hand that 
this isa monopoly. Not a bit of it n 
no sense is it such. The courts of the 
United States have said that it is 


straight contract, and one i1 
the company has a perfect rig! 


ter, if, of course, it can carry it out 
The company never has had at 

ble along that line. The reason is cleat 
why should the user prejudice his own 
business by denying himself the use 
of the famous Dick Stencil and Ink 
simply because the company demands 


that if he use the machine he mus 
use the supplies. 


The reason why the company adopt 
ed that contract is because there have 
been so many attempts to discredit the 
machines of The A. B. Dick Company 


by inferior supplies sold by unscrupu 
lous makers that it was forced to some 
kind of self-protection. Any ncern 
that values its product will 


more if it is protected And the re 
stricted license feature has now Ime 
to be one of the striking phases of how 
the Edison Mimeograph is marketed 
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CORNER OF SHIPPING ROOM FINAL PACKING ROOM. 
In justification t such a tar sighted est, in almost every kind of court ( and positive. The description of a 
policy there have been other concerns — has carried on the defense of his ste Cleveland Dominie fits him exactly. 
in the past two or three years that have il sheet with a determination and a_ He strikes the hour. He is not 3 min- 
idopted the same kind of contract, us ause that challenges instant regard utes of or 2 minutes after. He accom- 
ing Dick’s idea as a model. Now, with a business extending to plishes his purpose without proscras- 
In Retrospect. ill parts of the world; with 300,000 _ tination. 

wenty-one years of the hardest et machines used; with 50 travelers, His court cases are defensive—of his 
fort to build up tl \. B. Dick Com branch offices and an outside organiza patents or his contracts. He taxes no 
pany (wenty-one years of vexatious tion, he is conducting a business wl man’s patience yet grants his own. 
and annoying endeavor to earn a posi for its peculiar purpose, is second to Despite the exactions ef his own 
tion in the specialty field. That tells none. business and those with which he is 
in a few words just what A. B. Dick What manner of man is this, ever in. allied he finds time to contest with 
has done First, an inspiration. Se the courts? Constant legal fighting it Colonel Bogey on Onwentsia Links 
ond, a beginning Third, a struggle would seem would make a man mo and show an entry at the horse show. 
Three periods; yes, three epochs, of rose, scant of patience, inconsiderate He is a director in five corporations ex- 
tremendous trial. Success has been of his fellows. clusive of his own, director in two 
won. lime required for cases at law—for banks, trustee and treasurer of the 

But it must not be imagined that the inventions—and for the conduct of bus Lake Forest University, trustee of the 
struggle has been confined to the im iness would leave no hours for social Presbyterian Hospital and president of 
mediate precincts of the company. The diversion, make a man Ishmaelitish— the Owentsia Club at Lake Forest. 
battle has been waged without and far uncompanionable. Is this such a one? He is an active member of _ several 


away. For, in that same period of Nota bit of it. The signs fail. A.B. clubs, but his greatest pleasure is 
time, Mr. Dick has spent over $400,000 Dick is a busy man. He saves time found in his household at the beautiful 


in patent litigation. From New York by wasting none. He is keen, quick home on the North Shore. 








THE INK ROOM THE GRINDING ROOM. 
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Estimating Selling Opportunities 


STIMATING Selling Opportu- 
iz nities! That’s a hard one to 

throw at a fellow. Particularly 
one who has been looking for selling 
opportunities all of his life. 

The estimatea quantity of any com- 
modity that might be sold varies in the 
ratio in which varying individuals dis- 
cern the field ahead. 

Col. Mulberry Sellers, of some time 
fame could see “millions in it” on the 
most preposterous propositions, while 
innumerable individuals can only see 
a little opportunity in articles merit- 
ing a world wide sale. 

A Pennsylvania man saw a roseate 
future in selling to every farmer in the 
Prairie states a “Cyclone House” de- 
signed by him; which, on the approach 
of a tornado, would be lowered bodily 
into a specially prepared opening dug 
into the earth beneath the foundation. 
The only finances discernible were 
those which went to the U. S. Patent 
Office for granting fees. 

Another eastern man invented a 
meritorious device in the way of a thill 
coupling on which he secured a patent. 
A manufacturer with a plant and sell- 
ing organization offered to buy the 
patent, but the ingenious mechanic, 
scenting untold dollars if he would do 
his own marketing, refused to sell. The 
end can be forecasted. 

The manufacturer now has the idea, 
he immediately proceeds to improve 
the other fellow’s device, and fills the 
field. The original inventor, without 
business acumen, without capital, is 
left with the bag in his hand. 

There is absolutely no practical way 
to gauge what will be the ultimate 
quantity sold, of any staple commo- 
dity. Should statistical people demand 
to know this, and should the attempt 
be made to comply, the only thing to 
be done would be to stop all present 
development of nature's resources, as 
well as cease the reproduction of hu- 
man beings, keeping this condition 
effective until production of commodi- 
ties could reach no further limits by 
reason of the curtailment of consum- 
ers, and, were the merchandise food 
stuffs or clothing, the end might never 
be reached on account of the varied 
necessities of Earth’s inhabitants by 
reason of location, tastes, etc. 


Office Devices. : 

The average office device, when it is 
invented, is designed nearly always to 
cover one field of endeavor only. Take 
the card index: Its originator thought 
when he evolved it to use as a library 
catalog he had accomplished the sum 
of its usefulness. When the business 


world adapted the scheme to its needs 
the outlet for the sale of cards was 
increased by thousands of times. 


The 


Difficulties in Arriving at a Solution. 
Educational Work the Only 
Recipe. 

By William J. Mullin. 


professional world grasps the idea and 
the sale mounts still higher; and so, 
new avenues open up, among churches, 
associations, even farmers asking for 
the goods, all of which is grist for 
those engaged in the manufacturing 
and selling. 

The phonograph: First a novelty 
for entertainment. Soon a_ business 
aid for the dictator, and in the presi- 
dential campaign of this year an ex- 
pounder of the various candidates’ 
philosophies to listening multitudes 
deprived of hearing the speaker first 
hand. 

Typewriters, adding machines, cash 
registers, duplicating machines; new 
uses for all of them are discovered, 
often by accident, all of the time, the 
ultimate volume of the sales astonish- 
ing the first producers. 

The foregoing, in so far as it relates 
to the marketing of office ultilities, sim- 
ply going to show that leaving out of 
the reckoning the expansion of use in 
the original field to be covered, there 
is practically no limit to the opportu- 
nities for sale of the more largely used 
office utensils, when there is taken into 
account the new adaptations made by 
salesmen, the users themselves, etc., 
assisted of course, by the inventive 
genius of the manufacturers in bring- 
ing out new improvements tg the ma- 
chines. 

Granted that the exploiters of any 
office device think they have reached 
the limit of avenues which their con- 
trivance can operate in, there must al- 
ways remain to work on, the multi- 
tudes who might purchase were the ar- 
ticle shown up to them in a light 
wherein its adoption would prove a 
benefit to their business, and herein ts 
the opportunity for increased sales, 
with consequent factory expansion, 
and dividends. 

Going Further. 

To reach further selling heights at 
the rate of speed demanded by the 
average American producer, assumin® 
that the factory end keeps step with 
the selling, the manufacturer, alive to 
his opening will only make rapid ad- 
vance in so far as he calls to his aid 
the one medium which makes for a 
continued upward trend; viz.: edu- 
cational or creative work on the part 
of his salesmen. 

Right here the principal has not an 
easy problem to tackle. Salesmen 
there are, and there are salesmen, but 
creative salesmen are scarce, or, at 
least have been, so that perforce even 
though you who read this may agree 


with me as to the selling material you 
should have, yet, you are compelled to 
accept the selling talent you can se- 
cure, not always your ideal. 

Nevertheless, conspicuous examples 
can be cited where concerns who have 
felt the impulse to their business, of 
creative selling work have taken an 
assorted lot of salesmen, and by inau- 
gurating the right kind of educational 
work with the selling material already 
in employ have built up a_tremen- 
dously increased business. 

I know a firm selling grocery staples 
whose salesmen can get higher prices, 
for instance, for prunes, because their 
salesmen are educated upon the con- 
ditions surrounding the growth, dry- 
ing, and other things entering into the 
marketing of this fruit. So that by tell- 
ing the buyer facts which justify the 
higher price asked they secure orders 
which would be denied the ordinary 
salesman coming in and simply quot- 
ing on prunes of a certain size, or from 
a certain locality, at the price. 

You will say this educational work 
is a long, hard road to travel with 
your salesmen? Qf course, it is, but 
it is a road which if you don't travel, 
your competitor will. 

Demonstrations. 

Any office device manufacturer 
knows the value of demonstrations. 
Suppose a large corporation will per- 
mit of a demonstration of your ma- 
chine? Your “crack” salesman goes, 
doesn't he, or even the manager him- 
self? The end to which every maker 
and seller should strive is to make of 
each and every salesman a voluble en- 
cyclopedia of each and every feature of 
the device which will impart in a sell- 
ing argument a thorough knowledge of 
the material parts of the machine, 
even down to the last screw. This is 
an asset which has won many an order 
for the shrewd fellow who had_ ex- 
hausted all of his vocabulary on what 
the machine would accomplish in 
method, being met on this latter point 
at every turn by the other salesman 
who could talk method only. 

Who are the successful life insur- 
ance sellers? Those fellows who can 
at once offset, or answer, every ob- 
jection set forth by the prospect, and 
besides, can bring up and answer more 
questions than the prospect thought 
to ask. 

You who have not yet tried the 
schooling of your salesmen, begin. 
The task is not as stupendous as it 
looks, begin by giving the men the 
idea of what you are going to do, and 
start off on only one new point, if 
need be, for education. 

The avidity with which the average 
force will fall into line to help you 








educate themselves may prove start 
ling, and, if individual ones do not re- 
spond to the extent of co oper ating, 
your sales force will make just as 
much progress if the non co-operating 


element is eliminated from the organi 
zation. 
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business 
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are 
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or automobiles, any sales manager has 
the opportunity of making of his men 
better producers, thereby increasing 
output, and dividends. 

There are houses that will pay a 
fancy salary to an expert advertising 
manager, who delivers the goods so 


far as his end is concerned in the way 
of bringing in the inquiries, as a result 
of telling paper talk yet who will send 
out the most incompetent salesmen to 
follow up these inquiries. Herein the 


aforesaid Adv. Mer. often gets a slap, 


having held up an enticing proposa 
to the prosp ct, on which the unlearned 
salesman (at least in ee \dv. man’s 
vocabulary) cannot make good. 

[t's an advertising man’s province to 
study his wares, and elaborate o1 
the good points, but if the concern and 
the advertising manager are to realize 
fully on the investment, and the work, 
the personal contact man, the sales 
man, must be drilled to keep step in 
oral arguments with the pace set for 


him in the written and printed appeals 


sent out by the house. 

The Advertising Department and 
the Selling Department are inter-d¢ 
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board rectors is one of the strong 
est in territ and is considered 
one of the biggest specialty houses 
the ré 


TO MAKE RECORDING MA- 
CHINES. 


The National Machine Recorder Co., 
( hi ag . has be en incorporated for tl 
purpose of making and selling a ma 
chine patented a few months ago which 
automatically and accurately records 


ona machine located in the of 
fice of any manufacturing plant, every 
working and idle moment of each and 
every machine in the shop, no matter 
how far distant. The of the “ma 
chine recorder” the factor 


master 


use 


enables 
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Steel Co.; Marcus A. Kavanaugh, 
judge, Superior Court, Cook county; 
H. Swett, president, American Tag 
Co., and Fred K. Kurtz, president, 
Gurtz Piano Action Co., of Rockford, 
lll. The president is P. A. Cooney. 





WOODEN PAPER WEIGHTS. 


Our Imperial wooden paper weights are 
a novelty; the most original and ornamental 
and practicable for use. Made in two styles 
or sizes of quartered oak, or genuine Cuban 
nahogany and finished with high piano pol- 
ish. Felt lined at bottom to avoid marring 
of desk and for deadening of noise. 





Experiments conducted in London have 
shown that it is possible to operate a type- 
writer or linotype machine by means of 
wireless telegraph. 
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The Use 


Se question of the adaptability of 


individuals to using more than 

one make of machine is interest- 
ing to professional stenographers and 
typists, and to employers as well. Cer- 
tainly it is a matter of vital significance 
to the manufacturers of machines, for to 
the latter it constitutes a factor in the 
marketing of their product. 

I have in mind here not only the ques- 
tion of adaptability to a machine new to 
the market, but to any machine which 
might be unfamiliar by inexperience in 
operating on the part of any individual. 

I conceive the entirely practical and 
ideal condition to obtain, when the oper- 
ator can, with ready facility, write on 
any machine of standard keyboard. By 
“ready facility’ I mean the ability to 
write sufficiently rapid to start in the first 
day in a new position and accomplish a 
fair day’s work; and the further ability 
to “pick up speed” in the course of a 
week or less, so that near the maximum 
of efficiency can be attained in that time. 

Considering how far short of this ideal 
condition the actual condition is, we 
shall find that the larger percentage of 
operators fall short of this mark. Why 
should this be so? Some of the reasons 
are these: prejudice, a lack of confi- 
dence or prescribing their own limita- 
tions; inexperience. ; 

Competition among the typewriter 
salesmen is responsible for the develop- 
ment of a good deal of the prejudice 
among operators. [or instance an oper- 
ator graduates particularly skilled in the 
operation of a certain machine, she se- 
cures a position through the employment 
office of the company marketing the ma- 
chine, and is jollied by the salesmen sell- 
ing that machine, listens with approving 
ear to their exalted praises of the ma- 
chine, and becomes psychologized into 
the attitude of thinking that it is the on/y 
machine worth writing upon. 

This is all very nice for the maker of 
that machine; but considered from the 
standpoint of the commercial efficiency 
of operators as viewed by the employer, 
and from the standpoint of the opera- 
tor’s regard for his own efficiency and 
value, it is evidently wholly wrong. 

General Efficiency. 

An operator should be awake to the 
fact that the more machines he or she 
can operate, and operate well, the greater 
his commercial value, the sooner a posi- 
tion can be secured when out of employ- 
ment, and the more quickly ability to 
hold it at a good salary can be demon- 
strated. 

The lack of confidence which opera- 
tors display in their ability to success- 
fully operate other than the machine they 
started out upon, which amounts to plac- 
ing a limitation upon their ability, is a 
serious mistake. Any operator of aver- 
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of Different Typewriters 


A Discussion of the Adaptability of 
Operators in This Respect. 


BY HARRY C. TUTTLE. 

age intelligence can quickly acquire 
speed on a second machine as opportun- 
ity or necessity offers, and then a third, 
and a fourth, etc., until in the course of 
varied experience in different positions 
he is able to operate any machine up- 
on the market. 

Of course, those who have inexperi- 
ence as their excuse for not possessing 
the versatility of operating ability have 
nothing to be censured for. But the 
spirit of antagonism, indifference and 
prejudice is one which should not be 
held by any intelligent, progressive oper- 
ator. 

As to the acquirement of speed on va- 
rious machines. I know of no better 
way of breaking in upon an entirely new 
mache than to start in with a practice 
sentence, and write this over and over 
at top speed in an endeavor to acquire 
the touch which is adapted to the ma- 
chine. All machines differ from each 
other to a greater or less extent in the 
matter of quality of tough, and the ques- 
tion of what exact quality is most con- 
ducive to speed is a debatable one. It is 
therefore immaterial to this discussion 
what touch is best, the point is to get 
used to the touch of a machine as quickly 
as possible. 

Practice sentences train the nerves 
in arm, fingers and wrist to proper co- 
ordination to strike just the right blow 
to secure speed. The various spacing, 
adjusting and tabulating levers and stops 
can be learned as to location in a few 
moments, and their dexterous use gradu- 
ally acquired in actual work. 

The adjustment of the carriage ten- 
sion, escapement and universal bar ten- 
sion, point of escapement, etc., are fac- 
tors in touch and speed of which opera- 
tors should acquire some knowledge. In 
some machines it is a simple enough 
problem that a little “tiazkering”’ will oft- 
en adjust the machine to suit the opera- 
tor’s speed and touch. In other ma- 
chines it is a sufficiently difficult matter 
to require a typewriter mechanic's at- 
tention. Probably the better way in the 
instance of most operators would be to 
call the repairman or mechanic, and not 
risk getting the machine in bad shape by 
any injudicious “tinkering.” What I 
mean to imply, however, is that the oper- 
ator should have some idea of the prin- 
ciples governing quality of touch and 
speed, so as to intelligently and not in- 
consistently direct the adjustment of the 
machine when the mechanic has it in 
hand. 

Utilization of Methods. 

In the operation of typewriters there 

should be an intelligent enterprise on the 


part of the operator, in an endeavor ‘to 
secure good work and speed, by the 
utilization of such modern devices as 
have been made a part of the machine. 
Not to do as some operators do let an 
attachment become fixed in rust and dis- 
use, rather than acquire the art of using 
it advantageously. 

The combination of mechanical de- 
vices with ingenious expedients to turn 
work out rapidly is entirely up to the 
operator. Even the small details of plac- 
ing paper in certain position, ready to 
be picked up, the manner in which the 
carbon is separated from between sheets, 
etc., can be done in ways most convenient 
and time-saving. The operator should 
study these points in conjunction with 
the mastery of the mechanical conveni- 
ences of each machine. The point is to 
make every move count. 

Another point of advantage to the op- 
erator in accepting the operation of the 
different machines as circumstances pre- 
sent them is the mental development se- 
cured. Some of the very best operators 
[ have met are those to whom the mat- 
ter of sitting down to any one of half a 
dozen machines was one of perfect con- 
venience, and a condition that did not 
prevent them from turning out a big 
day’s work. It seemed also to have train- 
ed them in the perfect co-ordination of 
their faculties as to picking up the de- 
tails of a new line of business. The 
principle of adaptability extends itself to 
different departments of mental activity, 
and is one of the evidences of a highly 
developed mind. 

I point out, therefore, that operators 
gain for themselves not only better op- 
portunities of getting positions or in- 
creased salaries, but the higher eff: 
ciency which points the way to execu- 
tive positions above the rank of sten- 
ographer, by mastering a number of 
tvpewriters. 


NEW RAILROAD DEPARTMENT. 


Manager J. F. Gillen of the Bur- 
roughs Chicago office, reports that he 
has made the most important addition 
to his already efficient organization, 
in the installation of a Railroad De- 
partment, and the appointment of E. 
(;. Griffith, long one of the prominent 
railroad auditors of the country as 
manager. This department will have 
to do with nothing but the railroad end 
of the adding machine business which 
has come to be a great factor in that 
industry. Chicago is probably the 
largest railway center in the country 
and Mr. Griffith’s peculiar capabilities 
and his knowledge of railroad men and 
affairs will insure success to the de- 
partment. 
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The Calculus Computing Machine 


WONDERFUL machine was in 
vented several months ago in 
Cleveland that instantaneously 


calculates any desired problem in mul- 
tiplication and division, either in whole 
numbers or fractions. This new in- 
vention promises to make what is com- 
monly called “figgering’” a thing of 
the past. Calculations can be made by 
the use of this machine with practical- 
ly no mental or physical effort, and 
each and every result so obtained is 
absolutely correct. 

To devise a machine which would 
perform this work, it has been neces- 
sary to work out many million com 
putations in multiplication and divi- 
sion, and every one of these results 
has been proven more than twenty 
times. As a further means of securing 
absolute accuracy, adding machines 
were used in the verification of these 
results. In order to complete this 
marvelous task, ten expert operators 
have been steadily at work for several 


years. 
This new machine is called the “Cal 
culus.”” It is an instantaneous multi 


plying and dividing machine. It is so 
simple that any one who can correctly 
read figures can solve the most com- 
plex mathematical problem with it. 
This machine is so constructed that it 
will never need any repairs; and even 
though used daily, it will last for many 
years. 

It is very easy to operate the ma- 
chine, in fact no experience is neces- 





sary. Because of its compactness the 
Calculus machine occupies very little 
office Space. It is absolutely noiseless. 


Speed and Auccuracy. 


To obtain results in either multipli- 
cation or division by the use of this 
machine is the work of but an instant. 
\nd for the multiplication of fractions 
it is correspondingly simple. 

Inventories can be taken with this 
machine accurately and with great 
speed. Likewise pay-rolls can be fig- 
ured with rapidity, as well as invoices 
and bills can be checked up, and dis- 
counts and percentages can be esti- 
mated with absolute certainty as to 
their correctness. In short, almost 
every mathematical problem can be in- 
stantly solved by the use of this ma- 
chine with practically no mental strain 
and without making any mistakes. 

Almost every office, business house 
and factory will find the Calculus as 
indispensable as the typewriter or 
telephone. In fact, it is as valuable 
as any other time and labor saving 
device used in an office. The business 
house which now does its figuring by 
the old fashioned methods when tak- 
ing inventories, or when checking up 
invoices and bills, will pay tribute to 
the spirit of progressiveness by the 
adoption of this machine. The distinct 
advantages of the Calculus machine 
are the great amount of time saved, 
the expert service rendered, and the 


accuracy insured. 


THE CALCULUS 


A PAYING INVESTMENT. 

The price of the machine is insignifi- 
cant when compared with the value of 
the services such a machine will ren- 
der during all the future years of its 
use. In time wasted, brain fatigue and 
expensive errors which sooner or later 
creep into results of mental effort, the 
cost amounts to many times more than 
the price of this machine which prac- 
tically does its work instantly and 
with absolute certainty. The time, la- 
bor and worry saved by the use of this 
machine cannot be measured in dol- 
lars and cents. 

To insure accuracy a small reward 
was offered to each operator partici- 
pating in the work, for every error 
discovered. As the work progressed 
and the results had been proven and 
reproven, the amount of the reward 
was correspondingly increased until 
the results had been verified twenty 
times. 

The company’s belief in the infalli- 
bility of the machine is so great that 
they now offer a reward of $1,000 to 
any one finding any error in the com- 
putations of the machine. 





POOR STAMPED ENVELOPES. 

The Editor of The Evening Post: Sir: 
Can you not ask the government to down 
the new stamped envelopes, which are so 
bad in color and style that no refined per- 
son can use them? Does the government 
wish to add tu the penalties of age? I am 
now eighty-six years of age, and, as the 
children say, “a quarter of a candle” be- 
yond. Ever since I was eighty-three I have 
used stamped envelpes, and been grateful 
for the labor saved to one who has used 
many thousands. I shall never send the 
present issue to friend or foreigner. 


CAROLINE H. DALE. 





IN SEPTEMBER. 


By Frank Rutherford. 

Now each returning salesman has 

A lovely coat of tan, 
And vows he is a healthier, 

A stronger, better man, 
He moves around quite chipper, with 

A smile upon his face, 
For he will show his manager, 

He's fit for any place— 

In September. 


He gives his desk a cleaning, and 
Each special drawer he routs, 

And entertains his fellow men 
With jibes and merry shouts. 

In a ——) bustling manner, 
He rakes his card list o’er, 

And from his many prospects there, 
He reckons sales galore! 

In September. 


His buoyant, happy, joyous mood 
Infects the office staff, 
They know that business soon will boom, 
When “Jimmy” gets to laugh. 
The easy days of summer time 
No longer will they find, 
From now they'll have to hustle, or 
They'll soon be left behind— 
In September. 


The summer with its heated days 
To rest each one invites, 

‘Tis good to have a quiet time, 
A few weeks of respite— 

But all are glad those days are o’er, 
And welcome once again, 

The cooler time when duty calls 
To work with might and main— 

In September! 


— 














UANTITIES are of two kinds: 

constant and variable. A constant 

quantity is one whose position 1s 
fixed; variable, one whose position is 
movable. Now, this definition has no 
bearing on the story under discussion 
save in fixing in the mind clearly the ex 
act difference and relation. The specific 
application will occur as the theme is 
developed. 

Proceeding therefore to the vital part 
the following incident occurred recently: 
The manager of one of the large branch 
offices of a typewriter company found it 
necessary to relinquish his connection 
because of the dissatisfaction of the com 
pany with a trivial item of expense. The 
manager had succeeded in the course of 
several months of hard effort in build 
ing up a splendid organization around 
him. There were a number of most ca- 
pable and trustworthy salesmen on his 
staff; the repairmen were the best that 
could be had ; the office force was compe 
tent, diligent and faithful. ‘There were 
many <leals on that looked as promis 
ing as a typewriter deal can look, and 
ali know that typewriter deals are at 
best problematical. But the salesmen 
of the competing companies said on 
more than one occasion: “Well, that 
man has given us a mighty hard tussle 
and it looks as if he would land his ma 
chine on top.” 

Not only were the prospects flattering 
but he had succeeded in closing two 
deals that were the largest the company 
ever had closed in that territory. This 
was the situation at the time of the resig 
nation and looked to be as good as one 
could expect. But the company deemed 
it necessary to effect a change. 

What Occurred. 

The change was made. One of the 
company’s officials went to the branch of 
fice and there proceeded to reorganize 
on a basis totally different from what 
had been the case. Now, it does not 
seem probable that any typewriter com 
pany will disorganize a branch staff if 
all things are working rightly. And it 
is, of course, quite within the province of 
the company to do as it destres. 

But the moment the change was made 
known just that moment did every sales 
man leave the organization; two of the 
repairmen quit, and one of the office 
force resigned. There was a total dis- 
ruption of a staff that had been got to 
working with results. The manager who 
succeeded to the management turned in 
and hired new salesmen and adopted an 
entirely new policy. But the deals that 
were promisingly inaugurated betore the 
change were not closed. The business 
was said to have fallen off considerably. 

Repeating the statement that a change 
such as this undoubtedly appeared to the 
company to promise for the better, and 
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The Value of the Constant Quantity 


How Organizations Are Wrecked 
Through Lack of the Fixed 
Position. 


that there surely was a reason for it, it 
nevertheless invites the question, does 
the variable quantity pay, save where 
employed in the most urgent instances ? 
It is an impossibility always to main- 
tain organizations the same year in and 
year out. Change often is the best evi- 


dence of progress. It is as imperative 
as a change from work is imperative to 
the physical welfare. And this article 


does not attempt to maintain — that 
changes should not occur nor to hold to 
the belief that any concern does not know 
its own business; but merely to discuss 
the value of a position that is fixed over 
one that is more or less fixed, change- 
able or variable. 
Value of Constancy. 

It therefore becomes proper to show 
the value of the constant quantity in or- 
ganization or how’ organizations are 
wrecked through the lack of such con- 
stant quantity. 

\s an antithesis to the above it is re- 
called that another tvpewriter branch has 
eight salesmen who have been with it for 
a period of two vears. This fact is real- 
ly not so important after all as other 
phases of the question, since it is often 
a matter of great value to move sales- 
men about from one territory to an- 
other; in fact, many typewriter men 
today strongly advocate such a policy, 
because, they argue, one salesman will 
do better in one place than in another. 

But the point is this: ‘The policy 
and the method of an organization 
must be a constant quantity if the or- 
ganization is to be effective. (ne man 
may slip out and another take his 
place without a single jar to the or- 
ganization or without the men feeling 
a missing link, as it were. 

The branch referred to has, how- 
ever, adhered to a strict and positive 
policy throughout its existence. 
Changes, it is true, have occurred, but 
they were generally minor and the 
salesmen knew nothing or little of 
them. And in this way the salesmen 
came to look upon the manager and 
the methods of conduct as both for 
their good and the company’s constant 
advantage. In other words, when they 
reached the office in the morning thev 
were not fearful that some radical de- 
parture was about to take place; some- 
thing new about to be injected into 
the branch office. In consequence, 
they were satisfied; they, like the com- 
pany, were constant in their work and 
in their allegiance, for they became 
such through the moral effect of the 
same thing as indicated daily by the 
company through its manager. The 
one affected the other always. In the 





1 


case of the other, there was su a de- 
cided difference in the plan of opera- 
tion that the salesmen were dis- 
pleased; they knew not how to take 
it; they were afraid of the outcome. 
Variableness Breeds Discontent. 
The variable quantity perforce 
breeds discontent and disorganization. 
Like a moving train, which is a good 
example of the variable quantity, there 
is a change from one thing to another 
a going from one thing to another. 
Never is there a determined and fixed 
line of effort or conduct. 
It is easy to see, therefore, how ort 


ganization is speedily disrupted if the 
policy is one of flightiness, when it is 
not known just what will be done. 
Nothing operates on the mind of the 


salesman with greater effect than to 
feel ever so often that something is 
going to happen. That is true, more- 
over, with men in all departments of 


work. 

The best that is in a man is got out 
of a settled plan of action. That in- 
spires confidence, and all know what 
confidence begets. Yes, the constant 


quantity is prolific of great good; the 
variable quantity a source of terrible 
consequences. The salesmen, the man- 
agers, will not do the best work, if any 
at all scarcely, unless the principle is 
fixed. 

The value of the constant quantity 
in all things is today the key to many 
a successful battle in the productive 
forces of the specialty field. It will do 
more and go farther toward the estab 
lishment of the specialty than any one 
thing. Its opposite will do more and 
go farther toward preventing the es- 
tablishment, than any one thing. Be 
constant in the policy followed; be 
constant with the salesman; be con- 
stant and fixed and determined in all 
action—and success is easier than un- 
der any other condition. 





“DAD, HERE’S TO YOU.” 


“We happened in a home the other night, 
and over the parlor door saw the legend 
worked in letters of red, “What home 


without a mother.’ 
“Now, what’s the matter 


our dad?’ He get’s up early, lights the fire, 
boils an egg, and wipes off the dew of the 
dawn with his boots while many a mother 
is sleeping 

“Dad buys chickens for the Sunday din 
ner, carves them himself, and draws the 


neck from the ruins after every one else is 
served. ‘What is home without a mother?’ 
Yes, that is all right; but what is home 
without a father? Ten chances to one it 1s 
a boarding house, father is under slab and 
the landlady is the widow. Dad, here’s to 
you; you've got your faults—you may have 
lots of *em—but you're all right, and we 
will miss you when you're gone.—Cracker 
Quality. 
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Machine to Open Letters. 


PATENT for a machine which is guar the water, which renders it harmless. This 
l east 400 letters a min water has to be changed possibly onc 
Ist beet granted to Mi \ } 
C s at the head It king out my ide I had the 
gvgest 1 i] order departments nce ee V Walke W s conne 
New York City, and 1 ives a salary of $6,000 
r e] receives an averag 
10.000 letters a day, and the labor of oper 
v tl t < so long that she set her 
working onan hine which would exp« 
ft 
“Tt w the natural result of the need 
it, as Ss many inventions are,” she says 
In my tment I receive on an averag¢ 
of 10,000 letters lay fo open these 
ge force of girls is required, and the most 
expert letter opener cannot open more than 
hirty a minute vith the old-fashioned, 
prin é ter slice With the new ma 
chine. whi loes not need a trained oper 


tor. between 400 and 500 can be opened in 

uty of the machine is that it 1n 
no way injures the contents of the letter It 
<imply crumples the edge off without touch 
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SOMETHING UNIQUE AGAIN. 


An American business man usually re- 
gards time as something which he is even 
less willing to part with than money. It 
was that witty Philadelphia philosopher, 
Benjamin Franklin, who always added to 
the price of any book in his stock when the 
would-be purchaser lingered too long in his 
shop. In this way he received payment for 
the lost minutes he so highly valued, even 
though he lived in a time when there were 
neither railways, telegraphs, nor telephones. 

The high pressure at which present-day 
commerce is maintained, when even min- 
utes are often vital, has called into requisi- 
tion an automatic stamp, whereby the date 
and time a document is received, negotiated, 

- dispatched is infallibly indicated. The in- 
strument comprises a small clock, the oper- 
ation of the mechanism of which prints 
upon the letter, invoice, or whatnot’ the 
firm’s name, department, and such defini- 
tions as “sold,” “returned,” “posted,” “filed,” 
“labeled,” etec., together with the day of the 
month, hour, and minute. 

It can be applied to any requirement of 
office routine, and not only constitutes an 
excellent check upon the working of a de- 
partment, but also offers irrefutable evi- 
dence in case of a dispute arising. To brok- 
ers and others, where minutes count wheth- 
er in the handling of a letter, telegram, con- 
tract note, or message, it is of invaluable as- 
sistance. The notification is printed in plain 
characters, the time-wheel working auto- 
matically from metal type, so that the liabil- 
ity of the indicator being blurred or ren- 
indistinct is very remote, and no 
confusion can therefore result or misinter- 
pretation be made. In an age of time-sav- 
ing machinery, great and small, this ingen- 
ious little device should be warmly wel- 
comed. 


dered 




















RAPID LETTER OPENER 
. with a publishing house in this city. I knew 
what I wanted and how it ought to go, and 
» helped me with the mechanical details 
ON TO NEW YORK! The Ninth An- 
1 Business Show opens at the Garden 
New York October 17 and runs until 
the 24th. inclusive. The list of exhibitors 
is wonderfully representative of the office 
device field If not an exhibitor, arrange 
be one 
A 
4 
MISS MARIE HEILBRON 
= eee 
tents. L how you how itt 
\ run led the vay to an adjoin 
here f the machines wa 
t k G é indful of letters 
cit - t thet int 1 
eC switched 
7 x containing t 
hher roller ¢ 
gon] ! plat Once over this sp 
( s 1 off and the letters 
ver pen and ready to be 
| vorking n the idea son 
tin ntinued Miss Heilbrun, “and had 
dy sot time ago, except that 
[ had no way of getting rid of the dust from 
This w uve been disagre¢ 
ble and injurious to health in any quantity 
N t fault is 1 edied. In this box at 
he bas¢ ith a small window is an exhaust aie . 
revolving in water and drawing down 


v8 LEWIS AND AMERICAN LADY ON LI 
st from the roller and mixing it with ON 


} 


\ND AMERICAN LADY IN BACKGROUND 


RIGHT 
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HEN an office boy invents good 
" ideas, watch him! 
U If the New Jersey agents for the 


Caligraph Typewriter had watched their of 

fice boy twenty ago, 

things might have come from the Caligraph, 

and the typewriter field might look rather 
; different today 


hive years greater 


At that time the Caligraph was in the 
lead of the No. 2 Remington because it 

had a key for each character, and the of 
fice boy with J. W. Barnes Co. was all 

wrapped up in the mechanical mysteries 


and possibilities of the new machine He 
I was so bright in meeting the needs of spe 
cial clients who had to have special ma 
chines, such as insurance companies, that 


the Prudential Life Insurance Co. hired him 


to keep in repair their 24 wide carriage ma 





| chines, which were the first shipped into 

I New Jersey territory 

, Soon the office boy was deeply interested 
: in the two numbering machines used by the 
: Prudential to number policies. They were 


{ hand machines, and the printing office men 
often worked until midnight catching up 
with the typists who wrote the _ policies 


feet high and oper 
ated by foot power; and after the poli 
had been numbered the date inserted 


The machines were five 
ies 


Was 


“ by another printing press process running 
at the awful speed of 800 an hour 
} Now, the ofhce boy, all eyes and energy 
couldn't understand why the numbering ma 
chine couldn't also be made to put the date 
on, if it accepted ink and made impr« 
sions. Nobody could explain why, and 


body could see what was the use, anyway 


even when the superintendent and the fore 





man put their heads together on the sub 
ject. They said the idea was impracti 
which is the old, old answer that peopl 
with new ideas get. And, anyhow, what did 
a boy know about mechanics 
But the boy made a crude box 1 at 


tached it to the plunger of the numbering 


machine, borrowed a few old types, and 
actually made the scheme work, after a 
fashion. He showed it to the superinten 
dent, and that gentleman had to admit that 
this particular boy had made them swallow 
their words. The scheme was the boy's 
first patent 

Now the wide carriage typewriters that 


used to write policies necessitated the fre 























THE INVENTION 
quent “jumping” of the carriage to the \ 
ous columns left blank on the policies 
the proper data. The typists had to strike 
the space bars repeatedly or lift tl I 
riage by hand to the proper place Che 


boy inventor schemed out a plan by which 
the carriage could be jumped to the right 
He showed the 
and had the same old 


finally got the attenti 


place instantly device to 
the superintendent, 


trouble, and 
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| A Striking Story of Inventive Success 


By J. George Frederick. 





the Prud Company. 1] \ 
President Dryden and De. Leslie D. Ward £05,591) was filed Jun ; ” , 
(now vice-president), with the result that a sae on wed that this was t st ap 
small workshop was built on the top floor paces —— Uhe de ante f+ Sathrignt 
for the young inventive genius to do more “ppe tions followed, and s wl s€ OF 
such good work ' = d of a Sy * wane. ~ 
. mi é t naw ; rec 
Che first machine equipped for this tabu- , oo a SS oe sie 
lating device had a solid strip ot brass with The Boy’s Rise. 
six or seven fixed teeth to correspond with rl ‘rudential Company the 
the ruled policy form. The strip was placed —y g ventor’s device, and Cali- 
between the rack and the yoke of the car rr ipl head juarters office ffered ma 
riage and by a clever arrangement under rood y ft become i sa vith 
the space bar the “dog” was thrown from their | delphia fice. While e in 
vented device t lock t the 
typ ter, and many other devices which 
ire use upon the stan é 
ers 
SS e Mice boy invent ) 
age! en special repres t 
he busy he was selling, ys 
invent too, until he has e t ' 
cal t Edison of the typewrit ‘ 
Atte number of vears he ined rces 
wit! Underwood Typewriter Co., and 
starte to work out what he become 
ve t Silastic ove! the tion f 
the ty} vrite to separate t Q eds 
He began t nvent billing n vices 
vhi é day in use it elg 
countries, and he is keeping sclosing 
tl ssibilities of adapting the ( 
t nting until typewriter and business 
men begin to see a new era in be keeping 
t w about time to ment 4 
of t nterprising othce boy He is M 
H. S. McCormack. who 5 l wn 
tl g t typewriting « : O 
just celebrating the 25 sary 
of hi ntrance into the type Q 
thusiasm for his work is indles 
is slowly spreading its ntag t 
ugh the big Underwood ranks. but 
els ( is well he U 
? ' 
th. ck at will by the operat lowine g the Bi ing ma 
the carriage to proceed until ne of the S = __ —— > — _ 
solid teeth stopped the carriage, and the . esta e - ' ‘ 
dog automat} illy re-entered the rack ; curl si ng ‘ ; wa: . 
This device was successful , 
lar policy form but they 
und himself up against thi 
making it work for other 
lapse-policy form. In otl | 
device had to be mad« idjust 
STODS also had to be mov d 
Ch is overcome by adjust 


allowing the stops 








rresponding to the scale 1 : 
e machine Then he ( i 
tabulator key n the fror » 
ibe ve the kevybo rd \ ( s 
w the inventor's t I I 
\ New \Y k rep mat 
mpt at a tabulator by 
1] ried to get ) 
I then he flere I \ . 
nes ror itent { Q ‘ 
ention This comp t K £ 
\ ing te did t x . ( t t 
thy cle ’ ‘ P ¢ ' 
ventior t ecet tly t Ted : 
ughly established his ims t 1s gt) 
Ul S got 
Che st pi tub t ‘ | ‘ . 
n typewriter, figured in bitte patent ‘ vrit NS * g 
wsuit d S p t t 2 c t 
het + + 1 } ¢, < vit) < 
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Mechanical Carriers in Messenger Work. 


HEN we see foreign laborers 
W carrying huge packages of 

merchandise on their backs 
we Americans are apt to laugh and 
think with satisfaction of our more 
scientific methods. Yet with us it is 
a daily spectacle to see an able bodied 
man marching along the length of a 
great manufacturing or business office 
carrying nothing in the world but a 
slip of paper requiring an answer. 
Nevertheless this latter spectacle is 
really more laughable than the first, 
when we realize that mechanical de- 
vices have beet perfected and are in 
wide use for taking care of all messen- 
ger work of the modern business of- 
fice. 

It is singular that so much messen 
ger work should still be done by hu 
man means when we have for so long 
a time past put all our heavy carrying 





LAMSON 


from the 
automatic carriers 


shoulders of porters onto 
Nevertheless, as a 


matter of fact, this condition of things 
is exactly like that in many other 
classes of scientific progress. We first 


give all our attention to the heaviest 
problem and perhaps after many years 
of old-fashioned methods of doing the 
smaller things (which are after all the 
most expensive) improve them also. 
We show here a single example of 
the modern way of automatically do 
ing messenger work, a photograph of 
the office of the Carter, Crumer Com 
pany at Niagara Falls. The device 
shown in the foreground is a Lamson 
Automatic Pick-up Carrier so ar 
ranged as to enable officers and clerks 
of the company to send papers, orders, 
memoranda, mail matters, and all sorts 
j | articles back and forth wher 


1 
ever desired without the touch of a 


human h: 

It is a basic law of economics that 
machinery should be used to do all the 
worl vhich machinery is properly 
fitted, an hat human helpers should 
in all cases do the work the machine 
s fj | to do. This fact has been 
winning its way very slowly in publi 


AUTOMATIC 


onstratioa has been fought by an army 
4 prejudiced objectors with old-fash- 
ioned ideas. Nevertheless in the long 
run every successful mechanical de 
vice, for doing the work which for- 
merly required human labor, will do 
away with the necessity for human 
workers and will give them an oppor 
tunity to demonstrate their value in 
higher lines of service, and so it is 
with these more recent mechanical 
carriers. 


Make No Mistakes. 

Being devices of precision they do 
not make mistakes; being scientifically 
constructed they require extremely lit 
tle power, and are therefore very eco 
nomical to operate; being machines 
they are not capable of fatigue, and 
are therefore always on the spot, in 
stantaneously ready for service. Be 
ing small and compact they penetrate 





PICK-UP CARRIER 
to every corner of the largest business 
establishment and run overhead o1 


down side walls or along the floor, 
wherever most convenient 

It is impossible for human messen 
gers to accomplish the work 


which these carriers do, even without 


same 


respect to cost, and when it comes 
down to a discussion of real cost, in 
every field where mechanical devices 
have been successfully employed the 
machines win out every time. 

These mechanical messengers are by 
no means limited to handling papers, 
but are equally used for automatically 
receiving, carrying and distributing 
packages of merchandise, goods in 
process of manufacture, books, small 
tools, etc., etc. In fact they are ex- 
tending rapidly to nearly every field 
for which local messengers have hith- 
erto been used. 

Other Systems. 

We have spoken of mechanical 
messengers only, as these are the “lat- 
est word” in economical office systems. 
But, as a matter of fact, the Lamson 
Company manufacture also closely 
equivalent systems operated by pneu- 
matic means. A good example is 
shown in the accompanying engrav- 
ing, Fig. 2, of a “pneumatic tube sta- 
tion” in a business office. These have 
been in extensive use for many years, 
in offices, banks, hotels, shops and fac- 
tories. The great works of the West- 
inghouse and General Electric Com- 
panies are equipped with these “pneu- 
matic tube” systems; the United 
States postofice employs  giant-size 
tubes to carry the mail through (or 
under) the large cities, thus greatly 
simplifying its work and cutting down 
the time required to transmit mail. 

lt requires really a visit to an office 
or factory equipped with these devices 
to appreciate the striking economy and 
improvement brought about by their 
use. They are seen to be unceasingly 
at work, without noise or confusion, 
and the increased usefulness of the 
force of clerks thus served is itself a 
striking feature. 





NIAGARA FALLS, N. Y. 
































OFFICE APPLIANCES 


Diagram of Recent Patents 
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No. 897,148. 





Bo. 896,976 


No. 896,976, a Loose Leaf Book, Invented by James C. Dawson, of the Sieber & Trussell Company. St 


and assigned to them; No. 897,148, an A\utomatic-Font [nk-W ell, Mucilage [ottle, etc., Invented by Juan Ramurez. 


vy Walter E. Barnard, of Hartford 


of Warren Point, New Jersey; No 897,248, a Type-Writing Machine, Invented | 
Connecticut. 




















} these patents can 
y sending ten cents in stamps 
to E. G. Siggers, patent lawyer, suite 33, 
Bldg., Washington, D. C., by men- 
\ppliances 

Machine. 


tioning Ofthce 


Addressing Charles 


A. Belknap, Brooklyn, N. Y., assignor by 
mesne assignments, to Velox Manufactur 
ing Company, a corporation of New York 

896,707 Type-Writing Machine. Byron 
A Bro« ks New Y« rk, N , assienor to 
Union Typewriter Company, Jersey City, 


NH. t.. 24% 


‘noration yf Ne Ww Jersey 


Ross D. Burhams, 


\pparatus for Filling Fountain 


Pens Patrick J. Sullivan, East Orange, N 


896,789. Type-Writing Machine. 


( Iscar 


Woodward, New York, N. Y., assignor to 
Densmore Typewrit Company, Syracuse, 
N. Y.. a Corporation of New York 

896,791 Type-Writ Machine Edwin 


Steele, Syracuse, 
Monarch Typ 
Mm. Fay & Cor 


N. Y., assignors to The 
writer Company, Syracuse, 
poration of New York 
896,803 Ribbon Feed 
[ypewriting Machines 


Brooklyt N; 2 


Mechanism for 
Edwin B Cram, 


assignor to New York 


Adding Typewriter Company, Orange, N 
x. Corporation of Missouri. 

896.821 Calculating Machine Hyman 
E. Goldb Chicago, IIl., assignor to The 
Goldber Calculatin Machine Company, 
Chicago. Ill.. Corporation of Illinois. 

896,861 Fountait Pen Walter \ 
Sheaffer, |] Mad I 

896.87 Cak Machine John ( 
Wahl Hyman FE. Goldberg, Chicago 
Ti! SSIi¢ S t | to Goldberg Cal 
culating Machine Company and one-half to 
Wahl Adding M Company, Chic ) 
Ill., Corporations of Illin jis. 

896,813 Type-Wri Machine. Wil- 

m W. Hopkins, St. Louis, Mo., assignor 
to Moon-Hopkins | Machine Com- 
| y, St. I s, M Corporation of 
Missouri 

896,925. Writ M ine Tames R 
MacG New Y N. Y., assignor to 
Roy Typewriter Company, Hoboken, N 
J ( tion of } Jersey. 

896,97 ¢ Book Jame C. Dawson, St 
Louis. M S1 Sieber & Trussell 
’ ( ( F Missouri 

896.977. Type-Writing Machine Edwin 
( Dunbar. Somervill Mass., assignor to 
[ | Con ny, New 
\ ( . New Jersey 

807 064 | } Holder Wil 

R ¢ d. J } g N. C 
7 12 P hment Ray [ 
p ( d Philadelphia 
p> 
897 148 n t Ink Well, Mu 
et ] B. Ramirez, War 
' ,? p | 

897 248 WW Machine Walter 
I Harti ( ssignor t 
Underwood [Typewriter Company, New 
York, N. \¥ Corporation of New Jersey 

897.269. Type-Writing Machine Byron 
\. Br s, New York, N. Y.. assignor to 
Unio lypewriter Company, Jersey City, 
N I ( ‘ w Jersey 

897,272. Type-Writing Machine. Adolphe 

Decker, | nsvill Ind., assignor to 
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Wyckoff, Seamans & Benedict, Illion, N. Y., 
a Corporation of New York. 
Type-Writing Machine. Charle 
H. Shepard, New York, N. Y., assignor to 
Wyckoff, Seamans & Benedict, Illion, N. 
Y., a Corporation of New York 
897,366. Type-Writing Machine 
liam F. Helmond, Hartford, Conn., a 
to Underwood Typewriter Company, New 


897 308 


S 


Wil- 


ssignor 


t a Corporation of New Jersey 
897 367 \dding Machine stand \ugus 

tin Hendricks, Grand Rapids, Mich 
897.425. Type-Writing Machine 

Syracuse, N. \ 

Brown, Syracuse, N. Y 

Penholder and Like Ar- 

s. Thomas F. Handly, Allegheny, Pa 

897,533. Type-Writing Machine. Edward 
| 


George 
| Stillman, 
\lexander - 


897,530. Pencil, 


assignor to 


B less New York, N. in assignor to 
Royal Typewriter Company, Hoboken, N 
].. a Corporation of New Jersey 

897,535. Loose Leaf Binder. LeRoy Hill, 
Chicago, Ill., assignor to Jones Improved 
Loose Leaf Specialty Company, Chicago, 
Ill.. a Corporation of Illinois 

897,600. Index. Eugene Davis, St. Louis, 
Mi 

897,647. Machine for Sharpening Pen- 
cils. Carl Nickum, Logansport, Ind 

897.688. Resetting Device for Adding- 
Machine James J. Walsh, Elizabeth, N. J. 

897,768. Calculating Machine Carl L 
Nelson, Seattle. Wash 

897 877 Adding Machine \lonzo I 
Cole, Chicago, II] 

897,878. Loose-Leaf Binder. Charles B 
Cook, Hartford, Conn 


897 892. Fountain Pen. Robert A. Hat 
ilton, New York, N. Y 

897 941 Adding Machine Jesse G. Vin 
cent, Detroit, Mich., assignor to Burroughs 


\dding Machine Company, Detroit, Mic! 
Corporation of Michigan 
897,959. Type-Writing Machine Thad 
York, N. Y., assignor to 
llis, Spear, John T. Schaff, E. Hilton Jack- 
J. Darlington, 
Desk 
erville, Mass 

898,245. Temp: 


\fT. 


Cahill, New 


trustees 


898,106 John W. Higgins, Som 


rrarv Binder Char 
Ohio, assignor to The 


Cincinnati, Ohio, a 


iltry. Cincinnati, 


[Twinlock Company, 


( tion of Ohio 
898,282 dding-Machin«e Richard ( 
Steele, Buffalo, N. Y., assi t Bu 
Adding Machine Company, Detroit, 
. Corporation of Michig 
898,310. Carriage Return M m 
Writers. Elmer A. Burli Tel 
ins Tyr ewriter ( mpany. (Cornor 
Woasl 
898.385 Temporary Binde I 
~ S | ¢ ( \I F | \ 
y ssigt P ‘ ourtl { | ] | 
() 1 and ( schuyle D k I 
898.411. Adding Machine Adam Hoch, 
Providence, R. I., assignor to Wendling 
Adding Machine Company, San Fran- 
cisco. Cal., a Corporation of ( 


898,425. 
D. Belknap, East Orange, N 
R98 460 P pet H] iIding ( 


C. Gray, Rahway, N. J 


898,502. Pencil-Sharpener Arne T. Pe- 
t n. Ra V 

298 534 Sales-Checking t Recore 
Cabinet. ¢ C. Voisard, } Y ork, 


47 


N. Y., assignor of one-half to William J. 
Bryce, New York, N. Y. 

898,553. Telephone Memorandum Pad. 
Edward J. Casey, Chicago, IIL, assignor to 
Illinois Publishing and Printing Company, 
a Corporation of Illinois. 


898,572. Folding Bracket for Desk Tele- 
phones, ete. William H. Gerhard, Austin, 
Texas. 


898.580. Tempory Binder. Montgomery 
W. Hyer, New York, N. Y. 

898,596. Copy Holder. 
Nyce, Jr., Washington, D. C. 

898,609. Mailing or Stamping Machine. 
Robert D. Simpson, Columbus, Ohio, as- 
signor to The Main Automatic Machine 
Company, Columbus, Ohio, a Corporation 
of Ohio. 

898,635. Type-Writing Machine. Jacob 
Felbel, New York, N. Y., assignor to Union 
Typewriter Company, Jersey City, N. J., a 
Corporation of New Jersey. 

898,636. Type-Writing Machine. Jacob 
Felbel, New York, N. Y., assignor to Union 
Typewriter Company, Jersey City, N. J., a 
Corporation of New Jersey. 

898,669. Book-Mark. John _ T. 
and George T. Moore, Rahway, N. J. 

898,676. Type-Writing Machine. 
W. Paul, Kittanning, Pa. 

898,692. Copy-Holder. Frank P. Shep- 
ard, Edmond, Okla., assignor by mesne as- 
signments to Copyograph Manufacturing 
Company. 

898,720. Moisener. Harry G. Campbell, 
Chicago, Ill, assignor of one-half to Charles 
C. Smith, Chicago, Il. 

898,819. Fasteners for Envelops and the 
Like. John S. Applegate, Philadelphia, Pa. 

898.849. Envelop. Francis V. Donnelly, 
Greensburg, Pa. 

898,916. Type-Writer Backing Sheet 
Hydeseaburo Ohashi, New York, N. Y. 

898,967. Envelop. James E. Cockroft, 
San Francisco, Cal. 

899,015. Closure, Fitting, and Case for 
Ink and Like Bottles or Vessels. John F. 
Fitzsimmons, Hillsdale, Mich., assignor to 
Ferris Ink Company, Brooklyn, N. Y., a 
Corporation of New York. 


Arthur W. 


Moore 


John 





RAPID TELEGRAPH INVENTION. 


\ report from Consul Joseph I. Brittain, 
it Prague, states that the European papers 
ive been devoting considerable space to 
the invention of a Hungarian, by which it 
is said the inventor may transmit 49,000 
ords per hour over a telephone. The con- 
furnishes the following description: 
The machine consists of three parts, a 
perforator, transmitter, and receiver. The 
st may be worked by a typewriter, while 
he other two are automatic, working 
hrough the agencies of electricity and pho- 
raphy, and the instrument may be con- 
ected by an ordinary telephone line. 
Through operating the keys of the per- 
rrator the operator writes messages upon 
long paper ribbon. By touching the keys 
series of holes are punched in the ribbon, 
each set of holes representing a letter. 
\fter taking the ribbon from the perfora- 
tor, the inventor places it in a small cyl- 
nder in the transmitter, and a touch of the 
vitch sets the cylinder revolving and the 
ribbon with it. Before the ribbon has com- 


pletely passed through the transmitter, 
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GIGANTIC broadside of adver 
A tising ammunition has just been 
touched off by E. S. Lewis, the 
Burrough Adding Machine manager of 
advertising, constituting what is said 
to be one of the most carefully planned 
campaigns ever launched by an office 
specialty house. 
Pages in magazines and trade pe 
riodicals and immense displays of half 
page size in daily papers are being 
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THE FRONT COVER 


used for the distribution of the adver 
tising message. The periodicals used 
number about 40, and the newspapers 
include 65 leading dailies in as many 
of the larger cities. It is estimated 
that the total circulation of all the 
publications used will be over 6,000,000 
copies for each insertion. 

An additional feature will be a wide 
spread distribution of thousands of 
finely illustrated folders and “coupon 
blotters” mailed direct to concerns 
which appear on the Burrough “P. B. 
list,” which includes possible buyers 
of the machine in all lines of business. 

The Striking Feature. 

The striking point of the whole cam 
paign lies in the fact that no direct 
attempt is made to sell Burroughs ma 
chines through the advertisements. 
The object in view is a purely educa- 
tional one, with but an indirect beat 
ing on sales. 

Briefly, this object is sought through 
inviting each employer or his employe 
who reads the advertisements to tear 
off and return a coupon asking for a 
copy of a valuable book on mechanical 
methods of accounting and systems 
short-cuts. 
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Burroughs Adding Machine Folks Us- 
ing Over Six Millions of Circulation 
In Magazines and Leading Daily 
Papers to Invite Requests for a Val- 


uable Book Entitled “A _ Better 
Day’s Work,” Which Is Mailed 
Free. 

This book is entitled “A Better 


Dav’s Work.” 

lt is a reference work of nearly 160 
pages, prepared in the most painstak 
ing manner, profusely illustrated and 
well bound in limp covers. If dis- 
tributed in the regular manner it 
would readily sell for a dollar or more, 
and should be in great demand at any 
price, since it presents a large volume 
ot systems and accounting data never 
before gathered together within the 
covers of a book. 

Included in the contents are more 
than 50 specific business systems for 
saving time and work, and insuring ac 
curacy, together with a number of en- 
tirely new short-cut suggestions. Each 
system is fully illustrated with life- 
like facsimile forms, showing how it 
is used with a Burroughs in some rep 
resentative business house where it 
has proved its value. In addition, a 
thoroughly detailed explanation ac- 
companies each one. 

The advertising value of the book 
to the Burroughs people, of course, 
lies in the fact that any system which 
saves time and money will save more 
time and money if used in connection 





A CLEVER CIRCULAR 


with a Burroughs machine to handle 
the details. 


Another Novel Feature. 

ne novel feature of “A Better 
Day's Work” is a_ historical sketch 
written by J. W. Speare, Mr. Lewis’ 
chief assistant in the advertising de- 
partment, showing how modern = ac- 
counting and business practice has de- 
veloped from the days of the Stone 
Age, and treating of the countless at- 
tempts which have been made. all 


Nowel Advertising Campaign Launched 


through the ages to devise mechanical 
meats of handling figures. 

The sketch is written in a spirited 
vein, and was illustrated by one of the 
cleverest New York artists, with spe- 
cial reference to historical accuracy ot 
the various eras depicted. It torms 
a monograph on this little-known sub- 
ject which is bound to interest every 
man of figures. 

While the expense of preparing, il- 
lustrating and printing “A _ Better 
Day's Work” represents a tidy sum ot 
money—to say nothing of the cost ot 
mailing—it is cheerfully sent entirely 
free of cost to every business man 01 
office worker who answers the adver 
tisements and mentions his business 
connection. In fact, the company 
seeks the widest distribution of the 
book, as shown by the enormous cir- 
culation used to secure inquiries for 
it. A first edition, now on the press, 
calls for ten thousand copies, and fur- 
ther editions are expected to run into 
large figures. 

\Ithough this book is, perhaps, the 
most costly ever planned and issued for 
gratuitous distribution on a_ large 
scale, it is but one step in a compre- 
hensive campaign of education, reach- 
ing into the schools, colleges and 
counting rooms, 





A Book of Better Days for 
the Man at the Desk 
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Remington Typewriter Convention 


( VENT 
/ Ren ine 
NT os 
é 
been gular ins 
g ever s 
‘ 9 » busines 
g her words, « 
M ing macni 
pres nt like H H 
\ Té IT y] | 1 al 
} } + were 
t st ve 187 
pres¢ t had at at 
‘onventions; but every 
g eed that he had ne eT 
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ver since the birth 
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present at t 
present 


back 


dated almost 


3: there were tho 

d many Remingtor 
man in attendance 
before known such 


a meeting of Rem 
spirit reigned su 
such occasions, 


Remington — spirit 


impossible to find 


1 Remington man tod who does not feel 
that the chieven f the Remington 

typewriter in the immediate future are des 
ined t lipse and lly eclipse even thi 
most brilliant records of the past Given 
such a spirit backed by such feeling, bring 
together four score men from all over 
the continent re simply overflowing 
| g hese men in convention tort 


enthusiasm of ea¢ 


serves as 7 
ind it s isy t gain somic 
it manne oT <« enti it was 
y the great Remingto! ‘ ivent 
108 will linger always as bright 
memory of every Reming n 
The General Arrangements. 
\ll of the arrangements é 
n were carried ut I Ss i 
fully in keeping with the importance 
nt Phe embers of t ny 
e schedt to assembl« u 
9 ck on the morning 
tember Ist, and the evening and1 
s t Utica brought tl cle 
l over the continent, e New 
gation reaching the sce a 
the Lackawanna rails Pri 
) m., the members of e conve 
e taken special tr ey ( 
miles f1 Uti [hi 
lock the tire part h; enter 
mington yewrite vorks ‘ 
was spent n the inspecti 
ks vith n intermissior1 ly 
ir when luncheor 
nembers of the convent! det 
1 tl spacious Remingt: ype 
rk This luncheon was except 
yable function The delegates 
ited upon by young ladt n tl 
rv, and the Remington Typewriter 
id ] R oti ['vpewriter Glee 


composed of factory employes, rendered 
several selections during the repast. 

The inspection of the Remington type- 
writer works by the Remington branch of- 
managers was in many respects the 
most notable event of the convention. Here 
the army of Remington field workers had 
an Opportunity to see with their own eyes, 
and to trace step by step, that wonderful 
Remington system of production which has 
done everything to insure the name and 
fame of the Remington product. Equally 
gratifying to all of the delegates was the 
great activity and the very high rate of 
production which obtains at the works. If 
the country has been experiencing a period 
of dull times, certainly there is no evidence 
of the fact in the Remington factory. It 
gratified the members of the Convention to 
know that it was the business created by 
them which was responsible for this great 
production and each and every one of them 
eft the factory filled with the determination 

return to his field and do such work that 
even the enormous capacity of the Reming- 
typewriter works would be taxed to its 
tmost to supply the demand. 

p. m., the members of the 


fice 


ton 


Promptly at 5 


convention boarded the special Remington 


over the New York Central which 
arried them to Albany where a banquet 
iwaited them on the steamer “Adirondack” 
f the “Peoples Line.” Arriving in New 
Y ork Wednesday morning, the party 


train 


on 
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breakfasted .at the Arkwright Club and at 
10:30 a. m it the Remington 
main offices, 325-327 Broadway, and were 
observation 


Man! I 


tan Beach. where the sessions of the « 


assembled 


borne away in four immenss 
automobiles to the Oriental Hotel, 


vention were held The party 
the Oriental in good season 
and the first session of the convention 
held the same afternoon 
Sessions of Convention. 

The convention remained in sess! 
the Oriental Hotel on Wednesday, Thu 
day and Friday, the proceedings termi: 
a banquet at the hotel 
It is impossible to review in de 


ing in 
night 
the proceedings of the business meeting 
Nearly a 


@évery subject pertaining to thi 


score of papers were re d 


Remington 
business, and each of these papers was | 


homed 


lowed by discussions which were 
freely by all of the delegates It was the 
testimony of present that the 
papers were of a most exceptional order of 


everyone 
merit and the discussions following ¢ 
paper were marked by a combined thought- 
fulness and earnestness which showed the 
quality of every manager present. No o 
could have been present at these discussions 
without realizing the fact that here 
gathering of picked men—of exceptional 
men—of men who have made, are maki 
and are destined to make an enormous 
amount of typewriter history 

The enthusiasm which had marked t! 
proceedings of the entire week reached its 
climax at the banquet which was held at 
the Oriental Hotel, Manhattan Beach, on 
the night of Friday, September 4th. Sey 
enty-five delegates were in attendance at 
this banquet who listened to inspiring 
speeches from ten of the honored leaders 


of the Remineton host Among those who 


addressed the banqueters were I. C. Sea- 
mans, treasurer of the company; John § 
Jayes, Remington manager at Chicago; 
John Calder, manager of the 
Typewriter Works at Ilion; J. T 
Remington manager at Kansas City; H. V 
Rowell, senior member of the Remington 
Advisory Board; J. R. Stanford, Reming 
ton manager at Mexico City; P. C. Ke! 
logg, Remington manager at Boston: and 
Jenne the “father of 


Remington 
Thornton, 


the venerable W. K 
the typewriter,” the man whose mechani 
skill, thirty-five years ago, was responsible 


for the first Remington. who for over thir- 


ty years thereafter was the superintendent 


of the factory, and who is today the resi 
dent director of the company in [lion 
Needless to say, the venerable speaker, wh 
dwelt on the beginnings of the 
received the same ovation which 


from a gathering of 


typewriter 
business, 
he alw tvs receives 
Remington men. 
The toastmaster of the occasion was 


Henry H. Benedict, the president of the 
company Mr. Benedict, in the course of 
the evening made some remarks which 


were received with notable enthusiasm bs 
cause they struck the keynote of the entire 
Remington organization 
‘which contributes to 


policy of the 
“One thing,” he said, 
the far-famed Remington spirit is the fact 
that the 
“open door,” in other words, unlimited op 


company has always advocated the 


portunity for everybody in the organiza 
tion. There is a place high up for anybody 
At the same time a man 
the ladder He 


who can get there 
doesn’t skip the rounds it 


doesn't find himself in a quart cup until he 
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has outgrown the pint measur But as fast 
as a man grows he I nds a pl eS re dy and 


waiting.” 
About the Personnel 


The personnel of this convention afforded 
remarkable evidence of the trutl f Mr 
Benedict’s words Of the seventy vel ? 
bers in attendance at the banquet, pr 
tically every one, from t ( s dow 
or rked himself up th. l. QO 
these sevent e no less tl : y-eight 
vore pendants their Re ton | t 
ity Badges hich e confe I 
enet ot service the iverage ‘ ; 
ich of these members ben in the neigh 
borl | of fifteen year In Idition the 
salesmen and others who a vear these 
pendants number nearly five hundred Phe 
Remington organization is in trutl 1 t 

nization otf veterans, of men | 
the name Remington has come to mean 
omething more than a mere means of live 
lihood. They have worked for the Remi: 
ton until they have come t ] i ntil 
the very name “Remington” has be n 


ind marrow their b 


part of the bone 


ins People who know the composition 


the Remington organization find it easv t 
understand that remarkable quality known 


is “Remington Spirit.” 


Another feature which added to the in 
terest of the Remington banquet was the 


exchange of cablegrams between New York 
nd Lond n The New York convention 
was not the only convention of Remington 
men held during the first week of Septem 
ber. Simultaneously with the convention of 
the Remington Domestic Sales Organiza 
tion a Remington convention of the Euro 
pean managers of the company was held in 
London and its meetings were character 
ized with the same spirit which marked th: 
convention in New York Both conven 
tions sat down to their respective banquet 


boards at the same hour and at each ban 
quet cables of greeting were read from the 
other This interesting case of “hands 


cross the sea” illustrated anew not only 
the strength but the international character 
of the great Remington army 

The banquet was closed with rousing 
spee h from the Secr« tarv of the company, 
F. E. Van Buskirk Mr. Van Buskirk did 


not dwell on the great Reminet: n past, but 





devoted all of his eloquence to the pictur 
ing of far greater Remington future 
He called attention to the splendid oppor 
tunities which he before every Remington 
man and called upon every man within the 
sound of his voice to do his duty The 
rousing cheer which greeted his words af 
“ae 


ford the best guarantee on eart 


thing which he foresaw will be fulfilles 
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One ot the novel features of the work is 


the rebuilding of typewriters l 
Many dealers have machines, taken in trade, 


which lay on their shelves for want of time 
to put them in salable conditio lere is 
where the Typewriter Specialty | steps 
into the breach and offers to do t work 
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SALMAGUNODOI!I 


Ulysses has two boys and he want- 


SUALLY when a business concern 


secure foreign trade it 


secure it; like 


desires to 
simply proceeds to 
John Sherman, “the way to resume is to re 
sume; to get foreign business just go get 
it. But there is one exception to this meth 
od and it occurred some two years ago. 
Everybody knows “Rebuilt” Grady, of 
Chicago His position in the rebuilt type 
writer world is conspicuous and prominent 
At the time mentioned Mr. Grady was vis 
big dealer from Monterey, Mex- 
ico. The Mexican was a very precise man; 
his English, what there was of it, was very 
with considerable care 
ibout him was his aver 


ited by 


good and spoken 
One noticeable trait 
sion to slangy expressions, to which Ameri 
cans frequently are given. 

The Mexican gentleman, of course, had 
heard of “Rebuilt” Grady and on his ar- 
rival in Chicago proceeded to Grady’s es- 
tablishment, at that time located in La Salle 
street He told Grady that he wanted to 
look into the rebuilt question; that he had 
some doubts as to its practicality and the 
ability of Mr. Grady to make his assertions 
hold Now, Grady generally makes 
good says He explained to 
the Mexican just what the rebuilt idea 
and that he made machines as 


water 
on what he 


amounted to 
good S new 
“Ves, but I do not know that,” replied the 
Mexican. “You say so and I do not doubt 
your word but I must see for myself.” 
‘All right, Mr. - Grady, 


“T'll ‘show’ you.’ 


returned 


“What do you mean by ‘show?’” inquired 
the Mexican 
I meat said Grady, “that I will 
actually demonstrate the rebuilt idea.” 
Oh, I ser returned his visitor. 


Grady then took an old machine and dis- 
ling it he set out to give practical evi 
dence of his claims He did, too The 
Mexican w 

“Good!” he exclaimed “T'll take 100 of 


is much pleased 


such 1 chines 

That w the beginning of Grady’s Mex 
ican nd foreign business It was his 
sesame. . were 


“Vice-President” Sullivan. 

1S ; w candidate for the office of 
United States. It is 
Kern, though the 


r¢ ~ new ¢ 
Vice-President of the 
not Mr. Sherman nor Mr 


latter is somewhat connected with him or 
vas at one time Let’s meet the new can- 
didate 

Last July, many will remember, the Chi- 


cago delegation to the convention of Na- 


tional Association of Stationers and Manu- 
facturers, which convened in Boston July 
20 to 23, went in a special train to Norfolk 
and thence by boat to Boston. Among the 
delegates was Timothy Sullivan, 
manager of the Brown & Besley Company, 
f Chicago Now, “Tim” would make an 
ideal candidate for that exaulted office; he 
has the swing of the politician as well as the 
mental equipment. But “Tim” never an- 
nounced his candidacy. Like the proverbial 
saw: “It was thrust upon him.” 

The special train, however, did have 
aboard the real candidate, of the democrats, 
John W. Kern, who was taken from his 
seat in a forward coach and made to sit 
with the men folks of the delegation. “Tom” 
Taggart was there, also He and John 
were hobnobbing with Rodiger, Mayer et al 
when the train whizzing toward In- 
dianapolis, the get-off point of the real can 


general 


was 


didate. “Tim,” let it be known, was back 
in the observation car with the ladies 
Right here let’s stop for a minute. The 


ladies are the real slate makers of the polit 


ical area of the United States. They can 
make and unmake a man in less time than 
it took George Washington to throw that 


bogus coin across the Potomac. So when 
they had “Tim” in their clutches back in the 
‘observation” there was something going 
m instead of mere conversation. The car 
might with entire propriety have been called 
rather than the observation. 
Quick 
platform 
inherent 


the “hatchery” 

\ small town was reached as a 
flash the ladies had “Tim” on the 
With a finesse and nicety that art 
in women, two of the party stepped forward 


and announced 


a 


to the crowd that was about 
“Ladies and gentlemen “This is Mr 


t 


Kern, our loyal son; our standard bearer 


Great applause. first to the 


“Tim” bowed 
ft and to the right. Tl 


1e reception Was 


immense. The notification had been made 
From town to town it continued until the 
neident took on too much of the actual, 


1 


vhen “Tim” interposed 


“Say, oh, do quit. It’s getting serious.” 
i 


Blissful Happiness. 


Sav, boys. we'll have to get serious ni 
into this world hath come the newly 
hope, of aspiration, of 


It is the white winged 


born: the star of 
beatific peacefulness 
love of heaven, the emissary of the gre 
You say a child? Yes, that is 
ight It is the five weeks’ old girl baby 
of Ulysses S. Case, of the A. B. Dick Com 
any. The little girl came just five weeks 
since and, oh! the joy that doth reign at his 


if 


Diwine 


home. 
ed a girl; and she’s a charm. The little one 
each morning is placed on the pillow be- 
tween her mother and father and has a per- 
ception that is wonderful. She knows at 
once who mother is, who father is. What 
a blessing! Our congratulations. 

Poetry as a Salesman. 

The salesman of typewriters or other spe- 
cialty should learn of what value a bit of 
poetry is in closing a sale. When your 
prospect wavers, or is hammering the type- 
writer, have a verse on the tip of your 
tongue and, if it at all fits the case you may 
depend on it that the sale is as good as 
closed. 

W. H. Gleazen, supervisor of branch of- 
fices, of the Smith Premier Typewriter 
Company, had an experience along this line 
once that did the very thing for which he 
used it. He was trying his very best to 
effect a hard sale. The prospect balked. 
He first began to “knock” the typewriter; 
then to bemoan the hard times and so forth. 
It seemed to Mr. Gleazen that no impres- 
sion whatever could be made on the man, 
so he turned over in his mind verses of 
poetry. All at once he remembered one 
that just fitted the condition. Turning 
quickly to his man and with a most genial 
mannerism he quietly recited: 


‘“Retwixt the optimist and the pessimist, 

The Difference is Droll, 
The Optimist sees the Doughnut, 

The Pessimist the Hole.” 

“Now, Mr. ———, let’s get down to the 
meat of the proposition,” asked Mr. Glea- 


zen. The sale was made. 





THE SALESMAN’S CREED. 


| believe in the goods I am selling; in the 
firm I am working for; and in my ability 
to get results. I believe that honest goods 
can be sold to honest men by honest meth- 
ods. I believe in working, not waiting; in 
laughing not weeping; in boosting, not 
knocking; and in the pleasure of selling 
soods. I believe that a Man gets what he 
goes after; that an order today is worth 
two orders tomorrow, and no man is down 
ind out until he has lost faith in himself. 
| believe in today and the work I am do- 
ing; in tomorrow and the work I hope to 
do, and in the sure reward which the fu- 
ture holds. I believe in courtesy, in kind- 
ness, in generosity, in good cheer, in friend- 
ship, and honest competition. I believe, 
there is an order somewhere for every man 
ready to take one. I believe I’m ready— 
right now.—Edwin Osgood Grover. 
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trade. No person, firm or corporation, either directly 
or indirectly connected with the business it represents, 
has any share in its ownership, (which is vested solely 

in the undersigned,) or voice in shaping its policy, 

which has in view at all times the best interests of its 
readersand advertisers. It aims to discuss all subjects 
fairly, and to furnish its readers reliable information 
concerning the progress and development of the office 
appliance industry. It will answer any questions con- 
cerning the business to the best of its ability, and it 
asks its readers inall parts of the world to aid it with 
inquiries and suggestions, to which it will give prompt 
and earnest consideration. If you know the publishers, 
write them; if you don't know them, write anyway 

they will be glad to hear from you. 

THE OFFICE APPLIANCE COMPANY 


EVAN JOHNSON, Editor and Gen’! Mer 











Communications are invited upon any topics of interest 
to this trade. All accepted manuscripts will be paid for 
at space rates. Unaccepted manuscripts will not be 
returned unless postage is enclosed by the sender 

Correspondents should give their names and addresses, 
which will be withheld from publication if desired 
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EDITORIAL 


E hear much of corporate dishonesty in these days. Much of the cupidity 
of corporation officials and managers. Sensational public prints exploit 
the theme upon every occasion. It rings from the hustings. It is voiced 


in the pulpit. It is discussed in all quarters. Obviously, so much smoke, some 
fire, and out of such widespread disputation some good will come. 


But may we not over accentuate the matter? Make our denunciation too 
general? In our feverish zeal for the condemnation of corporate culprits, are we 
not discrediting all corporations and all corporation officials in the public mind? 


I think we are. 


CORPORATE And yet the corporation official is of the same stuff as 
DISHONESTY his less fortunate fellows; and the corporation seal is no more an 
emblem of dishonesty than poverty is a guarantee of virtue. 


Corporations are good and bad, as individuals are good and bad. The 
‘“‘short-measure’’ milk man, the “‘short-weight’’ grocer and the butcher who 
weighs his hand with the steak, all ubiquitous, do not lead us into wholesale con- 
demnation of the butcher, the baker and candlestick maker. The majority 
of corporation officials, like the majority of men in all other walks of life, are 
honest. Let us be just to all. 


Stationers and Manufacturers. The change made in the By Laws at the 
Boston Convention by which membership in the National body through 
local associations has been abolished, puts the dealers in all cities upon the same 
basis. Hitherto the Stationers and Manufacturers unattached to local organiza- 
tions in their own cities and those in cities where no organiza- 


N’s is the time to increase the membership in the National Association of 


STATIONERS . : : a ayer aba 
ASSOCIATION tion exists, have felt that the National Association was princi- 
MEMBERSHIP pally a coalescence of Locals. As a matter of fact, the individual 


member under the old order represented greater power in the national body than 
the member by virtue of a local organization. Nevertheless the unattached member 
seemed to have the impression that he was not in the fold. 


The new arrangement should be put squarely before every eligible dealer 
and manufacturer. Not only should a copy of the new By Laws be furnished 
them, but the matter should be clearly set forth in a special invitation to join. 
A reprint of the editorial in Orrice APPLIANCEs for August on *‘ What Association 
Has Done’ should accompany the invitation. 


A strong campaign should be conducted during the next six months 
Something should be sent to prospectives every thirty days by the Promotion 
Department of the National Association, which should also work jointly with the 
local associations. 


Two hundred new members should be enrolled before the next “annual 


meeting. It can be done if everybody will lend a hand. 


FFICE APPLIANCES is fortunate to draw to its organization Nathan W 
Tupper, now secretary of the company. Mr. Tupper is one of the best- 
informed trade newspaper men in the west. For several years he was the 


Western Manager of the Pharmaceutical Era and other publications of D. O 
Haynes & Co., New York City. 


OUR Mr. Tupper is a native of Canada, and had a fine business 

NEW training before he entered the journalistic field. Some four or 
SECRETARY {\\¢ vears ago he resigned his newspaper work to pursue a special 
course of study in the Meadville Theological School at Meadville, Pa., in order 
that he might better inform himself on special theological and philosophical subjects 
in which he was particularly interested. For a short time after finishing his studies 
he took up the work of Unitarian minister at Humboldt, Iowa, with the intention 
of making the liberal ministry his life-work. The death of a member of the family 
bringing added financial burdens on him, he took up the work on the Era where 
he had laid it down a short time before. 


Mr. Tupper continued with the Era until a few weeks ago when he joined 
the staff of Orrice APPLIANCES as a stock-holder and was elected secretary of the 
company. He will be a co-worker with the editor of the magazine in all depart 
ments. We take great pleasure in introducing him to our friends. We are sure 
they will find him everything that the writer has found him in several years of 
pleasant acquaintance. 





OFFICE APPLIANCES 


53 





ONDAY, 


an eventful day in the 


September 28, 


1908, was 
history o! 
typewriters [t historical 
marked for good and 
termed) of 
funeral obsequies will 


was an 
occasion, because it 
all the decease (if so it may be 
an idea, though the 
probably be postponed for many a long day 
From the ashes of the idea arose, like the 
phoenix, others bearing the honored 
name, and many well known and deservedly 
idea of a practical 
typewriting with the 
Remington, and for years and years it held 
world envied 


same 


popular features Phe 


machine originated 


} | 
a position the commercial 


by every competitor and honored by every 
business firm. The world of invention, how 
ever, doesn't, and never will, stand still 
Progress holds supreme sway, and progress 


in typewriting machines developed the visi 


ble writer. Prejudice and habit are hard to 
overcome, but the common sense of the 
business man and t convenience of the 

von the ng struggle. The sur 


operators 
l fittest was and is the supreme 
beings. 
your 


vival of the 
test typ¢ 
The p ssibility ot being able to see , 
writing, as you wrote it, on the typewritet 
| t majority of people 


writers as in human 


The invention of a successful visible writer 
nt that the thing was 


established e precede 


possible. Mechanical difficulties in this re 
spect were proved not to be insuperable 
Writing on sight had arrived, had come to 
stay, and irthermore would = eventually 
sweep all before it. This is: what some, so 
called, pre phets said, and the wisdom of 
their forecast is demonstrated by the great 
events which came to pass on Monday, Sep 
tember 28th 
* 7 * 
The event Vas a quiet one The whole 


affair was kept as secretly as it possibly 


could be. Many wild guesses were made as 
to the exact date, but few anticipated it 
quite as soon. In the show window of 325 
Broadway on the morning of September 
28th, appeared three visible Remingtons! 
Think of it—just that and nothing more. 


No blowing of trumpets—no green, or red 


fire, no posters, no advertising—just the 
quiet demonstration of three visible writing 
machines bearing the honored name—Rem- 
ington. “The king is dead—long live the 
king 

* * * 


“will become 
( They will 
be sold as before, side by side with the 
les. The idea of a blind 
y be and undoubtedly is a dea 
one, but as we before stated, it is by no 


is and thousands of 


“What,” you are apt to ask, 


lel Remingtons?” 


writing 
1 


Hundre: 


operators will ask for and probably prefer 
the old models for years and years to com«¢ 
It is hard to teach old dogs new tricks, but 
gradually 1 rely the demand will grow 
smaller and beautifully less until one of 
these day tit red and respected 
blind” Remington will be manufactured 
no mor All glory to it—it fought a good 
fight and hieved notable distinction. “It 


Around New York 


The advent of the new visible will 
the contest for business keener than in the 
past. Not alone will the contest be among 
the $100 visible writers, but the Royal with 
its low price of $65, its unlimited backing 
and its extensive advertising may possibly 
thorn in the sides of all the visible 
Who can tell? It is at all events 
making a large bid for popularity. Its huge 
signboards are everywhere within a radius 
of 400 or 500 miles of New York City, and 


be a 


machines. 


in the city itself, all the best advertising 
spaces blazon forth the Royal. Talking 
about signs—those who have not yet seen 


it should certainly stroll uptown some night 
and take a look at the huge electric Royal 
sign at Herald Square. It is 

in the advertising and 
draws attention and approbation 


* « x 


a masterpiece 


line of certainly 


visible Remington 
appear elsewhere, but we should like to say 
that it certainly has many attractive fea 
tures Che touch of the old 
Remington seems to have been preserved, 


Full details of the new 


unrivalled 


the writing is fully visible and the bichrome 
and tabulator with new key a1 
A back spacing 


Our exami 


attachment 
rangement add to its value 
a valuable feature. 


aiso 


cy is 


ation of it some time ago was only of 
cursory character, but it was full enough 
a competitor of other vis! 


Remington No. 10 ts 


to show that as 


ble writers the 


new 
not to be de spised 

* * * 

The ( 


days” for the 


ming few months should be 
second-hand and rebuilt ar 
tists and glorious times for those individu 


“happy 


als who are content to plod along with a 
‘blind”’ There will be numbers of 
them on the market—hundreds will be trad- 
ed in, in exchange for the new visible and 
in all probability prices will take a sudden 
Wait and see! 


writer 


drop to Stay there 


So the Business Show is with us once 
again. By the time this issue is in your 
hands we shall all be plodding our way to 


Madison Square Garden and poking around 
trying to about everything that 1s 
and interesting in the line of “Office 
Appliances.” It is hard to keep up enthus: 
asm about anything for twelve long months, 


learn 
new 


so some people are apt to speak somewhat 
about the 
take no interest in it, 


discouragingly Business Show 
They vow they will 
but when the eventful days arrive no one is 


ore active than they in trying to yet “free 


passes,” and if they cannot pass in as 
dead-heads” they usually indulge in a vast 

unt of “hot air” and then dive into 
their pockets and flash out the entrance fee 


The fact is, no manufacturer, dealer or per 


n interested in office appliances of any 
t or description can afford to “pass up” 
e Business Show. He may know it all 
think he does, but he will certainly add 
to his education by a visit to the Madisor 
S e Garden Shov 1908 
* * 


The Championship Cup which p: 
Patterson strove so hard to establish, will 


make 





be offered for competition again this year. 
Every effort will be made to avoid any pos- 
sible chance of criticism of the contest. 
There will be no money prizes and the cup 
will be the only prize for the Professional 
contestants. May the best man or woman 


win! Then there is to be another contest 
for amateurs—those who have never com- 
peted in a Business Show contest. This, it 
is to be hoped, will bring out a lot of new 
would-be champions, and lead many good 
operators on the high road to typewriter 
speed. 
* + * 

During the last month the Remington 
Typewriter Co. held a convention of all 
their managers at one of the New York 
seaside resorts. These are the sort of gath- 
erings that do so much to enthuse the men 
and give them that esprit de corps, which 
has hitherto been such a distinguishing fac- 
tor in the Remington organization. Usu- 
ally these gatherings presage some move- 
ment or the other of a striking character 
and the one held this year was no exception 
to the rule, as within a few days of its be- 
ing held the public are introduced to the 

ew visible Remington, 

* : * 


Mr. Van Buskirk of the Remington Type- 
writer Co. has never been known to let the 
grass grow under his feet. His tireless en- 
ergy and unbounded enthusiasm for every- 
thing Remingtonian will soon show itself 
on the surface and we can look forward 
in the near future to seeing the Remington 
striving hard for front place and not only 
coming into its own, but holding it. 

* * * 


very typewriter man knows that old- 
yet-ever-young-war-horse McCormack of 
the Underwood. On September 23rd he 
celebrated the 25th anniversary of his ad- 
vent into the typewriter business by gather- 
ing around him a coterie of his old intimate 
typewriter friends. Needless to say they 
good time. Twenty-five years of 
typewriter knowledge! What changes Mr. 
McCormack has seen and what radical met- 
amorphoses he himself has been personally 
responsible for. As an inventor of adjuncts 
to the typewriter Mr. McCormack is facile 
principes—he leads them all, and as an ex- 
pert on the typewriter billing proposition, 
what Mr. McCormack does not know—is 
not worth knowing. May he add another 25 
years of good, useful work to his life and 
confer still greater benefits on the commer- 
cial community. 


had a 


* * * 


Manager L. D. Camps of the Royal is 
making things hum in the Postal Telegraph 
building. He has so increased the sales of 
the Royal that the factory output has been 
forced up to 1,000 machines a month. This 
is going some indeed and shows what a 
huge field there is for typewriters at a price 
somewhat lower than the usual $100. The 
New York office certainly presents a busy 
appearance and unless we much mistake 


they will soon be crying out for more room. 
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Great Interest 


HE International Typewriter 

Contest is again at hand. ‘The 

second trial for speed and ac- 
curacy will mark a new epoch in typist 
efficiency and will be participated in 
by many of the world’s best operators. 
The event takes place in Concert Hall 
of the Madison Square Garden, on the 
evenings of October 17-24. 

The Two Events. 

The Preliminary Event will be held 
on Tuesday evening, October 20, at & 
o'clock. The first ten operators with 
the best records from the Preliminary 
will be entitled to compete for the 
final event and the championship cup 
on Thursday, the 22d. The Prelim- 
inary Event will consist of 15 minutes’ 
writing from manuscript, plain copy. 
An operator not making the necessary 
points in the Preliminary will not be 
permitted to enter the final contest. 

The Final Event will take place on 
Thursday evening, October 22, at 8 
p. m., and will consist of one hour's 
writing from manuscript, varied copy. 
The manuscript in each event will be 
selected by the judges. The work of 
correcting the contestants’ papers will 
be accomplished by the judges on the 
same evening of each contest. There 
will be no matter from dictation. In 
commercial work the operator is in the 
majority of cases compelled to read 
his own copy, and as these typewrit 
ing events are conducted solely to ad 
vance the standard of typewriting and 
operators, it is believed that they 
should be conducted as closely as pos- 
sible to the conditions likely to be met 
in the business or commercial field. 

Prof. pF N. Kimball, associate editor 


of the Phonographic World, New 
York, who is considered one of the 
greatest experts on shorthand and 


typewriting contests in the United 
States, has consented, as last year, to 
act as chairman of the judges. He 
has chosen his associate judges from 
among the best known commercial 
school principals in the country, who 
are: M.S. Miner, of Miner's Business 
Academy, Brooklyn; R. A. Kells, of 
Kells School, New York: C. H. Gors 
line, of Gorsline’s School, New York, 
and F. P. Pratt, of Pratt’s School. Mr. 
Miner will act as timer, Mr. Kells will 
have charge of the checking room and 
have no connection with the 
while Mr. Pratt will be on the stage 
and communicate with the checking 
room whenever necessary. Mr. Kim- 
ball will have entire charge of the 
stage and take a slip from each con- 
testant together with his name and 
number of his paper, the slip to be 
retained by Mr. Kimball and under 
no circumstances shown to any one. 

When the paper comes out the fig- 


stage, 
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in International Typist Contest 


New York Business Show to Witness 
Wonderful Effort for Office Ap- 
pliances’ World’s Trophy, 
$1,000 Cup. 


ure for whatever the number was, will 
be compared with Mr. Kimball's list, 
thus none will know whose work is 
checked. 

This will insure the utmost fairness 
to each contestant and dispel any no- 
tion that prevails that the contest is ar- 
ranged to the advantage of any ma- 
This is the chief consideration 
in such contests; for it is on every 
one’s tongue to doubt and suspect, 
even though there is no reason for it. 
But the Ninth Annual Business Show 
has overlooked no point that would 
destroy such a feeling, and it now can 
safely be stated that it has eminently 


chine. 





( GREELEY 


3 D 
succeeded in the arrangement = an- 
nounced. 

Additional Features. 


ne added advantage of the 


contest is that some of the operators 
have been through trial of 
speed and accuracy, while all have had 
more or less experience. This will 
make it doubly interesting and doubly 
It should and no doubt will 


-l.° . 
worid Ss Trec- 


Sect md 


such a 


valuable. 
result in establishing new 
ords. 

There will be no money prizes and 
the Office Appliances’ Cup will be the 
only prize for the professional contest- 
ant. The Amateur Contest will be 
for those who never have participated 
in a business show contest. This will 
unquestionably bring out a lot of good 
operators and start them on the road 


to typewriter speed. 


Miss Rose L. Fritz, inter- 
national champion, will be one of the 
contestants, of course, and there is an 
abundance of evidence that her com- 
petitors will make the hardest and 
longest pull they ever have made to 
wrest the cup from her possession. 
But Miss Fritz has also not been idle 
all these months; for she has traveled 
over all of Continental Europe as well 
as through many of the principal cities 
of the United States in giving exhibi- 
tions, so that her speed may be said to 
be as great as ever. The question is: 
“Is it greater?” The coming contest 
will demonstrate whether or not. 

Otis Blaisdell, who won the title of 
champion of America at the last Chi- 
cago Business Show, has entered and 
this means a most lively scramble for 
the coveted cup. Mr. Blaisdell, like 
wise, has not been remiss in his obli- 
to self since he won his high 

for he also has traveled over 
the entire United States and some of 
Europe for the Underwood Type- 
writer Company in giving demonstra 
tions of speed, and he will surely be 
up to his normal condition. 

()thers whose names are not 
have steadily been practicing for 
event and there may be sever 


present 


gation 
honors: 


known 
this 


“oy ~ 
VEISS 


Rose L. Fritz’s” lurking among the 
number. I[t will be like a horse race 
and the interest as keen. The favorite 
may be an odds-on bet, but the winner 
may come from the behind with a bet 
ter pull. 

lhe matter chosen for copying will 
be selected by the ju Ives, and will be 
of a perfectly fair character, as_ fre 
from technicalities as possibl No 
one but the judges will see this mat 
ter, and the contestants Vv se 
it one minute before the word is givet 
to commence writing. 

lhe rules and regulations e¢ n 
Ing the contest will be found on an 
other page. The entrance fe r tl 
preliminary contest has been fixed at 
a low price, $2, to encourage many to 
compete The entrance fee r the 


final contest will be $s. 
G. D Greeley of the 


National Busi 


ness Show Company has had charg 
ot the preliminary arrangements an 
right well has Mr. Greeley conduct: 
hem Realizing the exceeding in 
portance of these contests he wen 


about the present one with an ev 


single to the contestant, in order tha 
he might have every advantage His 
selection of Concert Hall was a timely 
move and means that there will be no 
jostling and ceaching, if such were 
thought of, ups” the part of the 
crowd. Fairness! that’s the word. 


Enthusiasm! that’s it. Interest! that 


tells the story. 
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EDWIN C. BARNES NOW IN 
BUSINESS FOR SELF. 


the Edison Business Phonograph 
Company on the first of September dis- 
continued the last of its branch offices 
in the announcement that Edwin C. 
Barnes, formerly its western manager, 
would have the de: alership agency at 
Chicago, known as The Business 
Phonograph Company, at their new 
offices in Suite 936, First National 
Bank building. 

While the Edison Business Phono 
graph Company had some time since 
adopted the policy of selling its pro 
duct through dealers entirely and had 
closed its branch offices, it was not ex- 
pected that the Chicago office would be 
discontinued; because that office has 
had such a large territory and Chicago 
being so centrally situated it would 
seem necessary to maintain at least one 
branch. but the announcement car 








The VALUE of any Merchan- 


dise must be gauged according to 
the reputation of the maker and the 
standard of his goods. As goodness 
and cheapness can never affiliate, 
buy the best from the maker of the 
only best. There is great ‘“‘value”’ 
ries with it not only the determination Sas P ‘6 . 99 
of the company to h iandle its business br A in our line. 


entirely through the dealer but brings | E44 
one of its most capable and_ efficient SNES 
men to the fore. SS 
\lr. Barnes has been identified with oy: e e 
the Edison company for several years sss Typ t R bb d Carbons 
and in that time built up the western | E}¢=) ewrl er l ons an 
business to a most satisfactory point. 
He has fought for the success of the 
Edison Phon lograph and it is through 
his earnest endeavor and conscientious 
devotion that that excellent business 
device has attained its present com 
manding position in the western states. 




















Our goods DO ap- 
peal to the most dis- 
criminating user. 

Their quality and rep- 


He assumes the business in its en 


tiretv and the company will be known 











is his (he same aggressive policy 
that marked the management of the 7 h d 
home company will remain in _ force. ulation ave made a 
\Ir. Barnes personally will see to all oe k f 
I 7 

the details and any customer who may positive mar et or 
hance to come into contact with him h 
vill receive the attention and consid t em. 
eration that his case deserves. 

The sales force will be augmented i 


ind the territory under his jurdisdic 


on built up along lines that he him ie All of this means a Real Live 


self deems best for the trade. TE 
cls chanss aie, oars * coe; Advantage fo the Dealer. 








epartment of office specialties. The > Zo.) 
dison mpany has earned such a i he 


pla n that field that he who 
Socuticnl eM S. MITTAG & VOLGER 
os >>> Dp 





business 1 nograqy immediately 
sens his appreciation of its efficiency CAE 5 (INCORPORATED) 
ind reneth that it has attained T ; SOLE MANUFACTURERS FOR THE TRADE 
sms 4] ba camce a Sf tha ancsante f< ‘ 
Allon? ¢ SIness Ol me country L. 
‘ : ~ ye, PRINCIPAL OFFICE 
simply is one reason at least why it | P4@2 AND Factory... PARK RIDGE, N. J., U. S. A. 
was not necessary to maintain a direct aay ; 
; ‘ones BRANCHES AGENCIES: 
~ > IRK, N. Y., 280 Broadway PARIS. France. ZURICH, Switzerland. 
t was a magnificent move the ap 70, ILL, 200 M aroe ot SYDNEY, Australia. VIENNA. Austria. 
ng of Mr. Barnes as the dealer See De ee. Be rn,E.C. MILAN, Italy. AMSTERDAM, Holland, 
n Chicago territory. It was mer ‘ 
vas the most natural recogni om: 
tion of a connectio1 oe the company) 
‘ A 
if is S cau Ss 






















56 OFFICE APPLIANCES 


a 
































i RONEO OPENS IN BOSTON. 
| i L M Barman, for many years manager 
i || of the Neostyle Company’s offi 
i} ; Mass s severed his connectior wit! 
| , : that c mpany to accept a similar positior 
i with the Roneo Company of N¢ York 
Hi} who are bout to open a br I 
wit city 
Mr. Barman’s name will be unfat rt 
i the majority of our readers, but : 
known in Boston and New England g 
H ally, where his efforts have been largely 
if F confined 
Though born in New York wher his 
early years were spent, he has lived in Bos 
ton so long that he feels justific g 
DD 
RIBBONS and 
CARBONS 
= 
ARE MADE GOOD IN THE FACTORY 
TO MAKE GOOD ON THE TYPEWRITER. 
In the manufacture of the NEW PROCESS line of Ribbons and Carbo: ve have 
succeeded in overcoming certain practical difficulties that other makers are still puz 
zling over. Our goods can therefore be guaranteed with far greater certainty t | 
the highest dependability 
f Our Mr. George H. Pembroke’s knowledge and experience in the manufacture 
hard finish carbon papers is second to none NEW PROCESS ribbons are mack 
new and improved machinery and processes recently invented by Mr. Pembrol 
produces ribbons, the quality of which assures you of such good service compart 
other kinds, as to leave no question of doubt as to their superiority 
The secret lies in the NEW PROCESS COMBINATION, producing as it do 
quality of goods not excelled by any manufacturer. The combination is represented by 
only the best of materials, the latest and most improved machinery, together with the 
most experienced labor and economical policies consistent with the highest quality 
NEW PROCESS RIBBONS are far and away superior to the old process goods as 
made by other manufacturers. We take a special interest in making ribbons, and we 
make them a little better than the other fellow knows how “Just as good Loe 
represent the standard of the NEW PROCESS quality. If you investigate you will find 
the NEW PROCESS ribbons will fill a long felt want for a ribbon that not alone 
‘“‘satisfies’’ but ‘‘pleases’’ your customers 
Both our nbbons and carbons can be put up for you under your own imprint 
choose, in any special manner that will be best adapted to your requirement We 
make ribbons and carbons for every known purpose Send for samples and price 
NEW PROCESS RIBBON MFG. CO en 
INCORPORATED ° “a a 
GEORGE H. PEMBROKE, President ee — 
72 Murray Street New York, U. S. A. seaianiie’ aula” Rie tea 
wit! thee appliances all his life ar 
been vel successtul in his Se! 
Con g as he does a natur I A 
’ a pleasing personality, his success | 
WANTED: eer et 
matter of urse. and the Roneo (¢ 
REPRESENTATIVES IN ALL PARTS OF THE WORLD TO SOLICIT ire to | ngratulated g 
SUBSCRIPTIONS FOR “OFFICE APPLIANCES.” cured his services. 
We Pay Liberally tin ; already a “R 
. SUBSCRIPTIONS DOMESTIC FOREIGN ind very optimistic regarding 
1 Year $ 1.50 $ 2.00 the bi ss in his territory 
| 5 Years 5.00 7.50 His efforts will not bs 
| 10 or more at one time 10.00 15.00 sively 1 ston. but will « , 
THE COMMISSION TO YOU IS 33) PER CENT Encl a i x TOF 
) SEND COMMUNICATIONS TO —— ' - 
| THE OFFICE APPLIANCE COMPANY, 303 Dearborn Street, CHICAGO, U. S. A. apy 
: 
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Mittag (Q Volger Open a Branch 
_ Office in London 


IS] Cl lays seems to be no 

b er to the fications of busi 

ess The close relationship that 

has existed for so many years between 
business firms in this country and those on 


the de of t ‘herring pond” are 
constantly being strengthened American 
s find it as much to their advantage to 
'p and maintain a branch office in Lon- 
don, England, as in New York or the larger 
ities of the United States. The old estab 
lished yet very enterprising firm of Mittag 
& Volger of Park Ridge, N. J., is no excep 
tion to this rule 
For the past fifteen years the European 
business carbons ribbons of Mittag 
& Volger has been in the hands of agents 
\lthough this was sense satisfactory, 
et the development of the European 
trade demanded closer attention and more 
dire dealings | April last Mr. F. O 
Mittag went to London and with the ener 
gy and determination which are so charac 
teristic of him, having investigated the mat- 


refully, he de 


! ided to immediately 


eT Ca 
pen a branch office. An English company 
s at once formed—Mittag & Volger, 
Ltd., with the same officers as comprise the 
firm in this country Walter Litty and 
Ted” Aston were the English stockhold 
ers, and these gentlemen were appointed 
manager and assistant manager respective- 
ly of the English company. The offices and 
tore room are at 7 and 8 Dyers building 
Holborn, London, |] ( Here was in 
lled a large and complete stock of all the 
manufactures of the The branch will 
cover England, Ireland, Scotland and 
Wales, and goods will be shipped from 
there to the various agencies in conti 
nental Europe This is up to the present 
the only American f in London having a 
full and complete stock of ribbons and car 
bons \rrangements have been made to 
print the price list of the firm in French, 


Russian, Swedish 


res of Europe 


Spanish, Italian 


ll the languag 


d in 
Ha g placed the English branch offic: 
1 a firm footing Mr. F. O. Mittag pro- 
eeded to establish agencies in all the Eu 
pean countries. While it is easy enough 
to get ag ies of a certain character, the 
high s ng of this firm and the excellent 
uality ‘oducts demanded represent 
ation of a rresponding equalily of repu 
tior With this end in view Mr. Mittae 
é | er Europe and visited son 
es not only ot but several times 
i] st representatio: 
ssibl travels he vi 
d Fr , Spain, Portugal, Austri 
ung Switzerland, Russia (and here | 
| \\ id S Peters 
| S ‘ 1, Denmark 
{ b k to | i 
( \s a mat 
veils t é 
eptior 
‘ 
5 btaine 
é rn witl 
fe ( g De 





ce—Prioux & Cie, Paris 
tire Alfred Pfau, Milan. 
Switzerland—John Mugli, Zurich 
\ustria, Hungary and the Balkan states- 


| heodore Weise & Co., Vienna 
Russia—Zimmermann & Hawist, Mos- 
COW 
Sweden and Norway—And. Skog, Gote 


Sweden 
Denmark Alfred Fischer, Copenhagen 
Holland—Benier & Co., Amsterdam. 

VW hile Mr. Mittag was abroad he had 
every trade mark of the firm registered in 
very country in Europe, and he 1 
such a firm footing that it will 

r Mittag & Volger, Ltd., to do 

Europe as the American firm 
United States 
kindly 


hborge. 


laced all 
tters on 

be as easy 

business in 
nin the 
Mr. Mittag 


gave a representative 


Office Appliances a few remarks as to 
his ideas and observations on the foreign 
rade He said: “I found the people very 


and willing to take the agencies for 


supplies, but desiring to continue 


nx1ous 
\merican 


our business on the Mittag & Volger lines 
f manufacturing ‘for the trade only,’ I had 
to refuse many applicants. The business on 
the other side is growing very fast. The 
continental people are as close buyers as 
any The preference is still in favor of 
Americ an goods, although there are a num 
ber of foreign manufacturers on the mar 
They ask for American goods all the 

ne, because \merican goods are, up to 
he present, of a far superior quality, more 
niform in character, better packed and in 
very way superior. The people over there 


about the recent slump 
understood that it was 


American manufacturer 


Iked a good deal 
but they 
by the 


business, 
t caus¢ d 


but by the Wall street people. It did not 
ffect to any great extent the machine and 
ipply business of the continent for any 
gth of time, as they almost immediately 
covered Writing machines are being 
ken up by all classes, since they are man 
ifacturing a few machines at home. This 
iused the people to take a great in 


erest in writing machines and investigate 
\ result they invariably finally purchase 
\merican made machines, after having used 

( f the home products We did not ful 
y ealize the condition of business over 
he as hitherto our business had been 1 
he hands of agents, who « rvered the con 
tinent Now having added from ten to fif 


ind branches in the various 


agencies 


untries we shall in the future work direct 
ith all these peopl Having, too, person 
de the cquaintance of each one of 
igents, | I in a position to yredict 
rge volume f business in the near fu 
M eove he great advantage to us 
business will be that it will be 
) lute dire 
‘ \f | 
| ‘i 
nufact g plant at 
j Id not t pre 
l th itude 
i! M | go cE 
ry r ld he 
pr n cat 
den e Mitt & Volge 
| tat ( ide 
; 7 t 











Dealers 


AND 


Jobbers 


T’S all very well, in a way 
for you to go along and 
sell or represent a cer- 
tain manufacturer’s line 

of Carbon Papers and Type- 
writer Ribbons, like some of you 
have been doing for the last 
twenty years or so, but it nar- 
rows down to the fact that you 
are always working for some- 
body else. 




















@ It’s also very true that you 
obtain a comparatively small 
amount of businesss at the ex- 
pense of these manufacturers, by 
their advertising, but it only 
amounts to a certain percentage 
of profit after all. 


@ Now, can you not see the ad- 
vantage of handling and adver- 
tising your own brands, made 
especially for you, and put up 
up in your own branded boxes? 
@ We are furnishing Standard, 
Medium and Light Weight Car- 
bon Papers, that will positively 
fill all requirements, and they 
are all clean, durable, and give 
sharp and brilliant copies. 

@ You have probably tried all 
the rest. 


@ Now try the BEST. 


@ Samples sent to all legitimate 
dealers on request 





Rice Carbon and 
Ribbon Mfg. Co. 


112 Reade St., NEW YORK, N. Y. 
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GLASS HEADED 
SIGNALS 


The Best Kind For 


CARD INDEX 
SYSTEMS 


GLASS HEADED 
GEOGRAPHICAL 
PINS 


For Routing Systems 





All Colors 
Noncorrosive 
Brilliant 
Durable 


Sole Manufacturer 


JOSEF JUNGBECKER 


AACHEN, GERMANY 


INTERNATIONAL 
NEEDLE SYNDICATE 


LIMITED 
29-35 W. 32nd St. 


NEW YORK CITY 


Sole Distributors for VU. S. A. 
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Burrouhs Regains Foreign Control 


FIN HE Burroughs Adding Machine Com 
pany, so it is announced, has regain 
control of its foreign market, and will 

institute a most active and thorough campaign 

campaign throughout Continental Europ: 

Asia, Australia, South Africa and the Orient 

as well as in other ways establishing their ma 

chine on foreign soil, 

[his agreeable turn in the affairs of this 
company means a more general campaign 
and in consequence the factory at Detr 
will be used as the pivotal point in the man 
ufacture of the machines, letting the tac- 
tory to be established at Nottingham, Eng 
land, handle the production for Europe 
The home factory is now being enlarged in 
order that this increased business can be 
properly handled. 

\ll of this means, of course, an expanded 
organization. To this end the foreign com- 
pany will be taken into the Burroughs or- 
ganization and the one organization, entire 


ly reformed, will control the business 


Back of this expansion is a story that 
concerns the early days of the adding ma 
chine, when people shook their heads as to 
its probable success Then the adding 
machine did not exist. Burroughs, the in 
ventor, in his little shop in St. Louis, was 


+ 


busy experimenting and announcing at va 
rious times what he expected to do but 
these were looked upon as vaporings purely 
and of little practical importance This 
was continued for a long time, and it is 
needless to say that the experiments cost 
many thousands of dollars which was not 
relished by the stockholders 

In order to assist his associates, Bur 
roughs visited Europe with a model of his 
machine arranged to list and add money 
He visited the English government and 
made demonstrations and they reported to 
Mr. Balfour, then Home Secretary, that the 
inventor had done all he promised and ad 


vised that some arrangement be made by 
which the English government might s« 
cure control of so wondertul an invention 

his greatly elated the inventor, who had 


bored long without much encouragement 


The British government prop 1 to pay 
him $200,000 in cash for the English rights, 
together with $100,000 in stock 1 con 
pany to be formed Rurroughs said, in 
discussing the incident, “I expected soon 


to be on my way home with son 
English coin.” But this he failed to re 
hen Mr. Balfour asked how soon he 


ri W 
could begin the manufacture f the n 
chine Burroughs replied that he did not 
intend to manufacture, but to sell, the right 

manufacture in England To this the 

suave diplomat rejoined, “But, my dear sit 
[ would not give you one shillir a? 
right to manutacture in this co’ 
to you the truth, I d tl 

é ugh mechanics i killed 
enough to manufacture. \ ) 


us beaten in this respect 


America, after a great 


So he returned to 


expense had been incurred in simply hear 
ng the English praise his ‘ tryme¢ 

But he began to scramb y to de 
velop the machine. In reality this failure 
VaS AQ uilsend: for a gr up | glishr en 
hearing from Mr. Balfour of the wonder 
ful invention, made an offer to buy the 
English rights at a fair price and out of the 


ne SsSities ‘ S 
s ed in buying the ri 
ten ym, save a small part 
The Englishmen then prt 
the hine at Notting] 
‘ id of Americar 
we ble to manufactur 
l I that time n 
pread rapidly to the 
tt rid, but through 
rds I 1 e Eneglisl 
ir « ve thousand 
S ed 1 the \r 
75.000 
This gave an opportunity 
e English company 
ncement that the Burt 
| rained control of the { 
G | Manager Meauley 
month to compl 
, le wilt ly be 
ntil the mpany 
re, a ugh ut the 
the ipal cities first ar 
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TEST. 


ults of the Smith 
Selling Contest 


\prr, May and 


public Che silver 
tional trophy, wa 
her with the first 


as Manager ol! 


nted with a 


ize was won by 


Zurich office 


in the contest 
and §: 


M. O. PLOW 


¥ 
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t ( se, () 
Bris eng 
( ] I 1” ly 
d H. Engels, ¢ 
S ess ‘ 
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The third prize 
it Budapest, Hungary 
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CARRIAGE REVERSER. 


ket the DuBell 
Reverser and 


long felt want 


S VITI11 versally adopt 
ere has been a 
irning the cart 


automatically 


of Williams- 
and pat 

t ope rator 
convinced that it 
» secure the au 
without the 
foreign to the 
rching for a 
movement of 


tricity appealed 


in general use 

ng purposes, and 
s well 

e power! best 

ply to a typ 


d and used with 


ki own power 





CARRIAGE REVERSER 


ch for a spac 
erator never 
keyboard 


l run from one 


t this attach 

er, but a time 
hing that saves 
irily be a 


ture in con 


tric Type- | 


\utomatic 
attached to 
means of at 
ple that 1t can 


| of the 
, equipped 
onal Busi- 
k Citv. October 17th 
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There is Still Some Open Territory 
FOR THE FOX 


The FOX is the BEST Dealer’s Proposition 
Being Offered To-day! 


@ Best because the FOX is already known in every corner of . 
the world, where magazine advertisements go, as a high grade 
typewriter. 

€ Best because a FOX contract gives complete protection and 
enables a dealer to build up a business of HIS OWN. 

@ Best because the wearing qualities of the FOX bring “repeat 
orders,”’ the kind that come without expense. 

€ If you’re not fully satisfied with your present agency sup- 
pose you look into our proposition. 

€ We have some dealers who have handled the FOX exclu- 
sively since it was put on the market twelve years ago, and 
who have built up a business to be proud of. 

@ Complete Visible Writing-Tabulator-Automatic Ribbon 
Reverse-Oscillating Ribbon Movement—5 different lengths of 
interchangeable Carriages—Speed Escapement—Stencil Cut- 


ting—Manifolding. 


Everything any Typewriter will do, and more. 


FOX TYPEWRITER COMPANY 


EXECUTIVE OFFICE AND FACTORY 


215 North Front Street GRAND RAPIDS, MICHIGAN 


Model No. 25, Special Check Listing Typewriter for Banks 


Write for Particulars of this Special Machine 




















dollars and cents basis. 
An Addressing Syste 


Figures prove that it is the greatest money saver 
and only practical machine for an up-to-date office. 


To save money and secure the greatest efficiency 


from your mailing list, yo 


Let us “‘show you.” 


The Elliott Addressing Machine 


The Addressing Machine has been reduced to a 


affords, and is, therefore, 


The Elliott Addressing Machine is the most ser- 
viceable and efficient System of its kind. 
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The business man of 
today has his eye on 
RESULTS. 

In furnishing the of- 
fice, he buys the ap- 
pliances that save the 


MOST time. 


The ONE question is 
“HOW MUCH” can be 
saved and WHY. 



















m is installed for the saving it 
bought on the same basis. 









u will use The Elliott System. 


















The Elliott Addressing Machine Co. 


99 Purchase Street, Boston, Mass. 












CARBON PAPER AND RIBBON 


MACHINERY 


Hard Finish Carbon Machinery 


15 years’ experience 


JOHN WALDRON COMPANY 


NEW BRUNSWICK, NEW JERSEY 





3 Nichols Pencil Docket , 


Newest and bes n the Market 
Saves your pencils, fountain pens 


and your temper 


The inside spring is the secret 2 
and it does the work. SELLS AT 


seen Seld by all leading sta- ¥ 
ners Special inducements t 
agents 
Send 25c for sample. 
MANUFACTURED BY 


NICHOLS& WILLIS, Worcester, Mass. 















NEW GLUING MACHINE. 


Harry G. Campbell i 


1 pat It is known as a g 
liquid nd is shown in ion 

I la evi S T ipl re 

li h as glue, paste, 1 e 





NEW GLUING MACHIN 


or the like, to labels or similar les, at 

has for its object to provide a new and in 

proved device of this character which sha 

be simple and economical in constructior 
operated with ease and rapidity, and in 
which the parts with which the glue cor 

in contact when the device is so used, shall 

o.A 
B 











SHOWING THE PERFORATED METAL TOP 


be so constructed and arranged as not to 
be easily clogged. 

The device consists mainly in holding 
means for the label a movable carrier de- 
signed to be brought into proximity to the 
holding means so as to apply the liquids to 
the label, together with means whereby the 
carrier may be so moved either by the pres- 
sure of the hand upon the holding means o 
by an operating handle, or the like 

The device has for a further object to 
provide a construction by which the 


Vi) d 
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THE MECHANISM WHICH LIFTS THE P 
FORATED METAL TOP 


ing means may be ren é 
| tacle containing the liquid wit! ili 
the hands or the article upon which the d: 
may stand and | “pt 
n b isily ind 
s I ent the 
liquid 
Mr Campbell’s device was | tented Se] 
tember 15 and calculates to be of immet 
service for the particular | 
erated. The inventor lives in Chicago and 


is making arrangements t 
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New 


Edison Universal 


\lotor 


An Invention that Makes the Edison 
Business Phonograph Practicable 


in Every Part 


of Every City. 





OME 


have 


cities have direct current; some 

alternating current and some 

have both. Some business houses are 

in the direct current belt and others 

in the alternating current belt. Some use direct 

current of their own and an outside alternating 
current in emergencies. 

Each kind of current will run a motor, but 
each, up to the present time, required a dif- 
erent kind of motor. 

The New Edison Universal Motor, brought 
out for use with the Edison Business Phono- 
graph, will run equally well on all currents in 
use throughout the world. 

Whether the business man uses the Phono- 

h in his office or his home, whether he uses 
from point to point, whether he 
moves from one part of the city to another, or 


whether he works days on one circuit and after 


ppilances 





of the new Edison Universal Motor 
Read it for its news interest if for no other 


and what it 


hours on another, the Universal Motor gives 
the same perfect service. 

Dealers in Edison Business Phonographs have 
now new territories opened up rich with pros- 
pects. The need of two kinds of motors and 
the inconvenience and limitations of one have 
The Business Phonograph as 
a selling proposition is ideal. 


been removed. 


We are appointing reliable dealers wherever 
we are not adequately represented. 


Write us for terms. 


Edison Business Phonograph 
Company 


TRADE MARK 


Q Edvwon. 


Orange, N. J. 





205 Lakeside Ave. 


means to the business world appears in this 


reason. 
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H yy FRANK K. PENNINGTON. fair dealing, integrity and hor ' pur 
{| ; ne Vtidie seis titi eg a 
yose, the building of charact« , an 
\ { Frank K. Pennington, formerly general i . a tpg : , 

, . 4 . making them tter fitte 

field manager for the Oliver Typewriter Co Sig, ' it had hic 


' 1 
( utomatic and one of the best known men in the busi Spaes' » lite, have ad | inqual 
; Support nd many an individual ts etter 
ness, resigned on Sept. 30th to take up the PI ya vid 
strona nd broader minded n : - ' 


work of general manager of the Curtis : 
ing come in contact with hin 


tte ne 


ti § q} e e M otor- [ruck Co of Dee itur, Ill. By force “ ? es 
J . , ar That the company will sufte: stinct 
i of his great ability and splendid personality, __, ; : 
; ) y ; ; loss as a result of Mr. Penningt vit 
Wis Mr. Pennington won a high place in the : 
: i drawal goes without saying; but s long 
atl | business which carried with it the esteem - 
Wis ; , years of service with the company is rise 
i aa of his acquaintances and his co-workers , ore : 
ot +: . P . irom the ottom O 3; »Ositl por 
if wa Ofthce Appliances takes pleasure in re Ph: fi . 
| , rT , tance, and the experience gained col 
i f printing herewith QOliver Bulletin, signed ; , tl iohtest d 
1 tributed in l Ssiigntest degre t pening 
ei statement by President Williams and As “gg 
i ; ’ the d r of opportunity to 11 ! still 
AI sistant General Manager Gradwell To : ™ PI end 
. higher fields of endeavor and us e 
7 al have won such tribute is to have won more > s . ; 
' 1 . . ‘ompany Ss mission wi nave ) ed 
! ‘ than full measure of success ra % : , : 
oe ; and we should all rejoice at t me 
“Just past his fortieth birthday, magni! “re i “Koinonia ang es ; 
y ; [It is a pleasure to thus pub y 1 rd 
‘ | cently equipped, not only in physique, but “Wik 
: . : . our appreciation of one whe many 
t The bi t t 1 lat in morality and mentality, Frank K. Pen " eid a dient tomlin ; 
§ > Digges > @ abor : , ears, trom our eariies eI ‘ 
j aS EE wae S26 mw nington begins his new career endowed + t pr ‘ 
— ills , ok os days of our greatest prosperity 
; ¢ saving device applied to with every attribute that should lead to fe oo - 
J : fishiv d ted himsel!l to our i 
if i typewriters since their inven success in its highest sense. \ giant, not vi ncipies, and upon whom w ed 
‘| ; only in stature, but in mind and heart, he ts ee ee a eer ence 
tion. 1s 1 1 to lean d to register, likewts est 
! 1 man whose example could well be emu Sa ese id A a eee ee aa 
i lated by every one, and one whose path in undertaking ni 
life has been consistently nd steadily Tae ete: , 


Operates by Electricity. Attachable marked by the growth of other men whos will Pr vag sii ' rangers i P 





| to all makes of machines. A light | model he has been, and to whom he has hen On 

. touch on key in connection with key= | been helper, friend, teacher and guide. In President and General M 
board, and the carriage is instantly ee eee tek Seca an ceases: Ss 
returned and platen spaced. love the manly and straightforward rac 


ter and the magnificent personality of the 
retiring general field manager of tl 
Typewriter Company. 

, 1, 


“He takes with him to his new dutt 
individual, high 


SPECIAL ADVANTAG 








the well-wishes of every 


and low, in the service who has ever been 


Costs | brought in contact with him, and the esteem 
and respect of the thousands who know him : 
by reputation, but have never had the privi- Wohnungen. Laden und Nentore. 
lege of meeting him in person , 
“ an . Verkauf samilicher Ware 
Equipped with experience, the enthust- 
ism of youth mellowed and tempered with 
the ripening conservatism of manhood, all 


Saves illuminated by the shining lights of integ 


TIME LABOR he will 
Ke - lf development, to the giorious ron 
NERVES —MONEY complete achievement; but whether he goes 


1 
i 


Practically nothing to instal 
and operate 


bu der dilligster Preisen 


rity, courage and highest principles, 
o, we trust, steadily forward in his own 





far or near, wherever he may be, his chief 
I thought in the future s in e past. will 
ncreases be, not of himself, but tf his ssociates; 


not of his own good, 


EFFICIENCY —OUTPUT aki tae nen 


“Ricord Grace ; 
6 \ss't (jsener ] \i nager 














. “Editor The Bulletin.” 
This devi hor hiv : Frank K. Pennington net ‘ lan 
This device is thoroughly practi- . n eEUEESS _ 
l ] 1 1 ] ‘ withdraws from the direct servic rt 
‘< ‘asiiy oper > am ad ‘ 
cal, easily operate: in in ( the Oliver Typewriter Company on Septet 
mand ber 30th. 1908 to assume official respons 
. bilities of considerable magi ituce 
other enterprise 
“Mr. Pennington carries wit S 
The best dealer’s opportunity new field of activities the earnest P, V 
the heartiest good-will st 
4 ever offered. ey * ee é rs 
esteem of his fellow-oficials. who ioin with 
. 1 ’ yo \ BAD EXAMPLE OF TYPEWR IS t 
. , , —_ a ee oe Ce PLAY 
See our exhibit at the New York hearted Oliver men throughout our organi ; i ol Be 
t i ~ 1 ~ ’ ¥ : uv 
Business Show zation in wishing him « very success and sia inv a typewriter is ae 
: DT id gars Sa USa et 
. every happiness served that t ma s 
“The imprint of his character has left its nufact 
f mark on every one In ur company with = — : 7 Seite ter 
} u « whom he has been associated, and we have Any device which saves time and errors 
no hesitancy in recording our belief that will pay such dividends upon the st as to re 
hich |} me t warrant the investment. Hence, tl tal ‘Ons 


} 
| Williamsport, Pa. aust of the enccoss which has etouw vital 
question is, not “What does it cost tut 


has been due to him ] 
“What does it pay?” 


“The policies of our company r ig to 

» i ¢ 
: 
if 











NEW FOOT-POWER ATTACHMENT. 


The Litchfield Manufacturing Company, 
118-124 Beekman street, New York, is mar- 
keting a patent foot-power attachment to be 

sed 1 ting the Burroughs adding ma- 


chine which is strongly indorsed by users. 


It is combined with an iron stand mount 
ed on casters, with oak finished top. The 
lev rranged that a slight move 
mk it ope s the lever on the 
adding machine It is light, neat and dur- 
able. onstructed that there is no 


danger of the stand nachine being over- 
lient points are as follows: 

that it operates the 
and rapidity, so 
can be done in a 


turned Its 
Its inventor claims 
machine vit] greater ease 


that one-half more work 


given time, as the operator has free use of 
both hands in manipulating the key board 
and in handling his work. It gives a steadier | 
and more even motion to the lever than 
when operated by hand, thus saving wear | 
It is adjustable to 


nd tear on the machine 
ling machine witl 
half a minute. 


tached in 





THI LITCHFIELD ATTACHMENT 
Thi ttachment is made in two sizes, 
13 by It 5 other 20 by 16 
-hes with tv shelves ne of which is 
idiustable 
Where space is limite the narrow at 
ichn | ferable I Litchfield com- 
pany is prepared to furnish tables with foot 
r s f number of ma 
bles with the attachments. 
l W att s through deal 
nd agents and are prepared to make ar 
nzements with concert n a position to 
andle 


VICTIMS OF THE PHONOGRAPH. 


If reat extent 


tr pe eless, the 








- 
ut any alteration, | 
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Printing, etc. 





methods and writes your copy. 
Samples and prices on request. 


JOHN W SCHAUM 


President 









DESIGNERS AND ENGRAVERS 


Halftone and Zinc Illustrations, Wood Cuts and Electrotypes, High 
Grade Printing, plain and in colors, Steel Die Embossing and Copperplate 


Our Department of Publicity and Promotion suggests ideas and 


CLARK ENGRAVING & PRINTING CO. 


L. A. SCHAUM WALTER R&R. SANDEL, 


84 MASON STREET, MILWAUKEE, WIS. 
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Keep Out of the Way! An Attractive Blotter 









i um ( = Interesting Views Showing How Business Is Got. 
) OWN in Mississippi, in Jackson, lives a man did they undoubtedly lraw 
man by the name of E. T. Chambers, some valuable lessons 
proprietor of the “Chamber's Type The people of Mississippi | me to 
writer Headquarters.’ This man is undoubted- the conclusion long since that t might 
ly one of the most nrogressive spirits in the is wt give their business t ‘ mbers 














lf you forget to replace the 
Automatic Paper Fingers after 
writing an envelope address— | 
or a filing card on the 

New MopeE.L 


L. C. Smith Bros., Typewriter 
it won’t interfere with your work. 
The paper fingers will not let the 
type strike them but go quickly to 
their own place by the motion of 
the carriage. 

They’ll hold anything —postage 
stamp, filing card or big envelope. 





GETTING BUSINESS BY PHONE 


And you can write at any in the South He not only is progressive, but peacetully; for he ts sure to g Ww 
ly “bull dogish.” When |} It seer be a ca ” | r 
ne 1s it sely ru} 1O@1S nen he goes seems to De ;& “ase OT oul siness oO 

edge of anything the capa- a eee — a aa 

pated prc cnt after a thing it is with the same determina- your life 

cious paper feed wrll grasp. , tion and he wins, he does. — _ 

: _ Recently Mr. Chambers got out a blot- ON TO NEW YORK! The advantage in 

See the Auxiliary Rolls. ter, cuts of which are shown here, that being where the crowd is, is that you save 

| made a tremendous hit. The blotter speaks the items of cost and labor in moving 


around to where the crowd is not. The 


Miustrated Free Book. . ; , , 
for itself in the matter of ingenuity and 
Business Show offers the one desired op- 


L. C. Smith & Bros. Typewriter Co. cleverness [The point is, that it shows 


SYRACUSE, N. Y., U. S. A. 

















Head 
Office for 
Europe, 
Asia and 
Africa: 
49 Queen 
Victoria 
Street, 
London, 
E. C. 
ALL 
the 
writing 
ALWAYS 
in sight 








Trademarks and Copyrights 


L Send your business direct to 
Washington. Saves time and insures better service 
THE PERSONAL CALL 


Personal Attention Guaranteed 





25 Years’ Active Practice 
' just how Bro. Chambers goes after busi- Be- 
Specialty:—Typewriting and Adding Machines : oA . ¢ 
sag a . ness Now, all typewriter mer re not cause he can get his device before more 
Address E. G. SIGGE I S given with the same faculties any more people at the smallest possible cost. Don’t 
than are men in other walks of life; but overlook this point in deciding as to its 


Suite 33,N. U. Bldg., Washington, D C 
what this efficacy! 








' if they would inspect carefu 











THE ROGERS ADDRESSER. 


The illustration shown herewith is that 
of the Rogers addressing machine, which t 
has been undergoing a process of steady ‘ 

- ¢ - ~ ~ 
perfection during the course of the last r: Papers for Catalogues and 
year oe a 

The company’s product has been mainly STAR M f Id LINEN 
disposed of in Chicago, due to their desire : aniro 
to watch the working of the machines under ~ Add quality and distinction to printed matter. 

he stress various working conditions, a 
-der that they might brin ame to th : We also make Paper for Carbon Manifolding 
1 order ne lignt I gy sz > tc e . é 

. a . ~ in all its branches. 

high point of perfection that is necessary o | , 
Se unos guia ee Cc. H. DEXTER @ ‘SONS 
of young operators, and others who are not 
mechanically skilled, in places remote from Windsor Locks, Conn. 


the tactory 

They have gratifying success in 
the perfecting and operation of this ma 
effort has been to maintain the 
construction and op 
the be 


met with 


chine. The 
simplicity of 
characterized it in 


extreme 
eration, which 
ginning 

The company will not exhibit at the Busi 
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PRACTICAL BUSINESSMEN USE 


e 
ness Show in New York this fall, due to A 
the fact that the western field is all they are 
especially reaching out for at this time. 


types of ma- 


They have four different 


BECAUSE IT PRODUCES ACTUAL TYPEWRITTEN WORK IN 


GIRGULAR AnD FOLLOW-UP LETTERS 


BECAUSE it is so simple in construction and easy of operation that ordinary office help 
with a few minutes instruction will prepare a 30 line letter for printing in less 
than an hour and will print as fast as 100 typewriters. 

The machine has few parts, none complicated. There are no difficult adjust- 





y. 
ir 
in 
4-7 
$4 
ie 
p- 
THI ROGERS ADDRESSER 
chines, all constructed upon the same prin- 
ciple One is for sucl class as societies, 
lodges, and ubs, suc use only the or- 
dinary commercial envelope 4x7 down, in- 
cluding postal 
2s ‘ as use the 
larger envelope and it rs anything from 
4x] | . 
Tl specially large 
range Su mail order Above we show a.) BUSY WRITERPRESS with which our help can prepare one form, 
h ' taloguc tribute ar ther, another ; is a valuable asset for Writerpress users when 
1ses é S¢ ding Ca Og +2 e worl 
and it w t t length of 
12% inct iin tial oT HER WRITERPRESS ADVANTAGES ARE- 
“4 is aati In additi a order blanks, price lists, card index supplies, or 
than this di nmsion er ‘¥ S deecaes ik ama a Wes ceca 4 asced by the rinter 
The fourth is what they term the marvel Ar e or ‘ 5 ing 
ous “repeater” 1 chine. ich continues to Any er r " ea t future use, 30 seconds only being required to 
print the sat ddress until the plate 1s ’ sy be J " 
changed With this machine, there — r Eact tfit t ts of the Writerpre mbinat pe and operating cabinet, type and accessories. 
used the ree r type riter type, or ole ‘ you " r samples of rka t for tior 
N display typ: | print upon anything from “8 . 
a i ‘on ¢ Apgar See Our Exhibit at National Business Show, Madison Square 
e largest s lown tot smalles sanks 
Be- and many business houses can keep their Garden, New York, October {7th to 24th, Booth 57, Main Floor 
1ore pig S vith idressed ready to 
on’t use envel pes p stals, s] pping tags, etc Tha riter ess (ompany 518 WHITE BUILDING, BUFFALO, N. Y. 
its Literature may be secured by addressing P P y DEALERS EVERYWHERE 
then t 69 Dearborn street. Cl wo 











ments or confusing movements for the operator. 
heavy and steady work without breaking or becoming disarranged. 








Every part is built to stand 
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Simplex Automatic 
Envelope Sealer 


Used and Recommended by People YOU Know 


ItVis Talways ‘hard } to "understand 


how an inventor can have the courage 












to depart entirely from the basic prin 
ciples used by all other manufacturers 
in his line, and we do not blame you 
for being skeptical regarding some of 
the things yon have heard about thi 
SIMPLEX SEALER, 


But now we come to you as 








dealers and users with a rec ord 


of a vear behind us and 
we ask you if the in 
dorsement of such users as these 
below is not sufficient to convince 
you that the SIMPLEX, even thoug! 
it is a departure from the old styl 


of sealers, has made good 


Marshall! Field & Co. (2) Office Appliance Co 


Montgomery Ward. &( Bank of Montrea 
Pennsylvania R. R.Co Parker Pen ( 
U. S. Govt. Depts The Royal Tailors 
Washington (5) David C. Cook Pub.‘ 

City of New York (6 Larkin Cx 
General Electric Co Nat’! Bank of ( 
Curtis Pub. Co South Bend Wat ( 
Hape ods, Inc Colgate & Co 
Bell Tel. Cos. of Chicago, Phelps Pub. Co 

St Lou and Denver Hartford Fire Ins. C 
Western Electric Co F. W.Woolworth &( 
Cluett. Peabody & Co Spiegel. May, Stern ¢ 


R. G. Dunn & Co Inter’l Textbook C 
Merganthaler Linotype 
Company and several hundred 


Success Magazine more. 





All of our users had their sealers for ten days’ free 
trial before buying. If you are interested we will do 


the same for you. 


The SIMPLEX MFG. CoO. 


90 West St.,NEW YORK 108 La Salle St., CHICAGO 
1436 Chestnut &t., PHILADELPHIA 
FACTORY; GRANBY, CONN. 








* to us tor preliminary opinions 


Tite 
1 


U.S. or Canadian k oe 
matters. No charge unl 


and Canada enable us 
, OO prosecute foreign interests with dispa 
a Our Pamphlet for the Asking 


We pay all expenses and disburse- THE INDUSTRIAL LAW LEAGUE, Inc. 
170 Broadway, New York City, N. Y 


Associates throughout Continental 


Great Britain, the Colonies, Sout! 





ments except government fees 








NATIONAL FOLDING MACHINES. 
[The National Folding Macl 
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OFFICIAL PROGRAM 


NINTH NATIONAL BUSINESS SHOW 


MapiIson SQUARE GARDEN, NEW YORK 


MANAGEMENT 
NATIONAL BUSINESS SHOW CO., Park Row Building, New York 


H. A. COCHRANE, Presiden A. J. FIERLEIN, Secretary and Treasurer 





S 











Important Notice to Visitors 








On account of the program being put to 
press a week before the opening of the 
Show, the list of exhibitors is incomplete. 
Some also were late in sending matter to 
the publishers. Visitors will therefore 
find a number of interesting displays that 
are not mentioned here. 





All visitors are cordially invited to Office Appliances Booth No. 106. 
Information regarding devices exhibited or articles not displayed at the 
show will be gladly furnished. Make yourself at home with us. 
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ALPHABETICAL LIST OF EXHIBITORS 








ADDRESSOGRAPH COMPANY (Booth 120). 





ASSOCIATED TYPEWRITER CO. (Booth 
37.) 

AMERICAN MULTIGRAPH COMPANY 
(Booth 67). 


AMERICAN SIGNOTYPE COMPANY (Booth 


114). 
ANDERSON, C. W. (Booth 77). 
AUTO. ENGRAVING SEALING MACH. CO. 


(Booth 74). 


AUTOMATIC COIN WRAPPING MACH. 
CO. (Booth 66). 

BAL-KLOS MANFG. COMPANY (Entrance). 

BERGER MANUFACTURING COMPANY 
(Booth 84) 

BUSINESS MAN’S PUBLISHING COM. 
pany (Booth 69). 

BUSINESS WORLD (Booth 42). 

ALVAH BUSHNELL COMPANY 
60). 

WwW. H. BUNDY RECORDING COMPANY 
(Booths 58-59). 

BUSINESS WOMAN’S PUB. COMPANY 

| (Booth 40). 

i COLONIAL FOUNTAIN PEN CO. 
45.) 

COLUMBIA RIBBON & CARBON COM.- 
PANY (Booth 53). 

COLUMBIA PHONOGRAPH CO. 
134. 

cantor ART METAL CO. (Booth 12). 

COLWELL LEAD COMPANY (Booth 78). 


(Booth 





(Booth 


(Booth 


i) CRAIG, W. L. (Booth 32). 
DICTOPHONE CO. OF AMERICA (Booth 
127). 





Meere Mrelrcerec 


ANNAAY NOSIGVW 











AUTOMATIC TIME STAMP CO (Booth 36). 







DICK COMPANY, A. B. (Booth 113). 

DU BELLE COMPANY C. S. (Booth 122). 

DUNTLEY, J. W. (Booth 108). 

EDISON BUSINESS PHONOGRAPH CO. 
(Booth 48.) 

ELLIOTT COMPANY (Booth 99.) 


ELLIOTT-FISHER COMPANY (Booth 100.) 
FOLLETT TIME RECORDING COMPANY 


(Booth 70). 

GREGG PUBLISHING COMPANY (Booth 
73). 

HAMMOND TYPEWRITER COMPANY 
(Booths 138-139). 

IRELAND-MATTHEWS CO. (Booth 46). 


PHILIP HANO & COMPANY (Booth 119.) 

HI-LO DESK COMPANY (Booth 122). 

NATIONAL PERFORATING MACHINE 
COMPANY (Booth 63). 

JUNIOR TYPEWRITER COMPANY (Booth 
1). 


KEE-LOX MANFG. COMPANY (Booths 7- 
8-9). 
LAMSON STORE SERVICE CO. (Booth 76). 


LUNDSTROM MANFG. COMPANY (Booths 
54-55.) 

LITCHFIELD MANFG. COMPANY 
62.) 

MEFFERT & COMPANY (Booth 31). 

MOLYNEAUX CO. (Booth 76.) 

MONARCH MANIFOLD BOOK COMPANY 
(Booth 72). 

MOUNT & ROBERTSON (Booth 56.) 

McLEAN PUB. COMPANY (Booth 43). 

OSCAR MUELLER COMPANY (Booth 68). 

OFFICE APPLIANCES (Booth 106). 

OFFICE OUTFITTER (Booth 90). 


(Booth 


sahlaiaieilianiaie een 


PIKE ADDING MACH. CO.( Booths 171 
131.) 

PROUDFIT LOOSE 
Booth 30). 

PEERLESS PENCIL SHARPENER CO. 

(Booth 38). 

RIGGS OFFICE EQUIPMENT COMPANY 
(Booth 121). 

RAPID ADDRESSING -MACHINE 
PANY (Booth 98). 

RIGGS, W. H. (Booth 121). 

RONEO COMPANY (Booth 107) 

SHAW-WALKER CO. (Booth 52). 

SECOR TYPEWRITER COMPANY (Booths 
118-132). 

SCOFIELD CO, (Booth 62). 

SIMPLEX MANFG. COMPANY (Booth 92). 

SMITH PREMIER TYPEWRITER COM- 
PANY (Booths 88-89-103-104). 

SPIRO MANFG. COMPANY (Booth 68). 

SYSTEM COMPANY (Booth 105). 

SCHWARTZ, E. (Booth 42.) 


LEAF COMPANY 


COM 


TECHNICAL SUPPLY COMPANY (Booths 
33-34-35). 

TAFT-PEIRCE CO. (Booth 66). 

THE WRITERPRESS COMPANY (Booth 


57). 
UNDERWOOD TYPEWRITER COMPANY 
(Booths 79-80-81). 
UNIVERSAL ADDING MACHINE COM 
PANY (Booths 11-112-126). 
UNIVERSAL BUSINESS 
(Booth 6). 
UNIVERSAL FOLDING MACHINE COM 
PANY (Booth 71). 
ULLRICH & COMPANY, G. 


INSTITUTE 


(Booth 31). 
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XHIBITOR 
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CLASSIFIED 

















ADDING MACHINES. 


Universal Adding Machine Company. 
111-112-126 
Duntley Adding Machine............. 108 
Oscar Mueller. ; 
Chicago Pneumatic Tool Co.......... 108 
Bundy Recording ee W. H. .56-59 
W. H. Riggs.. 
Litchfield Mfg. Co re creer ee ee eee 62 


Pike Adding Machine Co.......... 117-131 
ADDING TYPEWRITERS. 
Chicago Pneumatic Tool Co...........108 
Duntley Adding Machine Co..........108 


ADDRESSING MACHINES. 


ee ce 120 
Ce eee 99 
Rapid Addressing Machine Co........ 98 
BILLING MACHINES. 
Duntley Adding Machine Co.......... 108 
Secor Typewriter Co.............. 118-132 
Smith Premier Typewriter Co.88-89-103-104 
Underwood Typewriter Co........ 79-80-81 
Elliott-Fisher Co. ............. ace 
BOOK CASES. 
Lundstron Manfg. Co.... " 54-55 
CLOCKS. 

W. H. Bundy Recording Co......... 58-59 
Follett Time Recording Co........... 70 
CARBON PAPERS. 

Kee-Lox Manfg. Co............... 7-8-9 


Columbia Ribbon & Carbon Co .. 53 


Philip Hano & Co.............. 119 
CHECK PROTECTORS. 

W. H. Riggs er or 121 
CALCULATING MACHINES. 

Oscar Mueller 68 

CAIN MACHINES. 
Automatic Cain Wrapping Co.... 66 
COLLEGE. 

Gregg School . aad lita teateitat dence, Ca 

Ireland-Matthews Co. .............. 46 

Universal Business Institute. 6 
DUPLICATING MACHINES. 

Addressograph Co. .......... .. ABO 

American Multigraph Co............. 67 

A. B. Dick Co... , swednsae eae 

The Writerpress iskahatasae ae 

Roneo Co 107 


ENVELOPE SEALERS. 


W. by GRR. «i vcics 
Auto. Eng. Sealing Mach. Co 


ELECTRIC FANS. 
Simplex Manfg. Co. 


FAC-SIMILE LETTERS. 
Addressograph Co. 


American Multigraph ak 


A. B. Dick Oe........ 
The Writerpress 


FILING CABINETS. 
Lundstron Manfg. Co... 


FOUNTAIN PENS. 
J. Ullrich & Co. 


FOLDING MACHINES. 
Universal Folding Mach. Co 


FURNITURE. 


Shaw-Walker Co....... 
Scofield Co. care 


LOOSE LEAF SYSTEMS. 


Proudfit Loose Leaf Co.......... 
Philip Hano & Co.. 


MAIL APPLIANCES. 


Addressograph Co. ..... ; 
American Multigraph Co. 

A. B. Dick Co.... 
Elliott Co. ... 

Universal Folding Machine Co. 
Rapid Addressing Machine Co 


MATHEMATICAL MATERIAL. 
. 33-34-35 


Technical Supply Co. 


METAL FURNITURE. 
Canton Art Metal Co.... 


Berger Manfg. Co........ eae 


MANIFOLDING MACHINES. 


Monarch Manifold Book Co 


OFFICE PARTITION 


C. W. Anderson... 
Mount & Robertson 


PENS 


Colonial Fountain Pen Co 


PENCILS. 
Peerless Pencil Sharpener Co 


ss 
74 


92 


. .120 


54-55 


31 


52 
62 


. 30 
. 122 


. 12 


icon 


77 
56 


45 


38 


PUBLICATIONS. 
Ofies Appleone... .. 06s i<hvavninaeen 106 
Syutemn TOONS... civic a cen ckedasten 105 
Bookkeeper Magazine ................ 69 
Basinliy “Wale o.\. 0s bcd tawe whee we 42 
Business Man’s Magazine Pub. Co... .106 
Business Woman’s Pub. Co........... 40 
Gres BUR DO. irk 65s vvdeedeaaes eos 73 
Olive Guaeee oi hos. ca ees 90 
Melson Wak OM... 5 ved es ceatne eek. 43 

PHONOGRAPHS. 

Columbia Phonograph Co............. 134 
Edison Business Phonograph Co....... 48 
PAPER TRADE MACHINERY. 
National Perforating Mach. Co........ 63 
PAPER FOLDERS. 

A. Bi Bhste GO: cies bddtcme oes 113 
Universal Folding Machine Co........ 71 
PAPEROID SPECIALTIES. 

Alwah Busindll Ge. .......: cuebeneies 60 
SIGNS. 

American Signotype Co.............. 114 
SPECIALTIES. 

Bal-Klos Manfg. Co Entrance 
Cobwelll -BeRoGe:: «sac dica's ose bhccead 78 
©. @: Bae Bee i ot cl ects ack 122 
Talt-Fae ean. 6 hoo oo Had eee 66 
Hi-Lo Je GM... ss ccuksccveaeeeee 122 
B. Sole. «. oho ccavbee vec ete 42 
Beizre Te Tie oivs cs cke seeks shonin 68 
Lamson Store Service Co............. 76 
Litchfield Miamfg., O08. ......ccscvsseee 62 
Dichanes ess os <6 diss ccs eecndebeks 127 
WMebymeGl Gi s< « «+ wn tinnoe bos Senne 76 
TYPEWRITERS. 
Ellictt-Fisher GO. ..dcebosos beta 100 
Hammond Typewriter Co.......... 138-139 
Junior TypOUNI 8 obo nes cevuetaeees 1 
Secor THROWN .occicccccess ers 118-132 
Associated Typewriter Co............. 37 
Smith Premier Typewriter. . .88-89-103-104 
Underwood Typewriter .......... 79-80-81 
TYPEWRITER SUPPLIES. 
Alexander, McDonald & Gillen....... 85 
TYPEWRITER ATTACHMENTS. 
Du Belle Typewriter Attachment Co.. .122 
TIME STAMPS. 

Automatic Time Stamp Co............ 36 
TIME RECORDERS. 

W. H. Bundy Recording Co.......... 58-59 
Follett Time Recorder Co............. 70 
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if 
\ . . . t time stamps 
AMERICAN SIGNOTYPE COMPANY 
(Booth 114), 118 West Jackson Bculevard, Chi- 
cago.—Displaying new models of this n 
pany’s “sign making machines” (giant typ: 
i writer) for making ll kinds of signs quickly 
‘| nal cheaply 
i 
' 
i 
' 
ADDRESSOGRAPH COMPANY (Booth AMERICAN 
120), 232 West Van Buren Street, Chicago.— | COMPANY (Booth 67), 
Will exhibit card index addressographs with 
and without the new automatic feed; chain 
tem addressographs, dupligraphs, othice grapho fac simile typewritten 
type, tag addressing machines, bot ties The American 
and hand power, and various supplies. 1 u pany’s exhibit this y« 
tomatic envelope feed and graphotyp: Dashiell, New 
make their first appearance at the show. Those | entire New Yo 
t in charge will be Frank H. Jordan, assisted by from the home _ 
{ C. J. Welford, F. W. Nye, C. H. Whiting and C. Osborn, president ot 
L. S. Fisher Horr, advertising 
: \llen of the exper 
: | tor d tl 
1 AUTO ENG. SEALING MACH. COM- graph used with any mod 
h PANY (Booth 74) one-tenth horse 
i 
Ht 





MULTIGRAPH 
Cleveland and 227 
Dearborn Street, Chicago.—Showing the gam 


sys meter multigraph, a machine for making « 


drive attachment tf 


«A 





ire 
H 
2 
Villiam 
A mo- 
eter multi- 
of 


ccessor;ries, 


AUTOMATIC TIME STAMP COMPANY 
(Booth 36), Boston, Mass —Displaying 


line 


SALES 


quanti 


om 


R 


isted by the 
tendance 


H 
M 


R 


»f 
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ILLUSTRATED DIRECTORY 


National Business Show, October 17th to 24th, 1908 
Madison Square Garden—New ork 


he exhibited 
will be the gammeter pri 
either as a multiple typewrit 
printing press. This gammetet 


ply the printing end « 


Improve ments 


type setting device 


ANDERSON, C. W. (Booth 77). 


AUTOMATIC COIN WRAPPING MA- 
CHINE (Booth 66), 34 Nassau Street, New 
Yerk City.—Displayins pping 1 


ASSOCIATED TYPEWRITER COM- 
PANY (Booth 37), New York isp] 1 


line t typewriter specialti suppli 


ALEXANDER, McDONALD & GREEN 
(Booth 85), New York. |!) . 


I suppl . 


Bushnell’s 
*“Paperoid’’ Expanding Wallets 


WEAR LIKE LEATHER 

















BUSHNELL, ALVAH, COMPANY (Booth 
60), 942 Market Street, Philadelphia.—Display 


ing Bushnell’s paper ex 
1 paperoid \ 
Ss. etc i pape 
e gentlen vil 
tim \ S 
N inell Alval W 
H W I ree Gy 
i t S 
a 
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the advertising and circulation 


ers. 





vill be represented, in addition t 


departments 
» the publish- 





famous Ber 


‘ticularly the | 


1 omece 
is sim 
Is with 
oma 
BAL-KLOS MANFG. COMPANY (Bcoth 
Entrance), 211 East Madison Street, Chicago. 
—Showing the “Bal-Klos” ink well and stand 
and a line of envelope and stamp moisteners 
; MA 
+, New 
(y a 
COM- 
ying a 
: 4 AT 
oa Fa ur § BERGER MANFG. COMPANY 
A L ded oe ° . 
REEN ff) ime eebowos: a 84), Canton, Ohio.—Showing the 
- ue on Cd 
ine Ol = = = rer line of steel furniture, pat 
ol. ee Berger steel sectional filing stack and equip 
=| = ment for government buildings 
as —s 
| 2: =] vill be in charge of George H. Kelly 
ts = 


42), New York City.—Showing 
World Magazine 





BUNDY, W. H., RECORDING COMPANY 





si (Booths 58-59), Syracuse, N. Y.—Displaying 
the Bundy line of calculating machines, tim« 
recorders, card time recorders and cost keep 

. ing machines The booth will be in charge of \ 
H. D. Tr r, New York representative, as 
Meyer, E. H 


isted by R. W. Gibson, W. J 








(Booth all 
Display =| 

nd ex 

cnve CRAIG, W. L. (Booth 32), 
“J a Street, San Francisco.—Manufact 
ne ro s On Motion e1 

part of 1); 
| \rthur fanufacturing Comt 

H + W THE BUSINESS MAN’S PUB. COMPANY y ruling pen b 
to nree Pres nf ~ 


(Booth 69), Detroit, Mich—The company wi Vice 
show test issues of t Bookkeeper,” and fall 





BUSINESS WOMEN’S PUB. 
(Booth 40), 154 Nassau Street, New York. 


BUSINESS WORLD COMPANY (Booth 


the Business 


COMPANY 


mori 


693 Mission 
ind P 


~ 


(Booth | 


The booth | 





CANTON ART METAL COMPANY 
(Booth 12), Canton, Ohio.—Displaying a line 
of steel furniture, including new designs, ete. 
H. W. Andrews, manager of New York agency, 
in charge 





COLUMBIA PHONOGRAPH COMPANY 
(Booth 134), New York.—Showing the Colum- 
bia Commercial Phonograph. Many new fea- 
tures that have been added since previous 
shows will be demonstrated. 





COLUMBIA RIBBON AND CARBON 
COMPANY (Booth 53), 299 Broadway, New 
York.—Displaying the line of ribbons and car- 
Those in charge of the booth will be H. 
W. A. Dixon and A. B. Holmes. 


bons. 


COLONIAL FOUNTAIN PEN COM- 
PANY (Booth 45), Boston.—Displaying a line 


f fountain pens. 








or 








a Ss ee —s —— 
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! 


be Office 
Outfitter 





CLASS PERIODICAL COMPANY (Booth 
90), Old Colony Building, Chicago.—Publish 
ers of “Office Outfitter.” Booth in charge o 
Edward Thurneau and others 


COLWELL LEAD COMPANY (Booth 78), 
Lafayette and Walker Streets, New York 





DICTAPHONE COMPANY OF AMERI- 
CA (Booth 127), 290 Broadway, New York DU BELLE, C. S., COMPANY (Booth 122), 
City—Showing the famous “Dictaphone” and Williamsport, Pa.—Displaying Du Belle car 
riage reverset Booth in charge of C. S. Du 


other devices for the office and deat 
belle issisted by Ff I Brosley 








EDISON BUSINESS PHONOGRAPH 
COMPANY (Bcoth 48), East Orange, N. J. 


| ’ 




















I 
\ 
DICK, A. B.. COMPANY (Booth 113), 

West Jackson Boulevard, Chicago.— Display 

ing the Edison Mimeograph, new models 

same, paper folding machine, p: il sharpener 

ind supplies. There will be other features DUNTLEY, J. W. (Booth 108), 277 Dear- 

the “Dick” line that will make this exhibit th« bern street, Chicago.—Displaying lin f va 

most interesting of any previous show Tl uum cleaners and the Duntley v1 ine ELLIOTT-FISHER Company (Booth 100) 

booth will be in charge of Edward W. Hi t harg H. | by Harrisburg, Pa.—Dis; it = 

W. Lamb of the New York office 1. J. Crawford and Juilius Ke n nes and book typewrit Vill S G 
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ling n hine and carbon roll 
ing-adding machine Exhibit wil 
he in charge of C. H. Hunter, manager of 
g sisted by G. K. Kendall and staff 
vy York of 
‘ 1 + 





| 
HAMMOND TYPEWRITER COMPANY KEE-LOX MFG COMPANY (Booths 7-8- 
(Booths 138-139), Sixty-ninth | Seat and Bast 9), Rochester, N. Y.—Displaying a line of rib- 
miver, ripe York City.—Dis laying a line ol bons and carbon papers for all purposes. Those 
vel ot typewriters and the new model 12 the in charge will be John H. Becker, manager of 
ematical typewriter Booth will be in | the company, and assisted by others of the 
ru u..U.G r, 0 New York company. 
‘ t by | St c I ly 
s \I Dow \I { I M 
{ ' \ly Hodge | } \ 
iM ( 








ELLIOTT COMPAR* (Booth 99), New 
—— sa ibiting e Elliott addressir 
1 complet ine of power 
both stencil cutters and addressing n 
Booth in charg f EK. E. Mills and O 


.PH 








HI-LO DESK COMPANY (Booth. 122), 
154 Nassau Street, New York.—S! the 


ment 





IRELAND - MATTHEWS COMPANY 
(Booth 46), Detroit. —S th, 








FOLLETT TIME RECORDING COM- 








‘ey PANY (Booth 70), 675 Hudson Street, New LITCHFIELD MANFG. COMPANY 
York.—\\ v thei f time records (Beoth 62), 118-124 Beekman Street, New 
nd t tamy G H. Lane will | , York.—Displaying a line of patented special 
ties and a foot power for Burroughs adding : 
machine J. M. Litehfield, secretary of the 
company, will be in charge, assisted by C. k | 
| } 
GREGG PUBLISHING COMPANY (Booth saris | 
73), 1123 Broadway, New York City. / 
_ LAMSON CONSOLIDATED STORE 
100), SERVICE COMPANY (Booth 76), Boston.— 
illing HANO, PHILIP & CO. (Booth 119), 806 JUNIOR TYPEWRITER COMPANY Displaying a line of carriers for store and of- 
ils Greenwich Street, New York City. (Booth 1), New York City. ce 
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M’CLEAN PUB. COMPANY (Boom _ the Proudfit loose leaf and other loose Ik 
Toronto, Canada.—Publishers f te leadit specialties Booth will be in charg f M 


Canadian trade papers, including Hardware ae Green, the eastern manager, and W. S. | 
Metal, Canadian Grocer, Psa and — fit, Jr., the president, and ot 

fitter, Dry Goods Review, Canadian Machinery, pat 

Financial Post, Printer oe Publisher, Book 

Seller and Stationer and the Busy Man's 7 ae 

izine, all of which will be displayed :; 3 

Huestis will be in charge 


MUELLER, OSCAR, & CO. (Bo-:th 68), 32 
Broadway, New York.—J)isplaying the Unitas, 
lim and Saxonia reckoning machines Phose 
in charge will be Mr. Mueller himself and Kon 
rad A. Brandt 





LUNDSTROM MFG. COMPANY (Bocths 
54-55), Little Falls, N. Y¥.—Displaying a line f 
sectional bookcases and filing cabinets ( | 
Lundstrom will be in charge, assisted by J. ] 
Brophy, advertising manager, C. L. Callmat 
and others of the office forces 





RIGGS OFFICE EQUIPMENT COM- 
PANY (Booth 121), 42 Broadway, New York 
a ce outfitters and selling agents 
Nati dding machine, Ds nee machi 


MEFFERT & CO. (Booth 31), 415 Broad- ne ee Patti ae 
calculating machines, dupli ting s, en 
way, New York.—Displaying a line of book a aes all tallies > aalinin” eiidiol 
cases and filing cabinets yc rc ant Gains, Weaath ke chaede ok OO 2 
Riggs, assisted by E. S. Smith, H. R. Leisk, I 
. ) np | Jt ( P (ore \ (a l I 

\ Advancing R B. Sk ings |B M ] ( \\ he 


MONARCH MANIFOLD BOOK COM. 
PANY (Booth 72), 20 —— Street, New 
York—Showing a fine line of mantfoldin s\ & Cash Recorders , ; trenene. Office 
tems. ena ‘ ee vm 
and Reporting 
New laveniions 


MOLYNEAUX MAILING MACHINE 
COMPANY (Booth 76), Buffalo, N. Y.—)i- 


playing a line of mailing machines , 





OFFICE APPLIANCE COMPANY (Booth | 
106), 303 Dearb treet, Chi —Display- | 
MOUNT & ROBERTSON (Booth 56), 28) 0 ty sonny BB apd secon igy gr 


Beaver Street, New York.—lisplaying office , 
+? pllances Booth in charge of Evan Johnson, 

partitions. editor and general manager. and | nk | 
lupper, eastern representative, 508 Tribune 


building, New York City 





RAPID ADDRESSING MACHINE COM. 
PANY (Booth 98), 374 Broadway, New York. 





PIKE ADDING MACHINE COMPANY 
(Booths 117-131), Orange, N. J.—S eer 
us Pike \dding Machi 


NATIONAL PERFORATING MACHINE 
COMPANY (Booth 63) 154 Nassau Street, 
New York.—Showing a line of paper trade n 
chinery Those in charge will b Hl. Hinze 
New York, special representative for the com SCOFIELD & CO (Booth 62), 150 Nassav 

Ir., vice president PROUDFIT LOOSE LEAF COMPANY Street, New Yerk City.—!])is t | 





pany, and Guy H. Mallam, 


tl mpany (Booth 30), Grand Rapids, Mich.—Displaying | te: desk ( 


and general manager of the « 
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The RONEO are (Both 107), 332 
Serer New York.—Displaying a lin 
Ro neo Copiers, the “1 water method.” The 
electric Roneo will be exhibition for the 
first time Booth in charge of E. A 
S. Kaskel, L. M. Barman, L. Bayer and others 


Klaber, J 


SCHWARTZ, E. (Booth 42), New York. 











‘ork Showing a line of specialties 
fo . sa 
ine, : 
en 
ich 
H 
, E 
ner, 
CTI 
SHAW-WALKER COMPANY (Booth 52), 
— — —Showing a line of office fur 
vitur nd ibinets and systems 
»M- 
ork. 
P 
SIMPLEX — scout talgd (Booth 92), 
New York—D isplay line of envelop: 
le Su “1 x Booth in charge 
Mant \f — ted by other s 
ssau men and employes of t mpany. Mr. Burt 
: : “rd ; aha 








SECOR TYPEWRITER COMPANY 
(Bocths 118-132), Derby, Conn.—Showing the 
Secor machine in all its many phases and uses. | 
Those in charge will be ¢ \. Kirkland, J. B./| 


England, P. C. Locke, J). P. Secor and N. M.-| 

















SPIRO MFG COMPANY (Booth 68), 45 
West Thirty-fourth Street, New York City.— 
Displaying a line of office appliances manufac 
tured by the company, particularly the “Spiro” 
ill steel arch file Frederick L Spiro will be 
in charge of the booth, assisted by others of 





SMITH PREMIER TYPEWRITER COM- 

PANY aan 88-89-103- -ESY), pte vagy N. ts 

\ VA = Prem Vis e 

ue by { | staff « en 
| ] I ma ch ne 


models are Nos. 9 and 10, bot! 


' publication called 


75 





of which will be shown. 


H. A. Johnstone and W. L. Brady. 


Booths in charge of 
H. I. Seddon of the Smith Premier home of- 
fice, assisted by R. R. King, New York office, 











SYSTEM COMPANY (Booth 105), 151 Wa- 
| bash Avenue, Chicago.—Showing the business 
“System.” 





TECHNICAL SUPPLY COMPANY 
Booths 33-34-35), 46 East Fourteenth Street, 
New York City.—Showing a line of drawing 
materials and mathematical instruments, in ad- 
dition to a full line of pencils, papers and 
inks. Those in charge will be Fred Ringler, 
Marcus Duffy, Frank Mershrod and Philip 
Frank. 














i > Sine 
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ee ee 


TAFT-PEIRCE MFG. COMPANY (Booth 
66), Woonsocket, R. IL—Displaying a line of 
machines, tools and mechanical specialties. R 
E. Carpenter of the sales department will be in 
others of the comparty 


rr ea 


assisted by 


charge, 








i i 
b 
" 

; 


UNIVERSAL ADDING MACHINE COM- 


PANY (Booths 11-112-126), St. Louis, Mo.— 
Displaying Universal adding and listing ma 
chines Those in charge will be G. Flinter 
man, George S. Anderson, J. H. MeCarthy 
George A. Henrich, C. A. Duren, E. H. Pitcher 


wn. F. C. Rinsche and C. H. | 


Thomas H. Bri 


Flinterman, general manager 








UNIVERSAL FOLDING MACHINE Com 


PANY (Booth 71), Chicago.—lisplayi 

line of paper folding machines Be oth 
charge ol I G Nind, 1) \\ \ an \\ ivenen 
R. W. Hawkins 


ULLRICH, J., & CO. (Booth 31), Thames 
Building, New York.—Showing a line of stv! 


and fountain pens. L. P. Lesome will be 


charge, assisted by others of the ompany 





UNIVERSAL BUSINESS INSTITUTE 
(Booth 6), 27 East Twenty-second Street, New 
York City. 
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UNDERWOOD TYPEWRITER COM- 
PANY (Booths 79-80-81), 241 Broadway, New 


York City —Displaying the Underwood type 
writer and billing machines. Sales Manager J 
| Neahr and Nelson A. Miller wi be in 
charge S. T. Smith, Jr.. will look after the 
duplicating department and H. S. Met¢ ick 
will superintend the billing and bookkeeping 
machines departments \ large corps en 
ployes will be in attendance at all times 


the rious machines to the 


show 





WRITERPRESS COMPANY, ie [oeem 


57), Buffalo, N. Y.—Displaying 5 
W riterpress Those in ch g vill b yoo 
\Mlanager H. L. Bean, assist bs Ni \ k 
sales agent, FE. | Lor gwe 

‘4 
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WHAT OFFICE APPLIANCES 
WILL DO FOR YOU 


AB A SUBSCRIBER. 
It will keep you in touch with the condi- 
tions existing in your field—conditions 
which affect you either directly or indi- 
rectly. 


' It will give you ideas that will help you 


make your business bigger and better. 

It will put you in the way of making more 
profits on your old lines and point out 
new ‘‘green pastures’’ for you. 

It will inform you, as no other paper does, 
of the new things that are about te come 
upon the market—things the business men 
around you—your customers—will want 
to know about. 

It will create added interest and enthu- 
siasm in your selling organization and in- 
spire you to greater efforts. 

It will keep you in close touch with the 
men and concerns who make the things 
you are looking for. 

It will enable you to find almost instantly 
any article you are looking for—if it is 
an office appliance. 

It will pay back its cost to you a score or 
more times every year if you are the right 
sort of a subscriber. 

It will show the relationship which va- 
rious Office devices bear to one another, 
and don’t overlook this fact—they all 
dovetail. 


AS AN ADVERTISER. 


It will put your proposition before more 
men who make their living buying and 
‘*reselling’’ office appliances than any 
other paper on earth. 

It will put that proposition before them 
through a medium in which they have 
confidence—for they pay us to get it. 

It will help not only to keep your name 
before this army of buyers, but to burn it 
into their minds 

It will often in a single bring 
enough business to pay your advertising 
expense in it for a whole year. 

It will present your proposition with a 
dignity and foree which you can deter- 
mine in advance. 

It will call on more prospective customers 
each month than you ean reach for the 
same amount in any other way on earth. 
It will not run up large expense accounts 
of doubtful accuracy. 

It will live at least 30 days after reaching 
destination, and often 60, 90 or a year, 
which you can’t say of circulars. 
It will cut out all waste for you, 
ing you the cost of paying for waste. 

It will create a wider and deeper interest 
in all office devices, because it creates dis- 
cussion, and in this wider interest you are 
bound to share. 

It will sell goods for you at a lower cost 
than any other force I know of. 


month 


thus sav 
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THE NATIONAL BUSINESS MEN’S SHOW. 
MUSICAL PROGRAMME. 


QUINTANO’S ROYAL ITALIAN CONCERT BAND. 
Joseph Quintano, Director Management of Thomas Brady 


SATURDAY EVENING, OCTOBER 17, 1908 PART I 


PART I Mat 
‘ \ i 
dedicated to National Business Show J. Quintano . Selection I emian Girt. J. A.dlsisus BRR RT! + Mengelssohn 
eae ei ., Guaintane oe a . a. (edld cos eeuee dpe des vase Mie ye he = 
—a — oven ’: Toe ee Sister oe Mati 
wack ir d Baden N Bousgue t .. ste] W t You Be My ‘HomG¥s). «iess<2es0c cide Morse 
tie agne? ’ ‘ 
gner © BATCA—COINEAL ..... . ot cacncencvetisiussaeevaee Nae Hall 


Hig Pri Ce¢ pote > nb: 
vs nes seed THURSDAY AFTERNOON, October 22, 1908. 
: / PART I 


—— ' ral 
ae. Eee KR aa March—On Jersey Shore........... viata coat tees Pryor 
Much Oblimed to You Rurt - ection—C lleria_ Rusticana Treat tree ....Mascagni 

sae tame Tomtion telnet Geo Mt. Gobas e —M ns, Noon afd WMigit, cs s00ss ove cceetebewewe Suppe 

Mazurka Strauss !. Waltz—For-get-me-not Dear Heart. Pe ae se Moore 
Precart  baagil Helf ovens ~ I Merry Wives of Windser. ..; ..:.00ss016 heen Nicolai 

MONDAY AFTERNOON, OCTOBER 19, 1908 A ia cay piel aa 8 ee oe Mase 
PART I ae R P , 

mee ae | S Sane a Sho-gun | : 26 ate ¢wts.§ wie 6 0 0 6 ee 

. 10 i toe ymtr fecllon—Gems from Operas SYYETTIti Tits) tt Offendach 

) een — eddy bears a+ on 4 rture—Barbara of Seville ; és Osage pe eb eel Rossini 

1s from 5 Ss - SCerl : Z2—Gold Sunset Pere PEP ee ee Hall 

pe Ramana = yon o re—Jol ODOOED ae oss oo tw she sane itpe ene = 540608 eh homie Suppe 

a ee Mar nw ty-third Regiment Re ee > de dolce Lecalle 

, ame ti : THURSDAY EVENING. 
a = PART I 
Morning \ rilzer : , 
Mill Vv. Herbert MI It Hi ‘ 1 in Nordland ; peewewnigs Herbert 
otatt Fans Ted Ra Se ‘tion—S i from England setesbeorstac®ureeeea Langey 
orden 2 oP asen Link nd —AN : steeesesveecs» MOSOB 
eas ot ye FOE G Awards ' 7 Arti Life icineled TEVTTE Te ete ee Strauss 
Mtg a S A - Aencae Overt If | Were King oak os den sbalghace abien Adam 
\l a8 Blarney 
MONDAY EVENING ! reas 2 ‘ Fis Waded eance eee Helf 
PART I ; 

ini J, bi i L) Clowns, Marcelaine cane ace Trinkaus 

n—Hone Coha peleetion—k Girl Behind the -Cowmger ss. s0si0.«cessueus 
\ agen ) ture Z tmasiwesis.a yéaneiireh : 

, Mo ise and t Clock Mes — . \ Z—sweet irts Forever 5 hn ete weed deter y: 
of Pils * 5 te Overture Li Cavalry Sees - 5 0:9 pureed eet ate Suppe 
a y ro ie : — eo Ml Hie School Cadets cee co ccer onsen Cheap pune eeken's Sousa 

FRIDAY AFTERNOON, OCTOBER 23, 1908. 


PART Il 
PART I 


| s M Whit 
Fens W. Mackie Seve Regiment (Gray Jackets) ie Pryor 
ee eee Sanne Selection—Mlle. Modiste fs male kabobs ¢.cckuindan aan Herbert 
Waltz—W linge of the Winds Hal i re Mid mer Night's Dream .. s+eeeeess- Mendelssohn 
Sn heavt Trove re Verd VW t7 LT n Forever ~dnebes peered eseneseedegeeees « Phillips 
Mi ! North and Sout Bendi Med Sel Fads and Fancies wrrtrieeTey,T . Feist 
TUESDAY AFTERNOON, OCTOBER 20. 1908 ' Maa Gi M Back My Darling.... Writ te! 
PART I PART II. 

Naval R Sins tohas Mar Me teasers . , ‘se aie oo se 2 a oe 
ian ‘all Neate “Waele” Siena pc 2 Me Ihe Sel the [y wn the Vale of Shenandoah............0. Harris 
2 on r : Waldteuf ( rice ly ‘oppyland . : atvetense ...... Freedman 
gM ssn Pg i “A pe i \\ Itz Murmuring Waters . ocwrhseedae’ papaeteaee . Hall 
-? Fe hs ert O re—Cot I and Farce P . cwevenreones Gb ObeSS Funck 

; Van Tilz f Mia The ¢ red Ragamuffins i ..Heny 


PART I . FRIDAY EVENING 

Milita \] \labama PART I 
Miles from Bost ul Mare My K Lpor , , +-oveeesVOn Tilser 
i Metropolitan Ope Hi Tobbar Ss tion ‘I Mocking Bird ; ‘ ace Anke’ etna Sloane 
Sweetheart Days Remic] Novelette \I MS ONG TwOOOGE (obs oo cvesesvccectactebhenbeie Moore 
-” : Remick { Waltz—A S er Evening ..  ovnne heeanee Waldteufel 
i) ture—So! idide va . jap ccuh) Youle ohabeuetbaten Rossini 
Laz Moor 5. aphid » ened ena entan O'Hara 

PART II. 
Helf & Hag iat You M t Think I Am a Santa Claus.. bewcnsaeete wit Evans 
nd Pon sants Supne ~ tion—Rig ? ade canes 460045 chke oleae Verdi 
os ecg - Rossani t : t seneae bbete db Vs danpeseeanaan Mathews 
“ Wedd ens 1. WV z—Mert ; Sbsbovescde ve awakes eenee Bumble 
eta . Von Thee . tion—D Varden ~ é sp 04> beh boas ah eee Edwards 
otis i i \ I rie Queen Hier. spe bds 6452.0.0:0ne ee See Snyder 

SATURDAY AFTERNCON, OCTOBER 24, 1908. 

PART 1 
t ] \\ té Squadron rho bees seem ene Tobanni 
Herbert ~ | Little Duchess odes ntubudteraeal DeKoven 
teufe oO { : Thomas 
Ster 1 y kee Consul 5 eWacevblans ieee Robyn 
viokee Waldteufel 
‘ .. Pryor 


Girl I Met at Sherry’s B 
TUESDAY EVENING 
PART I 


New y ty step Mi ~ \ f 
WEDNESDAY AFTERNOON, OCTOBER 21. 1908 \ I r March 
PART Il 


PART I! 
, — ‘ Cri . vi j ; Fellow are ...Hartz 
ae  anhe teaeral ’ laid and the Mummy Sota ce eheneen Bowers 
; ae .....- Offenbach 
ra “ry , ¢ Jar ; A euf { \\ tz . lections ceeee ds cena Sebe 
Ge a ; ( Office Bo sein Sten tee Englander 


coerce Powell 


SATURDAY EVENING. 
N R \ PART 1 
_iteet ; t Q : ‘ --..- Metz 
Are ¥ > re f , : ; ..... Tietjans 
rist junt ne tland eer 
Strauss 
L, He La La L .... Boetteger 
WEDNESDAY EVENING .. Boeme 
PART I 

H I Marc sends one 
Cc ; _ r Stuc :))l)Millocker 
, "ra nas coeee rOURmer 
: t é ik Langey 
a ; \ Herbs : rinee eivala Englander 
Me , ’ in Iexhibitors J. Quintano 
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Rules and Regulations 


—————FOR THE 


International 


ypewriting Contest 


For Speed and Accuracy-The Championship of the World 
To be held in Madison Square Garden, New York City, N. Y., during the week of the 
National Business Show. 





CONTEST OPEN TO ALL 
GRAND PRIZE: SILVER TROPHY. Value $1000.00 


(A Perpetual Prize) 





PRELIMINARY EVENT 
Tuesday, October 20th, 1908 


15 Minutes—-Writing From Manuscript— Plain Copy 
ENTRANCE FEE $2.00 


The first ten operators in the Preliminary Event are entitled to compete in the Final Event 


FINAL EVENT—CHAMPIONSHIP 
Thursday, October 22nd, 1908 


One Hour—Writing From Manuscript—Varied Copy 
ENTRANCE FEE $5.00 


AMATEUR CONTEST 

Tuesday, October 20th, 1908 
Prize, Gold Medal and Title of Champion Typewriting Amateur. 
CONTEST OPEN TO ALL WHO HAVE NOT COMPETED IN ANY BUSINESS SHOW 


30 Minutes 


Writing From Manuscript 


Varied Copy 


ENTRANCE FEE $2.00 


Tables, paper and chairs will be furnished by the manage- 
ment. 

Contestants may use any machine of their choice. 

In event of break-down of machine, another may be 
substituted. 

Contestants must furnish their own machines. 

The contest will begin promptly at 8 p. m. on the evening 
designated. 

All entries must be in not later than 12 o'clock noon on the 
day the contest takes place. 

or every error named below, FIVE WORDS will be] de- 

ducted from the total number written: 


Striking the wrong letter. 

Failure to space between words 

Omission of a word. 

Piling letters at the end of a line 

Failure to begin lines at SPACE TEN, except at beginning of 
Paragraphs. (The writing line shall be from 10 to 75 on scale.) 

Deviation from the Manuscript in Paragraphing, Punctuation, 


Capitalization, etc 
For inclined margin, caused by improper insertior of paper 


For two or three inch margin at bottom of sheet. 
For faulty use of Shift-key. 


In no event shall more than one error be counted in any 
one word. 

All contestants will write double space, on legal size paper 

The operators writing correctly the greatest number of words 
in the given time, after the penalties have been deducted, will be 
declared the winners 

Copy will be selected by the Judges and handed to the con 
testants by them just before the contest starts. 

In the event of Foreigners competing, unacquainted with the 
English Language, copy in their own language will b 








by the Judges, to correspond with that furnished in English 
In all events the copy shall be anything selected by the judges 
lhe contest will take place on the Stage of the Concert Hall 


and no one will be permitted to be on the stage unless they hav 
a card furnished each person who has registered to compet 
If a machine breaks down, this fact will not be taker 


consideration by the Judges 

The decision of the Judges is final 

The passing upon errors on copy in the Preliminary Events t 
be done by the Judges behind locked doors, immediately foll 
ing the event. 
FINAL EVENTS to bi 


by the Judges immediately following the Contest and the 


The passing upon errors in the 


nir 


sion announced the same evening 


} 


Any one set of contestant’s work to 
least two Judges, and passed upon by a majority of the Judg 


be read carefull) 
The contestants shall be allowed to peruse their work 
the winners of the event have been announced, for their 
ascertain the manner of mak 
hall 


sonal benefit only, that they may 
ing errors and for their future guidance, but in no event 
they be allowed to criticise the decision of the Judges 
The attending audience shall remain seated during th: 
time of the contest. No loud talking will be permitted 
This entire schedule can be added to, and is subject to change 


be selected | at the discretion of the management 


For further information, blanks, etc., address, 


OFFICE APPLIANCES, 508 Tribune Building, New York City, N. Y. 
































BUSINESS SHOW PROGRAM SECTION—OFFICE APPLIANCES. 79 


i” 


The International Trophy and Miss Rose L. Fritz, the Holder 





This $1,000 Silver Cup, to be awarded 1 Winner of the International Typewriter Contest. The Cup will be 
Held in Trust for Office Applia: for One Year, and May be Seen at Office Appliances Booth, 106, 
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THE CENTER Q 











RONAL 


STANDARD 
Typewriter 





wt a See 

















You Can PAY More, But—Y 
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JF ATTRACTION 


(The most talked of Typewriter on the 
market. 











(| The machine which by sheer merit has won 
for itself the unqualified endorsement of the 
business world. 


qj] THE TRAIL IS BLAZED. The demands of 
the public for a higher standard of efficiency 
and a fairer basis of price have been met by 
the Royal Standard Typewriter. 


(Read the bottom line—let it sink in—any 
Royal user will substantiate it. 





-You Cannot BUY More 
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We Exhibit *Gmrgrap 
In Your Office 


You can use a Comptograph in your office for 30 days 
twithout a penny of cost and without any obligation. 











You could never begin to appreciate what In fact the Comptograph sells itself 

a versatile and valuable machine the Comp We have spent $700,000 to improve 

perfect it We have concentrated our effort 
on building an adding ma= 


chine— not a_e sales 







tograph is unless you have tried it and tested 





it with the regular rou 
tine work of your own 






ganization 


The Comptograph 






office. 





No hasty demonstra 





manv exclusive feature 





tion that you might wit 
Allof them together make 





ness at the Business Show 





it a world beater, but 





can bring home to you 


Strip it of everyv one 





the superior merit of a 
machine like the Comp 


it would be superior 





any other adding 





tograph—it has too many 
chine made today 





advantages to be under- 
Send us word TO } ave 





stood in a ten minute 
talk, no matter how ex- 





one of our Salesmen ca 






and ‘‘show vou.’ 





perienced the demonstra 





(Jr come to our ome 


tor—no matter how fa 





and see the only addin, 





miliar with Comptograph 





machine that 






gor 1 points. 
4 +} 


he only way you can know that our Can't run the work oft the bottom otf 






claims f« T Comptograph superiority are just, sheet 
is to let it do your work. Returns paper with one motion of a lever 






Operates with one hand 





- Has a completely satisfactory and _ perfect 
on the terms we offer to sell vou a ( ompto Motor driv . | 
: Ji) 1 IVe 


If you could hire a b oOkkeeper or a clerk 







graph—30 days’ trial without a cent of cost or And a score more points that we will det 


I 





any obligation on your part—you would jump onstrate to vou 







at the chance. Let us mail you a pamphlet “The Trut! 
Once you understand the Comptograph about Adding Machines.”’ 
use it and see how much more work it does than Do not think of buying an adding macl 






any dozen other machines, we know youwillsay until vou have investigated the only BE 








it is the only machine you would invest in. Machine—and that is the Comptograp! 
(Omptograph 
MPLOTPOP? Gmpany 
198 Broadway, New York Main Office and Factory, Chicago 
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Watching the Windows 


NE can scarcely overestimate the 
() advantage of good window dis- 

play. It is come in modern busi- 
ness life in America to mean more in 
the general publicity campaign than any 
one thing, outside the newspaper and 
magazine advertising. The reason for it 
is this: 

It is an ever present means of at- 
tracting the eye. The passerby may 
not notice it today nor tomorrow, but 
he will some time. There will come a 
time when his eye will be drawn to the 
window if it is properly dressed. It 
does not matter how large or how 
small a window, nor does it matter 
what the size or kind of a store. The 
thing is, make it attractive. 

There is a certain millinery house in 
Chicago that has a large number of re- 
volving pins on which the hats are 
placed. Every kind of hat, every shade 
and color has a pin and when the win- 
dow is dressed with about twenty-five 
of them, the electrical current is turned 
on and the pins begin to revolve. The 
prime purpose of this is to give a con- 
tinual change to the eye. By so doing 
the eye sees something practically new 
as long as it is fixed on the object, for 
the period it requires to examine all the 
hats. 

The same principle, in a varying de- 


studied them, built them, improved them and dreamed of them. 


gree, of course, should be utilized by 
the office device dealer. He should pay 
more attention to his window display 
than to his interior. The opposite to 
this is seen in the following expe- 
rience: 

The writer recently had occasion to 
be in the East. He called on an office 
supply company and what do you 
think he saw? The store was about 
100 feet long by 25 wide. There was 
absolutely nothing in the windows but 
old boards. There was not much more 
care taken with the interior. The ques- 
tion of, “how’s business? was asked. 
“Very poor.” The conditions, it is 
true were not ripe for brisk times, but 
if those windows had been tastily dec- 
orated it is a safe guess he would have 
done more business. 

The display should be changed ev- 
ery few days. A good display is for- 
ever lost by keeping it without a fre- 
quent change. 

Variety. plays as prominent a part in 
window display as anything else. The 
idea or scheme may be only ordinary, 
even mediocre, but it will pull if it is 
carried with a different scheme. The 
office specialty man should watch this 
with as much scrutiny as he does his 
bank account. Let him place himself 
in the other fellow’s shoes and see how 


he likes a poorly decorated window. 
Let him go to the store in the morning, 
on the other hand, with a not altogeth- 
er agreeable disposition, and the mo- 
ment he sees a nice window prettily 
and attractively decorated, his spirits 
change at once. Well, that is the effect 
on the casual spectator. He will see 
it quicker than yourself and appreciate 
it more. 


BETTER SALESMEN. r 

As the mail order business increases 
and new systems are being installed in 
all lines of business the demand for fil- 
ing systems put out by the Shaw- 
Walker Company of Muskegon, Mich., 
has increased and the field is continu- 
ally widening. 

In order to assist their salesmen to 
take care of the growing business led 
the Shaw-Walker Company to bring 
their salesmen together at the factory 
and instruct them in the art of selling 
the goods the company makes. The 
company’s devices and system have 
been well advertised and are known 
throughout the country. 

Otto Nordwald of Chibehtwe: Mex- 
ico, arrived and entered the school. 
The others who are attending are 
George H. Callow and E. R. Morey, of 
Seattle, Wash. 











I am responsible for every ‘‘V. C.” Desk 





that leaves our immense factory, and I per- 





sonally know that every one is absolutely per- 





fect in design, quality of material, workman- 





ship and finish. It’s up to me and I feel my 





responsibility. 





The Valley City Desk Company has asked me to talk 
to you because they believe that the word of the man 
who is in close daily touch with the product of the factory will have weight in influencing you to 
handle ‘‘V. C."’ Desks—to have their confidence in them your confidence, with the desirable end in 
view that the greatest and most profitable selling co-operation possible may result. 
I want to make that opening sentence as strong as possible. I know desks. For years I hav2 


out the best desks in the country, and I do it 
Take my word for it Mr. Dealer, you will never regret an investment in“V.C." Desks. They will never 
disappoint you, never reflect anything but credit and profit to your store. You can talk strongly 


for the 
mand it, 
f you don't handle “‘V.C."’ Desks, don't let another day pass by before you get our catalog 
There is no reason under the sun why you shouldn’t make as much money out of 


’ Desks as the other fellow 


and term 


“Vy i? 


, 
catalog 


VALLEY CITY DESK CO.. 


It's my business and my pride to turn 


m, knowing that we are back of you. You can ask the maximum price, because they com- 


while at the same time, our immense output enables us to quote you the lowest prices. 


have not attempted to explain the technical superiority of “V. C.” Desks. Our 
does that. This isjust to get you interested and convinced that you should at least 


as ee 
rate the “‘V. ¢ line. 


hear from you You'll be glad you wrote. 


ially and sincerely yours, 


By JAMES F. SKILBERT 


190-210 Butterworth Ave., Grand Rapids, Mich. 














R4 OFFICE APPLIANCES 















| 
DE LANEY’S TYPEWRITER MATRIX 
PAPER. 

Cyrion Charles H. De Laney, the well 
known law stenographer, of 504 East 79th 
street, Néw York, is the inventor and man- 
ufacturer of a new process typewriter ma 

If there were trix paper, for use with all of the standard 
typewriting machines now on the market 

no other reasons \ sheet of his matrix paper, letter size, 
° retails at 25 cents, and can be placed in 

our policy alone any typewriter and written upon nd a 
ir : : matrix thus made from which a printing 

should be sufficient inducement for you form can be cast i type metal, in 3 few 
moments, by any good stereotyper, fit to 


to handle the 


Ramer Rebuilt Typewriters 


print any number of perfect facsimile cop- 
ies from a printing press, either directly 


from the type onto the paper or through 
an inked ribbon 






De Laney has also produced a process by 
which metal type plates for printing can be 
easily and cheaply made in any office, from 


But There Are 
Other Reasons sell the 
¢ Dealers make more profit on our lines users 


because we sell every machine at whole- CL «. 
sale and no repair department is necessary 


q We have the largest and most varied line of machines in the country. 





We never 














































' 
> , . e 
We believe we have the finest and most completely equipped, as well as 
largest, rebuilding and repairing plant in the world devoted to the resto 
ration of used typewriters. And when we say restored we mean just that 
—our rebuilt typewriters can hardly be distinguished by the layman 
from absolutely new machines 
We handle every existing make of typewriter, and this puts the dealer 
who handles our machines in position to take advantage of the immense 
demand created by all these different manufacturers 
Briefly stated, the dealer who handles the ‘WHOLESALE ”’ line is vir- 
tually the general representative of every typewriter factory in the 
' country 
: Cc. C. H. De LANEY 
Hundreds of dealers know what our policy means—never to sell to users 
because they are making money by it and our co-operation his matrix sheets, in a few minutes, with- 
out the aid of a melting pot or crucible; 
LET US GET INTO CORRESPONDENCE WITH YOU— and by which the printing plates are formed, 
WE CAN HELP YOU MAKE MORE MONEY trimmed and blocked in the same operation, 
without the aid of the usual stereotypers’ 
outfit. His matrix paper will not only take 
WHOLESALE TYPEWRITER CO ag m9 a verfect facsimile sie ion ,f and re 
> . acs . T SSi¢ 7 Oo! ane 
*9 New York, N. i. pe me : I 
produce any of the regular typewriter types, 
London Address The Sanctuary, cor. Little George St., Parliament Square, Westminster but also the finest new spaper and book 
type; and drawings, cuts and signatures can 
The One Best Seller: Ramer’s Bi-Chrome Attachment for the also be introduced, to illustrate and com 
Remington, Converts the Machine at once into a Two-Color plete the text. A whole newspaper or book 
Writer. Fine Side Line. Get the Agency. can be set up by this process, with great 
saving of time and expense. He is about 
to organize a company for manufacturing 
and selling these goods on a large scale 
(nyo desiring further information can 
: add S i as above 
na . ae | Mr De Lancy was born neet Ondens 
tationers Designed iM | burg, New York, in 1869 
e Stamping 1868 After inventing a typewriting 
Press S his vn, he went into partner » Ww 
. ; : Not Expen- mechanical and electrical engineer in N 
Is used by nearly ALL PROMINENT STATIONERS for producing sive But \ : — ; ‘ : 
FINE ILLUMINATED STAMPING negpe gg Oi Rogge ise aK: . 7 
Very Good i | designing other ma 1ery, 
For this work it is unequaled because of its unusual iui unt cf not having sufficis 
CONVENIENCE — ACCURACY — DURABILITY sneha ~ Shoat : 
These presses are made of Best M sterial at 1 Workmanship. ; ra M Gall I i 
eo LEADING PEATURES 
. . . ins I W 
Space back of di ng, straight bearing of t tr : . 
: id casting, low point of contact id of screw tiveness of re i ©; 47. § th 
: versing of die and counter and volute sprir No adjusting to keep ‘ . ve neal 
i in working order. ; ; ‘ P . 
Presses I built 36 years ago are still in g 1 working order Cial stet rapher in the supe ( b 
; Small size will stamp dies |} in. square or | x 3 inches el beca 21 ye 
Large size will stamp dies 2 in. square or 1} x 4 inches removed to Chicago In 189] 
WRITE ME FOR MORE COMPLETE DATA * vente ta: oem Cot 
A, 6. MEAD, Machinist, 264 atientic ave., eoston mass, mission to Europe for the World's Colu 
bian Exposition _ 
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Nursing Office Devices. 


66 ISS Smith, I have spoken to 
M you several times of late about 
keeping your machine clean. 
Every time you bring a batch of let- 
ters into my office I can detect that the 
machine is dirty; for around the edges 
of the letter, where it pressed against 
the rollers of the machine tightest, and 
at the top of the letter which enters 
the machine first, I not smutty marks, 
which means, in effect, that the machine 
is dirty—just dirty, that’s all.” 

This is now news to the observer of 
the average typewriter in all manner of 
offices. One day a gentleman entered 
the office of a prominent business man 
and lo! the typewriter was perched up 
on the radiator. It had been in disuse 
for several days, for some reason, of 
course, and the office boy or some one, 
just set it up there thinking that it 
would be all right and out of the way. 
As a matter of fact it was in the way— 
of the dirt, and the steam and many 
other things. 

You cannot keep the _ typewriter 
clean by setting it around. Of course, 
it is not often that machines are found 
in such places. It is only in rare in- 
stances, at least in the city. But even 
so. That is not one-tenth the source 
of the trouble. 


The chief difficulty is that the ma- 
chine is in point of fact rarely cleaned. 
The operator on opening her desk in 
the morning simply raises the top and 
goes to work. It is very much like the 
fellow who replied to the query: 

“John, why don’t you take a little 
exercise ?” 

“Oh, I am all right; any how I am 
feeling all right.” 

Yes, he felt all right perhaps but that 
was no reason he was all right. So 
with the typewriter. It may look good 
enough to wear ten years; but it’s dir- 
ty—yjust dirty. 

The machine should be kept clean 
each day. Ask any typewriter man, 
especially the man employed in thx 
factory, and he will tell you that the 
most essential thing about the han- 
dling of the typewriter is to keep it 
clean. The companies used to have a 
little gold-stamped inscription on every 
machine sold: “Keep clean and oil 
each day.” 

Take a rag and go over the rollers, 
the bars, dig down in the basket, brush 
the type, each day. It will not require 
ten minutes but it will do ten days’ 
worth of good to the machine and to 
vourself. It will run easier, last long 
er and the work you do will be infinite 
ly better appearing. 


Above all, do not let your typewriter 
stand around where it will gather dust 
or what not. Keep it covered up, se- 
curely away from the germs and the 
flying debris of a dust laden atmos 
phere. 

That generally begets good results. 

The same is true of the adding ma- 
chine and other office devices of a me- 
chanical nature. Fortunately the inner 
parts of the adding machine are under 
cover where little dirt can enter. But 
there are parts that are not under 
cover and they require the same atten- 
tion, the same nursing, as the type- 
writer. Probably, the fact that the add- 
ing machine has more of a cover ar- 
rangement is the reason operators 
and others do not watch it closely 
enough. In a large wholesale dry 
goods house only recently there were 
ten adding machines all in a row that 
did not have the slightest hint of a 
cover over them, and the janitor was 
sweeping away with dear life. This 
same house sent five machines to the 
adding machine company’s office for 
repair, and they were only a year old. 
Too much dirt was the cause. The 
man who repaired them said they were 
literally clogged with small particles 
of dirt, not dust but dirt. 

















Write for descriptive matter TO-DAY. 


“TRIUMPH” ADDING MACHINE 


Retails for $50.00 


Not a miniature toy, but a 
full sized machine. 


TRIUMPH ADDING MACHINE CO., trcoxiyn New ¥ 


9 inches wide by 8 inches high. 
The numbers are a half inch square, there- 
fore easily read. 
Registers number of items as well as total of 
amounts at same time. 
This is only one of the exclusive features of 
the ‘‘TRIUMPH.”’ 


Now Ready For Dealers. 


Particulars of our agency selling plan will be 
sent dealers interested in this new popular 
price adding machine. 


Your territory may be assigned to some one else to-morrow. 


DIMENSIONS: 


205 Norwood A 
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The Greatest Typewriter Stand and Cabinet Ever Built—Steel Frame 
and Roll Top—A Great Opportunity for Dealers 












Cheaper than Wooden Desks 


Just as 
Roomy 


Takes up less floor 
space. 
Can be moved 
about with a single 
finger out of draft 
or into better light 


Appeals to the Censum- 
er Instantly 


We want live dealers 

to write us at once tor 

proposition 

Quick seller large 

profits. Ask for cata 
our line of 

Steel Furniture 


logue 





CLOSED 
25 x 25 inches. 


The Toledo Metal Furniture Company, 1860 Darr St., Toledo, O 


18 x 44 inches Table Surtace. 














The National Letter Circular Folding Machines 


Are positively,the only high grade 
medium price machines on the 
market. Our new patterns with 
all the latest improvements are 
ready for delivery, and will be 
sent on trial to demonstrate their 
merits. 

Foreign and domestic repre- 
sentation wanted in all the prin- 





cipal cities. Agents write for our plans and terms of selling. 








The National Folding Machine Company 


SIDNEYW, OHIO 
MANUFACTURERS OF LETTER, CIRCULAR, PAMPHLET, JOB AND NEWSPAPER FOLDING MACHINES 














U J 


we makes more 
than a 


Typewriter 
Cabinet 

+ of old desk for 

$3.00 

= Write for Dis- 

countand De- 


scriptive Mat- 
ter 


THE 
DISAPPEARING 
STAND 
TOLEDO, OHTO. 


U J 








A GROWING SALES COMPANY. 


The Smith & Woodward Sales ( mpany 
of &4 dams street, Chicag is tast con 
ing to be one of the best sales agencies in 
the West This concern is the agent f 
the famous Writerpress i Ad: 
Folding Machine, two of the best selling 


specialties on the market 





H. J. SMITH 


Smith and Woodward make a specialty of 
office devices entirely. The company was 
started eighteen months ago by Mr. Smith, 
Mr. Woodward not entering it until last 


January. 

Mr. Smith is one of the best known type 
writer men in the United States He is 
particularly conversant with that and the 
duplicating field, both of which has spe 
cialized in. For several years he was with , 
the Remington, L. C. Smith & Brother 





A. S. WOODWARD 


and the A. B. Dick, and thus it e seen 


that he had a michtv ge it on n the 











Mr. W ward ts one ot the younger spe 
cialty leaving the Oliver company to 
join Mr. W \dward Yet he was most suc- 
cessful salesman and earned a niche 


that few young men enjoy with the same 


expt 

During the past year these gentlemen 
have | 1 over 100 Writerpresses in Chi 
cago and surrounding territory, among 
some heir largest sales being the United 
States government, National Life Insurance 
Company nd the Armour Packing Com 
pany [They handle | supplies for dupli 
cating de - 

It may stated that this firm has scarce 
started. The prospects are flattering for a 
big business the coming winter. In fact 
they ar ying plans for a much larger 
business. In support of this fact they are 
beginning to place the Writerpress in busi 
ness colleges as the demand for Writer 
press operators is great. Machines have 
been placed with the Gregg school and Pat 
terson Institute, in Chicago 

Good for Smith and Woodward. May 
they continue as they have started—to do 
well 


THE GIDDINGS COPY HOLDER. 


The Giddings Copy Holder is one which 
will undoubtedly appeal to the stenographer 
by reason of the convenient arrangement 
for spacing the line indicator as the work of 


[he indicator may be quickly set at any 


angle and w trav it that angle at any 
rate desired It is adjustable in every re 
spect Che rate of travel when the spacing 
lever is depressed, is regulated by a screw, 
so that the spacing may be adjusted to any 


ruling on note book, printed matter, man 


uscript, etc 
When the indicator has reached the bot 
tom of the work, or the last line, it is not 


necessary to remove it from its position 
by simply pressing down the key and hold- 
ing it (which throws the mechanism out of 
gear) the indicator may be quickly moved 
to the top of the work 

The indicator has a graduated scale mark 
ed upon it whereby a letter or word may be 
If st : ‘ 

Besides the indicator the copy holder pos 
sesses many ther unique and useful ad 
vantages Not only is the copy held firmly 
in place, but the copied notes are held se 
curely in rear of holder out of the way 
Should this not be desired there is a con 
venient hook for us } occasion for 
notes to be mislaid or blown about the of 
hice 

TI levi s manufactured by the Gid 
dings Coy Holder Mfg. Co., Galesburg, 


il.. who | n interesting booklet out 


A PROSPEROUS VIRGINIA CONCERN 


The | ke Typewriter Exchange, 
Roanok \ is one of the promising in 
stitutions of tl Old Dominion. This con 
cern handles all makes of typewriters, their 
gelato « s particularly being of the 
best | prietor H. Tuxbury, has 
den nstrat ext t 1 nd business 
noe ti es ad tea how to advertise 
nd s e of the vet 
erans r tify go t 
| shing a b 
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A Line to Get Acquainted With 
Prompt Shipments Our Specialty 


BUILT TO SELL 


This is not an empty phrase with us. We 
select for manufacture items which have some 
distinct features of salability that enable the 
dealer to move them quickly, and enable us 
to concentrate on economical manufacturing 
methods 

Our desks are well constructed and well fin- 
ished, to a degree that is apparent to the 
most unsophisticated purchaser. 

RESULT: THEY SELL ON SIGHT. 

Our line includes both the regular pattern 
and the Dearborn Idea in Sanitary Construc- 
tion. Our Sanitary Models are built with 
heavy leg posts, which enable them to stand 
the extra strain peculiar to this type of con- 
struction. 

BESIDES DESKS WE MAKE SOME 
VERY SALABLE SPECIALTIES: Such 


as stationery cabinets, typewriter chairs, mis- 


sion porch and library sets, etc. 


WRITE FOR CATALOG “E” 


DEARBORN DESK CO. 


MARION st s: <2 INDIANA 


“A Place for Everything 
and Everything in Place.” 


A Feature of Our Desks 
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“WHAT'S IN A NAME?” 


By Miss L. E. Hampton of the New York 
Branch Hammond Typewriter Co. 

In one of the many offices in which I am 
employed, I heard one of two very sensible 
looking business women say to the other, 
“What's in a name?” and it caused me to 
do rather an unusual thing, that is, to think, 
as most of the time I do the work and the 
people do the thinking. 

Pondering upon the above quotation 
brought the thought, “From where did they 
get the name they gave to me?” Immedi 
ately came the answer, “They gave you as 
a Christian name, the last one of the well 
known inventor, James Bartlett Hammond.” 
This answer only partially satisfied me, as 
my appellation is quite a long one 

After considering the question for some 
time I finally came to the conclusion that 
they must have taken the first letters of the 
clauses that express my many advantages, 
many advantages over those something like 
me. Let us try and see how it was done 


Hammer blow mechanically increased for mani 
folding and mimeograph work 

Absolute uniformity of impression 

Maintenance and repairs cost the least 

Most perfect and simple mimeograph method 

On cards writing is easily and perfectly done 

Number of types on one machine, the greatest 

Durability in service, the greatest 


Type the easiest and least expensive to renew 

Yankee or any other language on the sam 
machine. 

Portability and compactness of the machin« 

Every character in sight all the tim: 


Writing upon any width of paper in the same 
machine. 

Ribbons instantly interchangeable 

Interchangeability of parts complete and prac 
tical. 


Type collision an absolute impossibility 

Every type perfectly presented at the printing 
point. 

Reliable and perfect alignment 
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ISAAC PITMAN WRITERS. 

Isaac Pitman & Sons, of New York, are 
offering the Pitman Journal Championship 
Trephy (value $175) for competition at 
Providence, R. I., on Saturday, April 10, 
next, in connection with the annual meeting 
of the Eastern Commercial Teachers’ As- 
sociation, when the Eagan Commercial Cup 
(open to all shorthand writers, and now 
held by Isaac Pitman writer), and the Mi- 
ner Gold Medal (open to all writers of less 
than ten years’ experience), will be com- 
peted for. 

The trophy, which is of gold and weighs 
four and one-half ounces, is given for the 
purpose of arousing enthusiasm and emula 
tion among writers of Isaac Pitman Short- 
hand and must be won three times consecu- 
tively before it can be retained permanently 
The competition is open to writers of the 
Isaac Pitman system who have commenced 
the study within the limits of North Amer- 
ica, and there is no limit to 
This medal will not be 
less the gross speed exceeds 160 words per 
minute, and the net speed 150. Candidates 
must enter their names with Pitman 
& Sons, 31 Union Square, New York City, 
before the date of the Providence meeting 
The present holder of the medal is Miss 
Nellie M. Wood, of West Somerville, Mass 

In addition to the Pitman Journal Tro- 
phy, Messrs. Isaac Pitman & Sons also of 
fer a cash award of $350 to any 


age, sex or 
awarded un- 


lar 
coior, 


Isaac 


writer of 


the Isaac Pitman Shorthand who may be 
successful in winning the Eagan Interna- 
tional Cup, also a cash award of $175 to 
any writer of the Isaac Pitman Shorthand 
winning the Miner Gold Medal. This of 
fer is open to all Isaac Pitman writers, 


American or otherwise 





NEW MIDLAND PRODUCT. 
The Midland Paper Company, of Chi 


cago, have about ready to put upon the 


market a new line of typewriter papers 
which they will sell to the legitimate 
tionery trade exclusively 

They have selected a very appropriate 
name for the line,  viz., Stenolin”—a 


coigned, or compound name, transla 
tion into modern trade English meaning 
“Stenographers’ Linen”—and have regis 


tered it as a trade mark. 

The line comprises a select twent 
five different papers from the cheaper to 
the higher grades, carefully selected with 
the end in view of giving the office man an 
opportunity of purchasing, under one brand, 
the papers from a variety of mills, so that 
the retailer handling the line is in a pos 
tion to satisfy the demands of any custon 
er entering the store. This is somewha 
an innovation in typewriter paper lines, as 
the average sample book contains sp 
mens of the papers manufactured by o1 
mill only. 

The line put out by the Midland Pay 
Company is also distinct by n of t 
fact that their firm name and address dos 
not appear—either in sample books or ? 
the boxes Mr. Mullin, of the compar 
who is responsible for the new line, w 
one of the pioneer typewrit« er sale 
men of this country and uent 
knows what the trade demands 

The goods are very attractively put up 


Stationers snel 


and will ornament any 


ind we understand list prt 
as will induc 


take 


such 
ber of stationers t 


counts are 


me 

















. F. Dietz 





Co., 


CINCINNATI, 
OHIO, U.S. A. 














Roll and Flat-Top 


Typewriter Desks 


MANUFACTURERS OF 


Office Desks 
Standing Desks 


Office Tables 











Write for 


Catalogue 
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PROFITABLE USES OF EDISON MIMEOGRAPHS 


‘A Partial List 
Office Device, 


of the Most Prominent Uses Showing the Profitable Adaptability of this 
How it Saves Time and Labor—the Standard of all Duplicating Machines 





Wholesale 


Concerns 


Retail 
Concerns 


Banks 


Railroad 
Companies 


Life and Fire 
Insurance 
Companies 


Publishers 


Telephone 
Companies 


Real Estate 


Architects 


Boards of 
Trade 


Government 


Offices 


Restaurants 


Musicians 


Clubs 


Writers 


Theaters 


Use it for circulars to the trade—notices to salesmen—price sheets—description of products— 
giving information of market conditions—for making various forms and drawings—for print- 
ing blanks to be used by customers, etc. 

Use it for soliciting orders—many use it as a ‘‘Silent Salesman’’—others to supplement the 
work of ‘‘Live Salesmen,”’ they find it a sure and profitable method of increasing their busi- 
ness—use it for printing all office forms—for notices to employes and customers, etc. 

To impart information of various kinds to depositors and stockholders—use it for lists of 
stocks and bonds to prospective investors—letters soliciting deposit accounts—letters winning 
back lost accounts—letters advertising real estate and insurance in connection with banks— 
letters regarding safety deposit facilities--for printing contracts and various forms, etc. 

Use it to issue tariff rates and tariff changes—changes in classification—announcement of 
special excursion rates-—to impart instructions to employes covering their systems, etc. 

Give it very extensive use in circular letters—notices—mortuary tables—statistical reports— 
information and instructions to agencies—-policy forms—proofs of loss—adjustment reports— 
directors’ and stockholders’ reports, etc. 


Use it in circular letters—giving advance or descriptive information of new books—quoting 
advertising rates, etc. 

Use it in circular letters of instruction—bids—proposals—directors’ and stockholders’ reports 
—statements, etc. 





Real Estate firms use it in descriptions of property—abstracts—loan and sale forms—rental 
notices and forms—-plats—diagrams—maps of real estate, etc. 


Use it for drawing plans—and printing copies of specifications—proposals—bids, etc. 


Commission and Board of Trade concerns use it in keeping their correspondents posted on the 
market—its fluctuations—advice as to profitable investments—weekly review letters, etc. 





National, State, City and Town Offices use this device for many purposes too numerous to 
mention here. All sorts of Departments use it in official work. 

Use it for printing bills of fare—extras—wine lists, etc. 

Leaders and musicians of various kinds use it in reproducing music and parts, particularly 
where not enough copies are required to justify having them printed in large quantities. 
Clubs and organizations of all kinds find this device indispensable for printing notices— 
reports—publishing a weekly or monthly review of events interesting to the members, etc. 
Use it in reproducing manuscript where they desire a number of copies to furnish to various 
publishers or magazines. 

Use it for diagrams of seating arrangements—while playwrights use it in reproducing parts of 
plays and lines for actors. 





For further information as to uses, how to save time and labor, and particularly how to 


increase your 


business and make more money, ask for our “LITTLE RED BOOK.” 


MANUFACTURED ONLY BY 


A. B. DICK COMPANY 


CHICAGO 


NEW YORK 


See page 32 of this issue 
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Typewriters 


fo the 
Trade Only 


Large assort- 
ment of all 
makes, in the 
rough or repair- 
ed, at low prices 





Orders promptly filled. Write to-day for price-list on machines wanted. 


B. D. UNDERWOOD TYPEWRITER EXCHANGE 


S2 lea Salic Street chicago, ill., VU. BS. A 











THE 


ENSIGN 


ELECTRIC 


does not require the services of 
an experienced and expert op 
erator to obtain accurate results 




















quickly. 

This machine does all the 
thinking and most of the work, 
always indicating just what 
has been done 

There is no guesswork. 

All keys are of */\«” depres- 
sion with a light and uniform 


touch. 
MULTIPLIES DIVIDES 
ADDS SUBTRACTS 


AND PROVES ALL RESULTS 











Capacity ov 1x1 1 to 


9,999,998,990,0 0,001 


ENSIGN MANUFACTURING CO. 


24 Milk St., Boston, ; tea 
Factory, Waltham, {>> 











THE ROTARY LINEOGRAPH 
CLEAN SIMPLE EXPEDITIOUS 


Weight, complete, 8 Ibs. Prints anything from a postal to a foolscay 
The most modern, simple and rapid Suteten device on the market. 


IMPORTANT a a al oh M ac pureh eon antl without rest rict 








Ase 1s ur supplies 
Wem ake the best md olen uahesite olen ~] materials, regardless 
he great sodinatie m in our selling prices irom those which hithert« 
obtained and are under ne necessity to resort to expedients other 
thar the superior excellence of ur g — retain patronage Send 
or Price Lists and Deecript ive Bo 


THE LINEOGRAPH COMPANY 


Makers of Duplicators and Supplies 
112 FULTON STREET NEW YORK, U.S. A. 

















NEW ARRANGEMENT OF THE EL- 

LIOTT ADDRESSING MACHINE 

COMPANY. 

H. P. Elliott, general sales manager 
the Elliott Addressing Ma 
devoting the month of September in Chi 
go to the opening of a bran thee t rs 
after the wants of the users 
dressing Machines in this territ 








H. Elliott, General Sales Manager. 


This change is another evidence of the 
rapid strides made by the Elliott Company 
in the past two years. 

They have not only perfected th 
equipment but have recently added a line 
of power machines for handling the largest 
and most complicated lists 
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A GROWING CONCERN. 


The B. D. Underwood Typewriter Ex- 
change, located at 92 La Salle street, Chi- 
cago, is one of the strong typewriter ex- 
changes of the country. This company deals 
strictly in wholesale typewriters and in its 
entire history has preserved a standard for 
fair dealing and square conduct that com- 
mends it to the consideration of the users 
over the central West 

Mr. Underwood states that he has had a 
very prosperous year, considering the pan 
icky times for several months. In fact, his 
business has increased over the correspond- 
ing period a year ago. He has made many 








B. D. UNDERWOOD. 


changes to his business, increased its ca 
pacity and in other ways brought it up to 
the requirements demanded by its continual 
growt! He says that his only complaint 
is that he has not half enough room, which 
is evident on going into his offices 

He sells to the dealers and in the past 
ten years’ acquaintance has formed a clien- 
tele that is second to none. In the past two 
years, particularly, he has added many new 
dealers to his list 

Personally, Mr. Underwood is the most 
agreeable and courteous of men. He is one 
of that kind that attends strictly to his own 


business \ man of long typewriter ex 
perience, he 1s espect illy fitted to handle 
a wholesale department of the typewriter 


industry 
A UNIQUE DISPLAY. 

The Chambers Typewriter Headquarters, 
of Jackson, Miss., got out a most unique 
and attractive float for the Labor Day pa 
proved one of the 


rade at Jackson. whicl 


most widely commented on affairs in the 
Sout! Mir. Chambers displayed a line of 
writin ines the like of which never 
was seen itn Jacksor He was engaged at 
his desk it very busy transaction of type 
writer and general repair business by tele 
phone Telegrams were received, ‘phone 
calls answered and other features that drew 


the attention of the crowds. Mr. Chambers, 
te the eras s the state dealer in Mississippi 
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1 LEADER FOR YEARS AND A LEADER 
TO-DAY AS WELL” 


LITTLE’S CARBON PAPERS 


as a synonym for quality are represented in 
_the well-known brandsjg 


“Cobweb” ‘Satin Finish” ‘Gold Seal” 


known the world over, wherever Typewriters are 
used, always the same, 


LITTLE'S “SATIN FINISH” AND “GOLD SEAL” RIBBONS 


Always uniform, afford the highest degree of satisfac- 
tory service under all conditions. 


A “LITTLE” AGENCY IS A BIG BUSINESS ASSET 


A. P. LITTLE 


Main Office and Factory 
ROCHESTER, NEW YORK, U.S.A. 


Distributing Offices: 

CHICAGO, NEW YORK, PHILADELPHIA, PITTLBURG, 
CLEVELAND, WASHINGTON, D. C., LONDON, ENGLAND. 
The New York Office is a spacious ground floor at 

287 Broadway, Cor. Reade St., the largest, finest and best 
equipped office in the world devoted solely to T pe- 
writer Supplies. Dealers, Typewriter Men, Purchas- 
ing Agents always welcome 
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We Can 
Rebuild Your 
Typewriters 


(Cheaper than you 
can do it yourself.) 


We are Equipped to do 
the Most Thorough Job 
(Such a job as very 
few concerns can 

turn out.) 


You Can Get the Use of 
a Dandy Repair Shop 
and Rebuilding Plant 
(And ft won't cost > 
as much as you 
would have to pay 
to do the work 
yourself.) 


We Know Every Dealer 
is Interested in This 


(So please write us 
and learn more 
about it — Prices 
and such.) 


TYPEWRITER SPECIALTY CO. 


Wholesale Dealers 


72 WEST BROADWAY NEW YORK 
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(By Special Correspondence.) 


Albany, N. Y. 


G. C. McIntyre, formerly assistant manager 
of the Philadelphia branch office of the Monarch 
Typewriter Company, and his wife spent a day 
in Albany visiting the Albany office while on 
their way to their new home in Detroit. Mr 
MeIntyre went around through Albany con- 
siderably with the Albany manager, finding 
that the Monarch had a great many friends in 
Albany, with still more to come. The Albany 
force joins in wishing Mr. McIntyre the best 
of success in his new field. 


C. A. Wagoner, city salesman of the Monarch 
Typewriter Company's branch office at Albany. 
had a birthday. Now, a birthday only comes 
once a year to most folks, and Mr. Wagoner 
states most emphatically that he wishes he had 
been born on the 29th of February 

> > . 


The office force of the Monarch Typewriter 
Company’s branch office at Albany are all back 
from their vacations and settled uown to work. 
and the manager is feeling pretty good owing 
to the fact that this will be one of the best, 
if not the best, month the Albany office has ever 
had, and things are ooking better right along 


In the Underwood selling contest for August 
Mr. G. W. McClellan, manager of the Albany 
office, took first prize with 142 points. Mr. Mc- 
Clellan is to be congratulated upon the splendid 
work he is doing. 

Abilene, Texas. 

The Oliver representative at Abilene is making 
e a number of.new converts these days, 
several purchasers, including the county clerk, 
dg. LL. MeDavid. having become _ possessers of 
Number 5s. His name is Harry O. Brown. No, 
the “‘O"’ does not stand, for Oliver. 


agter B. Wesson—“Make a Noise Like an 
Order’’ Wes'—comes as far west as Weather- 
ford these days in his search for business, as 
the representative of Lyerly & Smith Co., Oliver 




















agents at Fort Worth. 
Altoona, Pa. 


Altoona was recently the scene of a U. S&S. 
civil service examination to secure eligibles for 
the positions of stenographer in departmental 
service, also for typewriters in departmental 
service. Quite a number of persons took this 
examination in pursuit of lucrative positions. 

Atlanta, Ga. 

F. R. Anderburg, formerly in charge of the 
advertising department of the Elliott-Fisher 
Co., has just opened an office for that company 
in Atlanta, located in the Austell building. He 
will be manager of the Atlanta district office 
which takes in a large yrtion of the South 
“Andy,”’ as his friends call him, says that he is 
very much in love with Atlanta already, and 
has well under way his organization which will 
effectively develop that, territory 


G. F. Watt, general manager of the Elliott- 
Fisher Co., spent several days in Atlanta re- 
cently. 

Boston, Mass. 

A. C. Fitzpatrick, for a number of years a 
member of the city sales force of the Oliver 
Typewriter Co., but recently sales manager for 
the Bay State Coal Co., of Springfield, Mass., 
has returned to the Oliver ranks and is covering 
his old territory. 

The Boston branch of the Hammond Type- 
writer Co. has recently put several new sales- 
men into its territory. as business has been ex- 
panding rapidly. ae 


Henry B. Westcott, who has been connected 
with this office for the past few years as a 
general office clerk, has secured an opening in 
the Chicago branch of this company. 


Manager Thompson of the Oliver has returned 
from a flying trip through New England, visit- 
ine the large Oliver agencies. Mr. Thompson 
is more than enthusiastic over the outlook for 
business generally and believes from knowledge 
gained from those in the trade and from man- 
ufacturers, jobbers and mill owners that we 
are on the eve of a very broad and extended 


period of great prosperity. 
. . > 


Cc. H. Reed has charge of the Elliott-Fisher 
office here. He is fortunate in the equipment 
of a splendid office and is lining up business 
at a lively rate 

Buffalo, N. Y. 

The Jarvis Typewriter Company was plaintiff 
in a suit brought up for hearing Sept. 18, 
wherein the claim is made for lien on the pat- 
ents on account of money spent in defense of 
same, Ansley Wilcox appearing as defendant. 


Boise, idaho. 
William A. Bacon, the Underwood field man 
for Idaho, Oregen and California, was recently 
in Boise. The Underwood is his first love and 


also his affinity. He will surely make good 
with his enthusiasm and popularity as assets 
Baltimore. 


E: C. Bowersock, formerly connected with the 
Underwood at Baltimore, Md has been em- 
ployed by the Washington branch of the Ham- 
mond Typewriter Company to travel in Virginia 
territory and will make his headquarters in 
Roanoke 

> - > 

J. A. Muir, one of the representatives of the 
Baltimore office of the Remington Typewriter 
Company, was connected some years ago with 
the London office of this organization, covering 
a period of five years. He took up journalism 
and during the Russo-Japanese war was war 
correspondent and also held an appointment in 
the Japanese secret service. At the close of 
the war he returned to America and was en- 
gaged in newspaper work until he accepted a 
position to represent the Multigraph, which po- 
sition he resigned in order to return to “his old 
love,” the Remington typewriter. 

. 7 . 


J. A. Smith, late of the Baltimore branch of 
the Hammond Typewriter Company, has been 
transferred to the Washington branch in charge 
of the repair department and will incidentally 
add to the selling force of this office 

Bridgeport, Conn. 

A. J. Hettinger, paymaster for the Union 
Typewriter Company, Bridgeport. Conn., for 
many years, has resigned his position to take 
charge of his fruit and cattle ranch near Fow- 
ler, Fresno gounty, California Before leaving 
Bridgeport Mr. and Mrs. Hettinger were agree- 
ably surprised by some token of the esteem in 
which they were held. Mr. Hettinger was pre- 
sented with a gold watch charm set with seven 
diamonds and suitably engraved by his factory 
force and a pair of beautiful gold cuff links by 
his office force. Mrs. Hettinger was remem- 
bered with a fine gold bracelet. The best wishes 
of all their friends and fellow townsmen went 
with them in their new work 

Butte, Mont. 

A. B. Morris, formerly with the Typewriter 
Exchange of Carthage, Mo., has accepted a po- 
sition with the Bessette-Casey Company of 
Butte as city salesman. He is a very valued 
asset to the Oliver organization and is handling 
the commercial stationery and office supply de- 
partment as well. Mr. Morris, with the success 
he has met with previously, will undoubtedly 
make good in his new connection 

Birmingham, Ala. 

The Bate-Meyers Typewriter Company, hand- 
ling the Underwood, discontinued business Aug 
31, Mr. Bate going with the Smith Premier 
Company and Mr. Meyers with T. W. Allen, the 
Oliver agent 

> . . 

The Typewriter Exchange Dealer for the 
Remington-Sholes put on two new men Sept. 1 
A. R. Gentry, city salesman, and C. O. Harris, 
repair man. They report business as being ex- 
cellent. Mr. House, the manager of this con- 
cern, has just returned from a few days’ vaca- 
tion and says he feels like a new man 

. - om 


The Underwood Typewriter Company have 
opened a handsome branch office at Birming- 
ham, Ala. It is located at the corner of Twen- 
tieth street and Fourth avenue and is in charge 
of L. A. Davis. 

Burlington, Vt. 

J. H. Faught, traveling salesman for the Oli- 
ver, with headquarters in this city, is wearing a 
broader smile than usual He captured the 
September membership in the Winners’ Club, an 
organization of WVliver salesmen in New Eng- 
land composed of those who have led al) others 
in point of sales for at least one month 

Chicago. 

F. B. Harnster, formerly of the Royal, has 

joined the Underwood forces in Chicago 
* . . 


R. C. Davis of R. C. Davis & Co.. general 
dealers for the Remington-Sholes typewriter for 
Georgia and Florida, with headquarters at Jack- 
sonville, recently spent some days in Chicago 
visiting the Remington-Sholes factory. He talks 
very interestingly and enthusiastically of the 
prospects for business in his territory He is 
also Florida agent for the Elliott-Fisher book 
typewriter, and carries a general line of office 
appliances. Mr. Davis was especially enthused 
ver the new Remington-Sholes visiblk and 
stated that under the management of J. P. Da- 
vis this machine would be assured a ranid in- 
crease in sales, as the latter is one of the best 
typewriter men in that sectior 


7 * . 

4 fire at the plant of the Remington-Sholes 
Company last month came nearly putting the 
bovs out of it The fire, however. started in an 
1djoinine building. but the or thing that 
saved the Remington-Sholes f r was the 


heavy fire shutters on the windows 


> 7 > 
W. G. Lenderson, manager f the Smit Pre- 
mier office, spent his vacation of two weeks 
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TYPEWRITER NEWS—Continued. 


companied by his charming wife, at Excelsior 


Springs, M« The change did the genial Smith 
Premier man much good and he looks the part 
al > cd 

. W. Langford, Chicago manager for the 
Elliott-Fisher, “did’’ the bankers’ convention i 
Denver! ng with Hunter et al. 

> . + 

Cc. Norman Fay, president of the Remingtor 
Sholes Typewriter Company, left Sept. 29 for a 
business trim to Europe He will visit London 


Berlir Moscéw and other principal points be 


fore returning 


Advertising Manag 





r C. H. Hunter of the 


Elliott-Fisher Company stopped over in Chicago 
two days going and about two hours returning 
anent the bankers’ convention in Denver 
Hunter looked better going than he did on the 
return He will shortly move his family to 
Harrisburg Mr. Hunter and Hunter 21 have 
been visiting in Wisconsin Hunter states that 
home looks good to him, even if the Elliott 


Fisher Club is mighty congenial That's right 
too. Hunt 


. . > 


With the ol weather in sight Manager H. H 
Angell is sy keeping his salesmen in line to 
handle the ree fall and winter business that 


in store for the Monarch Visible. September has 
been a good average month, with the prospects 


for October far beyond what even the most ar 
dent Monar enthusiast ever dared hope for 
] > > 

E. J. Leahy. until recently with the Oliver 
Iowa, has resumed his former position with the 
Mor tv salesma covering the Nort 
Side ter Mr. Leal is already beginning 
to reap t enefits of his toil 

om 7 > 

Mr M H FE. Russell of Burlington 
lowa, spent their vacation in Chicago. The two 
weeks spent in Chicago have done them a lot of 
good and Mr Russell assures Mr. Angell that 
the Monat usiness will increase in his terri 
tor 

> 7 * 

R. D. Ald h, the Monarch representative at 
Sterling, Ill pent a few days in Chicago. 
3usir ind his home town is picking up 
Mr Ald has been doing a nice business in 
Sterling 1 surrounding territory and he prom- 
ises evel rger returns this fall 

7 > . 

Ss. B. H the Monarel globe trotter.’’ spent 

a few d Chicago conferring with Manager 


. . 7 
R. Craddock, one of the Monarch men, has 
been sent t Burlington, Iowa, and Peoria, Ill 


to look aft Monarch affairs at these points. 
. > * 
Chas. Strauss, a member of the board of di- 
rectors of the Underwood Typewriter Company 
was a visitor at their Chicago office Sept. 17 


stopping ff on his return to New York from 
Alaska. where he and his family have spent a 
month's sojourt 

* * . 

J. E. Thomas, who, we believe. needs no ir 
troductior ! typewriter circles, is now in 
chargé ¢ Underwood Typewriter Company's 
office at Peoria, and results of his experience in 
the field are already showing themselves in the 
way of great nereased business from that 


territ 


Calgary, Alberta. 


mo 2d. © zg & Co., Ltd., of Calgary, has re 
cently taken the general agency for the Under- 
wood typewriter in southern Alberta In order 
to meet the growing demand, they will open a 
regular typewriter and upply department A 
good repair man will be ecured and Young & 
Co. expect get their f share of the bus! 
ness nti I wink ¢ ntr 

Chattanooga, Tenn. 

At the tmasters’ convention held at Hotel 
Patter ( tt oga, Tenr Sept 15 to 17. P 
V. Gilf special representative of the 
Elliott-t r Company made a test and dem 
onstratior the Elliott-Fisher adding tyne 
writer i! ! dea re rd f writing and add 
ing over f money order transactions in one 
hour fro off ind nade over 500 transa 
tions ir he reading and handling the 


money rders himself 
Chicago 
re ‘ oln, former! manager of the 
Royal Typewriter Company at Chicago, has er 
tered the employ of the Underwood Typewriter 
Compar It has not vet been decided where 
Mr. Lincoln will be located 
Cincinnati. 
(R Our Special Correspondent.) 

O. P. Gilmour and George B. Van Horn, who 

were with the L. C. Smith & Bros. Company for 


y 


about ear have ret to their old com 
pany the Srnit Premler Company 

> > > 
Earl Franklin has been transferred from the 
aT hy om 
Pittsburg district of L. C’. Smith & Bros Type 
Writer {¢ rr to Clr nnati 

> > . 


_J.M. Scott, formerly a Burroughs representa 
tive in West Virginia has accepted a positior 
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VICTOR 


for use in its various departments. 

Uncle Sam is fastidious, but he does know a good thing when he 
sees it. Always has his eyes open for the latest and best. 

If the Victor will do his work it ought to do yours. 

A trial will convince you 

Catalogue fre¢ 


Territory open to dealers 


VICTOR TYPEWRITER CO. 


812 and 814 Greenwich Street 
New York. 








Safety Fountain Pen 
and Pencil Holder 
Fits any Pocket 








Holds Securely One to Six 
Pens or Pencils 
Absorbs Ink From Leaky 
Fountain Pens 
Preserves Pencil Points 
For Sale By All Jobbers 


JUST DIFFERENT FROM THE OTHERS 


trom spots 


GET OUR PRICES 








Manufactured by 


The 
Valley City Novelty Co. 


Grand Rapids, Mich. 


MANUFACTURED BY 


THE NYE WELTY CO. 


Hartford Bldg. Downing Bldg. 
CHICAGO, ILL. NEW YORK CITY 
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A Fair 
Exchange 


Send us one sheet of your best selling 
carbon paper. From our great variety of 
qualities we will selecta carbon to match 


it—or better. 











We will mail you one hundred sheets of this paper, 
boxed, with any brand name you suggest, and your 
name and address neatly printed on the label. 


We will send you tests showing the comparative write 
and durability of the two papers: and show you why, 
and to what extent, ours is better. 

We will quote you a price which will probably save 
you twenty per cent — possibly fifty. 


We are sure to win, and our gain will be your gain, 
because we make better carbons than any other manu- 
facturer, and sell our goods for less money than our 


lowest priced competitor. 


There's a lot of foolishness in carbon paper advertising. It is easy 
to claim quality, durability, permanence and brilliancy in advertising, 
but hard to combine them properly in the goods. 

We claim that every other maker must depend on his color house for 
the most essential ingredients of his carbons ; that no dry colors on the 
market are made especially to meet the exacting requirements of carbon 
paper; that it is impossible to make good carbon paper from unsuitable 
raw materials, and that the high prices asked for the best carbons are 
due to the extravagant prices charged for pigments of fair quality. 


We make our own colors. We know of what they are 
made and how to combine them to secure the best re- 
sults—and without this knowledge a good carbon, as 
judged by our standards, is impossible. 








Niedich Process Company 


BURLINGTON, NEW JERSEY 
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TYPEWRITER NEWS—Continued. 


with the local organization of L. C. Smith & 
Bros. Comnany. 
> * > 

J. E. Naehr, sales manager of the Underwood 
Typewriter Company, visited the local office in 
September. 

> > > 

The Cincinnati Smith Premier organization 
under H. A. Zimmerman won the May prize of 
$100 in the recent three months’ contests par- 
ticipated in by the various offices of that com- 
pany H. E. Gerling of this city won the gold 
watch offered to the salesman selling the largest 
number of typewriters in the three months’ 
contest. 

Colorado Springs, Colo. 

R. S. Payne, the Underwood field man for 
Colorado, Utah, Montana, New Mexico and 
Kansas, dropped into Colorado Springs the oth- 
er day and brought reports of good business 

: o 7 


W. H. Gleazen, supervisor of branch offices 
for the Smith Premier Typewriter Company 
spent two weeks in Chicago last month in the 
absence of W. G. Lenderson on his vacation 
Mr. Gleazen also visited the other eastern of- 
fices before returning home 

Detroit, Mich. 

On Sept. 15 the Monarch Typewriter Com- 

pany opened a new office in the Rowland build- 


ing, 179 Shelby street. G. ¢ McIntyre, formerly 


assistant manager of the Philadelphia office.. 


has been assigned to the management Mr 
McIniyre is very enthusiastic and bids fair to 
make a success in the new field 

a 7 . 


The State Fair people were greatly attracted 
by the window of the Hammond Typewriter 
Company at Detroit during the week A num- 
ber of toy balloons were placed in the window 
and kept in constant motion by means of an 
electric fan. 

. > . 

Wm. Mills. manager of the Detroit branch of 
the Hammond ‘lvpewriter Company recently 
made a trip to Springfield Ohio where he 
opened an office, placing R. H. Carr in charge 
Springfield is the home of the great Willis Busi- 
ness University, where Hammonds are used ex- 
clusively. 


* . . 
Cc. K. Wilkinson has recent! ned the Ham- 
mond force at Detroit Mr. Wilkinson is an ok 


? 
tvpewriter man and with his favorite mact > 
is sure of doing a good business 

Denver, Colo. 

The meeting of the Association of American 
Bankers, held at Denver Sept. 28 to Oct. 3 
clusive, was attended by a strong repre 
tion of Elliott-Fisher men, with a good d 
of special types of machines and accompanied 
by their best demonstrators Those in attend- 
ance were: L. W. Langford. Chicago district 
manager; C. E. Lightfoot, St. Louis district 
manager: and C. H. Hunter, advertising mana- 
ger, from the home office at Harrisburg Mr 
Hunter inaugurated one of his original advertis- 
in’ ideas at the convention To get around the 
usual tendencwr to load delegates up with souve 
nirs and literature, which they unload in part 
inte the waste basket, Mr. Hunter presented 
each with a fine broad envelope bearing the 
legend “If vou please.”” The envelope ntained 


senta 


isplay 


another envelope addressed to the Elliott-Fisher 
Company, stamped, and inclosing a card with 
the information if same were filled out and re- 
turned to the Elliott-Fisher Company he would 
receive a souvenir of the Denver mvention at 
his home address This is a unique and effec- 
tive way of getting in touch with the delegates 


to the convention 
Dayton, Ohio. 


O. P. Gilmore, who until September, 1907, had 


acted for a number of years as manager of t 
Dayton, Ohio. sub-office of the Smit! Premier 
Typewriter Company under ts ¢{ nati 
branch office, has returned to his old ‘ he 
Smith Premier Company, in the Dayton terri- 
tory Mr. Gilmore in September, 1907, |! the 
organization to join the ranks of the I Cc 
Smith & Bros. Typewriter Company at Dayton 
After a brief period in the employ of that com- 
pany he concluded to accept his 1 Smith Pre 
mi territory Office Appliance readers will 
no doubt recall an article appearing in its col- 
umns embellished with a most excellent ke- 
ness of Mr. Gilmore about a vear ag in which 
he gave his reasons for leaving the Smith Pre- 
mier at that time His many friends in the 
Smith Premier organization v bt be 
pleased to hear of his returr d 
Elgin, Ore 

A recent stage into Elgin, ¢ Jo- 
senh country had as a part of s rego six new 
‘) ey shipring cases ¢ nsigr t se tie 
ff At first glan« t ry 
i. ae dowr ir +} ‘ ‘ ng 
} ‘ back 1 x it 
eact x mtained a " ie 

t which had been traded J e 
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orders are coming in he has made good with a 
vengeance 
Fitchburg, Mass. 

E. Thompson, the well known office sup- 
plies and stationery dealer, has added a type- 
writer department to his already large business, 
having taken the dealership of the Oliver. 

Fort Worth, Texas. 

On August 26th W. P. Long, representing the 
Smith Premier in Fort Worth, was married to 
Miss Mollibelle Sellers, who formerly was a 
resident of Dallas 

> . 

Henry Nohllberg, a second-hand typewriter 
dealer at Austin, Tex., died September 2. Par- 
ticulars are not known 

7 > > 

The following is taken from a San Antonio 
(Texas) paper 

“Ww Peterson, representative of the Smith 
Premier Sales Company of Dallas, arrived in the 
city this morning and will at 8 o’clock to-night 
be wedded to Miss Homer Putnam, the ceremony 
to take place at the home of the bride-elect’s 
mother, Mrs. A. D. Putnam, 317 Oakland street. 

“Mr. Peterson and bride will leave to-morrow 
night for Waco, where they will make their 
home Miss Putnam formerly resided in Waco.”’ 

Mr. Peterson is happy and excited, but he is 
still getting the business and making good gains 
every month 

: Harrisburg, Pa. 

jaker’s in town You know D. G. Baker, con- 
sulting engineer of the Elliott-Fisher Company, 
a jolly fun maker and entertainer at the El- 
liott-Fisher Club, when here, and New York, 
llion and elsewhere at other times. 

. . > 


Cc. H. Hunter, who is familiar to most of our 
readers, is now in charge of the Elliott-Fisher 
Company's advertising and sales promotion de- 
partments Hunter started in September Ist, 
as most of his friends know by this time, from 
the Elliott-Fisher advertising copy run in our 
last issue He, of course, cannot write copy 
without those who are familiar with his work 
knowing whose it is. His copy has a character 
of its own 

> > . 

James Dangerfield, Jr., is one of the Elliott- 
Fisher Co.’s new recruits James is a_e well 
known specialist on tool designing and _ tool 
standardizing 

oe > > 

W. L. Marsh, Elliott-Fisher salesman cover- 

ing the Harrisburg territory, accompanied by a 


special demonstrator, J M Hughes, was in 
town a couple of days this month. They ap- 
peared to have things coming their way—must 
have made some good sales 

> > > 


Walter L. Gale, one of the foremost design- 
ers of fixtures and gauges in the country, has 
accepted a position in this capacity with the 
Elliott-Fisher Co 

> . . 

O. O. Martin, the Elliott-Fisher Co.’s chief 

engineer, made a hurried trip on business for 


the company to Philadelphia, Hartford and New 
York Reports have it that Martin was looking 
for more good factory men 

. * 


. 

The general offices of the Elliott-Fisher Co., 
which were removed to this city in May last, 
display some remarkable improvement in ar- 
rangement and facilities 

. > e 

General Manager Watt moved the general of- 
fices from 329 Broadway to the corner of Camer- 
yn and Cedar streets, diagonally opposite from 


‘ 
the two larg Elliott-Fisher factory buildings 
The move was inaugurated because of a desire 
to centralize the work for the benefit of the sales 
as well as factory departments. The change has 
been benef ind the factories have been 
started through a process of reorganization 
> > . 

Mr. Watt believes that it is a good plan to 
prepare for war in times of peace, and there- 
fore took advantage f the slack in business the 
past few r nths to put the factory facilities ir 
first-class Lupe He feels that he is now ready 
to take ure f the increased sales which will 
follow the general stimulation of business 

. > > 

Mr. Watt s surrounded himself with a corps 
of abl ssistants for all departments, and our 
readers 1 expect son lively doings in the 
Elliott-] r Co.'s corner of the office spe 
cialty f i from now or \ little later we will 
show some ws of the mpany's central offices 
and factories ind of « rse the Elliott-Fisher 
Clut 

* * * 

By t ‘ while t Elliott-Fisher organ 
izatior been getting tuned up this summer 
the city ef Harrisburg s also been busy la 
ing some new paving mn Cameron street, whi 
passes in front of tl Elliott-Fisher Company 
genera] ea ind t ? helps some too 

> > > 

George F. Watt, general manager of the El 
liott-Fis Cc has taken steps to provide for 
himself ar grant hon He has purchased the 
corner lot at Front and Forster streets, Harris 


burg at a | f $ f t He will begin 
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J. E. THOMAS, President A. K. GOODRICH, Secretary 


THE PIONEERS IN THE BUSINESS 
OF REBUILDING TYPEWRITERS 








Mechanic’s Tools: and 


Typewriter Parts 
Supplied to the Trade 





TYPEWRITER INSPECTION CO, 
317 BROADWAY, NEW YORK. 


ESTABLISHED: ---1882. 





For attaching correspondence to file 


(' 66 99 sovers, attachi 1 1 i . 
| Easy Fastener covers, attaching legal papers, invoices 


|} manuscripts, freight bills, etc. One 
| || “Easy” Fastener will do the work of two 
| a ae the old style fasteners, and do it 
‘‘easier,’’ there being only two prongs to 
bend. Standard distance between prongs; 
different length prongs. Great discount to trade for the purpose of introduction. 


Manufactured by E. G. ROBESON, '753 Bedford Ave., Brooklyn, N.Y. 





| 


Patent Pending 




















' 



















“A VETTER IS BETTER” 


Our No. 100—4 Drawer Vertical Filing 
Cabinet, to Retail at $18.00 is 
a Dealer’s Opportunity 


@ Put it on special display and it will get the busi- 
ness. Made of White Oak, golden finish with dull 
brass hardware. Furnished with non-bending 
suspension slides, follower block and counter sunk 
rods. Filing capacity, 20,000 letters. Vetter qual- 
ity is better quality—there’s honest lumber and 
honest workmanship in every piece of furniture we 
build. There's a character of style and finish about 
Vetter goods that make them distinctive. 














WRITE FOR OUR TERMS TO DEALERS 


VETTER DESK WORKS 
168 River St., ROCHESTER, N. Y., U.S.A. 
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did a typewriter so entirely and 


“ perfectly meet the demands of 


the public as does the MONARCH VISIBLE. 


NEVER iia the public 


SO quickly and 


on 


~— 
) +... 






universally recognize the superiority and su- 
premacy of a typewriter as it has the MON- 


ARCH VISIBLE 


>. os . . - 
Nk | R did typewriter manufacturers so 
rt “4 \ af 


perfectly appreciate the needs of 
the business world, and so adequately supply them, 
as have the makers of the MONARCH VISIBLE. 


WHEREVER business is con- 


ducted through 





out the civilized world, there will be found the 
MONARCH VISIBLE. 


™~ rr 4 
WHA I KV } R the nature of the 
| 


work demanded, 
there is made for ita MONARCH VISIBLE. 





THE MONARCH VISIBLE TYPEWRITER is 
made with nine different lengths of carriages, 
ranging from 84 to 324 inches. Any one of 

them will do your work better and more easily, 

and for a longer period of time, than any other 


typewriter. Ask to see it. 





The Monarch Typewriter Company 
EXECUTIVE OFFICES 
300 Broadway NEW YORK 


Branches and Dealers Throughout the World 
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| Best Quality Rubber 
Accurate Work 
Prompt Service 
Send for Catalog 


| PLATENS RECOVERED 


FOR ALL 


TYPEWRITERS, ADDING MACHINES 


THE MULTIGRAPH and WRITERPRESS 


Thorp & Martin Co. 


66 Franklin Street 
BOSTON, MASS. 
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the erection of a fine residence on this grour 
in the spring We congratulate Mr. Watts or 
his acquirement of what will prove to be a f 
home 

Hartford, Conn. 

W..E. Herbst, Hartford, Conn s the inver 
tor of a typewriting machine, patent papers f 
which were issued Sept. Ist, 

Hagerstown, Md. 

Announcement is made that the Underwood 
Typewriter Co. has secured th I 
nish machines for the commercial departmen 
the high school here The contract was secured 
through C. K. Collier, the representative of the 
Cumberland office, who was ere before the 
board, together with representatives of otl 
well known machines 

Ilion, N. Y. 


Fritz Waltisbuhl of Zuric! Switzerland, w 
gone to Chicago, where he will study ty 
writer salesmanship, and will assist his father 
in representing the Remington mn his native 
nome 

> * > 


Gilbert B. Pelton, well known ji typewriter 
ircles, left on October 30 ona ! 

tant trip in the interests of 
Typewriter Co. Mr. Pelton’s destinati is Aus- 





tralia, where he goes in the interest of tl nev 
model Remington, which is sure make itsel 
felt not only in this country it in tl far 
east and west 

He went to Vancouver by wa f Montre 
from where he sailed on October on the 
Canadian-Australian mail liner, Marama,”’ and 
expects to land at Sydney Aust ia, in the 
early part of November. It is expected that 
four months will pass before Mr. P will 1 
turn to Llion from his busin: iission in the 


far off country. It is high honor to this cor 
scientious worker, who has been selected on a 
count of his wide experience ar edg 
addition to the other qualificatior necessary 
to the errand’s success and t t t 

in him His absence will be felt in this vil 
lage where he has many friends nd has al 
ways been a factor in the social world, a direc- 
tor of the Remington Glee Club I 

the St. Augustine’s choir and a prominent work 
er and officer of the Ilion Shakespeare Club, w 
on the day of his departure t i ol 


winter's study. 
* > > 


The lady employes of the Remington works 
who recently entertained the convention of Rem 
ington sales managers at their visit to Ilic 


to inspect the new model and the factory, have 
just received individual letters, most appreci- 


ative of their graceful hospitalit In addition 
Manager John Calder has presented to each lady 
in behalf of the recent guests a indsome silver 


belt buckle of special design as a souvenir of a 
memorable incident in Remington 
history The ten ladies honored in this way 
were: Mrs. C. Wright, Mrs. Freemar Misses N 
Fullem, M. Fullem, Weisbecker, Chambers, Ws 
ler, Perkins, Bastow, M. Finle, K. Finle, Har 
wick, Owens, Collins, King Burkhart Col 
Block and Lever 
> > > 

In the Remington Typewrite! Base Ball 
League, composed of departmental teams of é 
Remington Typewriter Works, the 1908 cham 
pions proved to be the team representing Ward 
Diss and Aichler’s departments TI members 
f the team and President J. L. Cone of the 


eague were presented by Manager Calder in 
his office at the works the gold souvenir bas¢ 
balls generously provided yearly Clarence W 
Seamans whose interest in the social welfare of 

t inifested 


his native town is so constantly ‘ 
The name of the team will be ir ribed on the 


silver hallenge trophy, also presented by Mr 
Seamans 4 winner of Ward Diss and Aichlers 
departments were also the winners of the trophy 
in 1906 The handsome cup has gain been 
placed in the hands of Manager C r for safe 
keeping against the baseball league season of 
1909 The work of the All Remington baseball 
team conducted as far as possible on an ama- 
teur basis and a strictly amateur ries of de- 
partment games has been a source f wholesale 
exercis to many of the typewriter workers 
nd an exhibition of clean gentlemanly sport ) 
ill lovers of recreation. The following are the 
men of the winning team Frank Clark, Clintor 

s 


Griffin Fred Lever, John H Haslam, Jat 
Hurley, Lee Clark, Paul Risedorf, Charles Wat 
So! James Woodard, Charles B. R nolds, Wil- 
liam Cryan 

> > . 
event of industrial importance to lik 
Utica and the entire Mohawk Valley and f 


public and commercial interest everywl 
transpired September 28th, when new Rem 
ington Typewriter models were placed n sale 


in the United States, Canada, New Mexico and 
ery part of the world 
al . . 

The great Ilion plant has doubled its size in 
the past few years Its skilled mechanics now 
approaching 2,000 in number, are famous for 
their work and the conditions under which they 
work The Remington Typewriter Works is 


ntinually visited from all quarters by mar 
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facture! and experts interested in the latest 
and most scientific methods for conducting 
m<é unica business involving a vast amount 
of detail, and the welcome accorded everywhers 
to the mplete neé f handsome new models 
implies a long period of brisk business for the 
local mechanics 
2 >. oe 
Al iding and subtracting machine has 
bes ’ i on the long list of Remington in 


provements, so that is possible on a machin¢ 
so fitted t write, bill, subtract, and add in on 
series of operations and to do these as fast 
the operator choses. The amount of laborious 
work in footing ol of figures on letters 
and bills which this will save can be imagined 
Space does not permit to begin to catalog tl 
many new interesting and labor saving dé 
vices to be found in the new Remington mods 
and which concerns every business man in the 
country and his employes 


imns 


. . a 
The Remington Typewriter Company has nev 
er performed any experiments on the public It 


sells its product over the whole world on guar 

anteed and when the “red seal’’ appears on any 

thing it is the invariable stamp of high m« 

chanical excellence and satisfactory perform- 
ance. It can not be doubted that this great Ilior 
industry will continue to advance in magnitude 
and prosperity and always be noted for the ex 

traordinary success of its liberal policies in thé 
treatment of its mechanics at Ilion and its sales 
employes all over the world. 

Two of the founders of this great enterpris« 
still actively participate in its direction The 
names of Henry Harper Benedict and Clarence 
Walker Seamans of New York are household 
words in Ilion, where they grew up and for 
which they do so much 

> * . 

While business in general has been slowly re 
covering from dull periods the Remington type 
writer works are now and have been for some 
time running 59 hours per week with overtime 
to meet the universal demand for the new 
Remington models which will render entirely 
obsolete many of the crude devices in writing 
machines now on the market 

Editorially the Utica Press of September 29 
says 

“The great improvements in the manners 
and methods of doing office business are due to 
the typewriter more than any other one causé 
and it is an occasion of pride in this locality 
that the Mohawk Valley is the home of the 
pioneer and not only one of the best, but one 
of the best known and most progressive makes 
of this useful instrument Yesterday announce 
ment was made in these columns that the new 
visible typewriter had been put in the 500 sales 
rooms of the Remington Company and this 
means that the splendidly equipped shops in 
the thrifty village of Llion will be busier than 
ever supplying the demand for these goods 
Messrs. Seamans and Benedict, who founded 
this great industry, are not by any means yet 
old men. Their first business was in Ilion and 
there they have kept the plant which has come 
to be a model of its kind Nor have they ever 
forgotten Ilion or Ilionites Messrs. Seamans 
and Benedict have contributed a great deal to 
the substantial prosperity of the Mohawk Val- 
ley and everybody wishes them well and hopes 
that their new typewriter will meet all expecta- 
tions and that the demand for it will necessitate 
still further enlargement of the manufacturing 
plant. That it is a first-class machine in all re- 
spects is a fact assured, because otherwise Sea- 
mans & Benedict could not have put it on the 
market.’ 

Jackson, Mich. 

Secretary Gibson, of the Battle Creek Indus 
trial Association, has received a letter from 
Fred J Leggott, Peru lll., announcing his 
decision to move to Battle Creek for the pur 
pose of establishing a repair shop for typewrit 
ers, adding machines, and other complex con 
trivances 


Joplin, Mo. 

cS & Frankenberger, Oliver field man for 
southwesterr Missouri dropped into Joplin 
looking for prospects Frankenberger is never 
so happy as when he has a pocket full of orders 
bulging out, and he manages to get them 

Knoxville, Tenn. 

John A. H. Andes, who for many years was a 
member of the firm of Andes & Payne, of this 
city, now R. N. Payne & Co., was here last 
mont} Mr. Andes is now living at Baltimore 
ind is connected with the Oliver Typewriting 
Companys He says he sees many improvements 
in the it since residing here He is being 
warn velcomed by his many friends in Knox 
ville 

Louisville, Ky. 

Fred Burdall, alias Windall, alias Birchal) 
was arrested last mont by Detectives Sim 
and LaP or i charge of stealing a type 
writer ging to the Kentucky Print Shor 
t \ Green street Tne typewriter wa 
Stolen fror the office s rtly after 8 o'cloc! 
this 1 r ” ind in fifteen minutes after a re 

rt ft theft had ‘ made to the dete 
tives it w t vered ina iwnshop on Market 
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ON 


RIBBONS=CARBONS 


@ Union is not only name alone, but representing 
for the dealer the “union” of those factors which 
count for success in building trade in this line. 
Factors which are carefully sustained by us the 
year around 








If you could impose any conditions upon the 
manufacturer what would they be? 
g Would they not be these: 


Goods of a quality to wear well; 


Goods that give clear-cut impressions; 

Goods that give impressions which will endure for 
all time 

Goods that are uniforn 

Goods that are delivered from fresh stock. 


WE WILL MEET YOUR CONDITIONS 


@ More than that, we will supply you these goods 
in attractive packages, help you to build up your 
trade by every form of co-operation that,we can 
discover 


Is there not an opportunity for you to make some 
nice profits in this line of business in your ter- 
ritory? 


Is there not an opportunity for a dealer already 
established to improve his opportunities? 


If you are not already handling the Union line 
we think there is. 


If this Ad does not persuade 


REMEMBER 
A TRIAL ORDER WILL CONVINCE 


Union Ribbon & Carbon Co. 


9th and Thompson Streets 
PHILADELPHIA, PA. 














Chicago Office: 
324 DEARBORN STREET 
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ENSDERFER 
Typewriters 
Visible 

Writing 
Light 


Action 





Interchange- 
able Type 


Back- 
Spacer 


NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 





SEND FOR CATALOG THIRTY-TWO 








The 





Blickensderfer Mfg. Co. 


STAMFORD, CONN. 

















“The Carbon and Ribbon Manufacturers Supply House” 








S. 


Onion Skin 
and 
Feather 
Weight 
Typewriter 
Papers. 
Manifold 
Papers. 





J. ROSE & FRANK 


201 Wooster St., New York City 


Importers and Manufacturers 


Decorated 
Ribbon Boxes 


Lithographed 
and 
Plain Spools 





SOLID HUB UNDERWOOD SPOOLS 


CARBONIZING PAPERS. ALL WEIGHTS AND 


GRADES FOR ALL PURPOSES. 
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street, between Third and Fourth avenues. The 
street, between Thitd and Fourth avenues 
. > . 


Wellman Bros. Co., Louisville, Ky., have re 
cently closed a deal with the Union College, 
Barboursville, Ky., for five Remington-Sholes 
machines against a strong competition with all 
the other leading machines, 

> 7 * 

H. Chester Haycraft, formerly connected with 
the Office Supply Co., has entered the service 
of Wellman Bros. Co., as a salesman for type- 
writers and office supplies. He is working good 
with the Remington-Sholes Visible 

Los Angeles, Cal. 

A son to Mr. and Mrs. W. W. Greenwood, 
Los Angeles, Cal. Mother and son doing well 
Thank you 

. . . 


C. M. Turton, late salesman with the Under 
wood Company, has joined the L. & M. Alexan- 
der organization and is now selling L. C. Smith 
& Bros. machines. 

Minneapolis, Minn. 

Typewriter business in the northwest was 
never better. Prosperity seems to be found on 
every hand and all companies are enjoying a 
good trade. 

* ¢s 

The manager of the Oliver Typewriter Com- 
pany at Minneapolis, Mr. Floyd St. John, states 
that the September volume of business for his 
company is the largest in their five years of 
history at the Northwestern Branch With the 
September business just closed, the Minneapolis 
branch office is five years old 

> > > 


C. E. Morris, traveler for the Oliver in North 
Dakota, is winning great laurels from a sales 
standpoint, as he practically heads the list in 
the Northwestern Sales Organization for the 
month of September. He was formerly local 
agent for the Oliver at Belfield, N. D 

> > . 


Ricord Gradwell ,assistant general manager of 
the Oliver Typewriter Company, paid a hurried 
visit to the Minenapolis Branch last month 

> > - 


A fire recently occurred in the office of the 
Typewriter Exchange at Minneapolis doing 


damage to the extent of a thousand dollars 
> > - 


W. L. Anderson, formerly of the Oliver sales 
force at Seattle, is now traveling under the 
banners of the Minneapolis branch office of the 


Oliver Company 
. . > 


The Monarch Typewriter Company has opened 


a new office at 100 Temple Court. J. K. Cole 
formerly connected with the Milwaukee office, 
has been appointed manager Mr. Cole has 


been very successful in the typewriter business 
in the past and will no doubt make good in his 
new undertaking. The new office opened its 
doors on September Ist, and the prospects for 
a splendid business are very bright 

> . 7 
der “The 


A small blaze in the basement ur 
ue SS, 


Typewriter Exchange,’ 507 Second aven 
made much smoke at 8 o'clock this morning 
The firemen worked busily for 15 minutes. The 
origin is not known. 

Macon, Ga. 

The Macon branch of the Remington Com- 
many is evidently doing good business. Mr 
Greatherly, their manager, has recently pur- 
chased a neat little home in Vineville, a suburb 
of this city 
>. . * 

Foote & Davis Company, Monarch dealers for 
Georgia, Alabama and Florida, opened a branch 
office in this city about three months ago 
Their Macon manager, Mr. Felix H. Sisk, re- 
ports a constantly increasing business, and is 
well pleased with the treatment accorded him 
by the typewriter users, dealers and represen 
tatives of his territory 

> >. > 

The Monarch has attained great popularity 
within the short time that it has been repre 
sented in Macon Mr. Sisk reports an increase 
of over thirty per cent in September sales 

> > > 

The Remington Typewriter Company will 
move from its present offices on Cherry street to 
the room next door. The office will be fitted up 
and will represent one of the most up-to-date 
offices in Macon. 

The offices now occupied by 
concern will be occupied by the Postal Tele 
Company about the first of October 

7 al 7 


the typewrite! 


graph 

The J. W. Burk Company, former dealers for 
the Underwood, will in the future represent the 
Oliver in this city. 

Milwaukee, Wis. 
(By Our Special Correspondent.) 

The quarters of the Cream City Business Col- 
lege of Milwaukee have been moved to the 
Sterling building, one of the new structures of 
the city. The college is located on the second 
and third floors and facilities are much im- 
proved in the new location. The attendance at 
the present time shows a marked increase over 
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that of a year ago and the prospects are for a 
most successful year. 
> 





J. A. Barnes, of Waupun, Wis., who was 


much interested in the recent controversy in the Zs e. APER 1S MADE 
. 1 may al 4 


Milwaukee papers in regard to the true inven- “ 
ter of the typewriter. Mr. Barnes calls atten- a the ye ; ns 
tion to a reference in the Mammoth Cyclopedia, —~ - a r 
Vol. I, published by F. M. Lipton, 63 Murray Se ee i Bes 
street, New York, October 5, 1889, page 358, in : Si 
which credit is given for the invention of the 
typewriter to C. Latham Sholes, Samuel W 
Soule, and Carlos Glidden. Here it is also stat- 
ed that the first machine was made at Milwau- 
kee and patented in 1868. Mr. Barnes himself 
is distantly related to Samuel W, Soule, and can 
remember seeing the inventor at work in his 
shop. 

Momence, Ill. 

R. W. Uhlig, superintendent of the Emerson 
Typewriter Co., left last month for a visit to his 
family in New Jersey, and also a business trip 
to New York 





Moscow, Russia. 

The police of this city received an intimation 
last month that arms were being smuggled into 
the district for revolutionary purposes. They 
instituted a search and for three days they have 
been going through the warehouses of the lead- 
ing American importing houses in Moscow. 

They opened no less than 6,000 cases contain- 
ing typewriters and hardware, but found no 
evidence whatever to support their suspicions. 

Monoum, Okla. | 

In Robinson & Dickey’s office is a new rib- 
bonless typewriter that is quite a curiosity. The 
frame is aluminum and the machine though a 
beauty and most complete, is very light. At- 
torney Hamilton takes delight in showing its 
many advantages to his friends. It does the 
neatest work ever seen done on a typewriter. 

Meadville, Pa. 

In keeping with its progressive policy the 
Meadville Commercial college, of this city, has 
just placed ten new Remington typewriters in 
the typewriting department of the school all 
ready for the annual opening which will take 
place tomorrow. 





For Forty Years Discriminating Buyers Have 
Voiced Judgment in Favor of Weston’s Ledger 
and Record Papers. ves 3 





st 


oe 


A book made of ‘‘Westons” for use on your} 
desk, or for sale on your counter, will enlist‘ you in-: 
‘“‘Weston’’ majority. = 


vw. 


a 


From the selection of the steck in the rag room 
through duster beater, Fourdrinier, calender and 
cutter —throughout the entire complex process. of 

manufacture to its preparation for shipment — 
The Remington typewriter company has 3 


ee, See Se Weston product shows the influence of our 40 years 


Remington than can be supplied, and this fact ° 
is readily recognized by the progressive com- experience. 
mercial school of our city, as they have a great- 


Vv. Ss SO 


er number of Remingtons than other machines. oun , : 
The local school has one of the finest equipped , Through their use the perpetuity of the records 
typewriting a — — —— = ¢ | 7 ’ Pe : 
fort ate indeed are the students who have 1e 4 ‘ —— € senie ? one 
opportunity of attending this school. A of the nation — state —- county — municipality and 
Middletown, Conn. sai business of every kind, are assured. “| 






Representatives of a typewriting company 
were in town last month looking for a place to 
locate a factory. They were shown the Etsen- 
buth factory. The company owns a silent type- 
writer that they propose to put on the market 
in large quantities as soon as they can get a 
suitable location. They like Middletown. The 
typewriter is equipped with all the devices of 
the writer now on the market, but has the 
added virtue of practically noiseless operation, a 
feature much to be desired in large offices. 
There is a possibility that the company may 
come here 


By common consent of users and makers of 
account and record books—both the ‘‘old-line’”’ and 
‘‘loose-leaf’”’ record and ledger papers are divided 
into two classes 


Weston’s—and the Others 








Mexico City, Mexico. 

R. W. Craig, assistant manager of the Rem- 
ington Typewriter Company, says that the re- 
port published to the effect that one of the 
matters for consideration coming before the 
meeting of Remington managers now being held 
is the reduction In the price of machines manu- 
factured by them is without foundation. 

Newark, N. J. 

J. W. Wightman has been appointed to take 
charge of the Newark office of the L. C. Smith 
& Bros. Typewriter Company in the place of A 
W. Foley, who has been appointed to a New 
York territory. 














New York City. 
(By Our Special Correspondent.) 

G. H. Sanborn, a very popular salesman, with 
the Oliver Typewriter Company, New York 
City, was severely injured recently while re- 
turning to his home in Yonkers. The accident 
occurred in the Station, due, it is said, to care- 
lessness on the part of the railroad employes. 
It was thought at the time that Mr. Sanborn 
was fatally injured, but it is now hoped that he 
will recover 


. 














| Byron Weston Co, 


Dalton, Mass. 


7 > - 

W. E. Brader, the “Little Englishman,” on 
the selling force of the Oliver Typewriter Com- 
pany, New York City, is again burning gaso- 
line in fiying from one public school to another, 
installing many Olivers 

a . 









The Oliver Typewriter Company, 310 Broad- 
way, has the distinction of floating the largest 
American flag in Typewriter Row 

> > * 





R. W. McGrath, who has been shipping and 
receiving clerk for the Oliver Typewriter Com- 
pany, New York, for years, has found his work 
too arduous to continue alone and has therefore 
taken a partner and has set up housekeeping in 
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a popular street in Brooklyn. His many friends 
wish him joy. a 


There is always excitement as well as attrac- 
in the window of the Oliver 

writer Gamuany on Broadway; and if you 
will st inside their splendidly equipped office 
you will find still greater activity. 


J. C. Pennock, manager Brooklyn branch of 
the Oliver Typewriter Company, is wearing a 
smile that won't come off. : 


Ernest a salesman for the Oliver 
Typewriter showed that he could not 
be bluffed, when on the 10th of last month he 
had Robert E. Ward, a jal deputy sheriff, 
arrested on a charge involving extortion. Mar- 
tin has been in Far Rockaway the last week or 
two in the interest of his firm. He has been 
soliciting orders for typewriters. He claims that 
he was walking along Céntral avenue, Far 
pocatag, when Ward stop him. The depu- 

sheriff, Martin swears, displayed his official 
shield, and demanded a sum of money from 
him. If the money was not forthcoming, Mar- 
tin declares Wa said he (Ward) would not 
permit Martin to sell his machines. 

Instead of complying with Ward's alleged de- 
——~ he called a policeman and had him ar- 
res 


W. H. Metz, formerly salesman for the Un- 
derwood Company here, has gocegted a posi- 
tion with the General Typewriter ixchange in 
New York City. yeah 


H. W. Knopp, manager for the Underwood 
Company. recently spent several days in New 
Hampshire and Boston on business and pleas- 
ure. 

. * . 


Charles Gurney recently took quite a number 
of large orders for the new Merrows Noiseless 
Fasteners in Providence and vicinity, taking an 
order for 25 sets from one concern. 

. * . 

That the times of the past few years will 
soon be with us again does not seem to be much 
doubted by those in the typewriter trade. The 
typewriter trade is regarded by many as a fair 
index of the state of trade generally. It is usu- 
ally the first to suffer reverses and the foremost 
to enjoy prosperity. The reason is plain—as 
soon as business begins to move there is a de- 
mand for more correspondence, more circulars. 
more billing, more typewriting of all kinds, and 
as a consequence a greater demand for typewrit- 
ing machines. The month of September has 
been a fair index of what the near future will 
be. All the typewriter companies report the 
largest business for many, manv months, and 
the demand for machines for correspondence, 
billing and special purposes has filled the hearts 
of the typewriter men with Joy. The boom does 
not seem to be an ephemeral one, but a good 
steady demand, which will increase to a cer- 
tainty after election. We can therefore all look 
forward to a real business presperit y during the 
coming winter. Another ppy ~' A to the 
situation is that money seems to be loosening 
up, and collections all along the line are better. 

ese are two bright auguries for a prosperous 
season, and the typewriter and specialty man 
must bue le on his armor and enter the fray 
for “‘new business"’ with a vim and energy that 


will secure it. 
. . . 


One of the busiest men in the typewriter trade 
in New York is W. D. Johnson of the Underwood 
ayegwenes Company. He has an uptown office 
a 0. 1 Madison Square, the Metropolitan Life 
building, and only occasionally visits the down- 
town office. With Mr. Johnson is associated 
several salesmen of e rience, .and the way 
they hustle things in the thriving district up- 
town makes the salesmen of other companies sit 
up and take notice. Mr. Johnson is a hustler 
himself, as well as a splendid business man, 
and his earnest manner impresses all who know 


him. 
. . . 


The Royal Typewriter Company have had such 
a call for their machines during the past month 
that they have recently increased their output 
to 1,000 machines ag month. The extensive 
nlan of advertising is bringing in fine returns. 

. . . 

One particularly noticeable si of the Royal 
Typewriter Company is at Herald Square. It.¥is 
a very large electric device, and is of such a 
striking and startling character that it com- 
mands attention. It should be seen to be appre- 
ciated. ce 6 


Mr. Albert Bryce, who was for many years 
with the Hammond Typewriter Company and 

The Remington Typewriter Company held a 
convention of their managers tn the early part 
of September, full details of which are given 
elsewhere. The meetings at the Oriental Hotel, 
Manhattan Beach, were of course private, but 
we understand considerable enthusiasm was 
manifested. One of the principal effects of 
such gatherings is to embue those present with 
esprit de corps, and there is no doubt every 
manager that attended returned to his office 
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determined to do better than ever, and main- 
tain the Remington supremacy in spite of all 
opposition. 

. . + 
later with the Sun Typewriter Company, has 
resigned from the latter firm to take a position 
with the Monarch Typewriter Company. 

o 


P. C. Locke has resigned his position with 
the L. C. Smith & Bros. Typewriter Company 
to take charge of the mechanical department of 
the Secor factory at Derby, Conn. Mr. Locke's 
experience with the Underwood Typewriter 
Company ably fits him for this position, and his 
knowledge of typewriters extends not only to 
the mechanical end of the business, but to the 
selling. He has the hearty wishes of all who 
know him for his success in his new field of en- 
deavor. sede 


A. W..Foley has taken charge of the territory 
in New York formerly held by P. C. Locke on 
behalf of the L. C. Smith & Bros. Typewriter 
Company. Mr. Foley was formerly manager of 
the Newark office of the same company. 


G. A. Dufour, formerly manager of the New- 
ark office of the Smith Premier Typewriter 
Company, and more recently in business for 
himself, has taken charge of the Brooklyn and 
Long Island territory for the L. C. Smith & 
Bros. Typewriter Company. 


Cc. W. Howell, son of the superintendent of 
the Sun Typewriter Factory, and who formerly 
had charge of the mechanical work of the Sun 
Company in New York, is now manager of the 
selling department of the same company. 

o 7. . 

The New York salesmen of the Remington 
Typewriter Company's office had a “field day” 
and outing the latter part of September, full 
details of which are given elsewhere. They had 
a most enjoyable time. | 


N. S. Taylor of the Underwood Billing Ma- 
chine Department, on his leaving for St. Louis, 
where he. will have charge of the Billing Machine 
interests, was recently tendered a banquet at 
the Cafe Boulevard by Mr. H. S. McCormack, 
manager of the Billing Department of the Un- 
derwood Typewriter Company. A most enjoy- 
able evening was spent, and Mr. Taylor was 
made the happy recipient of a gold watch, pre- 
sented to him by the members of the office 


staff. 
. . >. 


The Remington Visibles, Nos. 10 and 11, made 
their initial appearance on Monday, the 28th 
of September. Much interest was manifested 
along the street on their quiet demonstration. 
The first the public knew about them was the 
appearance of three machines in the windows 
of 325 Broadway. The No. 19 machine is the 
correspondence machine, and the No. 11 the 
billing machine. Full details of these machines 
with illustrations are given elsewhere. Nat- 
urally the machines possess all the latest attach- 
ments and several new features. Since their 
advent there has been a great demand for them, 
and needless to say the salesmen look pleased. 

* . . 

On Monday, the 28th of September, the new 
Smith Prerfiier Visible also made its initial pub- 
lic bow in New York. This is a double case 
keyboard machine with a front strike, and has 
many points of superiority over the old machine. 
It has a back spacer key, tabulator and device 
for reaching quickly any position of the line de- 
sired. We hope to publish in this or our next 
issue full rticulars of this machine. Up to 
the time of going to press this machine had not 
been placed on exhibition, but had been shown 
to private inquirers. , P 


Mr. H. 8S. McCormack, manoger of the billing 
department of the Underwood Typewriter Com- 

ny, celebrated the twenty-fifth anniversary of 
is connection with the typewriter business on 
the evening of September 22d. He gathered 
around him a coterie of friends, who were as- 
sociated with him in the early days, and they 
had a really splendid time at Martin's. His 
friends presented Mr. McCormack with a silver 
loving cup. 

G. F. Jatt, general manager of the Elliott- 
Fisher Company, was in this city for a few days 
this month. 

. o . 

W. J. Evert, purchasing agent of the Elliott- 
Fisher Company, made a quick trip to town 
one day last week. ape 

The American Typewriter Company declared 
the regular dividend of 1% per cent on its pre- 
ferred and 1 per cent on its common stock pay- 
able October 10. 

*- ¢« @ 

The Union Typewriter Co. has declared the 
regular semi-annual dividends-of 3% per cent 
on its first preferred stock and 4 per cent on 
its second preferred stock Oct. 1. 

. . . 

The employes of the New York office of the 
Remington Typewriter Company took charge 
of the Cove at West New Brighton, Staten 
Island, on Saturday, Sept. 26, and there emu- 
lated the example of their Ilion brethren by 
holding a set of games followed by a_ baseball 


match between the Remington Regulars, and 
the Nondescripts, the latter team being com- 


posed of the players who should have been 
playing on the regular team during the past 
season (in which event it is most probable that 


the cup offered by the Commercial Baseball 
Association would even now be reposing in the 
office at 327 Broadway instead of resting proud- 
ly displayed by one of their rivals). 

The officials in charge of the events were: 
Athletic Committee, L. L. Sheppard, W. I. 
Beckert; Referee, Archibald Cobb; Judges, A. 
T. Rose, H. N. Mathews, R. G. Butler, E. L 
Quinn; Timers, M. K. Deale, G. Chadwick; 


Starter, G. C. Hallenbeck; Announcers, H. G. 
ee G. A. MacKellar; Measurer, H. M. 
ent. 


After reaching the grounds, the stentorian 
tones of the announcers proclaimed the first 
heat of the 100-yard dash. After this and two 
more heats were run off, it was announced that 
Wm. Moskowitz, E. E. Hanlon and S. A. Gray 
had won their respective heats, and it was 
therefore a surprise to all when the finals 
recorded a first for G. C. McGibney, who had 
run second in the first heat, and the winner of 
the second heat a close second. 

When it came to putting the 12-lb. shot, it 
was shown that scientific methods counted, for 

. Beckert, slim but sturdy, forced the ball 
34 feet and 1 inch, as against the distance of 
his nearest competitor, Archibald Cobb, of 32 
feet and 7 inches. 

The running broad jump was won by L. 
Sheppard with a jump of 16 feet and 4 inches, 
A. S. McKay being a close second with a jump 
of 15 feet and 11% inches. 

The fat men ran a race! And demonstrated 
the fact that weight adds sprightliness when 
evenly distributed, for M. Morrison ran over 
the course in the good time of 9 4-5 seconds. 
Congratulations to Mr. Morrison. 

The running high jump was won by A. E. 
McKay with a jump of 5 feet. 

The half-mile run was won by Wm. Mosko- 
witz of the export department, who finished the 
course in 2 minutes and 21 seconds, just ahead 
of S. A. Gray, of the sales department. 

The crowning event of the afternoon was the 
ball match between the Regulars and the Non- 
descripts, and the usual victory for the latter 
team resulted, the score being 8 to 4. 

Remington spirit was much in evidence dur- 
ing the whole afternoon. The winners won mod- 
estly and the losers held on doggedly, and, 
although they were happy in that the victors 
were brethren in arms, seemed sometimes to 
be unaware, and in one or two instances all 
concerned were eager to try once more—the 
losers to prove their worth, and the winners to 
show their right to the prize. 

Much credit is due the Athletic committee for 
the harmonious arrangements and the day will 
live long in the memory of all concerned for 
it was a happy time, full of stiff muscles and 
Omega Oil, but nevertheless a day of healthful 
enjoyment. 
. 2 * 

Knickerbocker Typewriter Co., Jersey City, 
has been organized to manufacture writing 
machines, typewriters, typewriter materials, 
etc.; capital, $1,000,000. neorporators: H. J. 
P. Hampton, G. W. Rurode, W. H. Rees, Jersey 


City. 
. > . 


The Charles F. Noyes Company has leased 
the store and basement at 79 Duane street for 
the G. Siegle Company to the Eagle Typewriting 
Company. 
Norton, Kan. 

F. L. Miller, representing the L. C. Smith 
typewriter of Kansas City, was in town Mon- 
day in company with an Oliver man. These 
typewriter men are getting pretty thick—nearly 
as thick as fleas. About every six weeks we 
are annoyed by one or more. They used to 
come one at a time; it wasn’t so bad then, 
but now it’s two at a time and they are all 
expert jaw waggers. 


Omaha. 
In a fit of jealousy because she was about to 
marry another man, Van Goodell, a repairer 


for the Underwood Typewriter Company and a 
resident of Florence, shot and killed Edna Ken- 
nett of Lincoln, checking clerk at the Hotel 
Loyal, and then turned his gun on himself, in- 
flicting a wound from which he will recover. 

The murder happened at 6:10 in the afternoon 
in front of a boarding house run by Mrs. Heft- 
ing at 314 North Fifteenth street, and was wit- 
nessed by Emma Coleman of 1136 North Sev- 
enteenth street, and also by Alice Goodman 
Mrs. Hefting, E. A. Freeman of the Windsor 
Hotel, Antona Francki, an ex-policeman and 
driver for the American Express Company, and 
Patrolman Waters were on the scene of the 
tragedy almost as soon as it happened. Officer 
Waters called the patrol wagon. 

A large number of people were in the vicin- 
ity at the time and a crowd soon collected and 
lingered about the place for some time. 

Goodell is said to have murdered his victim 
because she was about to wed William Witt, a 
painter, who lives with his parents at °3001 
Franklin street. 

. . . 
In the international selling con#est of the 


Smith Premier Typewriter Company, the inter- 
natioral trophy. which has been held by Berlin, 
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--Contract for 
Your 
Specialties 


With the Largest Exclusively Contract 
Manufacturers in the World 











Our Activities Include 
@ Machine Designing and Drafting 
@ The Designing and Making of Special Tools 
| @ Model Building and Experimental Work 


@ The Redesigning of Mechanisms to Obtain 
| Lower Cost of Production. 








A representative of the Company 


will be in attendance at the Show, aT - pe 1-e12 


| Space No. 66 North Aisle, Main TRADE 
floor. near Madison Ave. entrance. 





The Taft-Peirce Manufacturing Co. - 


WOONSOCKET, RHODE ISLAND, U. S. A. 
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We Particularly Call Your Attention to Our 


HANDSOME and MOST 
UP-TO-DATE FACTORY 








TYPEWRITER NEWS—Continued. 


| Kansas City and Londo has been wo! 


year for Omaha by M. O. Plowma! manage! 
of the Omaha office, and his salesmer! 
Besides Setnatne the city the honor 


| a trophy cup, Mr. Plowman feels that 


made good his statement as to busi! Ss 
tions in Omaha and the territory 


When the financial] trouble la 
alyzed business in some parts . % United 
States, Mr. Plowman was asked t re t ast 


M IIL, ill ed i th f this i i" ory. He eaid at 0 
at Momence, Ul., ulustrat in another part o IS 188UE. | in his territory. He said at once 
Ww ff d by t I ic t I 3 
the itlook in the city and cou 
was exceedingly bright for a big 
/ \\ ness erhaps the largest in the hist 
Omaha office 
¥ | When the notice came that the Or ffice 
$50 Two Color Ribbon Movement? (450 won the trophy cup for showing the largest 
proportionate increase of sales of a city 
the United States on Smith Premier ty} j 
ers, Mr Plowman realized that t ty and 
count: were in the condition he i nd his 
™~ | prediction was fulfilled 
Besides winning the trophy cup ahi 
office received a cash 7 of $30 a f 
the manager, and two eof the sales! the 
HAS BEEN EXPECTING AND office received watches for making the largest 
number of " gale of an salesmen in t er 
LOOKING FOR ploy of the « omp any. Mr Plowma iving 
won a watch while in the St. Josey ffice for 
sales, will receive ‘a hands: me fot nd will be 
and wat 
The salesm n who have recel\ 
of “Mr Close has < t territo! 
and said the greatest number f i ines in 
| the country of any salesman in the world i! 
similar t« rrit ry 
PAT THE RIGHT PRICE$509 
and the sales a the + Omaha office i 
the salesmen under Mr Tiemann 
NOT THE USUAL KIND SOLD AT THAT PRICE BUT | Acspete and ail ke prises allotted to. America 
‘MACHINE THAT MORE THAN FAVORABLY COMPARES except one won by H. E. Gerling of Cincinnat! 
O., who won he wat for having t rgest 
W/T THE SO-CALLED STANDARD MACHINES SELLING AT $/00 , city territory. 
| The trophy cup will e SE 
| where it was we = eek wear | S 
Harrison, and will be on displa 
Chie Providence, R. |! 
wv - The Gannett Electrical Supp! 
saa ‘\ ing on a vigorous fall campaigr 
ne pe weirs “ER a number of new men being 
Philadelphia, Pa. 
G. F. Watt, general manage 
Fisher Con ny, spent a \ 
i f the mont 
Portiand, Ore. 
E. |} Thornton and J. W. G 
é irked wit the Se mith offi 
last Oct er, are no lo wit 
the mar tant eased a positior Port 
land and the latter returned t Michig ‘ 
! rried and went int 
nings 
Pekin, Ill. 
Mr. Phelehan, representing t 
writer Agency, was in the city last 1 
iblished an agency at Pekir I ge! 
will P ited in the Journal offi e Royal 
typewriter is the finest in the busines It is : 
writer, which is being 1 gnized ; 
one the greatest machines ! The 
par will sell only one machine 
, ] the low sum of $6 


We have 2 DEALERS CO-OPERATIVE PLAN 


WRITE AND ASK US T0 TELL YOU ABOUT JI 7 


$50) THE EMERSON TYPEWRITER CO/ 5% 50) 


Suite 5023 Marnauetre Bunoinc Gwicaco ILL. sf 
NAN” Back Spacer Ke 





We are so very busy that we may not exhibit at the 


New York Business Show—But CHICAGO SHOW SURE | : 


Richmond, Va. 


I. M. Morton, local manager 


t Richmond, Va ret \ 
29t fror i two weeks’ trip to R S 
Ly! uurg. Danville and St ! He 
ports s e good business and gz 
for El Fisher Peter busir 
I Mille orme L 
Smit ne pewrit I mp 
el ff be onging 
pany, was , dis -harg Pd in the poli 
I req s ff 
prefert dt ‘ 
tio it is nade 
! Miller cust 
t y here was ft I 
s himself and 
‘ personal « "6 
Miller recei 
f mbezzling 
te 
y r al W 
; ] < 
7 7 
au 
1 
Rich Hill, Mo 
ettv 2 d 
J. Hall was at ¢ la 
t ; typew i 
at we 
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OUR PROPOSITION 


SOLELY FOR THE BENEFIT OF 


TYPEWRITER 
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3 all it lacks is someone to manipulate the thing. 
It is cheaper than most of the machines, is 
simple, seems to be well constructed, and writes 
a little plainer than any we ever saw. If our 
fingers were not all thumbs, we believe we 
. could learn to write with one of the machines 
4 pretty well.” 





Sait Lake City. 

L. H. Becraft, of Ogden, agent for the Royal, 
has opened up a branch in Salt Lake City, C. 
. Cc. Weideman, formerly with the Underwood, in 
5 charge as manager W. H. Gerke, former agent, 


? has retired from the typewriter business in this 
: section and will probably go to the coast. 
: loecee Gea DEALER 
(By Our Special Correspondent.) 
Richard Mack and Earl Wayne have been F 2 
> added to the selling force of the Underwood Or the Person who desires to become 
t machine in San Francisco R. E. Revalk & 


Co., the agents for this machine, are constantly one 


- adding live wires to their business. 

? * * « 

: RE. Revalk & Co., agents for the Under- EVERY STATIONER—EVERY DEALER IN OFFICE APPLIANCES— 
wood ypewriter, have their hands full these EVERY AM BITIOUS MAN EVERYWHERE 


i days in making deliveries of Underwood ma- 
r chines, the fall trade having started in with a 


oe tong after equine, Gales wane Gsulied over THE WORLD OVER == 
those in August and far in excess of the pre- 
yopeeny ublished aol also rumored that should have our pre ‘: és sition. We ship machines daily to all parts 
) the order for public school machines was re- ot America and abr ad why not some to you? 
tae city’ puechaaed. twenty-ive i. a aah By recent contracts we are constantly receiving a large number of 


this city purchased twenty-five L. 
Visible machines. The only order placed for 


Visible Writers was given to the firm of L. & e 
7 ee Factory Rebuilt 
James D. Hoey, late member of the Baker & 
~ joey Comp of Los Angeles, is ow doing su *+ aan _ ene -* ~ - . 
coast territory work selling L. C, Smith & Brom Typewriters, with new office case, etc. These machines are : 
TERUG CER He i. Gh. Le cally new and absolutely the best stock for a Dealer to , 


? izatior 




















: > > > 

. John W. Briggs, late salesman of Los A les, ~~ . 

t Calif. is doing city work for the L. & M GET OUR PRICES on these machines—it will pay you. 
Alexander Company selling the L. C. Smith 
writing in sight typewriter. 


Coast Manager Wilde of the Remington Type- TY P E WR IT E R E M PORI UM 


writer Company has just returned from a 


month's visit to the east. He finds the busi- ; 
ness in a much better condition than before he Established 1892 33 $3 92-94 Lake Street, CHICAGO 
left The Wahl adding and subtracting attach- : 
ment for the Remington machine is making a 
distinct hit here and is being very well taken 


up all over the coast 
> . . 
o Ramus & Pettinger, of the Rebuilt Typewriter U K | B B 
Company, are keeping just as busy as ever e cs 


Some interesting developments in their business 
are looked for in the near future. 
> > ° . 
r The automatic reverse attachment is proving 
’ a fine selling point for the Underwood machine 
* . . 
e Geo. C. Bornemann notices a much better NON-FILLING NON-F ADING NON-DRYING 


’ —— Pf OILS. ERASERS AND PENCILS 










































getting their nerve back again. He looks for y 
> some improvement through the fall, but says he ESTABLISHED 1899 
oes not expect any great rusl ntil after the , . . a r 
1 _— eee at rush until wd We claim our ribbons to excel those of all other manufacture in the following detail 
; . . 7 
i} 
" Jimmy Robbins, one of the Remington’s sales q 
: en here, says ¥ Augus yas s biggest tensely jet I k : " 
S ae this pote that August was Ris igs 1. Most Intensely jet black 7.—Ink automatically distributes 
F insti oe records itself by capillary attraction, 
Chas. Hooker, who has been the Bushnell eae ft always presenting an even 
Manufacturing Company’s repair man for some 2.—Most brilliant colors throug inked rf pow pate 
time, has returned to his old position with the out - su pure al 
; Remingtor uniform results. is feature 
t ia _ MY bed a viiciaistitiatiia a 3.—Most durable also admits of goods being ) 
, . sunzenaorter, ¢ t > e Oo ceeps — 
- hustling all the time, and certainly has no com 4.—Non-Drying. Absolute'y inked clean and yet eving 
a plair t MaKe ir reg rd to sales He is also affected by c« ld heat or ate good, clear, strong copies : 
doing a lively busir ess in supplies onpenaste eoutitions to the extreme endurance 
Mr. Lynch, manager for the Royal Typewriter . , limit of fabric. 
Comnpat is spending the ec j souther! 5.—-Greatest copying strength ™ 
Califor as oe 2 8.—Tested and in constant use 
2] -& 6.—Strongest and best for Duy by United States and Brit- 
Wolf & Isenbruck, agents for the Monarcl cate and Hektograph work ish Governments. 
t are still on Devisadero street, but are now or ' : 
¢ the lookout for a suitable place down town, and : 
¢ will probably move before the end of the year. ; 
> 
d POF. FE rae Oe ot Bi-Chrome Ribbons a Special Feature. | 
Typewriter Company, is going east to the bust- Large Contract Work and Manufacturing Imprint Goods | 
» holding exhibition of its machine in Loe 
holding an exhibition of its machine in Los for the Trade a Specialty. 
its new long-distance n am coe Peer, Inked Ribbons for Adding Machines, Time Reoords, Etc. 
nur f experts in this city ie L. C. Smit! ; 
typewriter as been used in the most recent W é 2 &. oe inche Ribbons made to order 
z demons ns. though ¢ Stearns and several ng Dimensions Wanted. 
j other makes used in former experiments have T R b Mf C 
been snticsf tory showing the general adapta U. Ss. ypewriter ib on g. 0. 
bility of tl ‘ trical devi The company has ° ee y 
made arrangements with the government for an ew Factory Address 
exhibition before the signal officers in Wash Sansom and Eighth Sts., . Philadelphia, Pa., U. S. A. 
ingtor ind the final test is shortly to be nade : 
by the artillerv officers at the Presidio here in Cable Address—Mustr. 
‘3 connect} wit he fire-control system. Ma 
New } ind Boston, but unfortunately th 
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They cover all phases of office * operwsm 
When open, the leaves lie perfectly flat, giving 


a smooth writing surface from edge to edge. 


Rings are dovetailed, fitting firmly together; 
will not become loose; can not tear nor mutilate 


the leaves; one pull opens all. 
A BETTER BOOK CANNOT BE MADE 


Trade orders solicited. Write for catalog 


and prices. 
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THE H-H 


LOOSE LEAF 
SPECIALTIES 


Excel in strength, durability, 
simplicity, workmanship, and 
general appearances. 








A handy little Pocket 

Loose Leaf Memo Book, 50 

leaves. Every office man, 

solicitor, traveling man posi- 

tively needs one. If your 

dealer does not handle them 

send $1 and his name and we will send you 


one by mail post paid. 








HAMACHER-HAWKINS MFG. CO., 


22ND AND CAMPBELL §STS., 


DEPT.O KANSAS CITY, MO. 








THE MAGAZINE OF 


THREE MONTHS’ TRIAL 
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OFFICE EQUIPMENT 


CRIPTION 25 CENTS 
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meeting with unprecedented success. 


the Sun. 








DO YOU REALIZE that there is a well defined demand for a visible writ- 


yap See, typewriter retailing at a low price, a 
a high priced typewriter, and which will not be 
partially worn out second hand machin. YOU ARE MISSING GOOD PROFIT. 


ABLE BUSINESS every day because this large and growing demand can only be 


2 Sun Typewriter 


a demand which you cannot 
satished with a worn out, or 


$40.00 


Special Travelers’ Outfit, $55.00 


(Aluminum frame style with leatheroid 
case, like cut) 


We want to impress upon 
you that the Sun stands alone. 


The only low priced, visible writing, 
type-bar machine on the market. Regard- 
less of price the SUN excels in’ its always 
visible writing (front stroke), * its inking 
mechanism, superior to a ribbon from every 
point of view, enabling beauty of work 
unapproached; its extreme speed and 
manifolding qualities. 


The No. 2 Sun Typewriter Offers the Greatest Value in the Typewriter Field 
It is the only portable, type-bar machine, and the special Travelers’ style and outfit is 


No matter what make you are handling, it will be to your advantage to add 
For unoccupied territory apply to 











— TYPEWRITER COMPANY, 317 Broadway, NEW YORK 








TYPEWRITER NEWS—Continued. 


company will be unable to make the intended 
exhibit at the business show. The typewriter 
men here show great interest in this device, as 
they believe it will greatly enlarge their field 
of work 

Springfieid, Mass. 

A. C. Fitzpatrick, general sales manager for 
the Bay State Coal Company, we are advised, 
will shortly sever his connection wit that firm 
to re-enter the service of the Oliver Typewriter 
Company at Boston, where he was previously 
employed 


Salina, Kans. 

W. H. Skelton, for twenty-one years super 
intendent of Skelton’s School of Telegraphy and 
Railway Business in this city, has recently se 
cured the general agency for the Remington 


Sholes typewriter. 

This machine is manufactured in Chicago and 
is known as the American Beauty Mr. Skelton 
will make Salina headquarters and w 


distributing point for the Remington-S s ma 
chins 

For ten years Mr. Skelton has operated the 
Skelton K "ype writer Exchange, and |! igment 
should good in selecting a ma best 


< to the needs of the publi 
St. Joseph, Mo. 

(By Our Special Correspondent 
Maloney, representing the Smith Pr 
Company in St. Joseph, Mo 
the boom and better than 


Geo. A 
mier Typewriter 


reports business on 
ever in his territory with the Smit Premie! 
Company Friday of last week he losed a cor 
tract with the Tootle-Campbell Whol le Dry 
Goods Company, a corporation just starting in 
business, for the exclusive typewriter equipment 
in their new nine-story office and facto: The 
first delivery of these machines will meat bout 
fifteen Smith Premiers This he il is nded 
in the face of heavy competitio T ime day 
he closed five individual sales 
> oe > 
W. H. Barnes, formerly with the Oliver Com 


pany traveling in western Kansas o 


traveling northwest Missouri 


City, Mo., is now 

for the Smith Premier Company out t St 
Josep! Mo., office Barnes is a hustler, and 
with is smiling face and 200 pounds of bone 
and muscle he is making a hit with t buyers 
throughout his field He has met wit succes 
from the start and his orders show that he is a 
salesman and not a commercial tourist 

+ > > 
M. O. Plowman, manager of the Smit Pre 

mier Typewriter Company, Omaha, Nel was in 
the city on business and to attend the dding 


of a near friend. Not long ago he walked up 
the aisle “till the minister stopped him’’ and 
he is now seeing how it all happened Plow- 
man won the International Selling Contest Cup, 
along with several watches and a little cash, for 
his men at Omaha, through the contest months, 
April, May and June of this year He is now 
telling how he did it 

. 
manager of the 


W. R. Patterson, formerly 


Smith Premier Typewriter Company at Okla 
homa City, has been transferred to the Nas} 

ville, Tenn., office of the same company He 
reports business on the boom in ever line and 


typewriter lin 
St. Louis, Mo. 

Cc. E. Lightfoot, St. Louis district manager of 
the Elliott-Fisher Company, made ae trip 
throughout a portion of his district the latter 
part of last month and ended up by a trip to 
the American Bankers’ convention at Denver 

Spokane, Wash. 


especially in the 


(By Our Special Correspondent.) 

The Underwood Typewriter Compa have 
opened a direct branch at this pla H. O 
Harvey, local manager, has done mu to make 

The Underwood Typewriter Company hav: 
opened a new branch office at Spokar Wash 
with H. C larvey as manager 
the Underwood popular in this secti 

> . 

J. A. MeConehay, formerly from t east, has 
accepted a position as bookkeeper wit tl Ur 
derwood Typewriter Company here 

© oa > 

J. E., Neahr, general sales manager for the 
Underwood Typewriter Company, while making 
a tour of the coast recently, visited this city 
also in the interests of the company 

« 
J. Bruce Murray, formerly with the Inland 


Typewriter Company at his place, has accey 
a position with the Underwood Typewriter Com 
pany with headquarters at Walla Wal 
Syracuse, N. Y. 
(By Our Spec ial Correspo! ler 
the Smit Pre 


; 


L. A. Huffman, manager of 
mier office under Pittsburg at Clarksburg, W 
Va., is ill with typhoid fever at St. Mary's Hos 
pital in that city 
> > 
D. S. Lowder, senior salesman in 1 Smit 


Premier office at Pittsburg, reports s e stunts 


along the line of school work 
. > > 


president of Smit Bros 
was one oft committee 


Smith, 
‘ompany 


Lyman C 
Typewriter ¢ 
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sel y Secretar f State Elihu Root 
notif Governor Hughes and other candidat 

t ted for the severa state offices = 
notit tion ceremonies took place in the I 
Leag ( ib at Brooklyn, September 26th M 
Smit d all were splendidly entertained 
tl I ~ republi il Ds 

* ¢ « 

M ( A. Se S ntendent of the R 
ing rks, was a Visitor at the Smith Pr 
mier vyorks on September 25th Mr. Seib 
I ~ in his \ at lLlion. 

> > . 

7 \\ Crandall president if the Monar 
| ‘ Compal was in town September 
t an up state over Labor Day for 
< £ I of his farms 

> a > 

The Cc izo Typewriter Exchange, of 
South Salina street ad a fine exhibit at 
state fai The Exe nge handles all makes 
typewriters and their booth in machinery hal 
was crowded at all times Mr. George R. Still 
wel t manager says he was well pleased 


reased business, it being the or 
entral New York 


with the ine 
concern of its kind 


S. B. Hall, special representative of the Mor 
pewriter Company, was in town Septem 
ber 8&tl onferring with the officials of the Mor 
arch works 
> > > 
1. W. Earle of the Union Typewriter Com 
pany 28 Broadway was a visitor at the 
Smith Premier and Monarch works on Septem 
ber 23d 
> > > 
Cc. R. Berry, purchasing agent for the Monarc] 
works, was called to Springfield, Mass., on Sey 
tember 22d on account of the death of his 
mother 
. . > 
Robert Potter, foreman of the carriage job at 
the L. C. Smith & Bros. Typewriter Company, 
spent a very enjoyable vacation with his parents 
on the a shore, returning September 8th 
* e . 

‘ ‘ Smith & Bros. Typewriter Com 
pany recently received an order for 350 ma 
chines to be sent to Germany We believe this 
is the largest single order received in Syra 
cuse for some time 

> > 


That business generaly is picking up, and 
picking up fast, is reported by every typewrit 
er man you see 3usiness is just booming. Re 
minds one of the times in 1906, except that the 
typewriter factories have not as yet started t 
work nights Orders are gradually coming in 
from the south, east and west that for som« 
time have done but very little business. For- 
eign trade has been good all summer. 

Toronto, Can. 

The Elliott-Fisher Company have contracted 
for the central booths of the National Business 
Show Company, Nos. 31 and 36. 

* > * 

The Monarch are not exhibiting at the exhi 
bition this year, but will be seen at the Na 
tional Business Show in spaces 23 and 30, where 


they are planning an extensive display. 
> . > 
Messrs. J. S. Fraser and W. W. Poste have 
joined the Toronto sales force of the Elliott- 


Fisher Company 


Toledo, Ohio. 
eward, for some time past manager of 
the Smith-Premier typewriter agency in To- 
ledo, has been transferred to the Albany, N. Y 
agenc) ind is succeeded here by C. J. Osborn 
heretofore i charge of the agency at Dayton 
The char was effect Thursday of last week 

Troy, N. Y. 

There prospect of the Yetman Typewriter 
Company f North Adams being rejuvenated 
ata meeting of the sto« kholders to be held soon 
The concern was brought to North Adams al 
most tw years ago from Ilion, N. Y., under 
the auspices of the Merchants’ Association of 
that city, and some $10,000 of stock was sub 
scribed for to aid in the moving. The financial 
flurry came on before the company had time 
to do mu more than get into its new quarters 
and, as a result of that and because it was de- 
doors of the factory 
losed for many months and somé 


H. J. St 


ve ping ts business, 


of ft ling men have left town Since the 
closing of the doors leading spirits’ in the 
financing of the compar have been at work and 
it is expected that s form of a successful 
rey vill ma de 


Tucson, Ariz. 


A. W Barlow, the Oliver field man for New 


Mexi 1 Arizona e into Tucson recent 
puffins 1 steaming 1 loaded with Oliver 
Mr. Bar v reports | ness very go@d.in } 
territ nd no wonder wearing Ve-y« 
ha dg fficieneg= {in Oliver @Pganizati 
Oliver rie ts ? rathe easy 


Washington, D. C 
f the Elliott-I 
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610 Washington Loan & Trust bu 


ded the postmaster’s convention at ( 
ga, September 15, 16 and 
> > 
I Mock for mar ig ge 
Re ington ¢ my i Washing 
er s ping clerk, has promoted 
rit and is now s g. Hiss - 
; he has I iarkably 
H g } ld of t . vel 
. and osed sever } ls \ i 
s ! I list « pus 5* ; 
‘ r still grea gs tr 
k I re long 
* *# . 
A nur r of No. 12 Visil H : 
1 ¢ ac} Is and cs ges Virgi : 
y land by the Washing I nh of 
1 Typewriter Cor \ugus 
l and instructi Ss 
> . * 


gi manager ot t 
of the Hommand Typewrit« 
returned from a trip throug! 
Delaware territor 


Se Morgan 





business picking up in that secti 
productive of several orders 
e 


Wichita, Kans 
G. C. Hewett, of the New York Typewriter 
Company, has accepted a position with the MI 
lison Office Supply Company He will locat 
Wichita the first of October 
Wilmington, Del. 
The prospects for the ensuing year at th 
Wilmington Business School are so bright that 
he management has just placed an order 
er $3,000 worth of new typewriters 
Winnipeg, Man 
Manager Bradley of the Remington hers is 
turned from a business trip to New York and 
her eastern points. Mr. Bradley is convinced 
it nowhere are conditions better than the 
right here in Winnipeg 
. 2 
john R. Cordy, of the L. C. Smith ag 
ere, is the proud daddy of a bouncing baby gi 
His only regret is that she is not a boy in order 
hat she could be brought up in the true (type 
writer) faith 
Walla Walla, Wash. 
Ricord Gradwell, assistant 
of the Oliver, 


general manage! 
‘‘did”’ the coast in the interests 


of his company last month He stopped at 
Butte, Spokane, Lewiston and other points o! 


the way out. Together with Manager Walter 
Warren of Seattle he is visiting California 
points. - It is understood that the Oliver business 
1 the coast has exceeded expectations since tl! 
Seattle branch was opened last October 
> > > 
Bruce Murry, formerly with the Inland Type 
writer Exchange, Spokane, is now on the Wal 
la Walla territory for the Underwood He 
doing a creditable business 
. * . 

lI. D. Welch, the veteran Oliver man, recent 
ent three weeks on the North Sound Te 
tory on special work for the compar lay Dee 
} opened an office in Walla Walla with the 
Independent Bindery Company next to t 

postoffice, and seems to be going after the ! 
ness in earnest 
* . > 
Frank Foster, traveling representative of 
Walla Walla Paper and Stationery Compa 
has been in the hospital several weeks with 
flammatory rheumatism 
_ >» 2 4 
Cc. E. Beach, who recently met with a mishap 
through the explosion of ar ilcohol stove at 
Spokane has again grabbed his Oliver sample 
the Coeur d'Alene territor 
> > > 
W. M. Beach, the old steady f the Oliver 
ganization, has been on a stage trip away 
into the Ocanagan country Bill f nd busi 
good up there, he says 
> > > 
Lee R. Tootl of the Northern I if} 
la Walla. is the owner of a No. 1 Oliver machine 
icl n constant use 
lay for repairs 
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WALKER’S 
VERTICAL CABINETS 





ATTRACT ATTENTION 
INVITE PURCHASE 
DEVELOP SALES 























Any Dealer 
will be interest- 
ed in vertical 
files as saleable 
as those described 
below. 
Construction 
2, 3 and 4-drawer 
letter size, 4-drawer 
cap and 5-drawer bill 
size. Solid or with de- 
tachable sides, permit- 
ting lateral extension 
to any size. 
Appearance 
Quarter-sawed oak 
fronts, paneled oak sides 
and finished backs. Solid 
oxidized brass trimmings. 
Features 
Extension slides on draw- 











ers. All drawers and slides i 
fitted with rubber buffers. 


Mechanically perfect — will 
not warp or bind. 
Dealership Proposition 
will interest you. Write for tt 


DAVID D. WALKER CO. 


Manufacturers to the Trade Only 
79 Lake Street, Chicago, Ill., U. $. A. 
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A Modern Carbon Paper Plant. 


100 
S 
. a 
A HE carbon sheet is ubiquitous. It 
has followed the typewriter into the 
remotest corner of civilization. It is 
. ) 
almost as closely related to the machine as 4 


white paper to the printing press. Without 
it machine writing would lose its most es 
sential ally. It is an integral part of the 
great modern system of conduct of business 
It has, for many uses, surplanted the old 


the test of usage won 
the industry; for the 
paper is an industry and no small one 
represents an 
large plants and employment for thousands 


ore Interesting Facis About the Keystone 


Fac ory. 
aratively few manufacturers whose prod 
ct has by its merits demonstrated under 


a prominent place in 
making of carbon 
It 


immense outlay of capital, 


} 


copy book although be it said the copy book " 

- " of people It is an important business and 

and copying press are sold to larger extent pool , PS ‘ pica ee 

. F its conduct calls for men of large < iliber 
‘or com , 

rticie to 


to-day than ever in their history 
mercial correspondence and general dupl! 
cation of records, however, the carbon sheet 
is universally used 

A single sheet of carbon is such a simple 


D. R. McCRODAY 


little proposition that at first glance it seems 
that it might be made by any one. A good 
number of the uninitiated have sallied forth 
in the business only to come to wreck upon 
the snag of inexperience. While the sheet 
is a very simple thing, its manufacture is 
no simple thing—that is, its manufacture to 
a standard that will meet with exacting 
conditions and insure perpetuity of the copy 
for which it is used 

As a matter of fact there are but com 


give a list of the 
pendable product 


It is not the intention of this ar 
manufacturers of the de 
They are practically all 














JOHN W. MILLER 


represented in the advertising pages of this 
This brief story has to do with 


magazine 
that has won a 


one of them, a 
strong place in the field and 
are used, not only throughout this country 
as well 


concern 
lines 


whose 
but in foreign centers 
Extent of Plant. 


Everybody knows “Keystone” carbon but 


few of the readers of Office Appliances have 








t< dea of the extent 


an adequa 

in which Keystone goods are n 
The factory is located at Franklin, Pa., 
a thriving city of 14,000 inhabitant h 
| 


has been made known to the world through 
the prestige of its several large mant 

turing plants. These are closely 
and are the pride of General Mi 


practically the father of the 


tries 

The Keystone plant ts one of t rges 
in the industry Ihe main building is 417 
feet long by 150 feet wide, having in its 
single story roof ten saw-tooth skylights 


To this is added som: 
Consequent! 


each 150 feet long 


seventy windows 


not dark corner to be fou n the 
works It is one of the bes g nd 
best ventilated buildings in the intry. In 
the apex of each “saw-tooth” is t 
150 feet long and 12 inches wide Und 
the building from end to end is sé 
tunnel with numerous branches through 
which warm air is forced in tl ter and 
cold air in the summer Under fl 
on each side of the building is elain 
‘ the 


lined duct with branches entering 
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nnected to th 
Into the se 
ind dirt of the 
- 


Arrangement cf Plant 
irrangement t the 
receiving roo 
one end of ie buildin 
is taken in ym the 
various departments wh« 
and following a systen 
rangement, reaches the shipping 
opposite end of the building where it 
ded direct to cars on a Lake Sh 
vhich runs the entire length 


ng This means that in the 


manufacture no time is 
carting about There ts 
ce as well as economy 
the sanitary conditions 
ynducive to a better pr 
therwise 
seem incongruous 
in the preparation 
he very material itself sugg: 
laden atmosphere To be sure. a ca! 
vaper factory bears scant resemblance 
factories where the materials them 
onduce to cleanliness but by carefu 
of manufacture, the conditions can 
ly improved. Moreover, good ven 
on, ample light and good air contribut« 


health of the operator and mean bet 


excellent sanitary featu 
lude washrooms equipped wit 
iter and all modern conveniences 


n and for th 


rsepowel 
directly connected 
furnish light and 
ised for fue 
hreproot 
the et 
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a large way. Some idea of the amount in- 
volved to handle the business may be had 
from the fact that the company carries in 
stock ready to ship on date of order its 
entire line of goods in quantities to equip 
the railroads and large corporations. This 
means a large outlay. 
The Personnel of the “Keystone.” 

J. French Miller is the president, and on 
him the company depends for its financial 
management. Mr. Miller is the son of Gen. 
Chas. Miller, president of the Galena Signal 
Oil Co. 

J. H. Crum, secretary and treasurer, is 
also manager of the plant at Franklin and 
has been connected with the company for 
the past four years. 

The vice-president of the company is John 
W. Miller, whose offices are 26 Broadway, 
New York. Mr. Miller has entire charge 
of the sales department 

John Miller is one of the best known men 
in| the carbon paper business. Prior to 
joining the staff of the Keystone Co. sev- 
eral years ago he was connected with some 
of the best manufacturers. He is well 
known and has a host of friends throughout 
the country. His knowledge of the business 
and his pleasant personality has made him 
a factor in the trade and distribution of the 
Keystone product under his able manage 
ment is sure to expand. 

TO SAVE WEAR. 

A device that is simply adapted to a 
practical purpose usually finds a ready sale. 
The Nichols Pencil Pocket is no exception 
to the rule. 

The article is made of good, strong leath 
er, with an inside spring. Its great success 
is due to the latter, for it thereby holds 
the pencils and pens firmly so they cannot 
fall out. 

Its attractiveness to the purchaser lies 
in the fact that it saves clothing, prevents 
loss of pencils and fountain pens, protects 
the pencil points, and enables the whole 
contents of the pocket to be instantly trans- 
ferred to the opposite side if desired. 

The article is manufactured by Nichol 
& Willis, Worcester, Mass., who are finding 
a ready market through the stationers and 
dealers. 


_———— 
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Effect of the New English Patent 
Law on American Patentees. 


T is learned that several American com- 
panies, including concerns which manu- 
facture shoes, machinery, razors, typewrit- 
ers, cash registers, electrical machinery, surgic 
al instruments and other inventions, have es 
tablished factories in England recently. 
hey have been compelled to take this step 
because on August 25 an act of the British 
Parliament became effective amending the 
English patent system in important particu- 
lars. While this legislation was intended to 
remove certain advantages which German 
and French manufacturers have enjoyed 
over their British rivals under the old pat- 
ent system, American manufacturers are 
not exempt from the operations of the law 
and must conform to its requirements. The 
suggestion is made by our Philadelphia con- 
temporary that “Congress is sure to be 
asked for retaliatory legislation.” 
Heretofore an American might patent an 
invention in the United States and in Great 
Britain. He might manufacture in the 
United States only, but his British patent 
would protect his rights in Great Britain. 
If Englishmen wanted to buy the patented 
article they had to import it from the 
United States. The new act of Parliament 
has revolutionized conditions in the United 
Kingdom. It provides that the owner of 
patent taken out in England must operate 
it to an “adequate extent” in that country— 
ownership and control of a patent in British 
territory being conditioned henceforth upon 
its use within the territory granting the 
patent. Germany and France have long en- 
forced laws similar to that lately enacted by 
the British Parliament. By means of these 
laws they have compelled the British owner 
of a French or German patent to manufac 
ture under his patent rights in France and 
Germany to a certain extent At the same 
time German and French manufacturers 
have flooded the British market with articles 
manufactured in those countries and pro 
tected from competition in England by the 


British patent laws Finally, the British 


manufacturer and the British artisan re- 
volted against a system which operated 
greatly to their disadvantage and injury. 
And Parliament, heeding their protest, has 
granted them the relief they demanded 

On what grounds would the Congress of 
the United States consider retaliatory legis- 
lation desirable?” Our tariff duties were 
framed with the design of protecting Amer- 
icans from the pauper labor, the pauper 
painters and sculptors and the pauper in 
ventors of Europe. The excessively high 
duties of the McKinley act and the Dingley 
bill, it was boasted not so long ago, had 
compelled European manufacturers of cer- 
tain articles to establish branch manufac- 
tories in this country. We have never 
heard of any appreciable emigration of 
Old World sculptors and painters of the 
first rank to the United States. They have 
continued to “manufacture” on the other 
side of the Atlantic, and the products of 
their genius remain for the most part in 
the Old World, although in many cases 
their creations are the property of Ameri 
can connoisseurs and patrons of the arts 
Of course, if the patent laws do not com 
pel the European who patents an invention 
to manufacture it in the United States, Con 
gress might enact a law based upon the 
legislation in effect in France and Germany 
and soon to be in effect in Great Britain 
Then the foreign owner of a patent granted 
by the Government of the United States 
would be at our mercy. But would it be 
worth while? 

The United States, it is said, is the only 
civilized country which now protects a 
patentee in the nonuse of his patent. The 
Supreme Court has recently reaffirmed the 
principle that as an inventor without a pat 
ent has the right to conceal his discovery 
and deprive the public of it, if he pleases, 
the law but confirms and records this 
natural right. “Our laws,” says the Phila 
delphia Press, “give absolute control of a 
patent. The patentee can work it or not, 
ind he can do this at home or abroad 
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The world’s best lubricant for Typewriters, 
Adding Machines and all delicate machinery, 
Chemically pure, gumless and colorless. 


Write to-day for free sample and prices. 
4 MORTON MFG. CO. j 
Louisville, Ky., U, S. A. 


Export orders giv- 
en careful atten- 4 a 
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ENGRAVING IN STEEL 
REPRESENTATIVES 
IN ALL PARTS OF THE WORLD 
TO SOLICIT 
SUBSCRIPTIONS FOR 
“OFFICE APPLIANCES” 

SUBSCRIPTIONS DOMESTIC FOREIGN 

1 year * . $ 1.50 - $ 2.00 

5 years - 5 00 » 7 50 

10 or more atonetime 10.00 - 15.00 


THE COMMISSION TO YOU IS 
33; PER CENT 


SEND COMMUNICATIONS TO 


THE OFFICE APPLIANCE 
COMPANY 


303 Dearborn Street, CHICAGO, U. S. A. 


tions, equally divided, and operate in slots 








ie $9.00 per doz. 
This mew price is a special 
inducement to dealers on THE 
BELL COPY BOOKHOLDER. 
All orders must be accom- 
panied by remittance. 
} Sample sent on receipt of $1. 
| ed with the all-nick 
{ . or with black ename 
| LSe r with nickeled arm at 
| taf the various ma 
Remingtor a) 
n-Sholes, Smith Pre 
t satisfactory article 


market. Full nickel 





plated nothing to break or 
= wearout. INDESTRUCTIBLE, 
ee “i ~| A BIG SELLER. 
. Retail Price. $1.50 
} Wit Line Indicators $12.00 
zi) | er doz., Retails, $2.00 
S. EPPSTEIN 


: 5157 Prairie Ave., Chicago, Il!., U.S. 4. 
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THE LINEOGRAPH CO., 
NEW YORK 


S. HENRY, OF 


Henry ! s just passed hi i6t birthda 
but is still as young as a bo and is givir 
1 good iccount of himself ih the busin« 
1 ld 


IMPERIAL VERTICAL FILING 


TRAYS. 
1¢ 
ted 
up } If | 
} this rk ri x1 
} rl] if fT é I 
d me¢ } t] 11f 
ch tl are designed 
The cover arrangement of all verti 
s has heretofore been a subject o 
bl. objection The hinged cov 


generally used have been inconvenient 
satisfactory subject to unavoidabl 
» 911 } 
strain, and eventually wearing at the hings 
We have devised an entirely new arrang: 
ment to overcome the usual provision 
rtical tray covers, one that entirely 
new and original and the most practical 


The cover is made in three parts or se 


grooves The forward section is hinged 
the middle one and opens up and 
thi nter me t slight angle, set 


1 rest or place for papers, either 
e or making of notations. The f 


wn back exposes ; 


rd of interior, and by simply sliding back 
back section, which operate 
1 de ndent PTO ¢ 
displ I 
Sek ! i? i 
| b t forward wl ence 
is required, in | l 
ired 
I y ub i 
] 1 I ré equi th 
er blocks, and rods for guides, and 
pacity of about 4,000 letters Mad 
sizes, and handsomely 

















CARBON 
PAPER 


We want to emphasize 
the fact that our Car- 
bon Papers are actually 
The 


coating is so perfect— 





the ‘‘nicest.” 


the colors are bright 
and beautiful and the 
paper itself so free 
from _ imperfections. 
Each and every sheet 
speaks for itself. 
Three qualities that we 
are particularly proud 


of are, 


" “Classic” Light Weight 


“Duplicating Gauze” Med. 
Weight. 


“Pinnacle” Standard Weight 


We will furnish any of 
the above in either 
plain or branded boxes, 
as you desire. Write 
us today and samples 
of mentioned qualities 
and prices will be 


promptly sent. 


COLUMBIA RIBBON 
& CARBON MFG. CO. 


(Originators of Perfect 
Coated Carbon) 


W. Broadway and Reade St., NEW YORK 


FOR EUROPE 
Heornergasse 10, Zurich, Switz. 
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RADE paper journalism is 

with many peculiar and interesting in- 

cidents. It is different from journal- 
ism on the metropolitan daily. In the latter 
all you have to do is to say: “Mr. Smith of 
the ‘News.’ What's new?” If the angle of 
the story is clear to the man from whom 
you expect information, he will, generally 
speal ig, tell you what he knows. There 
never is any need for acquaintance, though 
that helps mightily at times. But the news- 
paper reporter “butts in,” so to speak and 
then butts out. Not so, the trade paper 
reporter. He must have an acquaintance, 
not to get the news but to know what is 
news. And that acquaintance ofttimes is 
the very source of the paper's resources. 

The reader of Office Appliances far away 
may wonder at times what manner of men 
the reporter meets in quest of information. 
With this thought only in mind and to 
lighten pages of reading matter that other- 
wise may be a bit heavy, the reporter pro- 
poses to take the reader on a “Seeing Chi- 
cago” trip. The trip will be confined to 
each branch of the many interests covered. 
It will not give any serious information: 
just a little character sketch of some of the 
men he visits each month—who they are; 
how they act and what it means to get 
“next” to them. 

In gathering news for Office Appliances 
at the seat of publication there are many 
things to consider. The man you expect 
to interview is uniformily glad to see you, 
under normal conditions. He will give you 
more time than anyone else, if you don’t 
stay too long. He will tell you most any- 
thing you want to know, if you don’t ask 
too many questions. 

* * * 


The first place at which we will stop is 
that of the office of W. G. Lenderson, man- 
ager of the Smith Premier Company. Now, 
before we go farther it might just as well 
be made clear that so far as this story is 
concerned, we are going to call on the men 
who are doing the work, not on the com- 
panies ‘that are located far away 

Yes, this is Mr. Lenderson, a man of 
medium stature, slightly gray, smooth 
shaven, but very alert. It will be hard to 
see Lenderson and not get away with a 
Smith Premier under the hand. Now we 
see him back in the corner of his study in 
Van Buren street, a rather dark place but 
light enough to detect a salesman’s order. 
There is nothing stiff about this man, he is 
affable but, say, there is no monkey busi- 
ness back in that hole of his. We take a 
seat and before we have gone far it is evi- 
dent that Lenderson has an idea under his 
hat, for half the time he wears his hat. 
That idea he will expound and before he 
gets through you are convinced that the 
double keyboard is good enough. His 
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Seen in Chicago 


shrine is one of the few places where you 
can stay as long as you wish and say what 
you please. But having got a glimpse, let’s 


move on. 
-_— =, @ 


Turning into Wabash and walking a few 
blocks brings us to the hatch of Harry S. 
Bayes, (quick as a tiger with four eyes, two 
in the front of the office and two in the 
rear. When you approach Bayes, he is 
glad to see you but it’s a case of get down 
to business mighty quick. It is either yes 
or no and “business’s fine.” Ask him about 
the other fellows and Bayes will quickly 
say, “what’s the use; haven’t we been on 
the market nearly thirty years, sort of 
‘woven into the fabric of trade,’ if you 
please?” Yes, that’s H. S. B. all right, but 
a darn nice sort of chap, at that. You will 
go away with something to hang to if you 
stay long enough, which is where the rub 
But on to the next one 

« . « 


comes in 


Across the street and down a pace or two 
is where the genius of the street hibernates 
—one W. D. Alkire, he of the Underwood. 
Now, there occurred something the other 
day that will give us one clue to Alkire. 
He used to have his office within a small 
railing, immediately back of which was the 
accounting department—goodness knows 
what Alkire wants with an accounting de- 
partment. But W. D. A. grew tired of this 
arrangement and tore out the partition of 
this department, moved his square-hole 
over to the other side of the room and pro- 
ceeded to get right in front of the practic- 
ing department, which, as you may know, is 
always inhabited with a crowd of a bevy of 
beauties. I asked Alkire why he made that 
change and not an answer did he give. But 
anyhow, he is a great personage. It is as 
impossible to get a serious answer out of 
the Underwood manager as it is to draw 
sap out of a maple tree in December. Yet 
that is the key to his strong nature. He 
will fuss a bit about the weather, “con” a 
little and string one on “Jake” Neahr and 
that’s about all for now. “Good bye, gen- 
tlemen, come again.” All right, we'll do 


that. 
* * * 


Next to Alkire is Brother Newport of the 
L. C. Smith & Brothers machine, a cork- 
ing good chap, little given to big office 
space for himself, would rather see his girls 
in large quarters than himself. Newport 
has a map of the United States on his desk 
and under a glass slab, with a dotted line 
to a favorite lake of his in Wisconsin, where 
the fish used to be. Between that line and 
those that indicate the Chicago territory, 
there is not the difference you might sup- 
pose Just the same there are more ma- 
chines than there are fish—or suckers, and 
that is enough He has made a hit, for 


Am Nn VI men renee 


himself and the machine and—what’s the 
use. We can call whenever we please and 
stay a reasonably long time, and we may be 
tired 

e £2 

Let’s call on another typewriter man be- 
fore we finish. So down on Dearborn street 
and not a great ways from the Chicago 
river Ricord Gradwell lives,- when he is 
not at the Southshore Country Club or the 
Chicago Athletic. Now, here is where you 
can’t stay long, under any possible circum- 
stances. No use tryin’ folks, nothin’ doin’. 
The first thing necessary in the herculean 
task of seeing “Grad.” is to proceed gently 
and quietly to the second floor and tell the 
phone operator that you will be greatly 
obliged if Mr. Gradwell can see Mr. — 
don’t forget to get in the “much obliged.” 
The odds are 1 to 10 you get turned down 
But we will assume in this instance that 
we are told to come up to the sixth floor 
Good! Up we go. We are shown in and 
if you were not already acquainted with the 
Oliver assistant general manager, you might 
possibly take him for “Paddy,” of music 
fame. Quick as a flash your hand is wrung, 
quicker still you are seated and blooming 
quicker than that, you’re out. But, believe 
me, in those few moments you have beheld 
a torrent of the mighty. Your feet may 
have been tired, your back lame, but it’s a 
100 to 1, you braced up for a new attack 
before the interview is half done, great is 
the energy and wonderful the capacity. But 
for that and that, he is finely genial and 
suave and courteous. But the interview we 
said was short, so to the end of this 

* * * 

We have now completed a few of the 
calls that are made on the typewriter man- 
agers of Chicago. Were we to. proceed 
farther on this trip we would encounter 
many similar characters. But those we shall 
leave until the next time. It is always bet 
ter to split the good things than to give 
them out in chunks; and if the entire list 
were covered you would have at one time 
what rightly is yours in piece meal 

At best all you can do when speaking of 
a man is to give just an insight into his 
character, just a glimpse of his self In 
doing so this page will serve the | 
it was originally intended it should serve 
not a serious dissertation of men and 
things, but a side light of men only It is 
hoped that the men referred to are better 


nNurpose 


understood but it also is hoped that the men 
themselves do not’ misunderstand No 
apologies, at all but a little in their own be- 
half. 


Seen in Chicago may not be so elegant a 
trip as the reporter believes it to be; but 
then the reader is not monthly on the same 
“stunt.” Next month we will go farther 


and see more personalities 
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MUNSON’S PNEUMATIC TYPEWRIT- 
ER KEYS. 

ot rapid typewriter manip 
ulation we hear great deal about the 
question of “touch” or action. A nice vel- 
vety touch is the desideratum of every type- 
operator, and the selection of a ma- 
chine is often based on this point alone 
The mechanical construction of a_ type 
writer does not always tend to the securing 
of action free from jar, and even the ‘best 


In these day s 


writer 


of machines when operated for any length 
of time have a tendency to tire the opera- 
tor. Much alleviation in this respect may 


be secured by the use of a simple device 
placed over each key top. Munson’s Pneu- 
Keys are made as their name 
would imply, from rubber, and when placed 
on the keys of a typewriter, they not only 
produce a nice velvet touch, but prevent the 
fingers from slipping, and serve as a pro- 
tection to the finger nails. Each cap bears 
the letter of its corresponding key, and sets 
are furnished for all makes of machines, in- 
cluding special characters. A further ad- 
vantage of the use of these caps lies in the 
fact that they prolong the life of the ma- 
chine, as they reduce to a minimum the 
shock resulting to the machine through con- 
stant daily pounding. On some make of 
typewriters, the keys have a silver rim, and 
in certain lights, the rims with their glass 
which is exhausting 
The adoption of 
obviates 


matic Rubbe r 


glare, 
and the 
the pneumatic keys completely 
this, as the keys are white with black letters 
or black with white letters on them. They 
are reasonable in price and are fully guar- 
The Munson Supply Co. of 261 


tops produce a 


trying to eyes. 


anteed 


sroadway, New York, have sold thousands | 


of sets of these Pneumatic Key tops, and 
agents and others, who are on the lookout 
for a splendid side line would do well to get 
in touch with them at the earliest possible 


date. 


MANIFOLD SUPPLIES COMPANY TO 
ERECT NEW FACTORY. 

The Manifold Supplies Co., the 
known carbon paper and typewriter ribbon 
house at 55 Warren street, New York, has 
been forging ahead so rapidly of late that 
their quarters on Warren street, large as 
they are, have become crowded and it has 
been found necessary to seek a building 
with much more floor space. Mr. A. L 
Foster, president of the company, advises 
us that they have plot of 
ground in Brooklyn, about ten minutes’ ride 
on the subway from New York city hall, 
and will erect a thoroughly modern build- 
ing to be devoted exclusively to the manu- 
facture of carbon and typewriter 
ribbons. Practically all the equipment of 
the building to be erected will be new also. 
The most modern labor saving machinery 
for the turning out of first class goods will 
be installed. Mr. Foster expects to get a 
plant this time that will be able to take care 
that may de 





well 


purchased a 


papers 


of any increase in business 
velop in the next few 
In a later issue we expect to give an il- 


lustration 


years 


fold Co., which, judging by the way this 
firm usually does things, will be a model of 
its kind. 


When you sit in judgment on others, turn 


the seat upside di i how wobbly 


wn ind see 
the legs ars 


of the new factory of the Mani- | 










Ii! 


eS 


OFFICE APPLIANCES 


Is Your Line of 


Typewriter 
Paper 


Bringing You 
Maximum Profit? 














Leaving us out of con- 
sideration this is a 
question you should 
answer to yourself. 












There is a certain class of our customers 
and prospective customers that should use 
&@ paper of unquestionable character and 
quality. Do you sell these people paper 
ata dollar a box? If you do, your typewriter paper line is 
not making the profit it should. There is not only more 
money in selling high grade goods, but they are much more 
likely to satisfy your customers. 


Old Ziampshire Bond 


And now let us ask you a few more pertinent questions. 
Is there a better known paper than Old Hampshire Bond? 
a line advertised so extensively? 
Is there a line superior in quality? 
Is there is a line so attractively boxed? 
Is there a line offering more liberal discount? 
A fair answer to these questions is all we ask. 
Write us talk the matter over. 
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Is there 


we WIil 


Hampshire Paper Company 
We are the only Paper Makers in the World 
| Paper « 


making Bond | vclustvely 


SOUTH HADLEY FALLS MASSACHUSETTS 


GC 











OFFICE APPLIANCES 


The New Emerson Typewriter 


Ii2 








Tnterior Arrangement of New Wactory. 
HE illustrations shown here give a [he Emerson Typewriter Cor 
comprehensive idea of the new Em th ; 
. tne 5 r ) " itt r ft 
erson typewriter and its plant at ( \ 
irranged and thoroughly start 


Momence, Illinois. The company has only 
been settled in its new home scarcely two factory, now employing mor 














months, but in that time has completely many Of W ire among the 

made over the old American factory build spwuntieer saedaiaies de the 

ing and installed its own machinery. The : Pgh 

plant is now one of the best of the smaller outst ( npany endeay 

typewriter plants. More room will be ng ! than fair to assun 

added by the first of the year and then it i Baas weal to tx 

will be ample for taking care of its growing priced machine The Emerson $50 

business. 
The closeness of Momence to Chicago and 1 will be held at tl 

makes it an ideal location for such a fac ] i lled is 

tory. The shipping facilities are splendid pattern, the tool and drill n ng 

The question of labor is lessened in its difh mod [he dies necessary t 

culties and thus the company can more ad chad tate: ‘thee ‘Cinndanl a " 

vantageously produce its product. hy a oo oe 
The dealer therefore will reap the advan Fecke often has said, “There must thing 

tage that grows out of such a situation; for but the best in the Emerson fact \ 

wherever the company can save in the cost the factory so in the machine, it mig 

of production it follows that it will give to Following this principle throug 

the dealer. The Emerson Typew riter Com partments the c mpany a eal 

pany aims to make its machine one which ad hte adel Me aie ake tl 

the dealer will have no cause for complaint soak “lll » Se a sae 

and to in other respects aid him in his gen as a SS ee wae es 

eral office supply business tions the factory and the company will plat 
President and General Manager Fecke r¢ the ground surrounding the plant i l 

: ports a steady demand both at home and lots to their employes. It is a m S 
abroad begin1 ing 
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VIEWS OF THE EMERSON TYPEWRITER C OMPANY’S PLAN 
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J. F. O'CONNOR RETIRES FROM BUS- 


INESS. 

It will no doubt be a surprise to the trade 
to learn that J. F. O’Connor of the Colum- 
bia Ribbon & Carbon Mfg. Co. has retired 
from the business and is succeeded by A. B. 
Holmes, formerly of the Peerless Carbon & 
Ribbon Mfg. Co. of Toronto. 

Mr. Holmes and Mr. O’Connor spent sev- 
eral months together in Europe this sum- 
mer and each obtained good business con- 
tracts, but at that time no such change was 
expected. In fact until about the middle of 
September it had been the intention of Mr. 
Holmes to locate in Chicago and there man- 
ufacture carbon and ribbons as the Holmes 
& Dixon Carbon Co. with Mr. Lewis M. 
Dixon, who also had been with the Peerless 











A. B. HOLMES 


Co. as vice president and factory superin- 
tendent for a number of years. 

In buying out Mr. O’Connor it is the case 
of the three old chums coming together 
again and the Dixon Bros.—Harold W. A. 
and Lewis M.—are expected to make a com- 
bination that will be hard to beat, each hav- 
ing proven themselves experts as manufac- 
turers and factory superintendents. 

Mr. Holmes has also had considerable ex- 
perience in the carbon business, having 
been manager and director in the Peerless 
Carbon & Ribbon Mfg. Co. since its incep- 
tion early in 1905. 

Mr. Holmes will be at the company’s 
booth in the “Business Show” and anxious 
to make the acquaintance of all past, pres 
ent and future customers 


THE VALUE OF A SMILE. 
The thing that goes the farthest 

Towards making life worth while, 
That costs the least and does the 

Most is just a pleasant smile—- 


Its full of worth and goodness too, 
With hearty kindness blent, 

It’s worth a million dollars and— 
Doesn’t cost a cent. 


-George W. Cooper. 
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tions. 




















The Best Exhibit 


of International Goods is to found in the stocks of the live dealers 
throughout the country where they are contributing to the profits. 


quality assures the most satisfactory service under all condi- 
The most exhaustive test is made in our own factory. 


“WORLD” and “TUXEDO” Brands 


‘of 


Ribbons and Carbons 


are made by our special process on our own machinery. They are 
made to afford the user the results he expects when he pays a fair 
price for a good article. That’s why they mean more to dealers. 
Let us send you some samples. If we can’t interest you, it’s our loss. 


THE INTERNATIONAL CARBON PAPER CO. 


241 Center Street, NEW YORK, U. S. A. 


H, L. BOCKFINGER & CO.. Western Agents, First National Bank Building, Chicago 


JUPLICATING Woex 


Qeaury Guagawrien 
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\ THE FLYNN | 


COPY HOLDER 


NOTHING like it for 
convenience, satisfaction and 
It increases the speed 
Saves time and money. 























simplicity. 
and efficiency 
Fits any machine. 


FRICE Ss2-:5° 


The Flynn fits securely to the machine, or can be attached to table or_desk 
and adjusted to any height or angle. It is the lightest‘and strongest holder 
made. Will carry large ledger. The book is fastened securely by a pin (at 
the top of holder or spring at the 
instantly. The liner holds the 
them down in the back 



















» back Can be removed or put in position 





> leaves down in front. The spring holds 
Hooks at the top for holding copy of 
previous letter, etc. BIG DISCOUNT FOR DEALERS - 


FLYNN-WILDER COMPANY 
DALLAS, TEXAS 





















.\CHICAGO AGENCY—79 LAKE STREET 


We make 
a full line of 
vertical and 
horizontal 
Filing Sections 
Our catalog 
will show the 


Showing our 
No. 9 Vertical 
Letter File. 
Side Locking 
Ends 


Removable. 


Solid Cast 


complete line. 
Sent on request 
to dealers and 


Bronze 
. agents. 
Trimming ie 
T) ; , Write us today 
1roughout. , s 
B We want your 
business 
You need this 
line. 
9° 
cy xe NY, 
Ye “Ake 
Co 4gnk > 
€o 


AMERICAN SECTIONAL FURNITURE CO., Minneapolis, Minn. 
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THE MAGAZINE OF OFFICE EQUIPMENT 
THREE MONTHS’ TRIAL SUBSCRIPTION 25CENTS 








A NEW MOISTENER. 

A new moistener is among the recent pat 
ents, the inventor being Harry G. Camp 
| bell, who invented and has patented a device 
for applying liquids announced in this issue 
of Office Appliances. The cut shown here 


will give a good idea of what the moistener 
is and its general scheme 

It relates specifically to moistet s to 
be employed for moistening labels, postage 
stamps and the like, or for other purposes, 
such as moistening the fingers when count- 


ing money. It might also be used for the 
application of a thin mucilage 

Its object is to provide a simple, compact 
moistener which will deliver the moistening 
fluid in relatively small quantities, and which 





THE LA BELLE MOISTENER 


can be made at a very small cost. In carry 

ing out the invention Mr. Campbell employ 

ed a wick which lies over a flat table with 
its ends extending into the receptacle for 
the moistening fluid. Above this table is ar 

ranged a perforated plate, or other like de 

vice, by means of which the moistening 
fluid may be delivered to the under side of 
a label. This plate is elastically supported 
above the table so that it may be depressed 
into contact with the wick which lies the 

on. In the moisteners in which the sane 

ated plate is pressed down against a sponge 
or thick pad soaked with the moistening 
fluid, the person using the moistener is apt 
to depress the plate too far and consequent- 
ly get too much of the fluid through the 
perforations in the plate. This is obviated 
by arranging the wick with its ends only in 
the fluid and so that it will be squeezed be 
tween the table and the perforated plat: 
By elastically supporting the _ perfor 
ated plate above the table, so that it will be 
at all times substantially parallel to the 
ble, the delivery of the moistening fluid is 


uniform over the entire surface of the plat 

This is a good thing and should fill a big 
want 

“SUPERIOR” FASTENERS. 

The handy little paper fastener de 
the Seperk wr Mfg. Co., Sidney, O! 
tinues to grow in popularity and s ey 
placed during the month of September over 


three milli 


lion upon the market. Placed end 
to end they would attain a length of t nt 


thousand feet, or sufficiently ng to gil 
a square mile of the earth’s surf 

Spread out upon a flat surf | 
provide a beautiful carp 
large as the dome of the Fede: Building 
in Chicag 

At the present rate of growt e 
put of the “Superior” fastener wi 
have to be a "considerable th 
capacity of the company’s p! 

ON TO NEW YORK! J terna- 
tional Typewriter Contest will be one of 
the big features at the Business S st It 


will be held in Concert Ha 

















NEW TYPEWRITER DEPART- 
MENT. 

The John C. Moore Corporation, of 
Rochester, N. Y., has decided to open a 
typewriter department in connection 
with general office supplies. S. H. 
Cady, of typewriter fame, and who re- 
ceived his early training under J. P. 
Daves, sales manager of the Reming- 


Ss H. CADY 


ton-Sholes company, in the Atlanta of- 


fice, will be in charge. The company 
will handle the Remington-Sholes new 
visible. This is an important step and 


means much in the office device field. 
The John C. Moore Corporation is 
among the strongest institutions in the 
country. It is a triumph for the Rem- 
ington-Sholes and for Mr. Daves, also. 


NEW TYPEWRITER IMPRESSION. 
An Austrian inventor has pointed out how 
to make a typewriter impr 


cast and print 


ssion that can be 
ed the same as type, with re 
sulting saving in typesetting for newspaper 


and book work If successful, the invention 
will fill a. want long felt The existing 
methods are wasteful and time consuming. 
A writer uses a machine for expressing his 


ideas, and the result is « printed “copy.” 


Then it has to g ositor who must 


set it into type, using and costly 


machine for the purpose his second copy 
has to be read and corrected and adjusted 
in a form before it is ready for the stereo 
typer and printer If the whole operation 
ould be completed by operation on a 


+ 


typewriter ving would be consider 


able. The inventor cl that he can pro- 


; - 7 > 
aquce a matrix Tanging trom a column in 
width ft: six feet, at the rate of eighty 
words a minut nd that the invention will 
reduce the st of printing 90 per cent 
ON TO NEW YORK! Be at the Busi 
ness Show in New York early t will be 


replete with great things { 


the opening 
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Multigraphed 
Letters in Your Mail ? 





Probably a great many more than you ever 
suspect—a great many that you consider as indi- 
vidually typewritten—for an accurate estimate shows that 


(iammeter Multigraphs 


are writing 30,000,000 letters per month 


Although produced at the rate of 3000 to 6000 per hour, every 
Multigraph letter is a perfect typewritten original. 


The Gammeter Multigraph typewrites form letters that are identical with the work of a regular 
high-grade typewriter. It turns out copies faster than any duplicating device, and each copy is a per- 
fect ribbon-printed original. The Multigraph will take paper and cards of any weight and of any size 
from that of a postage stamp to a sheet 8% x 17 inches, and is easil»operated by any office boy or girl. 
There is nothing mussy about the operation of the Multigraph, it is as clean as a typewriter. 


As an Office Printing Machine 
The Gammeter Multigraph enables you to get an office form ‘epee immediately, in your own office, 


and insures privacy on confidential matter. Electrotypes may th 
inking attachment is supplied for work not requiring actual typewriting The Multigraph will 
print all sorts of office forms, card index'supplies, postal cards, tabulated reports, quotations, 


used on the Multigraph and a direct 


etc., in any style of type desired, and at practically the bare cost of paper, and 


boy’s time. 


LET US SEND YOU SAMPLES 


of forms printed on the Gammeter Multigraph, together with a 
Multigraphed typewritten letter addressed to you personally. 


Simply send us your name, the name of your firm, 
the position you occupy. We will also send 
descriptive booklet or catalogue. 
The American Multigraph Sales Co. 
1804 Case Ave., CLEVELAND, O. 
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UNDERWOOD BARGAINS 


25 No. 4 Pica Underwoods 
Over 62,000 — $47.00 


Rebuilt New by the Manufacturers 


Typewriter Platens 
Recovering - 50 Cents 


REBUILT TYPEWRITER Co. 


810 Olive St. St. Louis, Mo. 








Are You Interested in Maps? 


WE MANUFACTURE AND INSTALL THE MAP 
AND TACK SYSTEM. A system recognized by leading 
merchants as the Ideal System for keeping track of 
Sales, Salesmen, Agents, Collections, Etc. 

WE MAKE MAP TACKS AND INDICATING PINS. 

WE MAKE MAPS in wax, copper, zinc, and stone, 

WE CARRY MAPS made by all the principal map 
makers, For the Pocket, for the Wall on plain and spring 
rollers and in cases. 

WE MOUNT MAPS under glass for the desk. On 
cloth, on three-ply veneer and pulp board for handy ret- 
erence and the Tack System. 

WE PUBLISH ATLASES of the United States and the 
World, for the shipping room, office, home, pocket and 
library. 

Maps and Appliances for Maps Our Specialty 
Send for Catalogue end Wholessie Price List 


JOHN W. ILIFF & COMPANY 
CHICAGO 


225 East Washington Street 
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TYPEWRITER 
RIBBONS 


CARBON PAPERS 
Il. M. C. 








@ New management, new 
policy, new machinery, 
new processes. 


@ Everything new and 
up-to-date. 


@ Second to none in hard 
finish varieties of carbon 
paper. 

@ Prices commensurate 
with quality. 


@ Pencil and Pen Carbon 
Papers, all kinds. 


g Ribbons of all kinds for 
all typewriters. 


@ Two colored and three 
colored ribbons a_ spe- 
cialty. 





@ Agents wanted every- 
where. 


@ Special attention to 
large consumers. 


@ Price lists, and sample 
carbon paper, to responsi- 
ble parties. 


g Write today—you may 
forget it tomorrow. 


Indeliba 

Manufacturing 

Company 
Rochester, N. Y. 
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Wholesale Typewriter Company’ s 
| Progress 








URING the past few years much has 
been said and written about the 
second hand and rebuilt typewriter 
business, and there is good reason for it too, 
for the activity m this branch of the type- 
writer trade has been great 
Every typewriter dealer doubtless knows 
the early history of the second hand _ busi- 
ness. It began in a small way when the 
typewriter companies first accepted old ma- 
chines as part payment for new ones. While 
these exchanges were few, it was not diffi- 
cult for them to dispose of the old machines 
to parties not caring to pay the price of new 
ones. As the use of the typewriter in- 
creased and improved models were con- 
stantly being brought out, exchanges in- 
From selling them “in the rough,” 
machines 


creased 
as we now speak of the old 
turned in as part payment for new ones, a 
trade developed for machines repaired. 
Broken and worn parts were put in working 
condition. 

No attempt was made, however, to put 
the machine in a condition to make it in 
any way compete with the product as 
turned out originally. 

Repaired machines met a demand for an 
originally well made machine at a moderate 
price, but the selling of used typewriters 
was not to stop at the repaired stage sy 
degrees the rebuilt machine, as marketed 
today, was evolved. 

A very striking illustration of the growth 
of the rebuilt typewriter business is shown 
in the rapid progress made by the Whole 
sale Typewriter Co., 100-110 Duane street, 
New York. W. W. Ramer, “square dealing 
Ramer,” started a second-hand rebuilt type- 
writer business in a small way several years 
ago. The views on opposite page will give 
an idea of the plant required for his busi- 
ness today. A recent enlargement of Mr. 
Ramer’s place gives him 10,000 feet of floor 
space, all of which is devoted to the rebuilt 
typewriter business. 

Machines turned out of the Wholesale 
Typewriter Co.’s factory are passed through 
a most rigorous examination and overhaul- 
ing, and the completed product looks very 
nearly, if not quite, the equal of a brand 
new machine. In fact, even typewriter 
dealers are sometimes unable to detect the 
rebuilt from the new 

Every rebuilt machine is “stripped” from 
platen to base. Every part is removed, 
every screw taken out till nothing remains 
but a collection of parts which resembles 
nothing but a mass of odds and ends from 
a junk shop. 

Then begins the process of elimination 
All weak, worn or faulty parts are thrown 
on one side, and new and perfect ones sub- 
stituted. All bright parts are thrown in the 
new electro nickel baths, which have a ca- 
pacity of 200 machines at one time. Here 
they receive a coating of nickel and are 
then taken to the burnishing rooms where 
four men are kept constantly at work with 
the most improved machinery. They are 
here polished to the brightest degree. The 
base and all other painted and lacquered 
parts are entirely recoated by the most effi- 
cient and capable decorators obtainable 


Some 40 skilled mechanics are constant 
ly at work in the assembling room in put 
ting together the different parts of various 
makes of machines. After this thorough 
overhauling and rebuilding, the machines 
are taken to the stock room from whence 
they are shipped not only to all points of 
this country but to the foreign dealers as 
well. The fame of the rebuilt machine has 
spread to all countries where typewriters 
are used. 

The show room of the Wholesale Type- 
writer Co. covers a floor space sufficiently 
large to comfortably seat 300 people. This 
Space is covered with typewriter tables car- 
rying machines of all makes and the walls 
on two sides filled with shelves running 
from floor to ceiling. Here hundreds of 
machines of practically all known makes 
await the inspection of the buyer who may 
devote as much time as he pleases to the 
different machines until he finds the one 
best suited for his trade. 

A full supply of all parts of all machines 
is always carried in stock, so that the wants 
of the retail dealer can be met in full with 
promptness and dispatch. The weekly out- 
put of the Wholesale Typewriter Co 
amounts to hundreds of typewriters 

Mr. Ramer’s success in the rebuilt type- 
writer business has been little short of mar- 
velous. He attributes it chiefly to the fact 
that he has at all times endeavored to give 
the trade exactly the same treatment that he 
would like accorded to him, giving them 
the best value possible and prompt ship- 
ments He does not overlook the fact 
either that a big factor in the building up 
of his business has been the policy of selling 
to the trade only. He prides himself on the 
fact that he does not compete with the 
dealer as no machines are sold at retail 

Mr. Ramer is always pleased to have a 
dealer call upon him when in New York 
and take advantage of the opportunity to 
see for himself just how complete an equip 
ment for the turning out of rebuilt type- 
writers he has. Time spent by a dealer in 
visiting this plant is always productive of 
good results. He gets an insight into the 
magnitude of the business and_ usually 
leaves with many good ideas on how to in- 
crease his own output. Mr. Ramer’s many 
years’ experience enable him to give “inside 
information” that can be put to practical 
use by the dealer 


A NEW CATALOG. 

The Imperial Methods Co. of Chicago 
have just issued a new catalog full of 1n- 
teresting new filing cabinets. Finely illus- 
trated and well written. All systems are 
fully explained. Every dealer should write 
for one 

STROMBERG HAS RECOVERED. 

Chas. Stromberg of Stromberg-Allen & 
Co. is back at his desk after a long siege 
with typhoid. The trade is pleased to have 
Mr. Stromberg with them again 

ON TO NEW YORK! Thousands of 
business men will “do” the New York Busi- 
ness Show—the greatest, in all probability, 
of any vet held 
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VIEWS IN THE FACTORY 
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WHOLESALE 
TYPEWRITER CO. 


108-110 DUANE ST. 
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25% to 50% 
SPEED 


increase in 


BURROUGHS 
ADDING MACHINES 


is going some. 


Our Foot Power Attachment 
(patented) will do it. 


Promotes Accuracy, 
Efficiency, Reliability, 
Economy and Comfort 


Send for Booklet 





Agents Wanted 





Demonstrated at the Business 
Show, New York, in Space 
No. 62. Do not miss it 


LITCHFIELD 
MFG. CO., 





118 Beekman St. 


NEW YORK 






























North American Swing- 
ing Desk Stand For 


Strength 


Before, we mentioned neatness, compact- 
ness and automatic position lock, etc., but 
this time it’s “Strength.’’ 

Place on it weight enough to pull the desk 
over and it will not break, give or sag—a 
desirable feature in supporting heavy Type- 
writers, Files, Rating Books, etc 

Dealers, you are missing sales, if you 
haven't our Stand in stock 
















Send for illustrated, descriptive circular of the North American Swinging 
Desk Stand and other high-grade Specialties. Mention Office Appliances, please 


The North American Supply Co., Inc. 


COLUMBUS, O.,U S.A 















PETERSON’S DESK COMPANION 


For Roll Top Desks 

Piaced under pigeon holes of roll top desks. Clears the desk of ink- 
wells, pen trays, etc.. and provides a properand convenient place for 
desk necessities. Two inkwells on a pivot, swing beneath cabinet 
sealing them from dust and evaporation. Four tubes backed with 
corks are adjustable to any length pen or pencil Drawer with seven 
compartments for clips, stamps, etc 

An ornament to any desk. Occupies no valuable space and gives 
additional! desk room. 

Peaters and Saies Agents 
there is a demand for this device and we are stimulating it by 
our advertising, which is bringing inquiries and orders from 
every part of the country 

We refer orders and inquiries to local 
to make sales 
Write Us for Complete Information 


SCOFIELD & COMPANY, 150 Nassau St., New York 
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(By Special Correspondence. ) 


Boston. 

The Comptograph Company have placed 
in charge of their inspection department at 
Boston Mr. W. R. Stafford, this position 
having been vacated by Mr. H. B. Thread 


gold, who has returned to Chicago 
Chicago. 
Nessel L. Eldert, sales manager of the 


Triumph Adding Machine Company, vis- 
ited Chicago last month showing the new 
model Triumph. He will make a distinct 
success of this machine and he has the best 
wishes of his many friends. 
« * 6 
L. W. Langhore, Chicago manager El- 
liott-Fisher Company, was in Denver the 
first of the month assisting in the demon 
strations before the American Bankers’ con 


é 
| 
| 


vention. Mr. Langhorne was accompanied 
from Chicago by C H. Hunter, advertising 
manager of the company 

* * * 


C. H. Flinterman, general manager of the 
Universal, was in Chicago a few days last 
month 

* * * 

F. H. Melzner, formerly a member of the 
Chicago sales staff of the Universal, has 
gone back to his first love as Boston man 
ager of the Library Bureau 

* * * 

S. H. Cady, who had a short experience 
in partnership with Bro. Jones as Chicago 
sales agent of the Pike, is now hard at it in 
Rochester, in charge of the typewriter de- 
partment of the John C. Moore Corporation 
Jones will continue as the Chicago Pike 
representative. 

* - * 

H. F. Slater, formerly in Chicago for the 
Comptograph Company, has been promoted 
to manager of the company’s business in 
St. Paul and Minneapolis 

© * * 

The Comptograph Company, of Chicago, 
is much pleased with the successful out- 
come of the six weeks’ business trip to Eu- 
rope recently taken by Mr. H. B. Wyeth, 
general manager of this concern Although 
Mr. Wyeth’s trip abroad was primarily in 
the interests of the company, he managed 
to combine business with pleasu 

x * * 

R. L. Burd and E. S. Johnstor ve re- 
cently made contracts with J. F. Gillen, 
Chicago manager of the Burroughs Adding 
Machine Co., to represent the Burroughs in 
Chicago. Mr. Burd is one of the veterans 
having been connected with the company 


1 


for several years, while Mr. J: 


won his spurs in an Towa territory Both 
are salesmen with splendid records and are 
impressed with the opportunities the 
sale of adding machines in Chicag 

* * * 

The new “Duplex” Burroughs \dding 
Machine was recently demonst: the 
green room of the Stratford hotel to an 
vited audience of local bank officers, by C 
N ~~ | @ lager ‘ the h © Q rat S 
department at Detroit This ne 1s 
cons t most import n 
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ADDING MACHINE NEWS—Continued. 
since the creation of the first perfect adding 
machine by William Seward Burroughs and 
was enthusiastically investigated. Mr. 
Smith gave a lantern lecture, clearly show- 
ing the short cuts effected by this machine, 
as well as other important features brought 
out by the inventions department. It is re- 
ported several of the Chicago banks have 
already placed orders for the Duplex ma- 


chine "= 6 

Chicago office of the Burroughs Adding 
Machine Co. reports the largest September 
business in its history. A visit with J. F. 


Gillen, Chicago manager, convinced our rep- 
resentative the recent financial flurry is past 
history. Extensive changes are being made 
in the offices, several recent additions have 
been made to the selling force and in gen- 
outlook is most prosperous. 

Chattanooga, Tenn. 

The Comptograph Company feel that they 
have made a happy choice in the selection 
of Mr. W. O. Cullen to push the sale of 
their machines in the eastern part of Ten- 
nessee. Mr. Cullom is located at Chatta- 
nooga, and the success that he has already 


attained is ample proof of his ability. 
* + * 


eral the 


J. Howard Stacy, local manager for the 
National Cash Register Company, has re- 
signed to take the sales agency for the state 
of Kentucky for the Walls Visible Adding 
Machine, with headquarters at Louisville. 
Mr. Stacy came to Chattanooga _ several 
months ago to take charge of the National 
Cash Register Company’s interests in this 
territory, which concern he has represented 
for a number of years, most of his time 
being spent in territory where competition 
was keen. Mr. Stacy has made a reputation 
for securing competitive business. This 
fact is perhaps largely the cause of his hav- 
ing been tendered one of the most impor- 
tant territories in the United States for the 
Walls people. Mr. Stacy’s experience with 
the National Cash Register Company has 
given him an insight into high-class mechan- 
ical construction, as well as ability to mar- 
ket any product in which he has confidence, 
and he was quick to recognize the merits of 
the Walls Adding Machine. While Mr. 
Stacy has only been in Chattanooga a few 
months, he has probably made as many 
friends in this short time as any young man 
ever identified with a business concern in 
the city, and there is universal regret over 
his departure. 

Cleveland. 

The sales agency for the Comptograph 
Adding Machine has for some months past 
been in the hands of Mr. A. C. Fearing, 
who is proving himself a capable and en- 
thusiastic agent. Mr. Fearing recently 
moved his office to more desirable quarters 
in the Williamson building, where he will 
be pleased to demonstrate the many fine 
points of his machine to any one interested 
in the subject of adding machines. 

Cairo, Ill. 

The following is from the “Bulletin”: J 
L. Dalton, a prominent citizen of Poplar 
3luffs, Mo., is in the city on business rela- 
tive to establishing an agency here for the 
Type Adding Typewriter Company of that 
city of which he is president. A reporter 

vr The Bulletin was given a view and dem 
ynstration of the adding typewriter last 
evening and found it to be a remarkably 
complete device. The machine adds, sub- 
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A FREE TRIAL of Rothschild typewriter ribbons 

is offered any dealer who desires 
to be persuaded that I have to offer ribbons that will 
compete with any on the market. Simply drop me 
a card or letter, stating the make of machine used in 
your office, and the color and kind desired, and I will 
submit samples for test right in your own office. If 
you desire quotations upon trying out the goods write 
and tell me so. 


YOUR OWN IMPRINT FREE OF CHARGE 


on an order as small as two gross and up. By having 
your goods sold under your own name and brand you 
can build up a trade that no other dealer can take 
away from you. This places you practically in the 
same position as if you were a manufacturer. Real- 
ize your advantage and get in touch with me at once. 


A PRICE THAT INTERESTS 


any dealer will be made you. This price is lower than 
any other manufacturer will make you, for the reason 
hat I am a specialist in the manufacture of type- 
writer ribbons, have been for a number of years, and 
amin position to make quotations that can not be 
touched by any other manufacturer. My ribbons are 
fully guaranteed and if they do not please you and 
your customers in every way, just fire them back at 
me any time within one year and your money will be 
instantly refunded. 


A PROFIT ASSURED 


that amply recompenses the dealer in going out after 
the business in the face of any and all competition is 
the logical result of investigating what I have to offer. 
WILL YOU DO YOUR PART IN WRITING FOR 
SAMPLES AND GIVING ME AN OPPORTUNITY 
OF DEMONSTRATING TO YOU THAT I HAVE 
SOMETHING TO OFFER WHICH YOU DO NOT 
WISH TO OVERLOOK. 


REMEMBER ALL I WANT IS THE NAME OF 
THE MACHINE YOU WISH TO TRY OUT MY 
RIBBONS UPON ANDI WILL SEND THE 
sAMPLES EXPRESS PREPAID WITHOUT 
CHARGE. I make Bi-Chromes. Tri-Chromes and 

b ons for the Multigraph and Writer-Press, as well. 











MM. ROTHSCHILD, oewiter ribbon speciaist 





Fifth Avenue and Seaauaen Street 
CHICAGO, U. &. A. 
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ADDING MACHINE NEWS—Continued. 
tracts, multiplies, divides, extracts square 
and cube roots, and does all manner of 
other things in the mathematical line won- 
derful to behold. It does perfect work on 
tax books, and is used with equal facility 
and perfection on bank books and is one of 
the best machines. The Dalton machine is 
constructed of aluminum and is light, yet is 
strongly made The Adding Typewriter 
Company has a factory at Poplar Bluff and 
employs 175 workmen. At present their 
output is sold as rapidly as the machines are 
manufactured in Chicago where there is a 
greater demand than can be supplied. Mr. 
Dalton is one of the inventors and patentees 
of this wonderful machine. He has been a 
merchant for many years, being a member 
of the Wright-Dalton, Bell-Anchor Store 
Company, which employs a_ force of 8&5 
clerks and furnishes the people of Butler 
county and territory surrounding with dry 
goods and general supplies 
Detroit. 

In a few months the Burroughs Adding 
Machine Co. of Detroit will control the 
manufacture and sale of the Burroughs ma- 
chine throughout the world, instead of be- 
ing limited to the Americas, as now and 
since the machine was put on sale. When 
Wm. S. Burroughs, inventor of the machine, 
was struggling to perfect and place his in- 
vention on the market, he sold the rights 
of manufacture and sale abroad to English 
people who are associated as the Burroughs 
Adding and Registering Machine Co., Ltd., 
of Nottingham, Eng. While recently 
abroad, Alvan MacAuley, general manager 
of the Burroughs Co. of Detroit, made a 
contract for the purchase of the English 
company, and will go to England again in 
a few weeks to close the matter. The Eng- 
lish company controls the European, Asiat- 
ic and African territory. It has done a 
good business, but has not developed sales 
as has the Detroit company. A new com- 
pany will be organized in England, with the 
Detroit people as stockholders and man- 
agers, and an American sales system put in 
operation. A result will be largely in- 
creased output from Detroit for much of the 
foreign territory. The Detroit management 
is much gratified over centralizing at this 
point the control of the Burroughs adding 
machine for the world. 

* * * 

Alvan MacAuley, general manager of the 
Burroughs Adding Machine Company, has 
sailed for Europe to complete arrangements 
for taking over all of the foreign rights to 
the sale of Burroughs machines, which have 
been held heretofore by an English com- 
pany. Elizabeth, N. J. 

J. J. Walsh has an invention, the object 
of which is to provide a device for adding 
machines, arranged to permit the user to 
quickly raise the numeral disks to zero posi- 
tion when desired. It relates to machines 
such as shown and described in letters pat- 
ent of the U. S., formerly granted to Mr. 
Walsh. 

Los Angeles, Cal. 

H. J. Benedict, of Los Angeles, Cal., has 
joined the sales force of the Comptograph 
Company in that state. Mr. Benedict is 
working under the supervision of Messrs 
J. D. Newman and L. A. Harris, general 
agents for the Comptograph in California, 
and is in charge of the Los Angeles office 
He has taken on several first-class salesmen, 
and that he is progressive in his ideas and 
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not prejudiced against the “new woman 
evidenced by the fact that he has added a 
lady to his selling force. 
Milwaukee, Wis. 
(By Our Special Correspondent.) 

E. D. Haven, Milwaukee sales manager of 
the Burroughs, made a combined pleasure 
and business trip to Portage, Wis.. recently 
and reports some excellent sales of ma 
chines. Mr. Haven spent a short time at 
Detroit, Mich., recently 

« * « 

An adding machine of the Wales type, 
manufactured by the Adder Machine Com 
pany of Wilkes-Barre, Pa., has been in 
stalled in the postoffice at Green Bay, Wis., 
by the postal department at Washington 
The new machine is saving much time in ac 
counting the day's receipts and in compiling 
the totals for the various lengthy reports. 

* - - 

O. H. Chamberlin, salesman for the Bur- 
roughs in the Milwaukee territory, has been 
back from his vacation for some time 

New York. 

The adding machine fraternity all report 
better business for September with far bet 
ter collections than they have had for some 
months. This is only confirmation positive 
of the early return of “good times.” 

al « * 

The Comptograph will have an exhibit of 
their machines at the Electrical Show held 
at Madison Square Garden commencing Oc 
tober 3. They will show a full line of add 
ing machines with ccmplete electrical equip 
ment. The adaptation of electricity to their 
machines has been reduced to such a fine 
point that all one has to do is to press a 
button and the current will do the rest 


* * . 


J. H. Wyeth, manager of the New York 
branch of the Comptograph, has returned 
from his vacation. He will have charge of 
the exhibit of the machine he represents at 
the Electrical Show in Madison Square 

* - * 

Mr. Gerhard Flintermann is now district 
manager of the New York office of the Uni 
versal Adding Machine Co. with offices at 
the old address of the company, 200 Broad 
way. He reports business as very promis 


ing 


Mr. H. C. Peters, manager of the Bur- 
roughs Adding Machine Co. in New York, 
is in Europe. 

> * * 

The Burroughs Adding Machine Co. will 
have an exhibit of their machines with elec 
trical attachment at the Electrical Show at 
Madison Square Garden 

es 2 

The Universal Adding Machine Co. will 
have an exhibit of their machines at the 
National Business Show at Madison Square 
Garden in October. It will be in charge o 
Mr. Gerhard Flintermann, the New York 
manager. 


* * * 
The new Burroughs representative has 
taken some nice orders since he has been 
here He is working hard and getting fine 
results 
* 7 x 
The Underwood office reports business 


booming, September being exceptionally 
heavy 
Providence, R. I. 

Warren J. Arnold of this city has entered 
suit against Adam Hoch in the Su 
court, alleging in an action for deceit that 
the defendant represented to the plaintiff in 


perior 


March, 1906, that he owned 15 shares of 
stock in the California Adding Machine 
Company, that was non-assessable (Acting 


on this representation, Mr. Arnold says that 
he bought the stock and in return for the 
shares and $2,500 in money transferred to 


the defendant his house and lot between 
Long Pond and Cranston street Mr. Ar 
nold declares that the stock was in fact as 
ssesable, and became of no value. He sues 


for damages laid at $2,000. Harvey Baker 
is his counsel 
Portland, Oregon. 

G. S. Brackett, not many months since 
general agent for the Comptograph Adding 
Machine, and visiting in this capacity the 
various sales offices of the company 
throughout the United States, having de 
cided that this nomadic life was not entirely 
to his taste, accepted the important and 
lucrative position of northwestern agent for 
the above-named concern, and is now estab 
lished in the new Board of Trade building 
at Portland, Oregon. Perhaps the fact that 
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ADDING MACHINE NEWS—Continued. 
he is no longer a bachelor and is the proud 
father of a fine boy has much to do with his 
preference for a more settled life. 
San Francisco. 
(By Our Special Correspondent.) 
Reports from the adding machine agents 


on the coast grow more satisfactory as the 
season advances, and without exception 
they notice a considerable improvement 
over last month While business is likely 


to fall off a little in the latter half of the 
month, September sales so far have been 
very good. The value of the adding ma- 
chine is no longer questioned in this city, 
nearly all the houses doing a large volume 
of business having found them indispensable, 
and as the fall rush is beginning many more 
business men are making inquiries for ma- 
chines. All the agents are active, making 
it difficult for anyone to buy without a full 
undrestanding of the merits of the various 
makes 
aa * * 

The Comptograph Company is getting 
some.fine reports from its Los Angeles 
agency, and is making some good sales in 
San Francisco. 

* * * 

The Rapid Computer agency is now lo- 
cated in the Williams building, at the corner 
of Third and Mission streets. 

+ + * 

The reorganization of the coast territory 
of the Burroughs Adding Machine Company 
has been completed. W. W. Cooley now 


has charge of San Francisco and the coast 


counties from Del Norte to San Luis Obis- 


po, with J. L. Cook as San Francisco office 
manager, and D. E. Perkins has Oakland 
and the San Joaquin valley. The rest of 
the territory is under the same management 
as last reported. The local selling force 
consists of F. N. Busby, W. E. Smith, 
Horace G. White and W. A. Cooley, be- 
sides R. M. Arsky, who has recently joined 
the force 


THE FLYNN COPY HOLDER 
his 1 n exceedingly practical device 
( | ed on the market by the Flynn- 
Wilder Co., Dallas, Texas. It was invented 
by a practical stenographer who evidently 
has given careful thought to the problem 
f lightening the labor of the operator 
The holder can be readily attached to and 
fits firmly on typewriter or table or desk 
and can be adjusted to any height or angle 


T 


It is simple, of light construction, not in 
the least cumbersome and yet strong 
enough to carry a large volume of work 
The note book is fastened securely by a 
pin at top of holder or spring at back and 
‘an be removed or placed in position in 
stantly. The liner holds the leaves down 


in front, the spring at the back holding 
them when turned. The work is so secure 
that it will not be easily displaced or scat- 
tered. When necessary, several books may 
be placed upon the holder at the same time 
enabling the stenographer to take emer 
gency dictation and to transcribe it prompt 
ly without waste of time by removing the 
work from the holder; and this the manu- 
facturers claim is a special feature pos- 
sessed by no other copy holder 

The retail price is $2.50. Sold to the 
dealers at a discount which affords them a 
fine profit. The manufacturers have issued 
an attractive folder describing this device 
A postal card will bring it 





Will you 
Accept the 
Profits we 
Bring by 
Handling 

















eystone 
arbons and Ribbons 


E bring you these profits, not because we are 
the only people on top of earth that make 
carbon paper and ribbons, but because we 

are the only concern that develops the particular 
advantages that accrue to our dealers. These ad- 
vantages are those of quality in the goods and low- 
ness of price, due to our being in position to get 
our raw material at the lowest market price, and of 
best quality. Our manufacturing methods are up 
to date, hence our product is unexcelled. 

We believe that we are in position to enable 
any dealer to establish a profitable trade in this line. 





Write for Particulars 


The Keystone Carbon Paper Mig. Co. 


Home Office and Factory, Franklin, Pa. 
New York Office, 26 Broadway, New York 
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TIME RECORDERS 


REBSVUILT and EQUAL to NEW 











ALL STANDARD MAKES AND SIZES 
FROM THE 
Humble Plebeian--The Bundy Key, 


TO THE 


Aristocratic Patrician—The 2 Color 
Automatic Weekly Dey. 


AMONG THE 
Hoi- Polloi— The Syracuse Automatic, the 
Simplex, the Daily Dey, the International 
Card, etc., etc. 
GET OUR PRICES, GUARANTEE AND TRIAL PROPOSITION, BEFORE BUYING. 


J. H. WILSON COMPANY 


50 DEARBORN STREET, CHICAGO 


TO AGENTS ANYWHERE 


Liberal commission on SALES of machines you make for us. 


TO THE SAME AGENTS 


Liberal commission on PURCHASES of machines you make for us. 


F. M. S. C. 
Tubular Stands 


Are stronger and more rigid, 
yet lighter in weight than any 
other stand ever made for office 
appliance machines. 

They are made from cold 
drawn seamless tubing highly 
finished with nickel trimmings. 


Re They Are Used For 


Adding Machines—Typewriters—Stampers—Envelope Sealers 
Letter Duplicators—Coin Counters—Changing and Assorting 
Machines—Phonographs—Dictation and Transcribing Machines 
Laundry Markers and many other purposes. 

Used by principal Adding Machine Manufacturers and Manufacturers of other Office 
Machinery. 


IF YOU ARE INTERESTED ina stand that will increase the value of your product send your specifications 
and we will submit sample with quotation. 


Fowler-Manson-Sherman Cycle Mfg. Co. 
Lake and Peoria Sts., Chicago, Ill. 






































(By Special Correspondence. } 


Chicago. 

In addition to other lines, the J. | 
son Co. have taken over the western bus 
ness for the National Folding Machine ( 
of Sidney, Ohio; also the business 
Francis Sales Co., makers of 
Package Sealer 

a * * 

The J. H. Wilson Company report 
satisfactory increase in the time 
business since they have been putting t 
entire time of this line to rebuilt stock. lh 
fact Mr. Wilson states that the n 
September just passed resulted in a gt 
volume of business than any similar pet 


the past year. The firm is now branching 
out considerably and is about to establis! 
sub-agencies to take care of the increasing 


inquiries for trade, both buying and sell 
the plans for the New York office being 1 
well under way 

New York City. 

W. H. Balsley of the I. T. R. ¢ 
Canada, has been here for the exhibition 
where his firm had a _ prominent | 
Space, 

x * * 

Mr. Jaynes of the Canadian Time _ Re 

corder Co. is still giving away rings at the 


| exhibition 


* - 


Mr. D. Fleming, the Globe Time |! 
corder representative, did not exhibit at 
exhibition. His friends are waiting for him 


at the National Business Show 
* * - 


7 


E. E. Smith, the representative 
Wood-Green Sales Company in Winnipeg, 
reports. business very bright in the west and 
states he is starting in to handle the W 
Bundy Recorder the middle of September 

. « . 

Mr. Grove is representing the Hawley 

Toronto and surrounding territory 
* * * 

The New York Life Insurance Compat 
and the Third Avenue Railroad Comy 
are names recently added to the growing 
list of buyers of W. H. Bundy Card Time 
Recorders. 

Philadelphia. 

Mr. Grove P. Mitchell, Jr., in charg: 
the interests of the W. H. Bundy Recording 
Co. in this city, reports that the Welsbach 
Lamp Company and the Miller Lock C 
have both increased their equipment of Card 
Time Recorders. Mr. Mitchell has aug- 
mented his selling force by the addition 
Mr. Robert Craven, formerly connected 
with the International Time Recording 
Company, who has a wide acquaintance 
Baltimore and Philadelphia. 


Syracuse, N. Y. 

The W. H. Bundy Recording Company its 
establishing agencies throughout the t 
ern and southern states. Recent agencies 
have been established in Georgia, Tennes 
see and Montana, and a satisfactory bus! 
ness therefrom is already assured 











TIME RECORDER NEWS — Continued. 
Myron C. Hayden has settled the big 
patent suit brought by the International 
rime Recording Co. against John and Alex 
inder Dey and the Dey Time Recording 
Co., for $2,500. This ends litigation over an 
original claim for about $20,000. The suit 
was to recover for infringement of a patent 
n time card clock, the invention of 
Daniel N. Cooper. The International suc 
ceeded in the suit and upon appeal the de- 
cision was affirmed. The case was referred 
to William S. Doolittle, master in chan 
cery, to compute the amount due for the 
alleged infringement Before the case was 
decided the settlement was reached by Mr 
Hayden for the Deys 
H. E. Bundy of Endicott, a member of 
the International Recorder Company, was 
in Syracuse recently for the purpose of 
looking after the last of the removal of the 
Dey Time Register Company’s plant from 
this city to Endicott. Mr. Bundy said that 
there were already some negotiations for 
the sale f the Dey property and _ the 
( se-Hinds Company was mentioned as a 
possible purchaser. It has been known for 
the Crouse-Hinds Company 
has had in mind the erection of a building 


ma site to be secured or the purchase of 


uuilding than tl 


n tin hy 
some time that 


le one now occu 
pied. The business is said to have out 
grown the present plant. Mr. Bundy said 
that the taking away from Syracuse of the 
Dey Time Register Company’s and the Syr 


cuse R ling Company’s plants was the 
esult rking out a more economical 
plan of operation At Endicott all the 
business of the International company is 
centrated with plants, he said, second t 
le in tl unt ynvenience and du 

. 


INSTRUCTION IN ADVERTISING. 


The Advertisers’ Magazine, 52 to 84 pags 
nthly, Commer Building, Kansas City 
M is d chock full of advertising sug 
gestions, criticisms, ways and means—witl 
lessons for beginners and talks for and by 
experiel dvertisers [There are discus 
s : business-getting plans and ideas 
: palg re described and 
I ff sp by the publishers t 
ke every issue interesting, instructivé 
Ipful and thoroughly practical. <A glance: 
t the contents of a recent number will in 
dicate tl styl f articles, though ever 
better things are promised for the futur 
The leading articles in the August number 
wer lefinite Steps in Organization,” 
“Pikers Two-Agent and Advertisers,” “A 
Retail Fabl vith the Customary Apol 
gy,” “Stove Advertising,” “Land Adver 
tising.” “How Advertising Is Taught by 
Correspondence,” Returning Prosperity 
1 the M Order Man,” “Jewelry Advert 
ising,” “The National Advertising Conven 
ti fF 1908,” “Pride in the Advertised,” 
Newspaper and Magazine Notes,” etc 
\ range f pertinent matter is covered 
issue. The magazine is splendidly 
printed nd illustrated The price is 50 
nrs 
Most men are happiest while hustling! 
The rust of idleness is what breeds the 


nicrobe of misery in a man’s mind, but 
busv man even forgets his dyspepsia and 


debts —The Master Printer 
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Removable 
Card 
2x3 in. panel. 





Flat Paperoid 
Folder, 
for Vertical Filing 


Paperoid Filing 
Pocket, Showing 
our Regular 
Expansion 


Combination 
Paperoid Filing 
Pocket, Closed, 


ALVAH BUSHNELL COMPANY 





E MAKE Paperoid of several 

V v different thicknesses, but all thick- 
nesses are of the same quality of 

stock. The lighter quality is used for mail- 
ing purposes by Banks, Trust Companies, 
Lawyers and others sending valuable papers 
by mail; also for filing small quantities of 
papers. Medium weight is used for large 


flat wallets, and for all expanding sizes. 
Then we make an extra heavy grade for 


hardest usage. 


“Paperoid” is a coined word and secured to 
us by Registered Trade Mark. 


There is no other line of filing envelopes 
and wallets in the market that can compare 
favorably with ours for variety of styles and 
durability im use. 





The accompanying cuts show a few of our 
leading styles, but we have many others, 
and can furnish anything your special busi- 
ness may require, no matter how small—no 
matter how large the goods or the quantity. 


We have recently more than doubled our 
capacity for manufacturing these goods, and 
will be glad to send samples and give 


prices to any who will write for them. 





942 MARKET STREET, PHILADELPHIA, PA. 
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COMMERCIAL STATIONERS SECTION 





EVIEWING the Field of Specialties, 
Staples and other Office Supplies of 
particular interest to the Commercial! 

Stationer. 








OF “OFFICE 
APPLIANCES” 





UIDING the modern Stationer in the 
sale of office appliances Showing 
how to successiully NMandie such and 


ther goods of the trade. 








The Benefits of Association 


N an address in Toronto last month 
Fletcher B. Gibbs, of Chicago, 
made some telling points on the 

benefits accruing from stationers’ asso 
ciations. Said Mr. Gibbs: 

When the Chicago Stationers’ Asso- 
ciation was organized its object was 
first given out as sociability—‘‘to pro- 
mote and foster 2 feeling of friendship 
and fraternity among members of the 
trade’—to which was added for the 
purpose of paving the way to what its 
promoters hoped later to accomplish 
“and to afford opportunities to discuss 
topics of business interest.” 

The framework was thus construct 
ed, as you can readily perceive, with a 
view to bringing together on a social 
plane all the varied interests of one of 
the leading industries of a great city; 
elements which had been working for 
years almost elbow to elbow, along 
practically the same lines and lacking 
harmony simply for the want of tun 
ing. 

Our first endeavor was to become 
acquainted with each other, that is to 
say, to become acquainted with that 
side of our competitor which had pre- 
viously been hidden from us. We 
were familiar with one side—the side 
he had exposed to us in our attacks 
upon his business. With better ac 
quaintance came a better understand 
ing of conditions. 

We began to regard our competitors 
with more respect and confidence and 
to indulge in a certain amount of in- 
trospection in relation to some of our 
own shortcomings; and when this con 
dition had been reached we have ar- 
rived at a point where our minds are 
receptively open to conviction. 

Must Be Attractive. 

To attract and retain membership, 
an association must offer distinct ad- 
vantages sufficient to repay the time 
and expense incident upon participa- 
tion. 

It, therefore, followed very naturally 
after a series of very successful and en 
joyable social functions that the asso- 
ciation began to consider itself serious 
ly and to take up for consideration 
some of the problems which had so 
long vexed the trade. 

The question of prices was one of 
the first to be debated. In these mod- 
ern times no merchant expects to make 


An Address by Fletcher B. Gibbs. 


an abnormal profit in marketing stapl 
commodities Notwithstanding, how 
ever, that goods of this class are sold 
upon such close margins as to make 
indispensable the closest scrutiny of 
the expense account in order to earn 
even a legitimate return upon the cap- 
ital invested, there are many dealers 
who will not hesitate to cut established 
prices to attract custom. 

(Jur first task, therefore, was to edu 
cate this class of dealers—and it in- 
cluded every member of the organiza 





FLETCHER B. GIBBS 


tion It was accomplished through a 


exchange of information and experi 
ence. Alany interesting surprises wer: 
developed. We had long wondered 
why it was impossible for us to earn a 
profit on sales ‘nade at prices upon 
which our competitors seemed to 
We discovered that thev had 
made even less than ourselves. W* 


1 
thnrive 


found that we had failed to grasp all of 
the items which were properly charge 
ble to expe “ ‘ | h | As resu 
apDi ( pense, ana Nad, aS a resul 
improperly figured our costs 
\ssisted by the aid of combined ey 
perience, we began to discuss and 
adopt such methods in the conduct of 


our business as promised to secure the 


greatest economy of expense with 
highest degree of effectiveness. 

Those of us who were using care 
fully thought-out methods very soon 
learned that they were susceptible of 
improvement. 

In discussing }-rices at which staple 
goods should be sold, widely diversi 
hed opinions were expressed, indicating 
in many instances a total lack of 
knowledge as to the cost of conduct 
ing a retail business. 

This necessitated a review of the ex 
pense account and it was really sut 
prising to see how closely we were 
finally able to get together upon this 
very important item, when studied in 
detail from the viewpoint of such a 
varied experience. 

The competitive staples were taken 
up one at a time, carefully discussed 
and many changes in prices made fot 
the purpose of correcting errors and 
inequalities 

While each line has been thought 
fully considered, the percentage re 
quired for expense and profit carefull) 


\ 


figured and prices finally determined 
upon as equitable and just to both 


) 
dealer and consumer, the members of 
the association hzve never entered into 
any agreement to maintain such prices 

Such a compact has not been neces 
sary, as self-interest, combined wit 


the knowledge of the absolute neces 
sity of adherence to figures known to 
be correct, has been sufficient to keep 


all our members in line. 
The deliberations of our association 
have not been wholly confined to dis 
cussions relative to expense and pr 1 
Topics of Importance. 
There are many other topics of ar 
extremely important character which 
we have found it profitable to revie 
Che hours of work; Saturday an 


holiday closing: the wages of clerks 
and salesmen: the re-emplovm vf 
each other's help when discharge 
cause, and a large variety f of 
questions which are so _ perpl 


when considered from a person 


point, but so easv of solutior 


who are interested can reach an agi 
ment. 

Had | the time and the necessar 
memoranda and vou the pati 
could give many further illustrations of 
the benefits accruing from co yperative 
association work. There is real ae 








end to it. One thing leads to another 
and the benefits come with cumulative 
force, once the work is organized and 
pushed. 

The older houses found that they 
could profitably learn from _ their 
younger competitors quite as much as 
they could teach, and that by furnish- 
ing the younger houses with facts and 
figures they were overcoming a very 
troublesome competition which had 
grown out of lack of experience and 
knowledge. 

The Chicago Stationers’ Association 
does not consist «xclusively of station- 
ers. We have a total membership of a 
little over fifty. Twenty of these are 
firms maintaining business establish 
ments devoted to the manufacture and 
sale of stationery in Chicago. These 
are termed executive members and to 
them are referred all questions of 
finance and policy. The executive meet 
ings are held once a month around a 
dinner table. Each firm is represented 
in these meetings by one of its partners 
or officers, or by a duly accredited em 
ploye. 

The balance of our membership is 
made up of Chicago manufacturers 
making goods which are sold to the 
stationery trade, or local agents of 
manufacturers having their factories 
outside of Chicago. These we termed 
auxiliary members. 

While the executive members hold 
monthly meetings, the association as a 
whole meets once each quarter, and to 
these open meetings, for each of which 
an elaborate program is prepared, are 
frequently invited the store and city 
salesmen of all the interested firms and 
any traveling salesmen who may hap 
pen to be in the city 

(once each vear, 1n January, we cele 
brate with an annual banquet, at which 
we usuallv have an attendance of very 
close to three hundred. 

The ruling ambition of our associa 
tion has been a desire to place the busi 
are engaged upon so 
high a plane among the great commer 
cial indu o make every indi 
vidual connected with it feel proud ot 


ness in which we 
StriesS as 


his vocation 
To accomplish this, the members ot 


the association are working as indi 
viduals and are using their combined 
influet eas a bodv to improve the per 


sonnel of each and every establishment 


by encouraging emploves to greate1 

and more intelligently directed efforts 
With this end in view emploves are 1 

vited to our quarterly meetings. 

The program each evening includes 

1 pape ( ( business top 
closely related t ur dailv work, 
he é talk from the lips of wis 

dom and experience upon those things 
tend to the uplifting of chara 

ne ar two numbers of an entet 

11m ( he close, a halt 


1 


assisted by a lun 
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Diary for the Salesman. 

Real thinking and knowledge are 
thus impressed upon the minds of a 
class of young men whose lack of edu- 
cational advantages has not taught 
them to take kindly to mental proc- 
esses. The leavening effect of this 
work is apparent in the increased ef- 
ficiency of our working forces. 

To the short-sighted business man 
of narrow mind the idea of clerks 
thinking on their own account may be 
irritating, but it frequently leads to the 
making of a good stationer out of a 
poor socialist. 

The present era of commercial ad 
vancement is constantly tending to the 
greater interdependence of communi 
ties as well as individuals, and this in- 
terchange of social amenities finally 
led to the suggestion that a National 
\ssociation be organized. No sooner 
was the suggestion made than _ the 
project was undertaken by the Chicago 
stationers. A general invitation was 
extended to the manufacturers and 
dealers throughout the United States 
to meet for this purpose in Chicago as 
the guests of the Chicago Stationers’ 
\ssociation. 

This convention was held in Chicago 
in October, 1904. It was in many ways 
a remarkable gathering and made a 
most profound impression upon a ma 
jority of those who were fortunate 
enough to be present, especially upon 
those thoughtful ones who have ac- 
quired the habit of studying conditions 
which closely affect their interests. 

With a unanimity entirely unlooked 
for by its promoters the organization 
of a National Association was per 
fected, which has since gathered to its 
ranks nearly every leading statione: 
and manufacturer in the country. 

our successful annual conventions 
have been held, each more successful 
than that which preceded it. 

lhe vocation of the National Asso 
ciation of Stationers and Manufactur 
ers of the United States of America 
might be outlined as that of helping to 
educate manufacturers and dealers in 
the fundamental principle of “live and 
et live 
lhe good results accomplished by 
the National cannot be 
measured in words, but its influence 
has been felt in nearly every channel 


\ssociation 


of the trade throughout the country. 


Both stationers and manufacturers 
re beginning to have a better under 
tanding of the conditions which con 


front them. We have learned that a 
profit is absolutely essential to thi 


successful conduct of our business 
hat our competitors’ Ost ot doing 
S ss is quite as large as our own, 


-. 


that it has been quite as difficult 


for him to conduct his business at the 


prices which have prevailed as it has 


for ourselves; that the consumer 


perfectly willine to pay the advan ed 
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price when he understands the neces- 
sity for it, and learns that a portion of 
it is to come back to him in improved 
service; that the manufacturer is per- 
fectly willing to readjust his lists and 
discounts to suit the necessities of the 
dealer, when such necessities are un- 
derstood; and moreover, is willing to 
assist the dealer in maintaining just 
prices; that most manufacturers and 
jobbers are willing to discontinue sell- 
ing the consumer, as soon as the dealer 
can demonstrate his ability to handle 
the business himself. 

All branches of the trade have be- 
come united in a common cause, thus 
making it possible to debate calmly 
vexatious abuses whose equitable ad- 
justment is only possible through a 
close affiliation of kindred interests. 
Like you, gentlemen here in the great 
Dominion of Canada, we in the United 
States live in a country whose position 
among the nations of the world has 
been won by commercial conquest. 

Our supremacy does not depend up- 
on an established and wealthy aristoc- 
racy, but rather upon an aristocracy of 
intellect and ability. 

We are compelled to spend the 
greater portion of our life in the pur- 
suit of business, and it is in the field of 
our own special endeavor that we in- 
stinctively look for those staunch 
friends who are best fitted by training 
and experience to sympathize most 
fully with our aims and ambitions. 
Why not then be willing—each and 
every one of us—to stand shoulder to 
shoulder in a united effort to raise the 
standard of the industry in which our 
life work is engaged. 


FIRST FALL MEETING. 

The Chicago Stationers’ Association 
will convene for the first meeting after 
the summer recess in the Grand Pacific 
Hotel October 15. It is anticipated 
that this meeting will be of more than 
usual interest. It will be an open 
meeting. President Gibbs has some 
mighty fine plans for the winter and 
it is well to get at it early in order to 
enjoy the benefit of the year’s work. 





CHILDS VICTIM OF FORGERY. 

The S. D. Childs Stationery Com- 
pany, Chicago, was last month made 
the victim of a most systematic rob- 
bery by one of their former employes, 
Gustave F. Baye. The amount se- 
cured was between $3,000 and $4,000 
and the method was that of simply 
forging the name of the firm, at which 
Lbaye had evidently become an expert. 
He notified the company immedi- 
ately after the warrant for his arrest 
was given that he and his family had 
fled and there would be ne use in 
hunting for him. Up to last accounts 
the Pinkerton agency reported that it 
had been unable to get any trace of 
Lave in the United States. 
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How to Start an Appliance Department 


PECIALIZATION—concentration 
My —are just other spellings of suc- 

cess. 

If you give special attention to a 
department of your business it will 
show increased results — increased 
profits—just as a garden bed that is 
especially well cultivated will yield a 
much larger crop than a bed that re 
ceives no particular attention. 

Let us suppose you wish to start a 
Department of Office Machinery. 

Or—a Department of Systems and 
Methods. 

This may be an entirely new depart- 
ment—or it may include goods you 
are already handling in connection 
with your general stock. 

First, select the goods. 

Take one make of a kind. 

It is better to concentrate on one 
make, because you will sell more— 
and make more profit—by learning the 
selling points of a single line and talk- 
ing them, than by learning several 
competing lines with which you are 
likely to get mixed up in your talk. 

Pick out the best available line. 

Send first for literature concerning 
all available lines. 

Then select the line your own good 
business judgment tells you has most 
good selling points and will best meet 
the needs of users. 

Make the manufacturers of these 
lines tell you all there is to tell. Make 
them give you all the information they 
can; for the better posted you are, the 
more faith you will have in the goods 
and the harder you will push them. 


All this means more sales and more 
profit for you. 
If, after going into matters thor- 


oughly with the makers and their rep- 

resentatives, and getting all the infor- 

mation you can, you are not able to 

trust your own judgment in picking 

out the lines to handle, consult some 

one in whom you have confidence. 
Getting Agencies. 

Then—get “exclusive agencies,” if 
possible. 

You should control for your city— 
or as large a territory as you can do 
justice to—as many of the lines as 
possible that you put into the new de- 
partment. 

When the goods are settled upon, 
pick out a man to take charge of the 
department. Get the best man you 
can find, and give him full charge 
Make him responsible for results. 

For, the way to bring a department 
to success quickest and easiest; the 
way to secure most sales, and make 
money on the lines handled, is to make 
some one’s bread and butter depend- 
ent on the success. 

Do this, and if your man is any 
good, the «department will begin to 





The Second of a Series of “How To” 
Articles. 


By George B. Spencer. 
show results right away. 

lf the man you pick out is not ex- 
perienced with the lines he is to han- 
dle; if you have selected him for his 
general business ability or his selling 
ability, insist, first of all, that he be- 
come familiar with all the lines he is 
to handle. 

Insist that he study the lines thor- 
oughly; learn just how they meet the 
needs of users; learn all their virtues, 


~~ 
/ 
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particularly those in which they excel 
other competing lines. 

When you're sure of your man (and 
right here let me say that many busi- 
ness executives pick out the man first 
so as to have his help in picking out 
the goods) and, when you are sure 
that he is thoroughly posted on what 
he is expected to sell, then set apart 
a portion of your store for your show 
room. 

Don't 
corner.” 

Give the new department every pos- 
sible chance to succeed. 

Remember it is only an infant. 

It will need light, and air, and space 
to turn ‘round in, just as any baby 
needs such things, if it is to grow 
healthfully. 

Placing Advantage. 

Therefore, give the new department 
every advantage. Get it near the front 
of your store if vou possibly can. 
Make room for a clean, well reculated 


take “some out-of-the-way 


display. See that the goods are so 
set that they can get the best possible 
light. 

Remember the possible customer 
sees the goods before you have a 


chance to talk them—perhaps before 
he knows how they work. 

If you have machinery, like ty] 
writers or adding machines, in the de 
partment, have plenty of room to work 
them. 

Set them down low, so you can put 
the possible buyer in a chair in front 
of them to show them. 

Let him get his hands on them; let 
him work them himself; as each point 
is explained. 

Have the light full on the machine, 
not in the eyes of the buyer. Give him 
every possible chance to examine the 
machine at close range; explain all 
points; ask him for what particular 
purpose he wishes to use the machine. 

Suggest needs the machine meets. 

Make it seem worth much—in the 
time, work and money it saves. 

Have literature handy, in case he 
wishes to wait. 

Draw his particular attention to 
parts of the literature, so he will be 
sure to read them. 

Encourage buyers to ask questions 

Often, in this way, you get a lead 
which, followed, means a sale. 

Don't expect to sell everybody. 

If you can't bring a prospective 
buyer to the closing point, seem just 
as pleased as though he had given the 
order. 

Thank him for coming and ask him 
if he has any objection to your send- 
ing him more literature about the ma- 
chine or calling him up to ask about 
his decision. 

If he sets no date for a decision, you 
can write him, send him circulars and 
call him on the ’phone. Be brief, al- 
ways, with such “follow-up” and al- 
ways be pleasant. 

When the goods are settled upon, 
should your prospective buyer set a 
date for his decision, respect it. 

Don’t bother him in advance but be 
“Tohnny on the spot” the date set 
Show him you remembered. If he 
doesn't buy then, you may be able to 
sell him later, or to sell him something 
else. 

Courtesy is never lost—remember! 

As to Display. 

Make your display look business- 
like. Keep everything clean and free 
from dust. 

The customer may not know why he 
likes the looks of things in your de- 
partment, but he will like them, if they 
are shipshape. 

Have the right circulars handy for 
each item of stock. Customers often 

(Continued on page 128.) 
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he Sky-Line of Monroe, Mich. 


IS BROADENING, AND INCREASING ITS INTEREST FOR THE DEALER 


Account File Card Index Trays I Files Magazine Binds Secur Statements 
Bill File Card Index Transfer Envelope Scrap Book Magazine and Cata Pigeon Hole File Boxes Statemen. Files 
Binders Cabinets Envelopes, Security logue File Pigeon Hole File Box Swingin Attachable 
Book Cases—Sectiona C'rdInd'xTr'nsf'rTrays I ers, Vertical File Manifold Sheets Cabinets Desk Stands 
Box Letter Files Check Files (y e Cards Mucilage Bottle Pin Trays Tickler—Office 
Brush Tube Paste Clipping Files Invoice Books Office Tickler Scales—Postal Transfer Cases or Files 
Carbon Paper Clips Jar Paste Paper Fastener Scrap Books Typewriter Stands— 
Card Index Cabinet Common Tie Binders I al File Paste he r sheets Swinging 
Card Index Card Desk Stands- Swinging Letter File aste Bottle Se nal Book Cases Vertical Files 

Rule iT Plait Desk Trays I e Sheet H ler Photograph Mailer Stamp Racks 


Dealers will note that the line is growing. This is the outcome of our endeavor 
to consider the requirements of the modern office, and to provide what is best 
adapted to fulfill same. 

In the construction of the cabinet work, the most skilled labor and the best 
material are combined to make the most durable and attractive product 
possible. 

Our devices are ingenious; time and money-saving in the very principle of 
their design and application, and therefore will find a ready market in any 
dealer's territory. 

Dealers will find a very distinct advantage in handling the Weis line, in that it 
is possible to make up an assortment in one shipment at a saving of freight or 
express, that amounts to quite an item. 

Also, the general advertising campaign on our goods helps the sale on the 
whole line, not on one item, as in the case of other manufacturers having but 
one product. 

In short, we sell you the goods at wholesale, then help you sell the goods at 
retail, giving you a liberal dealer’s profit. 


Dealers will find it to their advantage to become acquainted with our line in its entirety. 
Our catalogue is profusely illustrated with cuts of our various items with description and 
prices. Write ‘or it to-day. 


The # Manufacturing Co., Monroe, Mich. 
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(Continued from page 120.) 
pick up circulars, go away and come 
back ready to buy. 

Don't forget the help you can get 
from the printing press. 

It multiplies the power of salesman- 
ship. 

It helps your showing. 

Get all the circulars, booklets and 
other printed matter you can and use 
them all. 

Don't wait for business to come to 


you. 
When customers are not coming 
into the store, send out after them. 
“Send out” by means of circulars 


mailed to people you think may buy. 
A ten dollar investment in postage 
often results in a thousand dollars 
worth of business. 

Have a sign up in the store, draw- 
ing attention to the department. 

Urge the sales people in all depart 
ments to send customers over to see 
the display in the new department 

Send special printed announcements 
to all your customers telling them ot 
the establishment of a new department 
to better serve them. Ask them to 
come and see the display. 

Announce it to the general public in 
the newspapers. 

Go at it as if you meant business. 

Don't do any of these things, don't 
go into it at all until you have con- 
vinced yourself there is money in it. 

Have Confidence. 

Then trust it as an investment. Have 
confidence in it. Don't worry over it. 
Give it a chance. 

If the manager of your new depart 
ment is “a live wire’ he may be able 
to arrange an “opening week” or “spe- 
cial sale weeks.” 

kncourage such ideas. 

They mean money in your pocket. 

Anything special that attracts pub- 
lic attention, that gets more people in 
to your store, means more proht tor 
you. 

Your new department may turn out 
“a feeder” of business to every other 
department in your store 

Encourage this. Encourage 
eration between all departments 

The care with which your parcels 
are wrapped in the shipping room may 
increase the business of a good 
tomer or may decrease it. 

Don't bother with such details vour 
self. Have men you can trust such 
details to, but let them know you 
know their duties so they will under- 
stand that is why you trust them 

Trust a man and you make 
trustworthy. 

Save your own time to plan 

Get a plan going, then leave the de 
tails to others. If their future depends 
on the success, and they are interested 


co Op 


cus- 


him 
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in their work, you wont need to 
worry about the profit. 

Encourage enthusiasm. The 
way to do this is to be an enthusiast 
yourself. 

Set the example of enthusiasm. 

You'd be surprised it you realized 
how many boys in your store are im- 
itating “the boss’ ways—uncon- 
sciously. 

They can't help it—nor can you. 

Giive ‘em a business-like example to 


best 


To summarize, select your 
first and man afterward, or man first 
and let him help select the goods. 

Giive a good space in a good place 
to display. 

Invest in a few postage stamps; in- 
vest in some newspaper space; study 
that sort of business a little and push 


ou by. 
goods 


it as | have outlined and, in a short 
while, vou will see resalts—sales and 
profits. 

Next month I shall tell how to se- 


cure the co-operation of manufactur- 
ers; how you can make them help you 
to make money. 

Every day the 
comes more homogeneous. 


business fabric be 


Manufacturers are eager to help 


dealers. 
Dealers are recognizing the value of 
such help. 


Interests mutual 


are recognized as 


All work together for the common 
good. 

You can get others to help vou if 
you show yourself willing to help 


others, and all this tends to put more 
money in your pocket—to put a big 
ger balance on the profit side of your 


ledger. 


A STRONG LOOSE LEAF LEDGER. 


Che Hanacher & Hawkins’ | eat 
Ledger, judging from the encomiums that 
have been heaped upon the company, ts 


Loose 


the market to stay The ledger 18, indeed 

splendid loose leaf device Its special 
merits are its rigidity and the fact that 
when the book 1s opened the leaves lie 
perfectly flat, facilitating the entry that may 
he made 

The mechanism is simple. There are no 
loose parts or levers. It is one of the sin 
plest ring books ever devised, and the 
strength has not been sacrificed for sin 
plicity, either; in fact the simplicity adds 
to the strength The rings cannot come 
loose and are always absolutely rigid and 
in their proper positions. Dealers who have 
xperienced trouble with rings coming loose 
will recognize this extremely essential fe 
tur 


Another feature is that tl 


square or sharp corners or pots 

metal to wear or cut the binding 
Durability is assured on accor he 

ing so exceedingly simple and strong. The 

materiel and tinish is of the bes Wi S 

more, the company guarantees then s 

does 2!l its products 


BOARD OF DIRECTORS’ MEET- 
ING. 

At a meeting of the Board of Direc- 
tors at the Stationers’ Association of 
New York, held Sept. 16th, N. A. 
Hanau was elected to the office of sec- 
ond Vice President, to fill the vacancy 
caused by the resignation of H. H. 
Arthur. 

Mr. Hanau is also Chairman of the 
Entertainment Committee, his asso- 
ciates on this Committee are, H. R. EIl- 


liot, E. M. Anderson, H. L. Shipman 
and H. W. Rogers. 
If there are any stationers in the 


City of New York, who are not mem- 
bers of the Association it will be well 
for them to communicate with their 
nearest neighbor, who is a member and 
learn the benefits that are derived from 
the Association idea. 

The manufacturer, jobber and retail 
stationer can in no way be of such 
mutual benefit as through the member- 
ship in your local Association. 

Do not be blind to your own inter- 
ests, but send for an application blank, 
or better still attend any of the meet- 
\ssociation, which are held 
Rooms, at 309 
acquainted with 


Ings of the 
at the Association 
Broadway, and get 
the trade. 

These meetings are held at 4 P. M., 
and a stationer’s business should be of 
sufficient interest to him to pledge 
himself to spend a couple of hours a 
month with his business associates. 
lhe October meeting of the Associa- 
tion will be held on the’ second 
\Wednesday, Oct. 14th, at 4 P. M. A 
regular notice will be issued to this 
effect and the stationery trade in gen- 
eral will be welcome at this meeting. 

\t this time the chairman of the 
delegation to the National Convention, 
held in Boston in July, will present a 
report that will be of interest to every- 
one, and at the same meeting the By- 
law Committee will make recommen- 
dations for some changes in By-laws. 
Jom your local Association and do it 
now 

IT IS PEERLESS. 

The Peerless 1 


if the Everett 


rduct 
India 


Book, a pr 
Press Company, of 74 
handy affair and 


xpense 


- I> 
street Boston, is a 


very 


embodies the very features which make the 


usehold and personal 


xpense 


keeping of he 


ccounts quite easy, pleasurable and profit 


able It 1s simple in plan and unique tt 
rranget The book is arranged in four 
page sections for each month's unts 
There are twenty-four sections with the ad 
lition of vearly summaries and pages fot 
special expense items. On the left side of 
he page thirty-four places for as many 
separate items with dates of month running 
cross Thus, every item of any nse 
uence is kept distinct and by the day. The 
mont d yearly summaries make it pos- 
sible to handle large accounts st 
lo general bookkeeping. It ts ag 1 thing 
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The First C. S. & R. B. 


Loose Leat Device 


the aluminum holder, still far and away the 
most popular device of its kind, was made in a 
little one-room plant, employing one man. It 
Is now made in a 12-department factory employ- 


ing 200 operators 


Th 





e Triumph of Enterprise 


in loos« " struction is ou 


owl 
ee eee fa— edged by all unprejudiced minds to be unrivaled in any 
A OVALS OT Ag quarter. 


——— 


a — Price 11ST No 


safety locks. It also tells many other things that mean 


DOLLARS TO DEALERS 


2? tells about ledgers with and without 


These five 
They say it’s « 
R. B. line 
They have mads it’possible for 1 


—? rr + 7 
mer of activitv. Though we heard 


C. & & R. B. CO., Inc. 
Manufacturers of High Grade Loose Leaj Di 
CHICAGO, ILL 
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Uniformity in Advertising Matter. 


A Point That It Is Well to Consider. 


"Vy HE question has been raised that uni- he could make a requisition for whatever li : 


formity in advertising matter has 4,» 4a file, there are misfits of varying d really needed 
come to mean more to the dealer ere That is why he complains and is th ‘These same sheets, produced by 

than the average manufacturer supposes. It reason why the gentleman from Iowa rais« manutacturer, could be incorporate 
has been brought to attention by William the point . dealer's cat gue, saving the dealer s 
E. Davis, a dealer of Sioux City, lowa In Quoting direct from his letter is the fo expense nd he would send out s 
his letter received recently by this publica wing argument ing matter which he would not. other 
tion he said: \ few years ago all manner and shapes wise do 

‘The advertising matter received by many f book cases were obtainable, and a man’s “My ideas for all manufacturers and 
dealers is a source of annoyance. It comes library looked like numerous and various ers to prepare all advertising matter 
in all manner of shapes While I try to varieties of shelves. His filing devices were sheet 842x5 with binding on the 8% sid 
keep circulars and printed matter in such even more variegated, provided he made Or use a sheet, folded, just twice this size 
condition that I can readily put my hands an attempt to file his papers in any manner’ This gives a sheet that can be folded and 
onto what I need, yet | note that it looks whatever His desk looked much like an inserted in the ordinary envelop: If the 
a great deal like a junk pile.” other junk pile. Today the various and manutacturer wishes to do so, he can mak i 

The reason why there is such a diversity sundry styles have disappeared and in their his advertising matter distinguishable by 
in advertising circulars catalogues and the places appear the sectional shelves using tinted papers, one or more colors of 
like, is that men do not see alike. One man ‘Now why cannot the manufacturers and ink, or better grades of paper—but keep it 
thinks in one direction; another thinks dit- jobbers fix and establish a uniform size ot all the same size Leave sufficient roon i 
ferently. There has been in the past no sheet for all advertising matter to send to for the dealer's address 
way of striking even a middle position in their dealers. It would be a wise and busi “The same idea can be followed out ex i 
men’s thoughts and actions. It would seem  ness-like idea on their part If a dealer tensively in booklets, catalogues, et« 
therefore that the same difficulty would now | received a circular or quotations of a new “The establishment of a uniformity 
be encountered if a concerted effort were irticle, it would be in shape so that he size would enable the printer to get out 
made to get manufacturers to publish their could easily insert it in a binder. He could) work more cheaply and quickly Che man 
advertising matter in one size, or graded, index it and then immediately refer to it ufacturer could have plates made of his 
in certain sizes. “When he receives advertising matter for pages and could loan them to the dealer for 

A man left to his own imagination thinks distribution, if the manufacturer or jobber his use in getting out catalogues he 
out a campaign that to his mind will appeal idvertised only one article on sheets of! dealer Would send out more mail matter 
to the dealer better than some other. Forth standard size, the dealer could then dis get more orders—increa.e the sales of the 
with, he proceeds to get his circulars and tribute only the advertising matter for the manufacturer 
catalogues out along that line. The dealer roods that he carried He would not de “With more time the ideas incorp d 
receives them, in consequence, in all man troy a large amount of printed matter ibove could be worked out more clearly and 
ner of form Naturally, as he must throw had received and which had cost the mat enlarged upor But its advantages I think 
them about, or even where he keeps them  ufacturer quite an amount to produce, for I have clearly shown.” 











Map File Order File Invoice or Document or Legal F 


Commggasmnes Card Index and Cupboard 
lle Correspondence F ile 





Filing Cabinets For All Purposes 


Individual Units That May Be Joined Together To Make One Compac binet 
(*K &S Direct Filing Methods”’ 


Each Unit Complete in Itself $3 No Separate End Pieces to Buy 


SEND FOR «¢ ALOG 


KOLLER & SMITH, Inc., 298 Broadway, New York 
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N? 1B 


6 Mr. Deater---LISTEN! 
ha 


NO IB 

It ought to interest you to know that we are advertising the merits of “O. K.” PAPER 

FASTENERS to over 8,000,000 readers of the general magazines, always with the request 
N?'B to buy them from YOU. oy 
Ae That we won the GOLD MEDAL is a strong endorsement; that we are now selling [ 
7X upwards of 5,000,000 ‘‘O. K.”’ Paper Fasteners a month---nearly 60,000,000 a year--- 7x 


: is a stronger one. This is going some, and the reason why is because we have a mighty good 
fe thing and know it, and, through extensive advertising, a large portion of consumers know it, 
and we are going to keep it up until they ALL know it. 

This is how we HELP YOU SELL, and we are going to continue to 


help you sell “O. K.” Paper Fasteners until our sales reach one million per day, 
and THEN we are going to KEEP IT UP. 


WE DO MORE THAN ANY OTHER MANUFACTURER TO HELP YOU. 


No other manufacturer of paper fasteners spends the money we do 
in general advertising. 
them do in a whole year’s time. 


OUR EFFORTS TO INCREASE YOUR SALES NEVER CEASE. 


The “O. K.” Paper Fasteners have the advantage of an indestructible paper-piercing- 
point which goes through every sheet, co-acting with a small PROTECTING SLEEVE 


which prevents any liability of injury. 





saith HANDSOME COMPACT STRONG NO SLIPPING, NEVER ! 
Easily put on or taken off with the thumb and finger. Can be used repeatedly and “‘they always work.” 
4 MADE. OF BRASS IN THREE SIZES; No. 0 B (small); No. | B (medium); No. 2 B (large). PUT 


NO 1B UP IN BRASS BOXES of 100 fasteners each, ten boxes to a carton, also puf up in bulk, 1,000 to a tthe 


We [ asteboard box. 4 
hse RETAIL PRICES: Size No. 0 B and No. | B 20 cents a box, $1.65 per thousand; No. 2 B 25 cents 
a box, $2.10 per thousand. Price in bulk, 15 cents per thousand less than above quoted. ORDER NOW and N° 1B 


ve SEND FOR ILLUSTRATION AND DESCRIPTION OF OUR FREE “O. K.” DISPLAY 
[ie ALSO ILLUSTRATION OF DIFFERENT ELECTROPLATES FOR YOUR CATALOGUE As 


NO 1B 
- L. & C. HARDTMUTH, 
12 Golden Lane, 
London, Eng 
NO 1B 
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fi THE O. K. MFG. CO. Dept. G., Syracuse, New York 


S333 





























We spend more in a single month than most of 


a 





2 


Sole Agents for Europe, India, 


Australia, New Zealand 






and South Africa. 


SB: | 











N°? 1B 
NO 1B 
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’ | THE PROUDFIT LOOSE LEAF COM- 

| PANY. 

| SAVES The Proudfit Loose Leaf Company, 

TIME — SPACE — MONEY Grand Rapids, Michigan, recently took the 

| Th me : Proudfit business formerly held by the Ed i 

i > 

| e een ewriter Des 7 ward-Hines Company, entirely out of the : 

) yp » Plain Oak only hands of the latter and under the reorgani- 






CONVENIENCES 2 $12.50 zation of the business has commenced 
Occupies sma!! amount of floor space; when . ” career that promises much. 


closed oc« upies stillless: has a s 
Che company has equipped a new factory 












: 
foundation for machine: has a place f 
thing a stenographer uses—too ‘ . ° 
stationery < ~~ »k et right with Special machinery, tor the sole pas 
at arms’ length pose of manufacturing Proudfit devices ' 
/ CONSTRUCTION (Patented) The New York branch will be continued | 
; ! Is built for wear— will stand rough usage Opened one has rece ntly been opened at Was! ' 
k and abuse. Constructed of solid oak ae : 1 other ill t _ { 
) 4 Sromapees, Strongly braced and we or ington and others wi soon be opened ] ne ' 
finished. ounted on casters that permit olicy af the ns > > oneal 7 — ' 
, +R, tt, — policy of the w company will be the san ' 
easily, quickiv, nolselessly The Desk is Closed as heretofor« ; that 1s handling ; 
| handsomely finished and is an ornament | } i fF 1 - = ' 
to any Office. Copy or note book holder fur througn stationers and othce appliance d al ' 
| | nished free with each desk in a r PI ' : 
I Fl h ers. : 
j as 
Our Ad. to Consumer _— This divorcing the Proudfit business fror 
states that we will allow them Free Tria All supplies in & - - ' 
J ofthe Queen Typewriter Desk through PP the insolvent firm of Edward Hine Ss ( i 
f their local dealer No manufacturer can easy reach ; ; i 
. make a more liberal trade-producing prop pany hz is meant n uch ror these ex ] nt ; 
| (Patented) osition in behalf of the dealer . hink of Mr De . We en ra > ia na , TI , pees ' 
i it A *) days’ Free Trial to the « msumer Uy wan P wilt te Sep 7 A dpe . devices ne new enterprise wi ' 
i Closed—Occupies very small space. at our risk UR goods wi en its entire energies and attention t 
{ he } 7? 7 > » ¥ >% 
| THE MARYSVILLE CABINET CO. Proudfit Line of Loose Leaf devices 
Mr. W. H. Edwards, formerly of the | 


MARYSVILLE, OHIO 
V. S.A. 






ward-Hines Company, has assume 






management of the new firm. Mr. | 

has been identified with the line 
me on the market. This experie: 
led with a practical knowledge of t! 
icturing details particularly 


,COMPLETUS” CABINETS have NO EQUAL HEADOUARTERS FOR ihe andieine 























3 
DEALERS are finding it the BIG- WS Prondft. 1 the — 
~—-—~y- & : : oud Jr., the inventor 
writc Topay GEST SELLER on entee of the “Proudfit”, will take 
f the market. “— nde ; 
: interest and has, with his family, taker 
Just his residence in Grand Rapids 
: : 2 =I) . C. Evan Johnson, who has assur 
et a : Vs =/ the Typewriter Ribbons, Typewriter Paper, nancial duties, is well known b 
Pe Slide Carbon Paper, for all uses. ad abeosd. heaving for = sumsber of wea 
We manufacture the best line of TYPEWRITER ; — : ' : 





; o. co. mant ! > 
WAI x { and it's all ready. SUPPLIES on the market represented the Waddell Manufacturing 
: f Grand Rapids and recent] 


ane Typewriter Stand Connie 
= Stationery Cabinet THE S. T. SMITH COMPANY : yf ig We ag ie ce rd de 
een : usiness for himself in Knoxy 


























NZ I a eee hinet ll Barclay St., New York City. Tel. 1164 Cortlandt 
> 4 | Co. ct gt meat ron = atal gue an a Laeaagy ated Mani enn 
A fold rt s r ( bo , ) \n amoahi nd a loose 
\ \ mane. 5. ¥. tow Ecined one Linen. and. Car TO THE TRADE rt a sienialah ik tabidiaadiies 
seem to | dely sepa ted 1, Tt 
vhen Mr. Proudfit was searching 
means of pertecting the operatior 
Proufit Loose | f Binder it was the aut 
mobile stearing gear which gave him his i 
spiration Any ne who is familiar wit 
OF LETTERS ge 
the applicatio: f the idea by exami: 
. ,TTR . ATOR the mechanis1 f the Proudfit binder 
CLARK’S ROYAL MANIFOLD PARCHMEN’ -- 





CLARK’S REAL PARCHMENT A HAWKES INJURED. 
CLARK’S POPULAR MANIFOLD PAPER A. Na@hkes, of the C Mowe 


Pen Co., while riding in an aut 


CLARK’S JAPANESE TISSUE Pen Co., while riding in an automobile m 
CLARK'S REAL ONION SKIN y tonya” ages: ang napa 


doit 





CLARK’S SILVER MANIFOLD BOND ane Seem wagon, BM te doings 
CLARK’S MANIFOLD BOND ing the machine to. turn turtle, throw 
CLARK'S CARBON TISSUE ee 


Cost 40 Cents to $1.00 Per 1,000 Sheets 8” x 11 acti Mac aee aie See menes 
WRITE FOR SAMPLE BOOK ———__— 
LANDS BIG ORDER. 


CLARK & ZUGALLA [Inc.| sis aoe Sane 


MANIFOLD AND TYPEWRITER PAPERS napa’ ese elles dls 2 cosine ccs yee we 














{ 
| 88 and 90 Gold Street $2 $2 se $2 NEW YORK oie Wis seems te SOR ob 
LIBERAL TRADE PROPOSITIONS TO DEALERS vas over $1,20 ver than the nearest c 
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Globe Goods—The Standard for Excellenc | 


— - __ —_. - | 




















eee 





GOODS FOR LAWYERS 





Verticle Files for Cap Size Papers 
Steel and Wood 





Legal Envelopes 
MR. STATIONER 


Do you know how many lawyers 





there are in the United States ? 








Crushed 
Envelopes 7 

We made a guess recently when 
getting up a circular On Slobe“Wernicke 
‘*Elastic’’ Book-Cases for Law Offices. 


and we missed it by about 50,000. 





It might surprise you—as well as it Congress 
af Tie Envelopes 


did us—that right at this time there are 
at least 111,975—not counting 







those who got their sheep skins 


this year. 


Now then 


when a lawyer asks you 
Legal ‘‘what do you carry in 


i Ww ers 
f \ er stock that will be of ser- 





Office Ticklers 


\ , Maye, 
; . ? vice in my profession what 
\ have you got to show him 
\ paper, pencils and ink? 


But he can buy these utilities at most 


any news stand or corner grocery. 


e- 


Did you ever think of making a dis- 
Legal Blank 


play in your store —something worthy of Files 





such a designation —just. of those goods for Desk 
that would interest the lawyers, and 
Expansible Folders then inviting all of those who practice 


law in your town to come and see it. 











That’s an idea that really might be 
worth while considering, inasmuch as 
we can help you to make a very attract 
ive display, and furnish you the adver- 
tising cuts as well as the goods. 


If you think well of this sugges 





tion, all you have to do is to write 
Document File Transfer Cases 


| 
She Globe2Wernicke Co. 














CINCINNATI J 





7 


er 














DITMARS 
KENDIG 


COMPANY 


> 











@ Manufactures 
exclusively for 
Stationers and 


Dealers, the 


most complete 


line of 


ARBON 
PAPERS 


@ From the lowest 
price that’s Good 
to the Best that’s 


made. 


@ Write to-day. 
New York U.S.A. 

















Eliminate Waste From Your 
Household and Personal Expenses 


You can do this systematically, intelligently, and 
profitably by keeping account of your expenses in the 


Peerless Expense Book 


It contains daily classified accounts for two years 
with weekly, monthly, and yearly summaries, so 
arranged that you will have a maximum of informa 
tion with a minimum of detail 

It has 108 pages of good paper in durable and 
tractive cloth binding 

Price, $1.00 postpaid, subject to approval. 

Liberal terms to dealers. Send for descriptive 


booklet. 


THE EVERETT PRESS COMPANY, 
75 India Street BOSTON, MASS. 


at- 
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BUSHNELL’S PERFECTION BINDING 
STRAPS. 

HE accompanying illustrations are of 

Bushnell’s Perfection Binding Straps, 

one of the most popular little de- 

The strap 

cuts, used 


vices in the office appliance field 
is, it will be from the 
a tie or binder for holding together p 


observed 


as 





THE STRAP 


pers or that variety of articles that it is de 
sired to keep in compact shape. The device 
takes the place of string, rubber bands, tape, 





etc. They are made three-fourths of an 
inch wide, which precludes cutting or dam 
aging the paper on which they are used, no 
matter how tightly they are drawn. Th« 
stock lengths are 12, 18, 24, 30, 36, 42 and 
48 inches, but any length will be made to 
order 

They are made from strong cotton web 
bing with buckles and links of steel that 

FIRST POSITION 

wear practically forever. The fastener 1s 


such that they will not open without being 
This fastener is an ingenious 
which teeth or but 


released 
buckle, 
which holds firmly at any point 

The advantage over string, rubber bands 


has no tines, 


and plain tapes is obvious 

is simple. The 
passed around the package, bringing 
hook to the top as shown in Figure 2. The 
link is Figure 3, 


band is 
the 


The operation 


then drawn as shown in 





POSITION 


SECOND 


and the loose end of the strap drawn as 
shown in Figure 4. The buckle holds with 
a strong grip and will remain firm until 
loosened. This is accomplished by lifting 
a small lug with the finger, allowing the 


link to slip through the hook. The strap 


each end of the parcel 


laid 


the way 


over at 
entirely and ready 


can be 
out of 
secured in position when the papers a1 
be put away 

number of st 


The strap is made in a 
sizes which we ‘have reprinted from tl 
catalog with the prices from which there 


a liberal trade discount. A sample doz 
of assorted sizes will be sent postpaid 
receipt of OU cents 

The strap is the product of tl Aly 
Bushnell Co., 942 Market street, Philad« 
phia. They have been thoroughly test 
under all conditions and are offered to 





7 
mamas vere geeetd | 
eter’ oe teer 
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THIRD POSITION 


. 
market backed with the fullest guarante: 
Che company makes some strong claims 
for their superiority for the purpose 


which they are intended 


PASSING OF FRANK SQUIER 


Frank Squier, until recently a partner 
Perkins & Squier, the well known pape 
house, and ex-president of the Station 
Board of Trade of New York, died at his 
home, 32 Prospect Park West, Brook! 
Sept. 25. He attacked in Paris 
June with paralysis while on a tour of Eu 
rope. President Henry C. Bainbridge rep 
resented the Board of Trade at the funeral 

Mr. Squier prominent citizen in 
Brooklyn and one of the founders of t! 
Young Men’s Republican Club. He was 
interested in the Brooklyn Art Club. His 
literary bent was strong and on several ox 
casions he had contributed to the magazine 
and daily press, one of his notable pieces 
work being the editing and arranging 
his brother’s work on Peru, now a standard 
book of reference. 

He was particularly 
stationery and paper trades and did mu 
He is survive 


te 


was 


Was a 


+ 


prominent in the 
to promote their interests 
by three children 


DEATH OF H. B. INGALLS. 
H. B. 


Ingalls, for many years traveling 


salesman for Eaton, Crane and Pike Com 
pany, in New York and _ Pennsylvania 


passed away September 27 at his home 
Cohoes, N. Y. He had been a sufferer for 
three months. His connection with Eat 
Crane and Pike C 
Many of his fell 
funeral and the expressions of regret 
the trade were many and tender 


yMpany covered six years 


ww salesmen attended 


LOUIS DEJONGE DEAD. 

Louis Dejonge, founder of Louis Dejong: 
& Company, Tompkinsville, Staten Island 
nd 73 Duane street, New York, died Sept 


7 mm Frankf rt (;,ermany 


~/ 
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This Advertisement 


is appearing for the benefit of 
dealers carrying the Unimatic, 
in such publications as follow; 




















Circulation 
Sy CRON. <asisinsinsecennnel 
eg ee ee 600,000 






Saturday Evening Post.....716,000 


and in the Sunday Maga- 
zine section of the follow- 
ing big newspapers; 
Chicago, Il. 
Record-Herald........ 217,328 
St. Louis, Mo. 
Republic .........acccce-s 142,110 
Philadelphia, Pa. 
Press 121,852 























Dense nti 
Rocky Mtn. News.. 83,922 
Denver Times........ 43,234 


A Grand Total of.......... 2,476,192 


~ Here’s the Book 


that has made the pocket memorandum book as elastic as a trust mag- 
nate’s conscience. Every business man, professional man, literary man— 
any and every man who finds note taking a necessary part of his day’s work, 
will jump at the chance to get so simple, inexpensive and useful an article as the 


UNIMATIC 


LOOSE LEAF MEMORANDUM BOOK 


















If you do not understand fully just what 
this book is and how it works, write us 
for complete information. You will be 
asked for them---be able to supply them. 


Write to-day for complete in- 
formation and prices on our 


entire line of loose-leaf books 


SIEBER & TRUSSELL MFG. CO. 
4001 Laclede Ave. St. Louis, Mo. 
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“As Good as Any—Better than Many” 


JOHN ALLEN @ CO. 


478-480 Pearl Street, NEW YORK 


Manufacturers of 


Carbon Papers 


@ Typewriter, Pen, Pencil and 
Full Carbon. 


@ Guaranteed Non-Smut. 
@ Long-lasting. Clean Writings 


Typewriter Ribbons 


For all makes of machines. Will give best 
service and insure satisfaction to users. 


Write for Samples and Prices 














RIBBONS and CARBON PAPER 
Contracted supplies in large or small quantities 
PLAIN and DECORATED BOXES 
HAVE YOUR OWN IMPRINT BOXES 

SNELLING & SON, ™@nu/actwers 

SO. BROOKLYN, N. Y. 























ADVERTISERS MAGAZINE 


Indispensable to every advertiser and 
mail-order dealer. No great success 
is possible without the business-bulid- 
ing force of advertising. Keep posted 
Study the wavs successful advertisers 
are getting business now, today. Read 
Advertisers Magazine — filled with 
money-making plans and ideas that 
have been tested and found good 
Successful campaigns described—iay- 
out, copy and illustrations analyzed. 


"ADVERTISERS | 
MAG, 


nema FOR Tek 









! Me Every number interesting, instruc- 
ic wa tive helpful and thoroughly practical 
i| ww >} —52' pages each month crammed with 
| woe N J 22 advertising suggestions, criticisms, 
(5 S3 a wa ys and means. A practical! journal 


ts “advertising managers and business 
men who advertise. Sp | offer: A year's subscription and 
free copy of 


5) COL. HUNTER'S 


‘DOLLARS AND SENSE” crest Soox 


This book's 120 pages have no theory hh [EEE 
them—they were written from actual exper!- 
ence. A splendid series of business lessons. Dollars |! 
A daily help in your work. Success taikson | and ! 
Advertising, Buying, Competition, Credit, | Sense 
Financing, Saleamen, Selling. ete. Send 5c 
(coin or stamps) for year’s subscription and 
tree book. Money back if dissatisfied. 
Sample magazine tree 


ADVERTISERS MAGAZINE 
754 Commerce Bldg. KANSAS CITY, 40 


DEALERS! 


No matter what yon have done or intend do 
ing in filing devices, you should investigate 
the merits and features of our line The 


word QUALITY is synonymous with 















Write for our 
catalog, dis- 
count sheet 
and dealer's 
proposition. 


H. L. COUP. 
FIELD CO., 
4 Pearl St., 

Grand Rapids 

Michigan, 
U.S. A. 
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Returned Goods and Allowances 


By F. W. Risque. 


from 


(Laken 


‘Loose 


Leaf Books and 


Systems for General Business,” by 


Mr. Risque. 
rights reserved.) 


HERE are few manufacturers or 
wholesale merchants who do not 
find the subject of reclamations 

and allowances one of the most an 
noying and perplexing of the many 
points which must be daily decided. 
Che question of policy enters largel) 
into the disposition of these matters, 
and happy is the temperament and 
good judgment of the man who can 
handle every case to the best advan- 
tage. 

tle must be a man ot 
and large experience, to look at both 
sides of the case when a doubt exists, 
and be able not only to decide rightly, 
but to handle the correspondence in 
such a manner as to convince the cus- 
tomer, when the decision is adverse, of 
the justice of his own position. 

It is unnecessary to go into 
question of flagrantly unjust claims, 
with which every house is afflicted. 

The burden of this then is not pol 
reason, but, when the 


bre ad \ i@W 5 


the 


icy, Justice or 
claim is allowed, how to handle it with 
the least possible work and dispatch, 
and yet preserve all the material facts, 
and arrange the entries in the simplest 
manner for ready reterence. 

In former years, the orthodox meth 
od was, after ascertaining the tacts, 
and deciding on the allowance, to so 
advise the customer. Irom a copy ot 
that letter, a journal entry was made, 
detailing the facts, and eventually, 
posted to the credit of the customer, 
and the debit of merchandise, or such 
proper account as may be. 

In an active business, these entries 


oftentimes outnumbered all other 
journal entries ten to one. 
In a progressive house, the proced 


ure is about as follows: 


\ loose-leaf sales book is used, 1 
which the entry clerk enters the daily 
sales, using one line for each bill, and 


as he fills a leaf or sheet, adds or foots 
the same, and pass¢g it to the book 
keeper for posting. This sheet goes 
into a corresponding cover 
bookkeeper’s desk. 

In this cover is kept also a shee 
corresponding dimensions, but ruled 
for “Allowances and Returned 
(;oods :” the reverse ot 


on thre 


+ 


sales 


The perpendicular ruling or columns 
of this sheet are headed as per fort 
(Fig. XIN). and are as follows: 

“Date of Credit.” “Date Goods Re 
turned” (or claim received), “For 


a \ddre ss" (or post ( fic 
‘No. (of original shipping 


| iT S( ripty rT) 


( redit of. 


customer}, 


Copyrighted 


and all 


(amount to be credit 
value of (turned 
into stock, (freight claimed ot 
any other difference between the credit 
to the customer and our salvage 


( laim, lL otal 


ed), “Goods” back) 


po 


(Ine column, “Salesmen,” in w 
Is written the initial or name of sales 
Iman Opposite each credit, or, if de 
sired, a column for each salesman in 
which is placed the amount. By this 
last method, the footings show the 


goods returned on each salesman’s o1 
ders, and if a net 
torce, saves many disputes, and much 


sales contract 1s in 


time in settling compensation 
Phe total of columns should 
check, as a proot. 
\nother column 
freight paid in cash on 
turned, and is made up from either the 


these 


inbound 


shows the 


+ 


each lot re 


receiving clerk's report or the asl 
book as paid. These last figures are 
not posted trom the record, nor are 
they used to prove the “Total” here 
credited customers, but serve as a re¢ 
ord ot the loss on each lot and the 
total as cash paid tor freight on such 


goods in making monthly comparisons 
Should you at anv time di 
during your rechecking, an_ err 


against a customer, either in price, ex 


SCOVEeT, 


_ 


tension, footing or count, you, of 
course, promptly make out a credit 
slip, enter it in the “Returned Goods 
and Reclamation Book,” and at once 


i\dvise him 
When a customer makes a 
which no goods are returned, ve 


vestigate as fully as possible, and whe: 


P 1 “ + ¢ : : . } 
allowed fill out a credit shp. Wher 
; 
goods are returned by mail, express 
freight rp hand. they gO, ot COUTTS 
oOo the rece Fe ( vho nN: 
eport blank, giving “D 
\ 9 , 

elvet \Whom,” with addre 
descriptis i goods, “Weig! Ce 

1 \\ R. Ro 
press Cor \ The 
] evo) + | ] < et 

This blank is handed 

large of proper departmet 
vestigates the claim, makes a perso1 
eXamuinatio1 tf goods wl 
and if satished as to the . 

; 
‘laim, makes out a credit sly 
bon ) dup ate , Se ‘ 
riginal and duplicate, 

eceiving clerk's report, to the filing 
lepartment be filed in the < 
tomers ft r out vertical 

! t t ~ ~ ~ 
~ t*¢ 1 cyste 

P 14 snide 

t ~ t) f ~ ) t 

<taten expecte Ty rile 




















The monthly show the 
“total” amount credited customers for 


returned goods, allowances and errors, 


footings 


the total amount of salable goods re- 
turned, the total amount lost on this 
class of transactions (except the in- 
bound freight and express). The sal- 
able goods, plus the loss, equals the 
total credits. 

W hile the several amounts for credit 
of customers are posted daily, the 
totals are posted at the end of each 


month as follows fhe amount of 
“goods to stock” is charged merchan- 


such other account as 


classification, the “loss” 


dise sales or 
may suit yout 
to profit and loss account or such other 
account as you may deem proper. 
Thus you not only the 
amount of allowances, but the propor- 


can see 


tion of loss on that class. 

Under the old method no merchant 
could approximate the amount of 
monthly allowances without great la- 
bor, and even if he had the footings of 
these amounts, he could only conjec- 
ture what was the act 

A monthly comparison quickly dis- 


ual loss. 


increase or decrease in al- 
lowances, and with the corresponding 

the percent 
vhether the er- 
proportionate- 


closes an 


monthly sales before 


age shows at 


a glan 
rors or reclamations ar 
ly growing or declining 
' This record not only economizes 
time and labor, but is a most excellent 
chart, and gives details, comparisons 
a painstaking and 
manager will find 


and totals, which 
thoughtful office 
amply repays his efforts \dditional 
letermining on 


value is found in 


whose route the allowances are ab- 
normal, d what salesman _ handles 
his trade with success and adjusts 


claims at no time or money 


to the hous« 


NATIONAL BLANK BOOK CHANGES. 


On a unt of the death recently of Ed- 
ward | Blank Book 
Company, the mpany s been obliged 
to make son hanges in t arrangement 
of its ¢ 

Fre ( e tuture take 
on | P ediate vicin 
ity . ) te He will 
Is t y which he has 
made eretofor wit t exception of 
pi J Nova Scotia, 
which will be taken up by Mr. Harry James 
Fe 

Mi rt } i charge of the 
7 iny year 

; 12 ly ¢ I 

< " ] 1¢ ) 
é Scotia and 
hy e exceptior 

| ty Mr 
| this work 
hot bh < r nd ten 
I s felt that 
+} N Ww 
Eng - naan 
the \f 
kr 
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IF YOU ARE A DEALER you 
lemand for STEEL Equipment 
That means more to YOU thar 
Agency NOW! Don't delay ! 
IF YOU ARE A USER of Filing 


T ossib 


Turn Down 
the Idea that 


You’re Not 
Concerned in 
This Matter of 


STEEL Filing 
Equipment! 


itally interested in the steadily increasing 


STEEL Equ 


iipment is bound to supersede wooden, 
ly you have stopped to consider. Get the 


Squipment you are vitally interested in keep- 
in the Equipment which is the safest, strongest 


id of wood 


Berger's enlarged line of Stock 


, fire-resisting construction, is fully adapted 


ig you yrrespondence and records 
most durable. That means STEEL inste 
Equipment, in addition to its protect 
to modern filing needs 


ERGER STEEL Filing Equipment 


is the most complete line offered 


STEEL VERTICAL UNITS COMPLETE CABINETS STEEL-SECT 
Units for vertically filing Corre Card Index Cabinets in a varie- SECTIONAL GOODS 

spondence, Invoices, Documents, Leé ¢ ‘ mer > 
—- 5 ake Mow a , Reserte, Car y of sizes; Document File Cabi- An enlarged line: Shallow and deep 
celed Checks. Drawings, Cards, et ets; Letter Files; also a Special base sections; the latter equipped 
also Roller Shelves, Plain Shelves, Plan Check File Unit with folding with various devices such as drawers, 
Drawers and Box Drawers. Specia shelves and mounted op castors cupboards and roller shelves (these 
‘ mbination Units for filing two or 

. F 4 deep base sections project beyond the 
nore s17¢8 rT t SS0'sS 0 ” s i 4 Vv . 
cams cote aie tae iat a aie AULT OMNIBUSES regular sections which rest upon 
adore iia Rattan aad iia Sedan TABLES, ETC. them, thus forming a shelf or ledge). 
File: Check and Deposit cket I Omr ae various Sections for both horizontal and ver- 
Legal Blank or Specification, Docu styles; also pecial Vault Truck tical Hling of Correspondence; Docu- 
nent and Card Index I ‘ et ulapted to receive Steel-Sect Sec- ment Files; Check Files; Bill Files; 
A Cupboard Unit is provided iso a tions rabies and othe LCCERRO- Legal Blank Files; Pigeon Holes; 
complete Wardrobe Unit with coat ries, including a completely en- Plain and Roller Shelves; Card In- 
and hat hooks. These ertical units sed Stee! Waste Basket and a dexes; Shelf and Cornice Sections. A 
are uniform in height and depth, sé special Steel Transfer Box for re- stack may be started with one or 

roper a er when set eiving the content a Vertical more sections and expanded from 


time to time as desired. 


Ask for Catalog H-47 


Most Complete Book Issued on the Subject 





See Our Display 
Space 84 
National Business Show 


New York City 
Oct. 17-25 











The Berger Mfg. Co. 
Canton, Ohio 


Philadelphia Boston Chicago 


New York 
St. Louis 


San Francisco 


Minneapolis Atlanta mee 


n Office 
stacks 





P . 
wh ee 


showing use of Berger Stee! Filing Equipment. 


szainst the wall spaces 


Vertical units grouped 





Sha ate 


7 
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Handlea 
Device that 


EVERY 
OFFICE 
NEEDS 


The “a 


Multi-Indexing 
Follow-Up System 
isa 
NECESSITY 
and 
SELLS EASILY 











We sell lots of them BY MAIL. 
You can do likewise IN YOUR STORE 











Write today for our Circular, “Al0,"" as well as 
our DEALER'S SPECIAL OFFER. 


Wrigley 
Office System 


Incorporated 


222-D Fourth Ave., Louisville, Ky. 
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STATIONERY 9 
as 





(By Special Correspondente. ) 
Altoona, Pa. 


Eleventh avenue 


tartle, who for a 


The store room at 1408 
has been leased by W. H 
number of years had been the very success- 
ful manager of the McCrorey 5 and 10 cent 
are 
the 


soon as alterations 


store, and just as 
completed he will fit up 
a thoroughly modern stationery and 


and open to 


public 
art novelty store 
Bangor, Me. 

The Haskell-Armstrong Co., org 
Portland for the conducting 
general wholesale business in 
books, stationery, wall paper, etc., with $50, 
000 capital stock, of which $20,000 is 
President, Charles A 


Walter S 


inized at 
purpose of 
and retail 


T id 
paid 


Haskell, 
Arm 


in. Officers 


of Portland; treasurer, 


strong, of Portland. Certificate filed Sept 
3, 1908 
Bismarck, So. Dak. 

The Bismarck Stationery Company 
new concern asking the patronag: the 
people. The firm has opened up a neat 
store in the McGowan block on Fifth street 
nd have a very attractive place Che fit 
tings are in black mission style and well 
idapted for the comfort of patrons and 
uick and ready handling of trade¢ 





Bloomington, III. 
will 


and book store at the 


Cunningham 
stationery 


open 
pen 


Lewis 
S iturday a 


late Ray Denman stand. He already has a 
splendid stock and it only needs arranging 


Buffalo. 


\merican Embossing C 


Che 


has moved to the large building 
Seneca street. The new quarters afford in 
eased facilities to enable the company t 
take care of its growing business. The 
‘ern is one of the best known 1n the « 


remarkably fine 


embossed stat 


howing some 


mples of its lines 


Chicago, Ill 


Che Chicag Stationery Shop, Qut 
street, has put in a stock of the Weis M 
n vertical letter les 
i a 2 é S 4 reed < 
the B 17 b ad 1” H . 
mine stat jobbers l \ 
ters " ‘ es 
reased business 


B. W. Bridges, manager 


department of the Dorsey P ting (¢ 
pany, visited re last me rc d be 
East on the st vacation in seve years 
nd the old boy was king the better for 
if 
a > * 
Collins & Goodman Company, tl new 


house. has been or 
of $10,000: to manufac 

ind and conduct a 
printing and bookbinding business; Willi 
1. Goodman, S. E. Collins, William P 


Thornton 


Chicago stationery 
1 capital 


stationery 


ized with 
deal in 


ture 


* * * 
Numan C 


Charley Numan, of the 
the \ \ 


ink stand department of 


Manufacturing Company, was in Chicago 
He is one of the best informed 


last month 


uuntry in his lin 


men in entire cé 
his friends in the West were mighty glad 
to se 
s 2 « 

s Stevens, of Stevens, Ma & 
( ; ». 4 t ill w k I \ 
makes Jack a dull boy He 1 é 
turned fro i pleasant trip | 
Island. Labor day also foun I 
ure bent, spending the dav witl 

t Bay Vik Mich 


Cincinnati. 


(By Our Special Correspondent 


The Webb Stationery & Printing Con 
pany have a window display de 
diaries and memorandum books suitab Ir 
the year 1909 
* « *s 
Mr. Meilly has for a number years 
made a close study of the mod: se leaf 
accounting and will prove a gr to 
Twinlock dealers, upon whom he wi ill 
in helping them to secure orders 
special single forms or whole syste 
* * * 
Thi stationers seem to be d g 
full volume of the school trade, h is 


ctivity. The stores ha id an 
all during this month of Sey 


been it posi 


now in full 

oldtime look 
tember. Dealers 
tion to make 


have hardly 


comparisons with last ye 


but no one iS yet made an invidious 
paris 
x = 
The Tw ck Company has added to 
their sales department a thoroug!l 


the person f A. E. Meilly 


. r 
ith tl Baker-Vawter Co., wh | 
eas ( ( ti, while Ge H \\ tt 
herwise k vn as Twinlock W ! 
s be thie company 
years inue his good w 
West 
n 
W. H. St ge & ( r 
stres suffer siderab f 
é ke 1 the i t 
wal oa 4 heir bh 
lig! » temb« 14t] | 
stay t 1 d th 
| + + 
. same as e\ 
Easton, Tenn. 
Willard | lebrandt, of Mort 
— 1 4] | 1 vad ahead 
he | g, | S 
| B. A Mr. H 
Elgin, IIl. 
rl vill tA 
vay Mr. A g 
busines ( g street i 
nu that busines 
ive 1 vit t 
partn S é 
. @& 8 
all & ‘ S Si 
* hiaeeil C 
naan 4 avne wh , 
many Mr. Aldridge 
hanges Iditions to t 
the st ed into its n 
the Gilb | ding 
Elmira, N. Y. 
Th \ n Salesbook ( , 
. 1 their A | g 
whic s their re loss 2 e 
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67 YEARS OF SUCCESSFUL PEN MANUFACTURING 


John Holland Fountain Pens 


@, Produced in the factory founded by Geo. W. Sheppard, the originator of gold pens in 1841, the 
prod h are known universally as the world’s standard. @, We are makers of the 
reatest variety of styles and sizes upon the market and at right prices. @{ The patent Hold-Fast 
Cap is a great boon to pen owners, absolutely preventing loss of pen; operated instantly with one 








+ xr} 
i> Ul VV 14 


@, The Imperial, Red Bantam, Royal and Victor Ink Pencils 


are unequaled in wearing qualities and satisfactery work 


WRITE FOR PRICES 


THE JOHN HOLLAND GOLD PEN CO. 


127-129 E. Fourth Street Established 1841 CINCINNATI 











BADGER peices LEDGERS 
($3.50 to $9) will make Satisfied Customers for you 


@ Mr. Dealer, are you selling the Badger Goods to YOUR 










@ If you are not, we want you to write us to-day for full 
formation about our line 
ypportunity to tell you about all the dif- 


nel — Bae 
ar 
= 
+ 








‘rent loose leaf devices which we make; about their 
quality and about their special feature 
@ We can furnish with the Badger Loose Leaf Ledgers, if desired, a set of ex- 
tension posts which facilitate the insertion or rem | of leave 
q And by no mear least, we want to « xplait to why the Badger Devices 





mean more pront t 

@ You can sell your customer a Badger Loose Leaf outfit for only $3.50, includ- 

ing one current binder,94”x7}”, bound in heavy gray duck with red Russia leather 
mported marble paper lining) 200 leaves of any popular ruling on best ledger 










paper with printed headings and a leather tabbed index embossed in genuine gold leaf 
@ Badger Loose Leaf Devices mean more profit for two reasons:—In the first place 
ur percentage is higher, and in the second place, you make more sales at this in- 






eased percentage 
@ The Badger line includ: pecial loose leaf covers for any purpose dge 
price books, sheet holder rder holders, as well as loose leaf and perma 


tly bound albums 










mite 1 






sition to you 


THE HEINN COMPANY 


101 ERIE STREET, MILWAUKEE, WIS. = 
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PEERLESS 


It pays dealers to 
handle our carbon paper 
and ribbons, no matter 
what proposition other 
makers may put up. 


Our specials in car- 
bon are “Peerless” 
medium, “Sunbeam” 


very light,and“C.P.&R.” 


standard. 


We put them up, 
plain or under your 
own name and brand, 
in handsome cartons. 


The price is close; 
delivery prompt. All 
we ask now is the 
privilege of sending 
you samples and dis- 
counts. 





PEERLESS CARBON AND 
RIBBON MFG. C0., Ltd. 


176-178 Richmond Street, West 
Toronto, Canada 


Branches and Agencies in all 
Large Cities. 
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STATIONERY NEWS—Continued. 
months ago. They are moving into a plant 
equipped with every modern device that 
money can procure. With their and 
added facilities they will be in position to 
largely increase their output of specialties. 

Green Bay, Wis. 

A new lithographing plant, the second in 
Wisconsin, is about to be established at 
Green Bay. C. B. Chadwick is the head of 
the firm, which will be known as the Bank- 
ers’ Supply Co. Their plant will be de- 
voted to lithography, stationery and blank 
book manufacturing, and this product 
should find ready sale in that territory 

Hamilton, Ohio. 

Joseph Northrip, who moved his family 
here this week from Braymer and occupies 
the Paxton house on south Broadway, has 
purchased the book store of J. D. Van 
Volkenburgh and will take possession as 
as the invoice is completed. Mr. 
Northrip is a son-in-law of D. Creswell of 
Braymer, but has been making his home in 
the south for some time. Mr. Van Volken- 
burgh has been in business here for a num- 
ber of years, having begun in a small way 
with a postoffice book store and newsstand. 


new 


soon 


He moved to his present location about 
eight years ago and added a soda fountain 
and ice cream business. His business has 
increased constantly, and he sells at this 
time only on account of his health. He 
will probably seek a western climate 
Iowa City, Iowa. 
Fire of unknown origin destroyed the 


$5,000 stock of stationery belonging to the 
Northwestern Stationery Company, of Da- 
venport. Insurance on _ stock, $3,250, in 
Northern Fire Insurance Company. Build- 
ing valued at $600, total loss; insurance $400 
in Concordia Fire 

Lethbridge, Canada. 

C. H. Monroe, formerly with the Wilson 
Stationery Company, of Winnipeg, one of 
the leading firms in Canada, has been ap- 
pointed general manager for the Western 
Stationery Company of this place. Mr 
Monroe is a young man of fine capacities 
and his experience and energy insure his 
success 

Memphis, Tenn. 

The Herzog Stationery Company is lo 
cated at 79 Jefferson avenue and has been 
established for over twenty years, it being 
one of the most widely known engaged in 
this special branch of business in the city. 
This company deals in high-class office and 
society stationery, blank books, filing cab- 
inets, desks, office and typewriter supplies, 
jobbers in school supplies, stationery, no- 
etc.. and importers of souvenir post 
cards. This company conducts Her- 
zog’s circulating library, which has a large 
patronage. The company is incorporated, 
with A. Herzog as secretary, treasurer and 
manager. He is fully acquainted with ev 
ery department of his business, and is di 
recting the enterprise with great 
steadily advancing the trade 

* * * 

Wills & Crumpton, printers, blank book 
manufacturers, lithographers, engravers and 
envelope and tag makers, are located at 111 
Monroe avenue. They make a specialty of 
catalogue and cut work, and have one of 
the largest as well as one of the most 
perfectly equipped plants in this section of 
the country. The members of this firm 
are Wirt J. Wills, James C. Crumpton and 
Joseph Neutzel. These gentlemen are al! 


tions, 
also 


success, 
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for a machine you would not have 







one that would seal your envelopes 
faster and better than the simple 


little 
SAUNDERS 
ENVELOPE SEALER 


you can buy for 


$1.50 


a simple motion to the 








which 





There is 
work and the pressure brought to 
the flap after it is moistened 1s pre- 
like tl 


pressing it down with 
your fingers. It 


Its capacity is 
50 Envelopes a Minute. 


The work can be done by 
No skill is required 
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is sealed to stay. 
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The Saunders 

supply in the fountain in t! 
dle, pressure of the thumb delivers 
it to the pad when desired he 
moisture can’t goelsewhere. There 
is nothing to gum up, nothing to 


The pads can be 
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get out of order. 
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renewed fora few cents;it's clea 
Full nickel plated. 
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the country are having re 
Its sale 
Thousands who 
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is unlimited. 
would not buy a machine are using 
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Write today for discounts 


Woodson L. Craig Co. 


MISSION ST. 


San Francisco, Cal. 


ALFRED HALL, General Manager 
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STATIONERY NEWS—Continued. 
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nly absolt square handling a 

general line of the better class of goods and L ‘ : 
turning out work of a superior quality An Automatic Calculating Time 
| | Milwaukee, ‘Wis. Stamp. Indispensable for Timing 
' By Our Special Correspondent.) 
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New York City. 


Frederickson Co., manut 


$100,000 Incorpora 


C. R. Frederickson, I 


cturing station- 


D. Mathias, W 


A Superb Machine at a Reasonable 
Price. Write for Bulletin No. 257. 
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“THE BEST LINE” 


OF 


TYPEWRITER 
CARBON PAPERS 


“and we can prove it.” 








Sold at the lowest possible 
prices, quality considered 
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(Incorporated) 
MANUFACTURERS FOR THE TRADE 
OFFICE: FACTORY: 
96 John Street 180-182 Centre St. 
NEW YORK, N. Y. 














NY ERs 


HERS 


p FAST MAIL LINES OF 
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THE LARGEST & MOST COMPLETE 
LINES IN THE WORLD: 


914 WALNUT ST- PHILADELPHIA. 
WESTERN OFFICE-209 STATE ST CHICAGO 


WALTER H FURLONG - MANAGER. 











MORDEN HINGED 
RINGS sec rfc 


letted Covers. 
Superior to brads, tape, eyelets, or 
other holding means, as sheets can be 
instantly removed or inserted at any 
place; sheets open flat, fold back-to- 
back, and can be distributed without 
loss or disarrangement. Rings have 
countless uses. Made in ten sizes 
Price $5 up per hundred. Liberal 
discounts to the trade 


Manufactured solely by 
The Morden Manufacturing 
Corporation 
WATERBURY - -« CONNECTICUT 
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STATIONERY NEWS—Continued. 
Hughes avenue; Maurice Neckritz, 300 
Broadway, both of New York 

* . * 

L. C. D. Eakins Co., New York; printers, 
publishers, stationers, typewriters and sten- 
ographers; capital, $10,000. Incorporators: 
L. C. D. Eakins, 57 East 59th street; Percy 
Ee Guard, 15 Wall street, both of New 
York; Ernest W Boyce, Prospect pl ice, 
Brooklyn; Minnie D. Cullen, Boonton, N. J 

SS 

Chatsworth Novelty Manufacturing Co., 
to manufacture paper box novelties, sta 
tionery, paper and novelties; capital, $10,- 
000. Incorporators: Barnet Rapeport, 437 
East Fifth street; Benedict Radus, 212 East 
Broadway, both of New York; Morris 
Dashoff, 44 Montauk avenue, Brooklyn 

Rochester, N. Y. 

Z. N. Agee, 
has sold a one-half interest in his book, 
stationery and soft drink store to Ross 
Goodman and Roy Roadman, both of this 
city, each taking a one-fourth interest in 
the establishment. The deal is effective on 
the 2lst of this month. In the meantime, 
however, Messrs. Goodman and Roadman 
are working in the store to familiarize 
themselves with the business as early as 


> 


successor to C. B. Cannon, 


possible 
** * 

Mr. Goodman is a son of J. T. Goodman 
proprietor of the Roseleaf Cigar Store, and 
Mr. Roadman has been employed as a sales- 
man in I. Abraham’s dry goods store for 
some time past. They will become sole 
managers of the store after October 1, on 
which day Mr. Agee will begin work as a 
traveling salesman for Glass & Prudhomme, 
of Portland, wholesale stationers and blank 
book manufacturers 

2-2 

Mr. Agee will probably be assigned to the 
state of Montana by Glass & Prudhomme, 
although this has not been definitely de- 
cided upon. The firm makes a specialty of 
supplies for county administrations, and Mr 
\gee is fully qualified to handle such goods 
by reason of his four years’ experience as 
county clerk. Mr. Gus Taylor, another ex- 
clerk of this county, traveled for Glass & 
Prudhomme for a number of years, re- 
signing only a short time ago to enter the 
office of Secretary of State F. W. Benson, 
still another ex-county clerk of Douglas 

* x * 

Exactly two tons of advertising station- 
ery for the exposition to be held under 
the direction of the Chamber of Commerce 
from October 12th to 17th, has been de- 
livered at the rooms of the chamber, and it 
is expected that a ton more of the material 
will be required to supply the demand from 
business men and others who will use the 
stationery in their regular correspondence 
to help the chamber boom the exposition 
The envelopes and letter heads are printed 
with data on the plans for the exposition 
and some of the interesting features of the 
city, and the thousands of letters that will 
go out to all parts of the state are expected 
to aid very materially in the plan for pub- 

Pine Bluff, Ark. 

S. A. Rosenberg, leading stationer of Pine 
Bluff, Ark., has filed 
bankruptcy. Assets given as $33,500, and 
operated 


petition in voluntary 


liabilities $30,003.97. Rosenberg 
two stores in Pine Bluff, with 137 creditors, 
only one of whom holds a secured cla 


Pittsfield, Mass. 
President A. W. Eaton, of th 
Crane & Pike Co., following out his 
‘losely in touch with 


cerns who handle their line of paper, has 
started on a tour of the western cit! Mr 
Eaton will be gone about a month, visiting 
the trade and studying the trad 
tions, so that he may know tl 

ments of the trade and how to meet then 


San Francisco. 
(By Our Special Correspond 

A new three-story building is being « 
ed for the stationery house of Brown & 


Power. o1 California street betweet S 
some and Battery. It will probably , 
ready f occupation before the . oh 
year 

* * os 


As Sept. 7 and 9 were both holidays in 


San Francisco, McNutt. Kahn & Co. closed 
their store from Sept. 5 to Sept. 10. They 
were the only ones in the trade who did so, 
but their action was commended by many 
customers, as well as by their employes 
* * . 

The Edward H. Wobber Company, whose 

store on Van Ness avenue was damaged by 


fire, has secured a lease of a store on Mar 
ket street opposite Grant avenue, which 
will be ready in a few months. The com- 


pany will occupy practically a whole build- 
ing, extending from Market to Stevenson 
street, and will pay more attention than 


ever to office supplies 


St. Louis. 
A. S. Werrenmeyer, a stationer and print 
er at 1407 North Market street, was elected 


i 


president of the Retail Merchants’ Associa 


tion of Missouri, the convention of which 
adjourned at Moberly last month, after a 
successful three days’ session. Kansas City 


was chosen for the next meeting pl 


Springfield, IIl 

The Blackwell-Wielandy Book and Sta 
tionery Company of St. Louis filed the low 
est bid with the State Board of Contracts 
for furnishing stationery, office supplies, etc 
for the State of Illinois for the ensuing 
two years 

Wichita, Kan. 

M. Wheeler, Jr., has severed his con 
nection with the Western Lithographing 
Company, of Wichita, and has embarked 
for himself As Mr. Wheeler is an expert 
in the business, having been with eastern 
and western branches a good many years, 
and as he is well known to the trade, en 
joying rwes entire confidence and good 
will, we be speak for him great success. The 
name of the firm is the Wheeler Lithograp! 
ing and is located in Wichita Mr. Wheel 


er makes a specialty of high grade litl 
graphing, embossing, printing, engraving 
and loose if systems. In addition he will 
carry a complete line of stationery d of 
fice specialties. His motto is: “A satisfied 
customer is a customer made and retained.” 
Owing t his extensive experi 

knowledge of the demands of the le, | 
is thoroughly equipped to be a su 


Winnipeg, Man. 
The Gordon-Radford Company 
me of the concern with which is 
H. Gordon, formerly repr 


if 
of Newsome-Gilbert and a well know: 


pany has bought out the entire st 
of the old concern 




















DOING THINGS IN PHILADELPHIA. 


HE Office Appliance Exchange, of 
Philadelphia, of which Herbert Cliffe, 
W. D. Burch, H. B. Beckley and R 
W. Underwood are the active men, is no 
tably one of the best office-device institu 


tions east of the Alleghanies. This concern 
was founded in 1907 by Mr. Cliffe and Mr 
Burcl Soon afterward Mr. Beckley and 
Mr. Underwood became partners. A con 
tract was entered into with the Remington- 
Sholes Company, manufacturers of the fa 
mous “Remington-Sholes Visible,” to han- 
dle their new visible machine entirely. In 
October of the same year the interest of 
Mr. Burch was purchased by the other gen 
tlemen who continued it until April 1, 1908, 
when corporation papers were taken out un 
der the laws of Pennsylvania. Mr. Under 
wood was elected president, Mr. Beckley 
vice-president, Mr. Cliffe manager and 
treasurer, and Mr. Landreth secretary. 


The Office Appliance Exchange is located 
at 807 Chestnut street 

Mr. Underwood has charge of the repair 
department, Mr. Beckley looks after the re 
pair calls in addition to his other duties 
inside and outside the store, Mr. Landreth 
devoting his entire time to the selling end, 
while Mr. Cliffe has the routine office work 
and ‘never omits a chance to land a good 


order wherever possible 
A little history of such men may not be 


amiss in this connection. Mr. Landreth 
entered the typewriter business in 1901, pre 











vious to which he was engaged in the bi- | 
cycle business, traveling both in this and | 
foreign countries. 

Mr. Beckley was an old Smith Premier 
repairman, back in 1898, serving this con- | 
nection for five years, later going west. Sub 
sequent to this he entered the employ of the 
Fay-Sholes Company, the same as the Rem- 
ington-Sholes, and remained with this con 





cern until their branch office was closed 

Mr. Cliffe began his experience with the 
U. T. & S. Company in Philadelphia in 1897 
Three years afterward he was made fore 
man of the repair department, then he went 
to Chicago with the Typewriter Exchange 
and followed this with a position as sales- 
man with the U. T. & S. Company, travel- 
ing out of Philadelphia and covering eastern 
Pennsylvania and northern New Jersey, 
handling the Densmore, Yost and New Cen- 
tury machines 

Mr. Underwood started his experience in 
the typewriter business in 1890 in the re- 
pair shop of the Smith Premier, remaining 
with this company for three years. He 
next was employed by the Barlock Com- 
pany in New York and their branches in 
St. Paul and Philadelphia. After two years 
with the Barlock he returned to Philadel- 


phia Typewriter Exchange, which handled 
the Barlock at that tim He then joined 
Ely H. Eldridge, who at that time probably 
had the largest repair business in Philadel- 
phia and joined the force of the Philadel- 
phia with whom he remained five years 
For one y he was inspector of the Man- 
hattan factory, returning to Mr. Eldridge, 
who shor ifterward consolidated with 


Warthman & Sholes, taking the dealership 
for the Remington-Sholes machine. Since 


that time he has remained with that com- 
iny filling various positions, always retain- 

ing control of the repair department 
Succese 1 the Office Appliance Ex 
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Loose Leaf Trial Balance 


The Only Kind Suitable for Use with 
LOOSE LEAF LEDGERS 








@ Alphabetic Arrangement 
@ A name sheet for each ledger tab 


€@ Name sheets permanent, not necessary to re- 
write 


@ Amount sheets transferred when filled 
@ Expansion 100% 


@ Price, complete with cover, 30 name sheets for 
for 1800 names, and 60 amount sheets, 


$5.00 


The J wintock Company, 


Manufacturers Loose Leaf Forms and Devices, Complete Systematizers 
425 MAIN STREET, CINCINNATI, OHIO 


B TON BENG NEW YORK: 
168 Devonshire St Percy Jones & 27-29 Carter Lane 91 Duane St. 
0 Representative Stationer arry Our ( ete Line. Write for name of your local dealer. 
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Have been furnishing Stationers and Dealers with 
their Specialties since 1867-41 years—and did it so 
thoroughly and conscientiously that the first thought 
entering the mind of a stationer when he wants ‘‘any- 
thing’ is to—‘‘Ask Weeks for it!”’ 








A Few Illustrations from Leading Lines 


COMPLETE CATALOGUE ON REQUEST. 
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Large Line Glass Inkstands 


Fancy Glass and Automatic Glass Inkstand 





In Cut Glass 





























Erasit—New Eraser 
Never hardens; will not in 
jure the finest paper 


All stvles of 


made 


Wire Clips 


carried in stock 
= | 


Rub-Out 
A first-class Eraser 












Utility Moistener 


A number of other styles in 
stock 







————————, 


Wire Staples for al! 
Staple Machines 





stvles of 
Brass, 


200 different 
Ink Stands in [ron 
Glass 


The best in the mar 


ket 





| 
Handy Calendar 














A.A.Weeks Manufacturing Dept. 


OF A. A. WEEKS-HOSKINS CO. 
NEW YORK, U. S. A. 






354 Broadway 


















It will be appreciated éf you mention “OF FICE APPLIANCES” when wrtiung to A.A. Weeks Mig 

















THE GERRY LUNCHEON. 


At a luncheon tendered President Gerr 
at the Meridia: aftern: 
association affairs were discussed in a very 


The pledge S 


Club last Friday 


enjoyable and helpful way 


assistance served to emphasize the fact that 
stationers are determined to help Mr. Gerry ' 
make his administration in the Natior As 
sociation one to be remembered, and als 
encourage him to perform the duties 
responsible off iS president 
The ide ndering Mr. Gerry a rece] 
tion and lur was conceived by a nut 
ber of prominent stationers, to welcome 
him home is 1s st of t 
sat down att tables 
Theo. L. C. Gerry, president of the Na 
tional Association of Stationers and Mar 
ufacturers; Harry W. Rogers, secretar 
the Nation \ssociation; Henry C. B 
bridge, president of the Stationers’ Board 
of Trade; Abner K. Pratt, president i 
the Boston Stationers’ Association: Charles 
E. Falconer, president of the Baltimore 
Stationers’ Association; D. W. Bridges i 
the Dorsey Printing Company Dall 
Tex.: John Brewer, Charles <A Lent 
George W New York; Robert Ans 
ley, of the American News Company; W 
B. Boorum, of the Boorum and Pease Con 
pany, New York; Simon Brentano, of Bret 
tano’s, New York; A. A. Belknap, of the 
Tower Manufacturing and Novelty Con 
pany; John M. Bullwinkle. Brooklyn; George 
B. Hurd, of George B. Hurd & Co.; Jame 
( \ikin, \ikin-Lambert Compar 
Irving P. Fay \merican representative 
f L. and C. Hardtmuth; F. W. Wate 
president of the L. E. Waterman Company 
W. E. Smith, of the L. E. Waterman C 
pany 
After ai sl social gathering, luring 
which the guests had an opportunity 
meet each other, they sat down t hi 
cellent menu 
{ Toas 
Celery Olives 
Bisque of Oysters 
Paupiette of Sole, Diplomat: 
I t Mignon Meridian Club 
Cauliflower au Gratin 
Jersey Squab 
Fruit Salad 
Biscuit Torton 


| Tl indises 


A JUNIOR BOSS WORTH WHILE. 


Walter Beaums son of D. W. Beaumel 
of D. W. Beaumel & Company. pen manu 
facturers of New York, has been take t 
the business of the firm and hereat 
will be kn inoffiicially, as “The Juni 
Boss The title is what he deserves and 
the boy will 1 doubt respond 


m ike I 


mands of the hour and 
big nam« 


It is a big ntage to 
you and Walter sees where he gets ft 
least The rein may be a bit ooser 
that; but the junior boss will not shirk 


? +17 
Faull 
' 


and mav he 


D. W 


quisition 


is proud of his new 
he BReaume!l 
informed men 1 


7 
we 


senior 18 one T the best 
the having me 


hi 


facturing line, 
from the bench up, and he will give to 
a knowledge that 
otherwise 


pen manu 


would be exceeding 


Congratulations to 


son 
hard to get 
both 
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The Stationery Department Store 


ENRY E VON WEDEL 
STAEDT, the distinguished St. 


raul stationer, at the _ recent 


boston convention, read a paper in 
which he advocated that the stationer, 
the up-to-date stationer should make 
of his store a “business man’s depart 
ment store.” He said that he ought 
to have office furniture as well as sta 
tionery and by all means stick to one 
line. 

This is a good thought It is one 
that w se the stationer to sit up 


and look about, for there is scarcely 

y doubt that such a thing is coming 
[he present day stationer is 
over the hurdles of the old timer. It is 
no longer stationery sundries, the prin 
cipal things of which were pen and 
pencils, ink and mucilage, school books 
and paper. He is, truth, the agent 
of the business man for all manner of 
office supplies He must have them 
else he loses a lot of patronage. What 
is he to do? 


about 


The stationery store should be a de 
partment store of this character, along 


this line If the stationer is to have 
pretty nearly everything else, why not 
fhee furniture—a regular department 


devoted to that end of the business. 
The office furniture houses are making 


Write for Prices 
and Catalog 


strong bid for the stationer’s busi 
ness in this respect, and it will take 
resistance to keep away trom 

him. The reason is apparent—the line 


is so closely allied with other lines pet 
taining to the office that it seems the 
most natural thing in the world tha 
he should have a line of office furniture 
[It would not require much additional! 
square feet of space to install such 
lepartment and the customer who is 
iware that he has such a line, will 
eadily inspect and take advantage Ol 
It should be a 
\nother feature which the stationet 
s] ould not overlook Che re Is how 
among the office furniture hx 
is known as a designing department 
where a scheme for fitting up the office 
is taken care of and furnished the cus 
omer. What is to prevent the station 
er from having a man whose duty 
would be to prepare plans for the of 
fice, showing arrangement and kind of 
furniture and such other 
would be needed ‘here is one office 
furniture house that only a few 
ago closed a contract, through su 


good puller as well 


uses WNal 


qadetaiuls as 


1 
] 

Fe) 
department, with a large concern for 
scheme of fitting up an office that 
] 


‘ral thousand of dollars 


nettec seve 


Even if this feature did not pay 
much it would serve to bring the sta 


tionery store more in touch with a 
class of patronage that now goes else- 
where. It is the same departmental 
idea over again, only differently ap- 
plied. In this case it has reference to 
the office equipment end of business. 
Che dealer in office supplies is making 
little or no effort in such a direction. 
\nd the stationer easily can get the 
trade if he realizes that the develop- 
ment will aid his general stationery 
business. One trouble now is that the 
average stationer is timid about 
branching out even in kindred lines. 

The stationery store should primar- 
ily be the business man’s department 
store in every sense of that word. 
lhere the business man should be able 
to lay his hand on every supply needed 
for his office. It will increase the mar- 
gin of profit which is conceded to be 
small enough with the stationer as 
things now stand; but more than this, 
it is a developer of trade. If trade can 
be extended the profit will take care of 
itself. 





ON TO NEW YORK! The time is 
limited between the issuance of this paper 
ind the opening of the New York Business 
Show but it is enough to make arrange- 
ments for space. Do it now! 


The Seal of the Users Approval 


is found in the 


universal sale of the 


I-P Loose Leaf Price Book 





r which they were designed, 
m for all manner of general 
kept up to date, properly 


The Mechanism of the I-P Book 


, x 
iSiV simple, eftectiv 


and durable 


The mate- 
Its 


adaptability and splendid construction have 


the most extensively 


ld of all loose leaf books. 


It is the Favorite of the Dealers 


ecaust rite of 


CK 1M all practi Sizes 


isers. It is carned in 


‘ht rulings for each side 


Sold Through The Trade Exclusively. 


IRVING-PITT MFG. CO. 


KANSAS CITY, MO. 
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The Development of the Loose Leaf 


OSSIBLY nothing during the last 


years 
the 


dozen has 


wrought so great a 
| office 


Stationery an¢ 


change in 

supp!y business as the advent of the looss 
leaf. 

Loose leaf devices were in use previous t 


the year 1896, but it was the exception to 
find a dealer carrying a stock of these, and 
none who carried more than the most 


meager assortment. A few companies mad 
a specialty of loose leaf systems and sup 
plied the devices and blanks themselves 
and by a wise manipulation furnished good 


at a price at which the stationer could se 


no profit in. In one large city the dealers 
took the matter in hand and figured upon 


the possibilities of united action in the pro 
duction of leaf goods, but abandoned 
it because they could not see their way t 


kk rose 


make a profit, it was serious enough to 
start them thinking. Just at this stage a 
concern began in a modest way the manu 


facture of the devices, offering them in sale 
and in so doing opened up a 
to enter the field, in com 
formerly had a 


to the dealers, 
new opportunity 
petition with those 
monopoly 

The demand grew 


who 


rapidly and by a ju 


new 


dicious production of new goods for 
needs from time to time increased the de 
mand and added to the business of the sta 
tioner. 


The encroachment of these loose leaf spe 
cialty houses upon the trade of the manu 
facturing stationer had scarcely reached the 
stage where it could be said to be alarming 























The 
pe rfect 







most 


drawing inks made 















for artists, technical stu- 
dents, engineers. illustra- 


tors and draftsmen, unequaled 


} 


that is an abso- 


in every quality 
lute necessity in drawing inks 


Brilliant and Permanent Colors 


especially suitable for washes, 
line work and the air brush 
Made by improved methods 
and machinery that enable 

us to produce an excep- 


tionally large output. Any 
test will show that our 
inks are made from 
good or better materials than 
inks sold 






as 














at higher 
prices 

Stationers should 
get our prices and 


“Tec” 
re pro- 






discounts. Th 
line means m« 
fit and satisfied cus- 
tomers 

Write for cata- 
logue of our 
entire line 


ye 










An Interesting Review by a Manufacturer. 


In the light of the present developme: 
pinion expressed at that time seemed rat! 
er odd 

Some of the leading stationers when first 
py ched by the manufacturer’s represe 
tative said ‘We cannot sell these re ds 
because the loose leaf manufacturers e 
lirect to our customers The loose Ie 
edge s a tad nd will disappe if 

Since that time a great change has tak 
place ilmost revolutionary in its” effect 


uestion now 
stop?” And 


manutacturer 1s 


the progressive 


query 


new prob 


is, “Where is it going to 


trying to solve Weekly, 


not daily, new demands aris¢ 
ems have to be worked out. Unless the 
writer is greatly mistaken the next three 


years will witness as radical changes in the 


manufacture of loose leaf devices as has 
been shown in the past dozen years So 
many kinds of loose leaf holding devices 
have been made that nothing seems to have 
escaped the attention of the manufacturer 
School children today have their note 


the women their shopping and ad 


books, 

dress books and for the business man, de 
vices both large and small, for every con 
ceivable us« In the place of the origi 
of the loose leaf system may be found th: 
suggestion of the reason for this demand 


It was brought about by the rapid and al- 


most abnormal growth of the commercial 
and manufacturing industries of the middle 
west 

It became necessary for quicker and mor 







Technical Supply Co. 








f obtaining 





ccurate mé¢ S 
ing to the business, and for expe: g 
ind ing I i 5 ind Ci unts 

ose leaf s f records mad 
it was fot ve a time-save 
ible enoug de for an ev 
ing busines 
The progres e westerner unfet 
the prestig« t-century d 1 
the prejud gainst a change, was 
slow in adopting it, and its practi 
became SO apt t t} t t} se cl ges 
its exploitation soon spread the gos; 
loose leafis1 ver the whol int 
most rapid growth being westward 
the Pacific < ast Vas reac ed, tl 
vard to the A tic Today it is 
cult to find a store where loose leaf g 
ire not sold as it formerly was t 
carrying the goods. The statior 
not up to the times unless the s 
‘Loose Leaf Devices,” is displaye« 


NEW PEO 


RIA MANAGER. 


J. M. Sturm, whose record as a 

man has been r long established as 
top-notcher in Chicago territory, where he 
has been f veral years selling the Smith 


Pre mier, has bes 
ft the Pe 
C 


He has lready 


Chicago energy 
Peoria territory, 
if machines in the 
tion is the result 


ing pt 
qualities for « 
in popular 
They have the 

to give them perfe 
ities—neither thi 
incrustati 

In any clin 


fect cor 


wit} 


inks mads 


ials 


Il 


qualities 


They are absolut 
opaque and un 
the microscope 

be found free fr 


minute cracks 
present in 
most « 


fice of the Smith 


They dry readil 


dition in 


Our Bla 
procura 
pounded to giv 
de man 


critical draftsmen 


1 promoted to manag 


Started in to s \ 

can iccomy s I t 

nd the sale of a numb 
ice of strong compet 





4 
inks 





entire- 










ie follow- 
*-ri0oT 
stablishment 


per consistency 





t flowing qua 


k nor “‘blotty 








y without 
the pen 
te they keep in per- 













1 . 7 
ther inks 


chs Are Pure Carbon 


from the best mater- 




























































AN IMPORTANT POINT. 

The L. E Waterman Company last 
month laid before the Stationers’ Board of 
Trade of New York a letter bearing on a 
ruling of the postoffice department that is 
exceedingly important; so much so, in fact, 


that the board appointed committee of 
three to investigate the matter and report 
the result with whatever recommendation 
is found necessary at the next meeting of 
the trustees The letter of the Waterman 
( np nv + 17 . 
Mr. H g ent. © o1 
ers’ | J York City, N 


\r if y 6months 
d g 1 conn on 
with | gs e fol- 
iow re ( lepart 
ment 
a t< t t 
t { > 
é | S Ss or 
pi by ] 
( { he departme t 
t i | I r something 
W h i d ie judgm«e 
( I QZ ni 1s 
dependent elating t 
] vy ley ] 
su ‘ itl ed 
I 1S open 
. " Sarg 
\ side 
i ~+] 
lhe ‘ { rt nt de ! 1 tl] tina schem«e 
r the best 
I a certain 
leration 
the 
d Tl 
I t fully 
k1 was cor 
‘ t 1e ¢ di 
+ 7 
at 
T 
ther 
st most 
i! é ment 
( mn es ng I 
c I ski n the 
{ It +] , y 
n lin vould 
} g 
to it 
rt of tl 
p , 
~ Coun 


DEATH OF FRANK E. MANNING. 


I E. } Q t Gate 
& M lel S 
St] Cc Cit Ae cashes 
he | g J pursuit 
he 

Mr Mant g \ by reas 

s cont r years t 

photo craving bus $s ne been ‘ 
of the pioneers in the trade in the West 

Mr. Manning was a mar f strong per- 
sonal magnetism, a genial personality, and 


fine business qualificatior 
of friends who will miss him in both social 


and business circles 
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Counting House Paper Fasteners 


Packe Ft) t tf, in round brass boxes of J1 00 Zeach, — =a 
rton. Full’count. 'SuperiorJquality. 


a 


Round and Flat Heads Furnished with or without Washers 
o_. 





























Dealers should get our catalogue 
which shows the complete line 
of ‘Thomas’ Specialties. 

LIBI L TRADE DISCOUNT 


THOMAS STATIONERY MFG. CO., Springfield, Ohio 


New York Office, 537 Pearl St. Chicago Office, 515 Baltimore Bidg. 












Bf A TALE SHORTENED 


m “Factory Grade” 
Typewriter Platens 


The only exclusive platen concern 


AMES & FILSTEAD 


(3 PLANTS) 
332 Dearborn St. 108-110 Duane St. 1649 Champa St. 
CHICAGO NEW YORK DENVER 






For the Trade Only 
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Red Baby “Vulcan” 


INK PENCIL-STYLO PEN 
rice, $4.00 


Leakable Ink Pencil at 


a Moderate Price. 









Manufacturers of 


“Juco” 
“Vulcan” ana 
“Independent” 


Stylographic and Fountain Pens 


J. M. ULLRICH & CO. 


135 Greenwich Street Entrance: 27 Thames Street ) 


NEW YORK | AGENTS WANTED | 


Price, 











[ Established 1884, 




















“Smirchless” 
NON-FLAKE, NON-STENCIL, Doni] Carhons 


NON-SMUT 


rhese new features are combined in our Pencil Carbons. They 
are sought after but are only found in our ‘“‘Smirchless’’ Line 
Free Samples on application. 













MADE ONLY BY 
ANADIAN FACTORY; 


Standard Supply Company 


MONTREAL, CAN. 


AMERICAN FACTORY: 
Pen-Carbon Manifold Co. 


NEW BRUNSWICK, N. J. 


Originators of GENUINE PEN CARBONS 
Makers of Duplicators, Stencils and Inks 





CHAS. E. 
ARCHBALD, 














President 
SELF-CLOSING 


The SENGBUSCH INKSTAND 


rst-class stationer. 






should be in stox k of « very hi 





BECAUSE it is universally acknowledged as the only inkstand that 
Absolutely Closes 


lip of the pen 





non-evaporating 
Keeps the ink in a 






meets all requirements 






automatically after every 

fresh condition, is ready for use at any and a 

times and always furnishes a uniform dip 
THE MOST EXTENSIVELY 
ADVERTISED INKSTAND 


on the market, creating inquiries from all 


coon: OTHE BEST 
«« INK WELL EVER 


also catalogue of our complete line. Our 


















sections of the country 
stands will bring this business to you 


Write for sample and trade disc« 





plan will sell the goods for you 








SENGBUSCH SELF-CLOSING INKSTAND CO. 


320 Montgomery Building, MILWAUKEE, WIS. 




















A New Device forUse with Loose Leaf Ledgers 
The Woodard Loose Leaf Ledger Brace 


re” SAVES THE BOOKKEEPER’S TIME AND LABOR 

Facilitates the making of statements. 

Keeps the leaves smooth and clean and the book neat as a bound 
book. Holds Binders in place so there is no trouble to transfer leaves 
RETAIL PRICES—Bright Wire, $1.00; Nickeled, $1.25 (including 

two Braces for transfer and one for current ledger) 
WHOLESALE PRICES AFFORD DEALERS LARGE PROFITS 


Write for descriptive circular and terms to trade 


CHAS. E. WOODARD, 185 SECOND AVENUE, GRAND RAPIDS, MICHIGAN 




















LOOSE LEAF”? 





Chicago. 
The Plew & Motter Company, 2516-2518 
Wabash aver report ind for 


ety, sub-series, self-indexing loose 


ue. a good dem 
its new s 

leaf ledger 
* * * 


The C. B. & F. Co. have recently added 


two more lesmen to their city staff. Mr 


W. M. Cono 


ver and Mr. C. J. Cooney, both 
experienced salesmen, in the loose leaf line 
* * * 
The Chicago Binder & File Co. report the 
“New Queen Ledger” is meeting with de 
cided favor, causing a big run on the 


tory. It is a companion ledger to the “M 


arch.” 
* * * 
Joseph A. Mudd, president and manager 
of the Chicago Binder & File Co., recently 


returned from a business trip to the “Twin 


Cities” and reports a fine business The 
factory is kept busy keeping up with the 
sales. 
* * * 
J. George Scott, who has been connected 


with the sales department of the C. B. & 
Yr. Ca, from Francisco on Oct 
5 for a trip around the world. Mr. Scott 


sailed San 


has a fine line of samples and will represent 
the C. B. & F. Co. in all foreign countries 
His trip will occupy a year. 
* *¢ * 
Eliot Fulton, formerly secretary of the 
Rubel Manufacturing Company, Chicago 


with which company he was connected for 
six years, has joined the Workman Manu- 
facturing Company, of 54-68 Custon House 
ll develop that concern’s line 
of loose leaf specialties. Special attention 
given to the dealers for whom 
is being prepared. 

* * * 

The Chicago Binder & File Co. have 
opened an office at 219 Drexel building, 
Philadelphia, where they will carry a full 
line of goods. Their interests will be in 
charge of Messrs. Mitchell and Beavers 
The former is well known in Philadelphia 


Place, and wi 


will be 
special catalog 


having been in the loose leaf field for some 
time in connection with some of the best 
houses in Philadelphia. 

Cincinnati. 


formerly connected wit} 


J. T. Jemison, 


the Twinlock Company, has been made sec 


retary of the Samuel C. Tatum Company 
* * * 
A. E. Meily, formerly with the Baker 


Vawter Co., has become associated with the 
I'winlock Co. of Cincinnati, manufacturers 
of the well known line of Twinlock Loose 
Leaf Forms and Devices. Mr. Meily will 
travel east of Cincinnati and is in charge « 
the of Twinlock 


interest igents in this sec 


tion, while Mr. Geo. H. Wolcott, otherwise 
known as Twinlock Wolcott, who has beer 
with the company for a number of years 
will continue his good work in the west 
Meily has for a number of years made 
thorough study of modern loose leaf 


counting and as he is also a thorough sales 
man, his visits will be a great help to Twin 


ck agents [ s change is a the 


cter 
) 
te} 





























LOOSE LEAF NEWS—Continued. 
educational campaign which is under way 
for the benefit of Twinlock agents. In ad- 
dition for the benefit of Twinlock agents the 
company has greatly strengthened its sys- 
tem department at the home office, and will 
be able to assist agents in securing orders 
yn special work, either on a single form or 
-omplete systems 

Elmira, N. Y. 

[The American Salesbook Company 1s 
moving into its new building which has 
been completed on the site where a large 
portion of the big plant destroyed by 
fire some time agi Ab 
be required before things can be running 


smoothly in the new departments. Next 


thirty days will 


year the remainder of tl 
razed and nother new bul! ling will be 
erected to line up wit! nished, mak- 


ind construc 


d plant will be 


ng the plant of unifort 
tion 
Grand Rapids, Mich. 
The Tisch-Hine Compan) pitalized at 
$30,000, has been formed to take over the 
printing, bookbinding and loose leaf ledger 


business of the Edwards-Hine Company, 


which recently went into liquidation. Those 
nterested are Julius Tisch, Gerrit J. John 
son, Henry L. Adsit, Frank S. Coleman, 
Will S. Hine ind Fred I cke 


The Proudfit Loose Le Company has 
hled articles of incorporation with the 
county clerk. It is organized for the pur- 
pose of printing and binding loose leaf 
books and making other office appliances, 
with a capital stock of $10,000, of which $8,- 


300 is subscribed. The fices are at 10 
Lyon street d_ the ‘orporators§ are 
William S. and James M. Proudfit, C. Evan 
Johnson, George W. Mathers, and William 


Milwaukee, Wis. 

F. E. Crouse has joined the sales force of 
the Stationers’ Loose Leaf Supply Co., Mil- 
waukee, Wis. Mr. Crouse was formerly 
with the Sieber & Trussell Mfg. Co., travel- 
ing four years in the east 1 well known 
by the trade in the commercial line. He is 
me of the oldest loose leaf men in the busi- 
ness today, and with the well known, varied 
and first class line of the Stationers’ Loose 
Leaf Supply Co. is bound to meet with good 


paeeess New York City. 

Arnold L. Steinfeld has leased, in the 
Reed building, 165 and 167 William street, 
the entire eighth floor t the American 
Blank Book Manufacturing Company for 
five years 

St. Joseph, Mich. 

\. P. Morse has been granted a patent on 
a loose leaf book suitable for use in schools, 
in colleges for note books, order’ books, 
heck books, etc. It is of unique construc- 
tion, very simple, and seems to be the most 
practical book of the kind yet constructed 
It is the purpose of the A. B. Morse Co 


to manufacture these books at their plant 
in this city. They have under consideration 
4 proposition from a large jobbing house to 


take the entire product 
San Francisco 
(By Our Special Correspodent.) 

The Hardy & Smith Company is now 
-arrving a full stock of the loose leaf spe- 
cialties manufactured by the John C. Moore 
Corporation, and has so far had great suc- 


cess in introducing the line to the trade 


here 
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TAIUM'S 
AUTOMATIC 











The valve will not 
’ gum or stick. Re- 
\ sponds instantly to 
pressure even after 
standing over night. 


Packed 
one each in 
a paper box 

25c— 35c 


Two 
Sizes 
No. 530 24 " 


Ni ) 535 = 34 . 


? 
- 





Block Funnel 


} 


Che Automatic is designed to fulfill tl 


ed for a reasonable-priced ink stand 
for the fastidious user. Its special features appeal to the most discriminat- 


ing and its price is within the reach of 
GREAT CAPACITY 


NO DUST IN INK 
NO WASTE OF INK 


DISTINCTIVE DESIGN 
NO EVAPORATION 
SENSITIVE DIP 


THE SAMUEL C. TATUM CO. 


3046 Colerain Ave., Cincinnati 
New York Branch, (85 Fulton St. 


requirements of the general user, 


[he Octagon is designed to meet the 


where plain utility is the chief requisite 


No. 550 Single pressed, 3 in. sq $1.00 No. 565 Double in oak base....... $3.00 
No. 563 Single in oak base 22 00 \o. 580 Single in mahogany finish 
base iecewasenn ae $2.50 
Ni 582 Double t nogar finish base $4.00 


THE BEST DEALERS 
IN THE COUNTRY ARE 


FINDING READY SALE 


SO CAN YOU. 


WRITE 
TODAY 
















FOR THESE GOODS 














TATUM'S INK 
“OCTAGON” “STAND 














Sr cae ter torsrcees REAL DWARF INK PENGIL 


(MADE IM ENGLAND) 















AGENTS 
WAN' 
EVERY WHERE 











PRICE: $8.00 Per Dozen; $80.00 Per Gross. 


Sells for $1.50 (cut full size). 





Sells for $2.00 (cut full size). PRICE: $9.00 Per Dozen; $90.00 Per Gross. 


RF BABY OWARF isG anteed to havea 
TERMS GASH WITH ORDER! | Pististm trriaium Point and Springneedie. Will not leak and will last a life- 
Prices Subject to Change Without Notice! 


ECKEL & COMPANY, Importers, 39-41 Cortland Street, NEW YORK CITY, W. Y. 








BEWARE of so~alled Imported as well as Domestic Imitationsi 
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Advertising from the Manufacturer's Viewpoint 











wey = ; By F. P. Seymour, Advertising Department 
ONEST advertising is business news. of the L. E. Waterman Co. mated that five people read each copy. The 
Backed by quality, and merit of mer its tendency of the present age for increased 
chandise, it is the bone and sinew of jy as the most productive advertising media knowledge is most admirably satisfied 
commercialism . of the present era. They are the current, the reading of the present day magazines 
Any plan for an investment of capital in and often permanent, libraries of all classes, Most of them are a permanent monument 
advertising, in order to make it a paying jp all localities. The average minimum life to their editors, for the clear and 
one, must necessarily, be preceded by a of a magazine is one week and the maxi manner of presenting our interesti 
careful and consistent preparation of the sym one month. and it is generally esti rent history, as it may well be t 
article to be advertised. For example, in : Some mag s are devoted to te 
the Waterman Fountain Pen business, the reading, others are specially d 
knowledge that the best raw materials, home, or other special branches 
that the market affords, are used, does not peal only to the classes. Thet 
insure the acme of perfection until it is ab compendium to the book, wi 
solutely certain that labor’s part, in the vertising pages, which are interesting 
manufacture, is perfect. Here, great dili executed and very seldom overlook 
gence is necessary in order to maintain an the reader. That this is a fact ( 
effective inspection department, which in stantiated by every retail dealer 
variably forms the corner stone of every will take the trouble to ask a d 
successful advertising campaign. It is the some convenient time, the results 
duty of this branch of any business to ceives from magazine advertising ot 
that every detail, of the finished article. is that is consistently presented nd 
up to the standard of perfection set by does not m«¢ ne or two months 
supervisor of manufactures, and that the: but twelve months, as Watern 
is never a single article, bearing the maker's [ am confident of a reply that wv 
trade-mark, that reaches the trade higl lurage ever-increased advertising 
ways, unless faultless in every respect igazines 
The successful general advertiser is one, The General Campaign. 
who, with an article of this caliber, adver \ general advertiser’s plans d 
tises it throughout the entire world, and wever, with the magazines. | 
supplies the demand resulting through the he L. E. Waterman Company | 
retail stores. To reach the entire popula month, to reach about one 
tion of the United States alone, with vour population of the United States 
news, is the office of a manager, who, in ad 20 millions people), and not 
dition to knowing the merit and us: fulnes ter everv m ntl Of course to d 
of the article, knows not only how to reach juires tl newspap : 
the distributed masses but the classes nd ve kn results 1 | 
how, with a fixed appropriation, to avoid. 1 pre seful f 
as tar as possible, duplicating, dvertising tor d cal lvert 
The magazines have been accepted general e P SEYMOUR } ds, pro ‘ \ ( 





We have been making a special study of 


COPYING CARBONS 


The result is an extensive assortment 


“CROWN” QUALITY 


Crown Ribbon and Carbon Manufacturing Company 
Rochester, N. Y., U.S. A. 





_TRADE mar’ 
— ae Vi 
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+4 TRADE 
Abolishes the THE DEXTER MARKER 
Marking Pot MARK 
Makes Easy the Work of 
Marking Boxes, Packages, Crates, Etc. Ideal for Grocers’ and 


Butchers’ Sign Writing 
A Fountain Marking Device ‘"* ) 
eak. Pump feed supplies ink constantly at marking point; 
INDESTRUCTIBLE—DURABL 


1. Every 


writes on w 


Trial 





can't clog 
motion of marking insuring an even flow. 

PRACTICAL Made f brass, heavil t Ke late 
use One or more 


Retails $1.50. Big Profit for the Dealer 


A. J. MAIER & CO., 234 La Salle St., Chicago 
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y Begun. ¥ IMPROVED 


f this class of advertising from the regu Advertising Onl 




















ir channels, may be cited the signboards With evervthing considered v ire still 
belonging to the | E. Waterman Com in our infancy in the psychology and de 
pany, and now placed along the main trunk elopment of advertising It is the great- | 
nes as g into New York est, and most influential, department of the | 
These signboards are, perhaps, some of the — pusiness world, today, aside from the finan- | | OOSE LEAF DEVICES 
mer nens with th — me ha 
' ' ‘ ‘ 
' LUV Teet = tic is ft ¢ ' yr} the 
ke n ¢« , ~ 
. n readily be s t Vv 
green or snov 
. me eration between 1 tur 
d { xceedingly v ers ~ | 
. . cessal 
~ dins to ¢ ‘ ; : 
r- ss ‘ d, by ( er I 
s in 11 my profit do 
se ft irticle 
dvertis should b 
trective me eS | y r tne pub icity r W t mist k 
king a purchaser er makes. who has 1 hed thie : : BOOK CLOSED 
' ae 1 = 2 ie | Notice Bound Book Appearance 
£ S mann rst le 1 re, ys - | 
’ 7 ceNne e7 6p 1, 1 ) 4 
b strike of 500.000 the ti ue 
t t suggest | supply $50 O08 ‘ 
l neces ; whicl P 
c 1 hue ~ irts succes p if ' 3 
1 aa ¢ should n 
essful busines | $2.50 articl The — 
ioinal stenning rt : ee , ’ BOOK OPEN READY FOR USE 
= rt -* iici' ‘ i { ‘ ‘ mS EE 
. te lis ; tapl wt Notice Flat Opening and Spring Back 
| ] + + 
, a : 
S s, tl ‘ 
"? Taga { permit BOOK UNLOCKED 
. he important and effe For Removal or Insertion of Sheet. ‘No Digging 
a “ma ean ‘<— eae P é Down in the Back” 
_ r 
4 
‘ | 
re ae 
4 
- q 
f 
' . 
> | 
| 
Re: vays eff 
2 RTING SHEET. “Always Room for One More” 
ak oc ee pat We Make Proudfits for Every Loose Leaf Purpose. 
‘ t + fare > * +1 ‘ ‘ rr ' . went 
S oamese ; 7P ; sues \llof the above cuts are from actual photographs 
! Vi 1S] Vs I | WW y eak tor ther selves. 





j { nat Is sit > untortunat | al eX , aaihe ‘ail jicoeaunll ; The only Spring Back Loose Leaf Binder made. 
' tsas +] ni ee Jacl f de : : ae y Unlimited Expansion. 


. you are not handling the Proudfit line, write to- 
i 1 pting 1 t h: t t p ares RACES Tt ratt “oe for catalogue No. 20, and our proposition. 


ee es aserpae — uarters for a line, at t pert See Our Exhibit National Business Show, Madison ! 
t I strenuou rolowed in order = ole 7 a” ‘ae Square Garden, New York, Booth No. 30. 


r sf +1 Ivertised rticle lit will invari wiv be in k eping Ww } t} 
» lvertisement does not tailer When such attention is ¢ mn « EJEAF @ 
’ sence will t reas Ry ttention T mn, 9 . 9 H 


em! rti ! ny make of tts t e, an at ve hittie ler pri i 
salen satiafaction results fram thi useful blotter, etc., etc., enclosed with it FACTORY AND MAIN OFFICE: 


to the aid voices, daily mail and packages, will bring | 8 and 10 Lyon St., Grand Rapids, Mich., U.S.A. 
ee ee n the part of lea at & minimum of cost. Ta mene te BRANCHES: 
onal nd newspapers. the substi tances, the manufacturers will supply these New York City. Washington, D. C. 
eution evil is fast disappearing from the "pon request, prominently imprinted with a AGENCIES: 

] r th best dealer f the country lealer’s card In All the Principal Cities of the World. 
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Noiseless 
Automatic Typewriter Cabinet, eS 
Attaching System | ie taste Noiecinhtatnates 


Detroit. 





[f the Illinois man who invented the | 
@ The only device that permits the @ The only attaching device that ible desk is not a traveling man he isa g 
: : , , friend of the family Iso he has adde 
attac e oO e x counteracts abusive strain on the = A es P , te 
instant attachment of the ty t t “et \ 0 he -- a | 
i ’ | . ‘ , ; the comfort Hat dwellers losed. the 
writer to the cabinet machine itself, by the tabulating | desk is about the size and shan 
_ , : jumps and hard throws of the car lit case, which it closely resembles. Oy 
@ The only device that permits the ; rae intestines Deak geistemed 
; ; riage back to begin new lines - ar eta Maar seg 5 aii 
instant removal of the typewriter | drawers and pi holes atter the S 
: aon ; The only attaching device that proved fashtor fa big roll top. M 
from the cabinet 
does not soon destrov the elasticity } #€8s i t tong principle un 
The only device that provides ; ; form a support and a supporting r 
€ r - = an I ; . . , ot the rubber teet 1 ¢ mi ry t bein a +} . . d Se oh x 
Sanitary cushion for supporting the Pare ' . ; itr re oo sok Sac 
: @ The only attaching device that Of a writing tabi lo the top is at 
machine ‘ Ete | a handle, by which the whole may be 
favors the conditions of good tv pe hal : * : : , ie 
I ) S Cs I WW » i t ( 
@ The only device for attaching the | writing pinay Wid + Tp cece ssaRig nggtt a text 
‘ lo, the p desk is of inestin 
? ° | 
rpewr' ter a ar . 7 rr : ‘ the t “ar sup 
typewr'ter to the cabinet, that does g The only attaching device that is il ; antes carry 
ot make sound and touch hardet ; : - of all sorts Stationery and to Cart 
not make its sound and tour ” good enough to sell at a profit. correspondence at any place Instead 


than before the attachment eet a ae ae ae ieee las py 
q If Mr. Dealer wants to please M: ahs eee $ and ee 


in the publi: rae xy room of their 


@ The only attaching device that | Customer he should sell him this sacew tia semi (ch Gentian ens hohe 
th have simply pen up their 
lengthens the life of the ribbons, device, in their own root If the whole sp 
the desk is not needed for paper it can b 
used for samples, or on short trips t 


TYPEWRITER ECONOMY COMPANY the clean linen required 
411-429 Tribune Building, New York City Herkimer, N. Y. 
William A. Horrocks, who originated t 
National Desk Company of this vill 
made public last month the sale of 


hards of this \ 














terest to John A. Ric 








This transfer 1 great interest to the 
ple of Herkime: {r. Horrocks wher 
said that he had no present plans f t 





immediate future He left for New Y 
Milwaukee, Wis. 


Don’t Lick Your Envelopes! 


THE GUMMED FLAPS ARE DIRTY 






By Our Special Correspondent.) 
lf you ever saw envelope glue made just once Che American Seating Company has b 
iwarded the I ct by the Milw uke 





you'd be cured of the habit for all times. ete" board ishing seats to the M 
waukee school nder a fifteen years’ guar 
antec Und r tl mtract, the city 


its for $2 35 eactl fT 


488 small desks { $2.25 each 


New York City. 


The Moon Desk Company has 





Envelope Sealers 


Moisten the flap by one stroke as shown. Fold 





Sanitary 


PRICE 


—_——_ 








~ ae office $s at 35 W rren street, in charge 
50c , ~ flap and roll down by return stroke andit sdone. E. Moon rl pany has material] 
larged its factory d the opening of the 
a ’ ‘ k nd 
‘ ; Sent anywhere in U. S. on New York offi s the sequel to a verv ag 
| SAS receipt of price : AGENTS gressive policy 1 inaugurated 
4 ‘ * * * 
HT . \ Be WANTED Bc. rieming Dutce, orice furniture, 9 
, Maiden Lane, has failed, liabilities $3,131 


Everywhere 






R-chester, N. Y. 


The Yawman & Erbe Manufacturing 











| The Ohio Company filed one of the biggest mort 
f Metallic gages with the intv clerk last month that 
has ever been 1 rded in Rochester The 
Packing Security Trust Company is the mortgagee 
id the amount e mortgage is $22 M 
| Co. bearing interest at 5 per cent The Yaw 
) man & Erbe Company recently purchased 
| Dept. B property in Gates, on which it is underst 
Am. Trust Bidg. an additional factory for the purpose 
CLEVELAND Pe, cee IO A: ee 
Wil be erected, and the mortgages 
eure this property and the present buildings 






St. Paul street 














FURNITURE NEWS—Continued. 
Stevens Point, Wis. 
[he firm of Joerns Brothers, proprietors 
f the local table and desk manufacturing 
plant, are to consolidate their three plants 
a now are situated at Stevens Point, 
Paul and Sheboygar Che big plant will 
. brought together in this city or in She- 
boygan 
San Francisco. 
(By Our Special Correspondent.) 


' 


rhe stock of the Craig Desk Company, 


which had a store on Sutter street near 
Montgomery, was sol t auction Sept. 4 
* > * 

Manager Victor, of the Yawman & Erb: 
Manufacturing Company, has been away on 
a short vacation, but he and all the rest 
the force are now back at work, and are 
kept hustling all the tim He says that 
things are looking d¢ lly brighter in the 
furniture line, and he is had more good 
business this month than for a long time 
An agency has just been established with 


the Pembroke Stationery Company of Salt 
Lake City, which will carry a large stock, 
and Mr. Victor will make a visit to that 
house in about ten days. Mr. Victor, who 
is an expert in the science of criminal iden- 
tification, will leave for Carson City, Nev., 
ibout the end of the week, where he will 
install a complete Y. & E. system for the 
use of the Nevada police. He has _ also 
taken an order for a Bertillon and finger- 
print outfit, a pawnbrokers’ record, and 
anatomical index for the city of Oakland 


Sanborn, Vail & Co. are making a strong 


bid for business with t Shaw-Walker line 
f transfer ses, date head file s, etc 
* > * 
I S ibacher-] Company reports 
nstant improvement in the demand for 
its line of filing cabinets, the Rockwell 
Wabas! James Schwabacher, of this com 
any, | recently recovered from a severe 
lle 


Washington, D. C. 


H. M. Leese has invented a desk that in 
I slide rods are normally 
pressed uj rd by tl springs to unlocked 
position | will immediately unlock the 
lrawers when the « is even slightly 
pened, su movement moving the bolts 
“ from the upper « of the rods so the 
itter m e under the influence of their 
springs | unlock t drawers without 
the ver, the y may be inserted 
nits p lock ar irned to retract one 
f the bolts named, in which event corre 
sponding drawers wil unlocked without 
ve ng the cover to be lifted 
ADAM PIETZ REMOVAL. 

Adam Pietz, engraver and die sinker, of 
Ph elphi ” felling it impossible to serve 
his patre from his « quarters in West 
Philadelphia, has removed to his former lo 

tion at 1011 Chestnut street, room 916 


“BUSINESS METHODS.” 
The Imperial Methods Company, of Chi 


cago, formerly the Imperial Stationery 


Company, has tssut talog on “Business 
Methods,” covering card indexes, filing and 
oose leaf devices. The talog points out 
specific systems and methods that cannot 


help but ttract 
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ECONOMY 


The dollars and cents wasted in excess postage 
cannot be estimated where a postal scale is not used 
or where one is used that is not reliable. 

It is a question of ECONOMY. The Pelouze 
y for itself in stamps saved. 





Postal Scale will soon pé 
They are made in several sty! les especially adapted 
for the large business house, office, store and home. 
They not only give the cost t of postage in cents on 
ll « iil matter, but also give exact weight 
by 4 ounce 
ns a - [here is no economy in a cheap postal scale. 
Colum! Those that sell for less are worth less. 
Mtar b Inquire of vour Stationer or Hardware Dealer. 
Crescent If your dealer cannot supply you we prepay ex- 
‘ ipt of price 
7 I r neu - Postal Scales. 


Pelouze Scale & Manufacturing Co., 





Mail and E-xp., 16 Ibs. $5.00 
Commercial, 12 Ibs. 3.75 
U.S. - +--+ 41bs. 2.50 
Victor, - - 1) Ibs. 2.00 


403-413 Ohio St., Chicago 








A GOOD PROPOSITION 


IN EVERY TERRITORY IS 


The Navan Order Book 


No doubt you have been asked for it 
several times, for salesmen are using 
it everywhere. 


A SELF-ADJUSTING CARBON 


is one of the features of the book which [accounts very 
largely for our constant influx of orders and in turn this 


is sure to mean 
REPEAT ORDERS 





" fee 


ates 
( fat 






— 


\ 


for you, as no salesman will continue to handle a smutty carbon sheet when 


he can avoid it 7" the use of this book. 


Send for Samples and Dealers’ Proposition. 


THE SIMPLE ACCOUNT SALESBOOK 


FREMONT, OHIO, U. S. A. 


Mar acturers, a Manufacturers of A: 


COMPANY 


nt Systems, and Counter Pads for store use. 











SAaALlLEeESME™ AGENCIES 





Handle the “Modern” Duplicator (it does not contain glue or gelatine). The one good 
ievice at a reasonable price for printing imitation typewritten letters—re-duplicating 
forty, fifty or more from ea yne (original) you write with pen and ink, pencil or type- 
writer, als Drai wings Mus Ma Lessons, Price-Lists. Stock Reports, etc. Letter 
Siz Machin. Complete retails f r $4.00 Some » quad teneat ory open for you. Extra Liberal 
Cor ssions Offered. Write u ript literatute, discounts, territory, etc. 


B. W. DURKIN, REEVES & CO., Mfrs., 339 Fifth Ave., Pittsburg, Pa. 














WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY 









WE ARE NOT AGENTS FOR THE3E Goo 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 


92 DEARBORN 8ST. 


re CHICAGO 


NUMBERING MACHINES 





METAL CHECKS 


on Om 


NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 
WRITE FOR CATALOGUE 
MEYER & WENTHE 


RUBBER STAMPS 









: 








— 
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THE DESK 
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MEILINK’S pesk' stan 


is the only stand with a 
positive locking device 





Rigidity is its superior quality. No strain 
on your knees 

Can be locked solidly in any position 

By a quarter turn of a large thumb-screw 
the stand is positively locked in any 
position 

No knee-rest or braces needed. 

Any writing machine can be operated on 


it with the same speed as it were on top 


Can be used on either side of a desk 

It vive the needed desk-room for refer 
ence books, card boxes, typewriter, et 

Tops enameled steel, golden oak or m thog 
any finish; your option. Size, 14x 18 
inches 

The rods and hinges are finished in nickel, 
oxidize copper or black enamel 

These stands 
struction 


Oxidize Copper Finish - $4.00 
Nickel-plated Finish - 4.00 
Enameled, three coats, polished 3.50 


Dealers 


ata go vd profit 


logue 


MEILINK MANUFACTURING CO. 


TOLEDO, OHIO, U. S. A.} 


are perfect in finish and con- 


We havea special line of 
safes that are sold by the 
Best Office Supply Dealers 


Get our complete cata- 






















will appeal to you. Ask for it. 


| William Mann Company 


Makers of Loese Leaf Devices, Blank 
€ Books, Copying Books and Papers C 


529 Market Street 








Read the advantages of handling the 


Mann Loose Leaf Ledger 


Mr. Dealer, have you such a loose leaf ledger for your customers? 


It is the only ledger 
that gives the Yale 
security of leaves with 
one key to lock and 
open the binding mech- 
anism. 

It is a ledger that always 
pleases a customer. 

It has back of it sixty years’ 
reputation as a high-grade 
manufacturer. 

It has all the good points 
that a loose leaf ledger 
should have, and many 
exclusively its own. 

The Mann Loose Leaf 
Ledger is for only such users as seek good returns for their 
cash. It is not a cheap ledger; but is made to wear well — 
it will not be forever on the way to the repair shop—it is 
built for service 





Our agency plan 


Philadelphia 




















FEATURES IN STATIONERY. 


There is always just enough varying 


the styles of stationery from season to s 

son to please those who wish to be 

At the same time, there is 
t lard styles that 


correct. 
choice of stan 
good form 


For the fall, everything points 








square in size f writing paper 
half its size for the envelopes No s 
envelopes are shown excepting thos: 
used with cards to fit. And even wit 
they are cutting them to fit the e1 
for the paper, tl making the one si 
swer for bot] 
Che quality o1 sh of all the 
ing papers is “laid” with a wat 
stead of the linen or fabric finish, alt 
this latter finish will still be widely us 
lhe sheets are square of varying sizes 
small note 1 the enve opes 
just half tl f the sheet, req 
the one fol 
The « ( r the all : 
sizes Tr} re 214 by 214 
vhile the 1 t are 314 by 2%. TI 
n script 1s s popula né 
ty nd bes l, quite 
the old Eng stood and p 
vays will s ead \ 
t g on visit ds 
The Old , haded et 
the style par excellence for visiting 
and it is also by far the most 
The address ld now be in tl 
and cornet 1 if one lives 
Vy street nbe e requit 
the suburbs, t town is added I 
ception day 1s ( red, 
in the left-l ( rner 
The Romat tter is sometimes 
i visiting cat but seldom, unless t 
is unusual in s] ng and great 
is desired. For business card, nothing 
better taste than the Roman letter 
“At home” 1 ption and dinner 
usually in s nd of three s 
] 3 } inches, and t 
S () ll cards 1 
é \ s preferr 
2. S. V. P.” Neitl 
Vi t uld, 
ter ot cour reply by sending 
‘ceptance; | sO many are thoug 
the matter that it is the safest a: 
way for the hostess to remind her ¢ 
their duty specially is a rep] 
n bridge whist follows a | 
t it saves t stess mu 
dinner, goes ithout saying 
Men’s card re 214x1™%, and 
stvle of typ women is usuall 
N ddress is given unless tl 
to be us é trave g 
I 1 lives at club 
Cards for Mr. and Mrs. togethe 
often used. Sometimes they are fan¢ 
the first year after marriage t 
iny gifts, but it is more or less 


fashioned cust 

The first year after a daughter is 
duced into society she should have | 
just below and on her mother’s 
this she should use at all 
society during the s 
season, then “The Misses Grey or Smitl 
should be directly under the mother’s nam: 

When the young ladies have a card 
their own, whether the oldest or not, it 
no longer considered correct to have 


times If ty 


daughters enter 














“Miss,” as “Miss Grey,” but instead the ful! 
name or first name and middle initial. 
For writing paper it is allowable to have 
pa} 


monogram and address on the same she 
ind in the middle. The only thing is that a 
monogram is a personality and the paper 
with the address alone can be used by the 
entire household. There is no end to the 
f lisplayed in the orders for mono 
gT bossed st ynery. 

\ ‘ pted b young girls 
has been to have initials made in fac-simil 
of thei vn handwriting, and this printed 
diagonally ross the t-hand corner; oth 
ers | their monograms in school or col 
leg lors. In looking over hundreds 

pl best stationery 
stores you will find monograms placed i 

p e position and on the first or 

ur g ft heet, but if it is in 
the exact middle you can be assured you 
ar -orrect The newest monograms 
lonz and narrow and the majority in gilt 

If you are so fortunate as to be able t 
both afford and use a coat-of-arms, it is 

ting to know that in England 
the men folk only of a family are allowed 

the entire coat-of-arms or the crest 
n the itionery; the women have to b« 
t the shield. In this country the 
entire design or the shiel 

or even appropriate some ¢ 
they ce, or, worst of all, use the en 
rms and leave out something 


t happen to please their fancy. 
Englishman would be sacrilege. 
- nd simy 


PHILADELPHIA STATIONERS MEET. 
[The Philadelphia Stationer’s Association, 


. n its fourth veat eld the first meet 


September 10th at the 


he meeting was ttended, and the 
ll | interest display 
bers was again in evidence 
With President Mann in the chair, the 
Q mittee 1 le its recommen- 
S | itter mposed of Messrs 
FE. R. Welsl nd Fred C 
inted at the June meeting, 
eport r mmending the ré 
President Charles H. Mann, 
V.-P. Williams H. Brooks, Treasurer 
Roland Altemus and Secretary Sidney J 
) the first treas- 
d always actively 
ssociat th the work, was nominated 


president to succeed James 


Hogar executi mmittee as elect 
ed nsist f Charl 1. Marshall, Dr 
Philip J n and James Hogan. Thus 
} stands t year with the 
Mr. Hogan succeeds R. C 
S 
| 
> bal 
Sees Sé S 
\i I cy ive 
uy d vice-p 
ide c é S 
| I | re Vas fre 
’ 8 ‘mn recalling 
is ; business attr1 
11 nt 1 dr Tt 
pres t the berea d 
in t be 


MADPrPWwWANDO 


OFFICE APPLIANCES 


— 
uw 
ss 











= 


QUALITY 
VARIETY - 
PACKING 
PRICE 


Put “ROCKBARNES” Typewriter Papers in a class by them- 
selves. Get the new Sample Book, compare the paper, 
grade for grade with any you are familiar with, note the 
quality and price and you will want “ROCKBARNES.” Once 
get them in stock and you will increase your business, make 
more profit and give better service to your customers. 


WE MAKE MILL PRICES ON STENO. NOTE BOOKS 


Our Sample Book shows largest variety in the country. We are head- 
quarters for Supplies of all kinds including Ribbons for all Machines. 
Pen and Pencil Carbons, Typewriter Carbons, Second Sheets, etc. 


























WESTERN AND SOUTHERN DISTRIBUTORS FOR A. P. LITTLE. 


ROCKWELL-BARNES CoO. 


800 Baldwin Building CHICAGO, U.S.A. 





WUMAD>PWAQNOD 


~— 
















Book Form Cards With Smooth Edges. 


They are one of the wonders of the business world. They never fail 





ttract attention because it seems inconceivable that they can be de- 
ook and still have every edge perfectly smooth. 


Peerless Patent Book Form Cards 


are made by us under our exclusive patent and there is nothing in the card 
line like them. High class salesmen are satisfied with nothing else. The 
biggest concerns in America use them, because they represent quality. 


Send for sample book, deta the cards yourself and note their 






THE JOHN B. WIGGINS 
COMPANY 


SOLE MANUFACTURERS 
Engravers, Die Embossers, 
Plate Printers 


6-8 EAST ADAMS STREET 
CHICAGO 


OUR SMART CARD 
IN CASE 











e. Company 


PITTSeUvReH PA 









-%. MARAIS P:OnEe By oee 
Seces scent cHIicaco 
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BLUR KNOT 


RIBBONS 


THE BEST 
YOU. EVER HAD 
OR YOUR MONEY BACK 





OUR RIBBONS are guaranteed to be non-filling. 
The color is rubbed in by hand They produce 
the brightest colors. Their work wil! erase ciean 
anc neat when grease ribbons smear and blur. 
They are made heavy. medium or light inked. 

Grade “A” is a light weight Carbon made 
from the highest grade of imported tissue and 
is entirely free from pin-holes. The soft, silky 
texture of this paper combined with its non- 
grease coating makes it yield in any work the 
clearest copies of sharper impressions than 
ean be produced by the heavier carbons. It is 
used for legal work, duplicate reports, smal! 
figures, fractions, etc 

Grade “B" possesses the same characteris- 
ties as «rade “A” but is heavier 
and is used for general work where not 
more than 6 copies are required 
Grade ‘C” is a good, cheap Carbon, 
but a grease carbon. The colors ¥. 
used in all our Carbons are per- 
manent and will not be affected 
by the most varying temperature. 


Blur -Knet Carbon Co. 
Rochester New York 
























































Here 'tis! Tried one yet? 
Greatest little thing ever. 
Being widely advertised. 
everybody wants 
them, too. 


You don’t need to 
hammer or screw a Han- 
dihook. Just push with 
your thumb—that’s all. 
No bother—no fuss. 
Holds up to 10 pounds. Leaves 
no marks. 

Think of almost 
anything that can be 
hung up anywhere and 
there’s where the 
Handihook is just the 
thing. Your custom- 
ers will want them 
Be ready! 

Ask your fodder or write us 

A. GOERTZ &CO. 
279 Morris Ave., Newark,N.J 





















| 
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—— PAPER NEWS 











(By Special Correspondence.) 


Boston. 

H. B. Sanger of the ribbon and carbon 
department of the Carter’s Ink Co. has just 
returned from Canada after a very success- 
ful trip. He is certainly enthusiastic over 
the line he is selling and reports a pleasing 
nerease of demand in both ribbons and car- 
bons 

Chicago. 

One of the new concerns in the ribbon 
and carbon field is the Rose Ribbon & Car- 
bon Company, D. L. Rosenberg, manager 
sales department, located at 112-114 Dear- 
born street. 

* * * 

The Cornell Ribbon & Carbon Company 
has opened a store at 225 LaSalle street. 
Milwaukee, Wis. 

George C. Harney, formerly with the 
Kramer-Crasselt Company, is now general 
sales manager in the states of Wisconsin 
and Minnesota, with headquarters in Mil- 
waukee. Harney is well known in the busi- 
ness and is sure to do well in going back 
to his first love. 

New York City 

New Process Ribbon Manufacturing Co., 
organized to manufacture typewriter rib 
bons and supplies; capital, $5,000. Incor- 
porators: Isabella Levy, No 146 West 
132d stret, New York; Mary V. Pembroke 
and George H. Pembroke, New Brunswick. 

* 7 * 

The Federal Carbon and Ribbon Co., 
Rochester, manufacturing carbon paper and 
typewriter supplies; capital, $40,000. In- 
corporators: W. H. Burt, H. F. Hill, H. F 
Bailey, Rochester 

North Adams, Mass. 

The Universal Carbon Company, a reor- 
ganization of the Universal Carbon trust, is, 
it is understood, preparing to perfect its 
manufacturing process, carrying on every 


‘ 


step in its own plant. Excavations have 
been begun for the installation of oil fur 
n s, to be used in the manufacture of the 
carbon, which has heretofore been pur 
chased and simply treated by the company’s 
patent process 

Rochester, N. Y. 

V. T. Bly has disposed of his interest in 
the American Ribbon & Carbon Co., Mill 
and Factory streets, Rochester, and has 
gone west on a pleasure trip. Emil Broecker 
is now both president and treasurer of the 
American Ribbon & Carbon Co., having 
dded the duties of the former office to his 

; 


own since Mr Bly’s departure. Mr. 
Broecker is giving his personal attention to 
manufacturing end of his firm’s business. 

= >. = 


EK. C. Hirschfield has recently assumed 


charge of the office and sales department of 
the American Ribbon & Carbon Co., Roch- 
ester, in which concern he has acquired an 
interest. Mr. Hirschfield is an old Wales 
Adding Machine Co. man and is well up in 
the specialty game His friends expect to 
see “doings” in the carbon and ribbon busi- 


ness now. 








The Requirements of a Good 


Envelope Moistener 





It should be light as is consistent with necessary strength, 
so it can be easily and quickly handled. It shoaa have 
provision for moistening different sized envelopes. There 
should be no loose parts to be removed or attached with 
bolts or screws. It should have no rollers or bearings to rust 
or corrode, or rubber attachments to rot out It should 
not leak when overturned, or gum up after being used. 
The cost should be within the reach of every concern 

THE PERFECT ENVELOPE MOISTENER meets these 
requirements in every particular. More information for 
the asking. Circulars on request. 


Price $1.00 


MeCLELLAN MFG. CO. Elmira, N. Y. 








THE 


EMERSON BINDER 





A BIG SELLER 
WELL ADVERTISED 


‘he only REAL GOOD inexpensive binder 
narket. Liberal discount. Samples and a supp! 
catalogs free to dealerson request 


THE BARRETT BINDERY CO., 181 Monroe St., CHICAGO 








We Manufacture 


Adding Rolls 


For All 
Makes of 


Machines 








Ruled or Plain 





Cash Register Customers Rolls 
Cash Register Detail Record Roll 
Police Ticker Roll 

Rapid Roller Copying Tissue 
Te lephone R 


Time Clock Re 








42 tsand styles of smali relis made to order Est 
mates and sampircs cheerfully furnished 


BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 


4th and Commerce Streets 
PHILADELPHIA, PA. 






































Bases Sigh 
opy 
Holders 


unt flexible 
arm as pliable as your 
own arm, s 
y can ad 






You ca x Typewriter or 
Adding " tt- Fisher Billing 
Machines, at any height " angle. Shield will 

ld ( I k L ets, Cards or Books 
with Stiff s 


HAS PERFECT LINE INDICATOR 


Saves Eye-Strain—Increases Efficiency 


Line Indicator, 25 Cents Extra 


) y Ho s teaching ick 
system” work: pror t n keyboard by 
hiding it, yet not t ew of work 

S r aler ve equ e 
4 ate offices 


D E A L E R Write For Our SPECIAL 
TERMS TO THE TRADE 

For Sale by the Leading Typewriter Manufacturers 
Leominster 


Combined Tool Company “jz*" 








Chichester 
Typewriter 
Chairs 


are 
Favorites 
with the 


DEALER 


because 
they please 
the 


Consumer 


They 

please the 
Consumer 
because 


v 
“THEY FIT THE BACK” 


If you sell Typewriter Chairs get our Catalog. Shows 
our Full Line of Patent Adjustable Back Chairs. 


Chichester Bros. Chair Co. 
13 Elizabeth Street, New York 
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RIBBON AND CARBON NEWS—Cont'd. 


Syracuse, N. Y. 


Ur. Charles | Dodge, head the Dodge 
Company, “Du-Ra-Bul” ribbon manufac 
turers, Syracuse, has just returned from one 

visits to his New York and 
rence | say 
Du-Ra-]l ons being 

‘ bef d eir tree 
Ss W \ friends 

» | I Welk | t 

1) reg { I Syracuse is a DUSy mal 

‘ y H is < ducting decidedly 
ssive educati campaign on “Du 
bbons and if an honest belief in 
his goods id genuine enthu 
rk of convincing others how 
ey are count for much he ought t 
ve large number of customers added t 
st before 1909 rolls around 
San Francisco. 
By Our Special Correspondent 

( rence Oppenheimer, representing th 

( nsolidated Ribbon & Carbon Company 
the San Francis trade re 
| kK] Carb ( | re 
k » the vast distribut f the Ke 
Carbon Paper Mant iring ( 
Franklin, Pa., putting out good 
its own special bi l d is getting 
y nicely with the Pe 
S S ¢ mpa t tt 
t rt < eap < irb b ght t tl 
ind here some 
d, but it now being | ff, anc 

e people w brought it in are returning 
east. This house carries the Amity brand 

ybons d has the « st for t 
n Keeps or which t gt 

f inquiry Mr. Tomlin tates t 
( ] high-grad D ] 
ws ticeal t 
Winnipeg, Man 
M unde t] hustling representative 
tag & Volg ( been on 
ular trip t h west Canad 

1 wester st He bus 
ne pidly ki g the 

S 7 depres I t f t 
so} thece¢ ‘ ; 


THIS SHOWS EFFICIENCY 


Tr} nal bank ex ners e ter 
tor east of Ohi held ‘ forer lact 
1 th at which they k uy t 
it posed by Comptroller of t Currency 
| Murray. What constituted ins ency was 
the subject of a general discussion The 
| comptroller pointed out that some examut 
|ers have recommended that bank | 
d on the ground of ins y whe 
the losses merely am 
ment of its entire captit ] 
A bank is not insolvent ti 
é ipital, surplus and t 
re absorbed by losses and its r ning 
sets are insufficient t bilit 
t editors, exclusive k 
Declaring tl re I i 
been manipulat to « u 
-omptr r ure tt 
it kK 
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CARBON 





PAPER 
FACTS 


No. XV. 





A dealer reports the sale of 
5,000 sheets of Carbon Paper for 
$212.50. Would the saving of a 
small amount and the substitution 
of inferior goods warrant disturb- 
ing such a customer, or don’t you 
believe that it is better business to 


renew an order than secure a new 


M. S. 
Carbon Papers 


(“A line that can't be matched”) 


account? 


are as near perfect as we can make 
them. They are not merely good 
enough. When you are our {cus- 
tomer, you will be surprised at our 
insistence that you not only be 


satisfied but enthusiastic 


MANIFOLD 
SUPPLIES CO. 


55 Warren Street 


NEW YORK U. S. A. 
A. L. FOSTER, President 
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Adams 
Brass)}Blotter 
Bath 


THE IDEAL AND ONLY SYSTEM 
WHICH MAKES A 
PERFECT RECORD 


All letters, bills, etc. either ewr r pe 
written which makes exact pie f correspor 
luding signature and corrections, ar 


dence, inc 
copies them in compact bo k forn eavir 


] , 
question oO. iega 


Copying Syste! 





For an article al- 
ae 
ways wet, BRASS is 


the one serviceable 





1. BRASS BOX and LID—therefore 
rust-proof. Moisture won't affect it. 

2. CLOTHS are HEAVY and SILK 
BOUND—always the same; no wrink- 
les; no frayed edges. 

3. MOISTENERS of MINERAL 
FIBRE—tough like leather and can’t 
break; is both germ-proof and odorless. 

Prices: What others ask for less sat- 
isfaction. 








Our Antiseptic Silk 
Bound Copying 
Cloths 





Will not ravel or fray out. Take water 
freely and presses close to the tissue 
paper, thus insuring clear, clean copies. 


Adams Mfg. Co. 


2231 Market St. 
Philadelphia, Penna. 











DIRECT FILING METHODS. 


Koller & Smith, Inc., of 298 Broadway. 
New York City, have perfected what they 
term “The Koller & Smith Direct Method 
of Filing,” which embraces some novel prin 
ciples and which is claimed to be an im 
provement over The Numerical System 
filing 

rhe matter of a filing system is at b 
only one of the multitude of things 
which the business manager has to give his 
attention, yet whenever a letter or record 
is wanted it should be procurable instant 
If it were only possible to know what let 
ters and papers would, beyond doubt, neve 
have to be referred to again, it would b: 


1 
| 


simple matter to throw these away and kee 
ee 


only the ones wanted for referen Since 
ywever, this is out of the question, tl 
next logical step is to make the « 
the a matter of as slight expense D 
ble, and at the same time to have thet 
absolutely available that ly part 
pay may be | ted in an instant \s 
ten aevise \ this end it 1¢W 
rder n t defeat its purp 
b ways: that is, make | y 
papers as quick and inexpens 
nd f them—The Koller & S 
Method of Filing, whi ‘ t 
itl 
It lient features are the use 


r wood top guides (patented 
throw the index matter on such 


that it is most easily read and no 
{ ; ’ 6] 
the guides are placed in the 
lay be read without manipulati 
1 1] f 

drawer is pulled out fro 


en Hi¢ ing 


cabinet, the ve mediately take 
t entire rrangement id ti 
t é wanted is absolutely ins t 
This is further simplified by thi 
Pp bbed de whic ‘ 
t irrespondents or subject 1 
the papers to be filed. are writte 
name r each subject having 
tself [The tabs m these folders 
at d is to h t nat 
‘ them in full view w 1 t 
s pulled out 
ne interesting fact in connection witl 
The Koller & Smith method is that it elimi 
nates the card index, which is an ess 
feature of tl numerical syste 
It has been the im of the K eras 
Cc to perfect a line of filing cabi 





fording acc 
a 3x5 card 

The line 
making a 


mmodation 
ti 24x36 in 
“ designe 
| ~~ ¢ 

] 1. 
> Ul t Uist 


meet the ideal 
public at a popular price 


simplicity 
te the Col 
ny whi 
filing syste 


Elsewher 


llustrations of the 


THE 


Wi sho 





heir system, 


al 


r 


m. 
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e tol 
S It 
{ cove 
ving and 
oth time 
e leaves 
bouns 
trie 
‘ It 1s 
THE 
ect 
‘ Grat 
In the t 
ssuing to 
full d 
~ 1 ¢ ST) 
irti 
1 cke 
oy 
de tw b 
the tra 
There is 
make 
s can be | 
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together 


in? nmin 
in ~ in 


WOODARD 
LEDGE 


ibe ris sl 


concern’s cabinet 


: 
| 


for documents f 
ch drawing 


d with the vik 


-abinet whic 


Sriminating Dusi 





LOOSE’ LEAF 


R BRACE. 


h cut of a « 
t handhi g 
ts of mi 
) rik ( I 
I tT _ ~ 
b S er 
d sm 
The devi 
( l in I 
ention \ . 


WOODWAF 
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tD BRACE 


i 3 B 





Mr W 
‘ nd ‘ 
f 
‘ T br t 
rme : 
$1.25, « 


-ount to t 
profit. I 
request to Mr. V 
Grand Rapids, Mi 





THE KOLLER & SMITH 


CABINET 
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| <<“ PIRO” ALL STEEL ARCH FILES 
| ake STEEL BOARD CLIP 
ALL-STEEL construction with new and 
swer the requirements of modern busi- 


enience of the user. 


in their field. SIMPLE, DURABLE 









































Complete Arch File with Perforator, etc. “SPIRO” Board Clip. Style “B’’ Arch Pile without Perforator. 


1andling th ( ounts and full particulars. 


T H E Ss P| IR ° | M F G. c ° z SNES oFFie 45 WEST adth , STREET, NEW YORK CITY 


to visit our Exhibi v, Oct. 17th-24th. 
First appearance of the “Spiro” Pencil Sharpener will be at the Business Show. Don't fail to see it. Sharpens wood and lead separately. Think it over 


—_——— 
This Ad. will appear in These | Megazines 


For 10 Days’ FREE Trial This Persistently Collier’s Weekly | | 
“U.S.” AUTOMATIC Saturday: Eve’g Post 
PENCILSHARPENER September ads sold | System Magazine 


We will ship to y es prepaid, 

= Ap jankf eU.8. Automatic cPe neil iSharpener RADE 
: te rfor $3.50. Y¥ will screw this 

Ma Here t for 10 days; if it make 3 


qorefice epi. If it 
what 3 xp 1, pack it and ahiy t to ur, 


) oun Oration oe she aie Tatean nt Seis Every Sharpener sold means $1.50 
tine Pocitaneok | met profit to the Stationer who 
fuciusharpenea | Made the sale. 


cute’ | Here’s the Only Practical 
oe pn, gmt Pencil Sharpener 


net a Waste 























Write for our 
Booklet “‘A Saving The 


Pointer.’’ 





top a 
Office 


AUTOMATIC PENCIL SHARPENER CO., Inc. rates ae 
Dept. D. Cor. Spring and Crosby Sts., New York City e to-day fo 


Automatic Pencil Sharpener Company, Inc. 
| Dept. 10, Spring and Crosby Streets NEW YORK CITY, U. S. A. 


Get a sample at our expense. 
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DEALERS! 
An Ink Opportunity 


We are in special position to en: ves you to 
| 


cure the orders of the irge consut in your 
locality 








By manufacturing ink in quantity ety yit up 
in large packages, and making a specialty of this 
trade, we are able to make a price on Case lots 

that will enable the dealer to get the bu snes in GET THE BUSINESS OF 
the face of all competition THE LARGE CONSUMERS. 


THE QUALITY of our goods is the best. Our EASILY HANDLED ON OUR 


' 


formulas have been in use for a quarter Of a cen- PROPOSITION AT A BIG 


tury and we stand back of our ink, guarantee 


it to be just as we represent . PROFIT. 


These large concerns use our ink with the highest satisfaction: Marshall Field & Co., 
Western Electric Company, Armour & Company, First National Bank, Illinois Steel 
Company, Auditorium Hotel, All of Chicago as well as the Board of Education of the 


City of Chicago Itself. 
Our Proposition Will Interest You. Samples and Full Particulars on Request. 
Write today. 


PIERCE MFG. CO., 29 Michigan Ave., CHICAGO 


























ey S SURPRISE STATIONERY HOLDER 


- QVARTER Oo AK 
15 in. long. 84 i in. wi Pan 7 in. high, weight 10 lbs. Seven (7) feet shelf surface. 
Holds 1350 sheets of paper, box for postage stamps and pencils, 75 envel pes 





, Sheets Sheets Sheets angeegmenen 
150 Typewriter 130 Letter Size 150 Regular Bill WRITE FOR 
150 Lega! Cap 150 }-Letter Size 150 }-Regular Bill PRICES © 
150 Long Bil! 150 4-Letter Size - Regular Bil] ———— 
8S. S. CROOKS MFG. CO., ST. PAUL, MINN., 667 HOLLY AVE, 














STERLING MAGAZINE ERASERS 


are a German Silver Shell containing a thin flat 
Eraser which is fed forward as it becomes worn, 
it is always sharp and clean, it will not cramp 
the fingers, can be used as a line finder on note 
book or manuscript, and has other desirable 
features. We have a proposition for Stationers 
and Dealers. let us tell you about it 





MERIT SELLS THIS ARTICLE 


CREAHAN MFO. COMPANY, Pittsburg, Pa. 























The one-piece 


Celluloid Tip A Tip 
we on The Tab 


Made cf thin celluloid in one piece, folding over the top of 

the tab and protecting it where it does the most good. 

The celluloid extends well into the body of the guide, thus 

adding great strength to the tab; and the round cornering 

of the lower edges prevents any tendency of the celluloid 
to split away. Instantly appreciated by those who used the 
two piece Celluloid Tipped Guide or who are dissatisfied with 
the ordinary guide card. 


Celluloid Tipped 
Guide Cards 


Sampie cards free to dealers desiring them for distribution among their customers. The 
prices will appeal to both dealer and customer. 


These guide cards can be furnished in any sire or shape—with 
tips of any color—plain or pri:uted with any classification desired. 


STANDARD INDEX CARD CO., 701-709 Arch Ctroet, Philadelphia, Pa. 



























(By Special Correspondence.) 


Atlanta, Ga. 


The sales agents of the National Cash 
Register Company for the eastern section 
of the southern territory held last month a 


convention at the Kimball house. It began 
with a banquet, followed by a business ses 


sion in the afternoon. The following sales 
agents were in attendance: S. R. Moun 
tain, Hugh Montgomery, George E. Mor 
gan, J. A. Bouscaren, J. E. O’Donnell, John 
BK. Stronach, W. H. Norton, R. H. King 


H. L. Bowden, H. M. Drifoos, H. E. Long 
C. O. Wesbey, S. A. Benton, F. M. Miller 
M. Michaelis, F. McPherson, W. M. Mar 
rison, W. M. O’Connell, E. J. Paquette, H 
Michaelis, F. W. Reiland, V. S. Hostetter 
J. R. Creel, J. A. Franklin, P. L. Mannen 
G. S. Preston, H. M. Swartley, R. G. Rout 
zahn, W. R. Scott, L. R. Forrest, C. H. Mil 
ton, H. J McKellar, A. M. Scott, R H 
Wheaton, A. M. King, M. K. Upham, A. H 
lorlage, J. V. Woodward, C. A. Floyd, M 
H. Shelton, R. A. Crandall, J. W. Jones 


H. Hawker, E. O. George, A. L. Rich, W 
M. Stoker, G. H. Schmeiding, F. Blair, H 
L.. Cofer 


Columbus, Ohio. 
The National Cash Register Company 
last month opened one of its model sales 


rooms at No. 153 North High street. 
Dayton, Ohio. 


kK. S. Thomas, of this city, who was for 
merly a lecturer for the National Cash Reg 
ister Company, has just accepted a similar 
position with the Thomas Motor Car Com 


pany, and will travel throughout the coun 
try giving lectures in the interest of his con 
cern. Mr. Thomas will give an illustrated 
talk on the recent auto contests in whick 
the company he will represent came out vic 


torious. He is a well known Dayton boy 
having lived in this city nearly all his life 
* > * 


W. B. Wertz, of the N. C. R. Company 
has just returned from New York where he 
has been for the past two months supervis 
ing the remodeling of the company’s sales 
rooms at the corner of Twenty-eighth an: 
Broadway 

Dover, Del. 

The state department of Delaware has is 
sued certificates of incorporation to the Au 
tomatic Cashier Machine Company, to man 
ufacture, sell and deal in machines and 
electrical apparatus and to acquire and hol 
etters patent for same. The incorporators 
are J. Charles Righter, Samuel Vance, Jr 
both of Philadelphia, and Harry W. Davis 
of Wilmington. The capital stock is $300 
000 

Houston, Texas. 

\ branch sales house of the Americar 
Cash Register Company, which has its 
headquarters and factory at Columbus 
Ohio, has been opened in Houston at the 
corner of Franklin and Fannin. It will be 
under the management of E. J. Gunning 
one of the general salesmen for the com 
pany, and one who has traveled extensively 
in the service. Considerable stock has al 
ready been received and bills of lading are 
in hand for much more that is en route 
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This is the second branch of the American 
company in this part of Texas, and was 
opened under the direction of W. M. Mein- 
inger, district manager, with headquarters 
at Galveston, where the first house was 
opened about a month ago. Mr. Meininger 
said that other branches in his district will 
be opened at Beaumont and Palestine in the 
near future. He said that the business done 
in Galveston within the month is very sat- 
isfactory and gives him assurance of good 
prospects for his company in Texas. Mr 
Meininger declares that his company is ab- 
solutely an independent concern with a cap- 
italization of $5,000,000 and a trust fund in 
reserve of $15,000,000. It is understod that 
the latter fund is to be used should occa- 
sion require, in maintaining the independ- 
ence of the company 


Fletcher B. Gibbs in Toronto. 


The Toronto Board of Trade, inspired by 
the activities of the Wholesale Stationers 
of that city, and meeting their desires for a 
speaker who could give them some up-to- 
date information and inspiration on getting 
business, exerted themselves to secure 
Fletche r B. Gibbs of Chicago 

They were fortunately successful, as all 
who know him could have foretold, as he 
is well known for his generosity in respond- 
ing to the appeals of the fellow members of 


He was sumptuously entertained by the 
officers of the Wholesale Stationer’s section 
of the Board of Trade, and at a day meet- 


ing of the association read one of his ex- 
cellent papers It is needless to say that it 
fulfilled its mission in the way of being a 
splendid review f the pre blems of the 
Wholesale Stationery Trade, and how to 
meet them Not the least of its value, is 
the inspiring way Mr. Gibbs has of putting 
things 

His visit to Toronto will long be remem- 
bered by those who attended the meeting 
and heard his lecture, as well as those who 
had the pleasure of hearing him as one of 
the s ikers at the ban et 


NEW GLOBE-WERNICKE CATALOGS. 


The Globe-Wernicke Company has just 


issued its new catalogs on bookcases and 
for the stationer. They are indeed models 
n design and workmanship 

The catalog on G-W elastic bookcases !s 
the most thorough piece of cataloging seen 
for some time. Being devoted to bookcase 


craft it presents some designs that are 
tempting enou rh to eat, almost With each 
ttern shown is an interior setting that 
gives the effect to the bookcase that is in 
“ btainabl« The full Globe- 
Wernicke line is displayed and as ever is 


The stationer’s talog is built along the 
same general lines, as regards display and 
arrangement The half-tone work is un- 
doubtedly as beautiful as it ever was the 
pleasure of the editor to see. No stationer 

turn the pages of this catalog without 
feeling at nc the magnificence of the 
Glol VU | d S 
L. H. Martin, manager of the advertising 
whose personal super 
vision the catalogs came, has done a most 
rT pie rk 








R 0 WLETT THE MOST 
TYPEWRITER == CONVENIENT 


DESKS 


Just What [The Stenographer Wants 


and 
PRACTICAL 





DEALERS wil! therefore find t 


to learn of our LARGE LI 


We make Plain and Quarter 


Oak Office Desks, Li 


Stands and Typewrit 


| them ready sellers and will further be interested 
NE, LOW PRICES AND LIBERAL TERMS, 





@ - 
tte Press 








ROWLETT -DESK 


RICHMOND, INDIANA, 


MFG. CO. 


U. S. A. 
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WILLNOT RUIN THE EVESIO® 
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THE CARTER’S INK COMPANY 


BOSTON 


(BEST P 


Carter’s Writing Fluid 





point 
I 


‘very town, and a host of Carter users. 


The Best 


lace on dealers’ shelves because 





will come right off ! 
» place on customers’ books because 


will never come off ! 


OUR-OUT!) (BEST BOTTLE!) (BEST INK}) 


rticle that dealer and consumer can 
e in declaring the best from his own 


& 


of view There’s a Carter’s store 


NEW YORK CHICAGO 








HERE IT ! 


- 9 rwO PERFECTED ITEMS FOR 
5! FOUNTAIN PEN USERS 


WELTY’S CLINCH CLIP and SELF-FILLING PEN 


THE CLINCH CLIP IS ATTACHED I 











a ee 


US & FOREIGN 


Welty Sm See ew wo Fer 


N A MOMENT’ IS NEAT AND PREVENTS LOSS OF PEN 
| PRESS MERE 






THREE PATENTED POINTS IN 


10D OF CONTROLLING THE AIR All Embodied in the 


A WELTY’S SCIENTIFIC FOUNTAIN PEN CONSTRUCTION 
“ 
mM 
“ 


a 


114-Sth Avenue THE W 


NEW YORK 


Om OF REMENIING kK “NEW IDEA” SELF-FILLER 


10D OF REPLENISHING INK 
u 


ILLIAM A. WELTY COMPANY 1302 Hartford Bldg, 
WATERLOO, IOWA, U.S. A. 
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PEN‘*G- PENCIL 


(By Special Correspondence.) 


Columbia, Mo. 


end up in your pocket. Which will use any 
make of ink. Which will not corrode or 
gum so it will vex you to start it going 
This is the sort of pen which Earnest Mor 
land has invented and which A. B. Coffman 
is now installing machinery to manufacture 
in the Farley building, second floor. The 
machinery is so constructed that the pens 
can be made automatically. This pen dif 
fers from all others in two important points 
First, it can be sold at 25c. Second, it has 
a valve reed which keeps the point always 
moist and ready for instant use. The man 
ufacture of this pen is a home industry. If 
the product is meritorious, and if it makes 
good its claims it certainly will be, the 
industry should be encouraged by substan 
tial patronage. 
Janesville, Wis. 

No firm in the city is doing as much these 
days to spread the fame of the Bower City 
to all parts of the globe as the Parker Pen 
Company. During the month of September 
this enterprising firm alone expended the 
total sum of $6,300 in advertising. Now 
that the fall and holiday months are comin, 
the Parker firm will expend a much larger 
sum. One double page insertion recently 
cost the firm over $3,000 and this was for 
one insertion only. 







A fountain pen which you can carry either 
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Last month in the Rock county circuit 
court the argument of a motion to show 
cause why a réceiver should not be appoint- 
ed for the H. B. Smith Pen Company was 
taken up. While denying some of the alle- 
gations of the complaint, Mr. Smith, who 
appeared for the defendant, Edward Smith, 
said that his chent wanted a receiver and 
\. E. Bingham was appointed by the court 
under a $5,000 bonds. 

Lewisburg, Tenn. 

Houston & Liggett will establish plant 
for sawing cedar blocks for pencil timber; 
will erect frame building, 60x80 feet; mil! 
construction; cost $1,000; machinery put 
chased; capacity, carload cedar blocks daily; 
C. C. Houston, general manager. (Recently 


Minneapolis, Minn 

The Rentz Pen Company will soon begin 
the manufacture of a self-filling and self 
cleaning pen, based on an invention of a 
local jeweler. The company will sell to 

wholesale houses only. 
Newark, N. J 
The funeral of William C 
died Saturday, will be held at his late resi- 
dence, 387 Walnut street, to-night at 8 
o'clock. Rev. Edward Fuhrmann, pastor of 
St. Stephen’s German Evangelical church, 
will officiate. Mr. Luther died in the New 
York Hospital from pneumonia contracted 
atter an operation performed for cancer of 
the tongue. According to Mr. Luther’s 
family he had several teeth extracted about 
fifteen years ago and his tongue became af- 
fected. Since then he had suffered much. 
He sought medical treatment and July 15 of 
last year he was operated upon. A month 


Luther, who 


later another operation was performed and 





last Friday a third was undertaken. Mr. 
Luther was the head of William C. Luther 
& Co., manufacturers of fountain pens, at 
35 Prospect street. He was born in this 
city and was the founder of the Empire 
Fountain Pen Company. He is survived by 
a widow and stepson, Lewis S. Waer. One 
brother and three sisters also survive. Mr. 
Luther was a member of Lucerne Lodge 
No. 181, Independent Order of Odd Fel- 
lows; General Runyon Council No. 1687, 
Royal Arcanum, and Equal Rights Council 
No. 282, Junior Order United American 
Mechanics. Interment will be in Fairmount 
cemetery. 
Nashville, Tenn. 

Jim Dale, of the Jas P. Dale Machinery 
Co., successfully landed the big outfit in the 
way of boiler, engine and other machinery 
for the extensive pencil factory being in 
stalled in Shelbyville. 

Raleigh, N. C. 

W. R. Crawford, Jr., has invented a pen, 
the purpose of which is ta provide novel 
details of construction for a pen and pencil 
holder, and means for adjustably connect- 
ing the holder with suspenders for trousers 
in a convenient position for ready access 
thereto as occasion may require. 

San Francisco, Cal. 
(By Our Special Correspondent.) 

E. P. Sparks, manager of the San Fran 
cisco office of the L. E. Waterman Co., 1s 
very rightly carrying a countenance wreath 
ed with a smile these days. The cause 1s 
the advent of a baby daughter at his home 
Presumably it will develop the traits of 
issociated with the Waterman 

1d become “Ideal.” 


other things 
establishment 








“RED RAVEN” 


(Registered) 


STYLO 


THE 
“GRAPHIC” 
STYLO 


(Patented) 


“RIVAL” 





The “RED RAVEN" is made in Red and Black and Ail-Black Rubber. 


RED RAVEN STYLO 








The “GRAPHIC” is kept clean by the Action of the Plunger Attached to Needle. 








Made with Gold or Sterling Silver Mounting, No. 3 or No. 6 Holders and Pens. 


FOUNTAIN PENS HAVE NO SUPERIOR 


CATALOG, ILLUSTRATING ALL STYLES AND GIVING PRICES AND DISCOUNTS WILL BE SENT TO DEALERS ON REQUEST. 
WE GUARANTEE EVERY PEN AND OUR PRICES ARE RIGHT. 


D. W. BEAUMEL & COMPANY, °*""" 37 Ann Street, New York 


Only IRIDIUM-PLATINUM POINTS USED. 


AN AMERICAN 
FLUID PENCIL 


No Duty on It. 


SUPERIOR 
for RULING 
and MANI- 
FOLD 
WORK 


No Clogging. 


GOLD PEN 
No. 3 


A 
Popular 
PEN 


FOR 
FINE 
Trade 

















CHICAGO’S NEW STATIONERY 


HOUSE. 

The Collins & Goodman Company is the 
newest concern to open in Chicago a new 
stationery store. The opening occurred the 
10th and marked an important step in the 
stationery trade. The company is located 

174 Madison street and has most hand 


rs in every respect 





SIDNEY COLLINS 





W .T. GOODMAN 


with the | 
f Cameron, Amberg & Company, Mr. Col- 
ighteen and a half years, and 


ts ’ ’ csevent ' vears 
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Reasons 


Just note a few of the good things 
offered dealers selling 


Carter’s Ideal 


hy \ A \ at i Typewriter 


Loarren ss Ribbons and Carbons 


COMMERCIAL § \ aaa 


[" aN MCT Mul HAH 


AA A 





sy 





nd we don’t include all the talking 
points by any means. 


Most Attractive Packages 
Quality Goods—First 
A Good Honest Profit 
Co-operation With Dealers 
Liberal Advertising 


The Carter’s Ink Co. 


Boston New York 





Chicago 








HAWKINS 
Improved 
Automatic 

Stamping and 

Embossing 
Press 







Progressive Firms Install the 


LITTLE GIANT 


POWER PRESS 


Because—It will print and emboss at one 
operation accurately from steel dies or 
plates faster and with more economy than 
any other machine of this character. 


Because—It has plenty of open feed room, allow- 
any size sheet to be fed with ease. 
Because—It registers accurately, giving the finest 
results obtainable. 


Because—It has all the adjustments in front of the 
press within reach of the operator at all times. 


Because—It enables you to ‘make prices which will 
i the order at better profits. 


Because—lIt earns its cost in a short time. 

















Write us for Catalog, Prices, etc. Bring or send us your dies for a demonstration. 
MANUFACTURED AND FOR SALE BY 
wakiae- Wilson Co., inc., 712 Sansom St., Philadelphia, Pa. 
Can Agents: The J. L. Morri Co., 445-447 King Street, W., Toronto, Canada 
Cuban Agent Arturo Hernandez Mejia, Havana, Cuba 
Mexico Agents: Parsons Bros., Mexico City 
eer L. S. TOOLE 
PACKET Manufacturers’ Agent 
TIE and Jobber 
OFFICE APPLIANCES 
AND STATIONERY 
SPECIALTIES 
Established 1895 
7 Member Chicago Stationers’ Association 
'& 17-21 Quincy Street., CHICAGO, ILL. 
-repared t t as Selling Agent 
F. PRATT MFG. CO., 117 Point St., Providence, R. I. Prepared toa 
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HIGGINS’ 


Trade. 


Adhesives. 





Drawing Inks, Blacks and Colors 
Eternal Writing Ink 

Engrossing Ink 

Taurine Mucilage 

Photo Mounter Paste 

Drawing Board and Library Mucilage 
Office Paste 

Liquid Paste 

Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the 


Consumers, emancipate yourselves from the use of corrosive and ill- 
smelling inks and adhesives and adopt the Higgins Inks and 
They will be a revelation to you. 


AT DEALERS GENERALLY 











, US.A, 


Originators and Manufacturers 


CHAS. M. HIGGINS & CO., Refined Inks and Adhesives 
Main Office and Factory, Brooklyn, N. Y. 


London 


New York—Chicago 




















Multigraph 
Typewriter 


RIBBONS 


Which match 
IDENTICALLY 
in shade, color 
and density. 














| Better write to-day 
| for prices and terms 
| 
| 





FRANK BAYER CO. 


Makers of Inked Ribbons 
| 22.N. William St., New York City 


THE 













v 
e 


* 2S 
K BEST 


SEND 6 
FOR CORNER 
SAMPLES MADE 





be DUDLEY 


LOOSE LEAF, BOOK, PAD and 


COPY HOLDER 








Made for the effinitec 
handling of all kinds 
work 


of copy The 
only 
hol- 
der 
de- 

Vv sed 
tor 
use 
with 
Books 
of 
Re- 
cord 













Our No. 3 


This is the same 
as our No. 2, but 
mounted on an 


designs for 
typewriters. 


Special 
book 


SEND FOR 
CIRCULAR 
describing 


FULL LINE 


DUDLEY 


Manufacturing Co. 


adjustable pedes 
tal to be raised or 
lowered to any 
heighth, Can be 
set at any angle 
Fine for work 
where standing 
up is required 


HAS LINE FINDER 


MARION 
OHIO 
VU. S.A. 








BOOK-KEEPERS 


CUT OUT YOUR TRIAL BALANCE of Personal Ac- 
counts, by using our Ledger Balance Proof. It's 
new, and you have not seen it. Write us and we wil! 
send you testimonials that will make you SIT UP 
AND TAKE NOTICE 

MILLER & HAM, Chattanooga, Tenn. 














DUPLICATING 


MACHINES 





(By Special Correspondence.) 
Columbus, Ohio. 

The Wells Multicopy Company 
Youngstown has been incorporated with a 
capital stock of $10,000 by W. G. Wells of 
this city and others. Ralph P. Wells of 
Youngstown is the manager of the com 
pany and letters and other matter of similar 
nature will be produced. The company has 
also the right to manufacture apparatus and 
ilso to deal in carbon paper, ribbons, et« 

New York City. 

The Multigraph Sales Company had a 
very striking booth at the exhibition with 
a full force of salesmen to demonstrate their 
machine to the many inquirers 

* * . 

The Writerpress Company of Hamilton 
had their booth at the center of the Process 
building. 

* * * 

The Polygraph is to be represented in To 
ronto, Mr. Tenney of New York in charge, 
ind while they were not in time for the ex 
hibition they have taken booth 40 at the Na 
tional Business Show 


* * * 
N. Waldo Harrison Co. has been incor 
porated to manufacture duplicating type 
writer machines; capital, $50,000. Incorpo 


Harrison, No. 110 West 
Francisco, No. 187 


rators: N. Waldo 


80th street; Harry L 


West 135th street; Paul Cocksey, No 52 
William street, all of New York 
* > * 
I H Mayhe w has seve red his connection 


with the Neostyle C We understand he 
will be heard from in a specialty line of 1m 
portance in the future. Whatever he 
takes up will be handled in his usual aggres 
Mayhew is well known 


and great 


neat 


sive manner. Mr 
throughout the country 
many friends in the office appliance field 
Nashville, Tenn. 

Arthur B. Spillers, who has for the past 
years been connected with the Phil 
suttorff Manufacturing Company in 
the capacity of assistant buyer, has severed 
his association with that well-known insti 
tion to take charge of the territory of 
Tennessee for the American Multigraph 
Company of Cleveland, O., manufacturers 
of the Gammeter multigraph, which is a 
multiple typewriter and office printing press 
Mr. Spillers has scores of friends who feel 
i deep interest in his welfare and who wish 


has a 


thre e 
lips & 


ti 


him unbounded success in his new field 
which his untiring energy and thrift un 
doubtedly hold in store for him 


San Francisco. 
(By Our Special Correspondent.) 

H. S. Crocker & Co. are making an active 
campaign with the Edison rotary mimeo- 
and find that this line is coming int 
much more general use than formerly 


graph, 


* * > 


The Yawman & Erbe Manufacturing 
Company is making good use of the fine dis 
play windows in new Mission street 


re \ prominent feature of the displays 
been the Y. & E. copier, and 


any sales have been 


of late has 
Mr. Victor states that n 
made by this means 
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Why the TRINER Postal Scales 


are the Only Positively Accurate and Sct- 
entifically Perfect Automatic Scales made 


BECAUSE—They do not show any varia- 
tion, no matter where the article is placed 
on the platform, they fregister always 
correct 

rhey are constructed entirely of the best 
Cold Rolled Steel; absolutely no castings 
to break in transportation, and are hand- 
some in design and finish 





Sold by all Leading Stationers. 
If yours cannot eupply you, we 
will prepay the Express charges. 


——_ TRINER SCALE & MFG. CO, IDEAL POSTAL 


Paper Company of Depere said: “During panresiest postal. ena ts 
the last six weeks I have traveled a consid- Capacity, 4 Ibs. by soz. Price $2,590 '255-57-59 West 21st St, CHICAGO, ILL. Capacity, 2 Ibs. by $0s. Price $1.50 


erable distance, both east and west, and 
have talked with a number of people in dif- 


ferent lines of business. Generally speak Ta 
ing, all agree that business has been improv (— = =— 2 Fy pe 

e . ; " {SSS ~~ -— 
ng and that the outlook is very bright for (B: )/ 


the future In the east the iron and co 

business seems to have had the greatest im 

provement. In writing paper, which is out 

particular line, there has not been a marked The Most Com- Carbon Papers, Transfer Papers, Stamp Rib- 
improvement, but July ind August are al- : bons, Carbon Rolls, Typewriter Ribbons, Type- 

ways the dullest months of the year in our . plete Line..... writer Oil, Numbering Machine Ink. (G 
line and furthermore, I have observed that \y : 

writing paper manufacturers are about the Interesting Proposition to Dealers. 


Milwaukee, Wis. 





J. S. Gittins of the American Writing 



























last to feel the effects of a depression and J. A. KH SEALE & CoO. 


the last to feel an improvement. We, how 


ever, feel hopeful and now think we all will 
Pr o” : . ! *] 
have a good fall and winter business MANUFACTURERS 


Ciel 


San Francisco The mark of quality 
(By Our Special Correspondent.) 
W. G. and G. A. Richardson, formerly of 94 JOHN STREET es NEW YORK, N. Y¥. 


the Bonestell-Richardson Company, a prom 


inent local paper house, have severed their 
-onnection with that firm, and are now ac WV iA <q 
tively associated with the rival house of “WY fr \2 i 
Blake, Moffitt & Towne The remaining YUL \ I M\ 
members of Bonestell, Richardson & Co 2 A, * C— 
have applied to change the name of the 


‘@ 











house to Bonestell & C | 
* * * My REBUILT ADDING MACAINES will do | 
; ’ AC Cc LJ i — FF aX i EE your work as accurately as new machines—they 
J. H. MacLafferty, president of the Pa will save you from 40 to 60% of the cost of new 
ific Coast Paper Com — ocwenieed machines—they will not suffer d tion in j 
ific Coast aper ompany, has organiz a |) =) | | cS value from use like new machines—but they look bu 
a new house, the Mutual Paper Company, like new machines. Try one and be convinced. it 
in Seattle, Wash. E. P. Jones, the secre- JOnMN ree Se ee | 
- : ' : built ing Machines es. 
Fa ee ee ee 312 Equitable Building, ST. LOUIS, MO. | 














Ee — eS 


The Gravity Stylo 


Double the ink capacity of ordinary Stylo, hence does 
Every pen guaranteed perfect. 


t 
' 
i 
: 


1 


The one you can recommend to your regular customers 
twice the work with one filling. No wire or spring to rust out 
Specially Attractive Prices to Dealers 
Our ‘‘Commercial” Fountain Pens are Furnished in Any Style Desired 


Particular Attention Given Imprint or Premium Pen Orders 


We Make Complete Lines of All Kinds of Fountain Pens for Foreign and Domestic Trade 
Write for Catalogue and Any Information Regarding Our Lines 


SANFORD @ BENNETT CO., 51-53 Maiden Lane, New York City 
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Sell Carbon Paper 
That Brings Trade 


Good Carbon Paper is a trade-aid. It brings buys 


gular customers ! ice supplies. 


~ GARBON PAPER 
IYPEMRITER ABOU 


Ase a 


who becon le Tes 





‘*The Pink 
of Perfection”’ 


We also make these other brands ers suita yr every clas trade 
Aurora Maple Leaf “Clover " Biemead Thin-O 
Our Typewriter Ribb ur a af from the best ra nais ine 






come in all colors, to fit any machine 
strictly indelible « olers and give a shar 
Write us today We co-operale u 


Miller - aang Pierce ‘Gutiinn 


Main Office and Factory: AURORA, ILL. 













An Invitation to 
the Visiting Trade 


THE SHEPPARD GREEN ROUND BACK LEDGER 





When you are attending 
the 


NATIONAL BUSINESS 
SHOW IN N. Y. 


We would like to have you 
visit our factory—the larg 
est loose leaf factory in the 
East. 





The most popular Loose Leaf Ledger on the market 


We want to tell you Mabtecatsl 


ely na ! r r ar in 


how McAndiieed metal part to cube or ecbatth the deck 


You Can Increase Your Profits 


n j Su yp les We want y mu to KN( VW 
SHOULD have our line in stoc} 











vose Leaf Dev ice if) 
way YOU 


1] u by mail 


by handling the Sheppard line of Lx 
our —— —what it means to YOU 
If you don’t care to call, write and we'll tel 


SHEPP ARD CO. 
61 Cliff St., New York 
Chicago Office, 164 Randolph St. 


Cc. E. 
Everything Loose Leaf 

















-—we OF FICE arr 


SPECIALTIES 





The Chicago 1] 
‘ntly increased its capital 
$10,000 to $16,000 
Charles roma a 
The M. N. R s installed 
mailing machin« their office 
names. They have also put i 


t of files 
Evansville, Ill. 
L.. W. Von Behren has an invent 


relates to machines for reproducing, 
employed for the purp 
simile dupli t typewritten or other 
autographic 1 from pap 
tencils wl been c t | 
Ss impet k, and 
p ot I ( h D I 
n l by the fa ty s in 
ing upon i ty I 
ing th ; I tl 
st like. 
Prenkfort, Ky. 
Buckeye Ink Company, Kento: 
been in capital, $1,0 
c | itors, Mille ibe 
M 
Lansing, Mich 
F. C. Pillbea rented a stor 
end and | will manufactur e 
rkers ond 3 wr neral line velty g 
Sihvasnes, ‘Wis. 
By Our Special Correspondent. ) 
[he biennial contract for the fu 
lroad maps of the state VW 
just been awarded to the Milw 
Lithographing Company of Milwauke« 
he state railroad mmission. Th 
tract price is $5,430. According to tl 
he comp 1 furnish 25,000 
be del t Madison 
ot gned dir 
Milw i t f tl 
* * 
John E. R v ( ny M 
ke iblic acc tants be 1 
r vith a « ] t $7.0 T 
I y, H I l R 
Newark, N. J 
rtic rf rat 
nty clerk 
rns VW T ( 
nu » ‘ 
d the D ff S 
( ny, whi 
The Ink \\ 
-erns have the sar ow 
loseph Multerer — a ae a 
Snecovius. 2 g sh; es “ 
ow ‘erns is c t $100,000 
‘ $1.000 is 
The neorpor aes f the Ly Aes 
are Archibald Fras: f Brooklyn; Will 
J. Lynch and Annie Lynch, of this city 
New York City 
Automatic Cas] Machine ¢ 
$300,000. Incorporators; J. Charles Rig! 


ter and Samuel Vance ¥. Philadelphi 
Harry W. Davis, Wilt 








OFFICE SPECIALTIES.—Continued. 

W. J. Guy has a design that provides an 
oblong sheet with waved, dotted and solid 
lines running across the space from edge to 


1 nd solid lines 


edge, except tnat the ¢ 


end a relatively slight distance from the 

left-hand edge of the border line of the de- 
Ottawa, Kan. 

Phe e of t Warner Fence 

( ilpany Vv hereafter turn out addressed 

envelopes to the thousands of patrons of the 

company at the rate of about two or three 

thousand per hour R. C. Heckman, a rep 

resentative the Addressograph Company 

f Chicag sold t idressing ma- 

chine to be used in Ottawa to the War- 

ner company and that 1s vy the Warner's 

force will do t | fact 

Seattle, Wash. 

C. L. Nelson has an invention, one of the 

l 5 is ft pI \ ide a machin«¢ 

that will tabulate, i. e., produce or print in 

cures d by the mechan 

t ce at the fo 

t S of the gures 

t if ro ink 

{ { vidual figures 
San Francisco. 

Pe farresnondent.) 

the Wood 

| ( u the 

k, but will 


t i company’s 
The f 
, he S 
M vent east t 
se dies. in 
K€ I ¢ } il ,» All 
pt to satis the mand. The con 
< licited testim 
~ S tically flooded 
The 
. c fay to te 
tories be rge ( 
r¢ } gen 
ted States, 
received from 
] | S The company 
32 at the business show, 
Hall will be glad to demonstrate 
Canndere envelor ler f all visitors 
Washington, D. C. 
\ ( _ pr | ths Vict 
pointly 
] ‘ \ ner i k 
g nspiracy 
fraud t rnment in connection 
the gov- 
was 
ae ’ $ 
1 OM) < $1 a 4 
ct r and 2 f +1 The 
h , -* he 
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EASY TO HANDLE 
EASY TO SELL 


es are put up in packages, neatly boxed 


EASY TO GET 


irays, Uutht Boxes, ar 


MONEY MAKER 


M y packag substantially made cardboard boxes and are trim and at- 
pearat I ideal shelf proposition and enable the deale r 


) VERTICAL FILE FOLDERS VERTICAL FILE GUIDES 


ae 
hr Re 
oe 


TICKLER OUTFIT | CARD TRAY 


ThieMNacey Co. 


GRAND RAPIDS, MICHIGAN 














The “‘Burlin” Vertical Filing Cabinet—for Blue Prints 
Drawings, Tracings, Plans, Maps, Artists Proofs, Sketches and large sheets of all kinds 
and descriptions That Should not be Rolled 

With the “Burlin” they are INDEXED and filed VERTICALLY 









arge manilla POCKETS, 


which keeps them flat, clean and w * you can find any onein 
MOMENT'S TIMI rhe “Burtlin" Cabinet ts ynstructed AIR 
TIGHT DUST-PROOF, when desired, the front can be 
raised up, forming a table to inspect ; tents, or used 


for light work Itis fitted with ma 1 Dockets or en- 
velopes hung on rods wit : apacit 4 to 500 sheets, 
when closed occupies but square feet of floor space, can be equipped 
3 that it can ber nto vaultif desired. 

Saves Time, Money and Gray Hairs 

Used by Architects actors, I rs, Artists Art Galleries, 
Schools, ¢ eges, Manufacturers, Newspapers. Real Estate Offices. 
Recorder's Offices, Mining Companies and hundreds of others. Made 
n Soft Wood, Birch, Piain and Quartered Oak, Mahogany. Hand- 
somely finished and is an ornament to any office. By far the best and 
owest priced file for this work Write for catalog and prices. A good 
Cabinet Closed proposition for dealers Manufactured by 


D. J. Burlingame, First National Bank Building, Chicago 





CabinetOpened. 
Ready for Use 
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MAKE THIS JUST 


A PLAIN hele pt peennecitctians 
BUSINESS PROPOSITION J. Heato Pg al zing director of 


Yerex, Barker & Finlay, of Wellington, New 
Zealand, was a visitor here last month. He 
is touring the United States in the interests 
of his firm and was inspecting the different 












[f our ribbons are better, you 






American specialties 


Columbus, Ohio. 


want to sell them to your cus- 





tomers. If they are not, you 


om ) Milton J. Mench, who for almost 16 years 
don't Phat’s the storv has been with the Tracy-Wells Company, the 
larger part of the time in the city sales de 


’ 


Under our liberal TRIAL OFFER you can satisfy J 1 sencn's: open salesrooms a 36 King 
avenue and carry all kinds of office supplies 


yourself entirely, and at our sole risk and expense. J 20 siationer 
Colorado Springs, Colo. 


Write for particulars. is de Delle he Mi aie cian a 

EF, DEALER that handles our new process Du-Ra-Bul ypewriter & Olnce Supply Company. Mr 

] | 1 Ribbon will not be content with any other Roberts is an expert machine man as well 

. } ; as repairer, having formerly been with Zim 

kind. For the very same reason that the consumer having once used it, will merman of this place 

have no other make. Des Moines, Iowa. 

DU-RA-BUL Ribbons once sold take care of themselves. ‘They are silent Roover ( ae Ce tte a its 

presence teit in Wes Moines these ¢ ays 


salesmen and bring repeat orders. The plans call for some surprises in the 





near tuture 





Little Falls, Minn 
THE DODGE COMPANY, Syracuse, N. Y. fv. Weve ts teased the N. Monn 


having a door cut between the two buildings 











and will oper stationery and office supply 

store on or about October 1. The new 

FORCE p room is about 200x100 feet and will be put 

. ey Tetl: ” In first class shape for the new lines. Mr 

Is Your Office Equipment oe aly Dater Wetzel went to St. Cloud Monday for the 
° ronze 1€e is rt . ‘ ttir ww ide , 7 , 

Abreast of the ‘Times ? Good tor 7 Years $2.50 — ed B« ing new ideas in furnishing 

Automatic Lever for Chang ties 64 


One necessity # lacking unless you have a copy of 


wEBSTER’S 
International Dictionary 


Memphis, Tenn. 
In the Taylor Office Supply Company 
place of business is located at 83 


ing Date 


A self-inking Stam; 
that prints the date whose 








STYLE NOV 26 i908 N Union avenue, the people of Memphis and 
surrounding territory have facilities second 

» none for procuring office furniture, office 

supplies and systems The facilities are 
such that they have been able to meet any 
and all competition in price and quality of 
goods, while at the same time carrying a 
large stock in Memphis, they have been able 
to deliver the goods quicker and with a 
smaller freight bill than the same could 
have been procured from other markets; ir 
this way they have built up a large and suc 
cessful business and number their customers 
all over this section. The officers of this 
company are men of great energy and 


clearly, legib Yana in correc 
alignment. No rubber 

















THE 
“Commercial” Numberer 


Automatic, Consecutive, Duplicat 
ing Steel Wheels, Solid 
Bronze Frame. 
Self-Inking, Accurate 
Reliable and Durable 


STYLE 1 93456 


4 Wheels Sa. so 
5 Wheels, SS.OO 
6 Wheels, s6.00 




















Have vou a source for answering correctly 
questions such as 

What is em ‘rrage’ 

What is a Trust Deed? 


What is Primage THE 
What is a Jelepheme 
splendid business ability and would make 
Is Hongkong a city ‘“ ’ pa . ¢ a 
What is a Bonde i Warehouse! Sterling’ Numberer a success of any busine ss. They are as fol 
What is the value of a Rupee (India) Lever O ic N | ' ] af : ; : 
perated Consecutive Ma lows: W. V. Taylor, president; J. E. Lip 
What is the Common Law’? chine. Steel Wheels. Bronze Page ale ste ten. M : wea ’ J | vi P 
Similar subjects are sure to arise and wil! need Frame. Sey, vice-presicent, 4 : ees, second vice 
to be settled. The International, the One Great STYLE 9 6 president; A. J. Taylor, secretary and treas 
Standard, answers with fina! authority All Kinds 1? 845 yD urer 
of questions in Language, The Trades, Arts and . 
, 4 Wh ne, DA- so Manchester, England. 
) ecis oo 
' The Rebuil ypewri mp 
It is endorsed with highest praise by the Fed 6 Wheels, Sec. oo e Rebuilt 7 yp ter Company has 
been incory ed and leased the ground 
l65a Fleet street and as soon 


®omz-z0O>rez 2z-2mazgce2 
©mzZz2-ZrOQOr SE HO 2. DmaBe 


Sciences, Geography Biography Fiction, et 
2380 pages. 5000 illustrations. 


eral and State Supreme Courts, College Presidents 
Leading Educators, Authors, and the Press 


end for Circulars describing them floor store at 
as the place can be remodeled it will be 


WERSTER'S COLLEGIATE DICTIONARY 
opene h omplete 1 f rebuilt maz 
Largest of our abridgments 1116 Pages. 1400 Iitus- W pen d with a mptete tine of rebDui ma 
trations. Write for “ Dictionary Wrinkles,”” FREE. m. A. Force & Co., Makers ~-hines Th ompany was organized by 
Mention in your request this paper and receive a set of (Inc.) cn © ¢ pan) ‘ Rs ) 
NEW YORK Fac CHICAGO Abraham Mordecai Laredo and the direc 
f Manchester business 


Colored Maps, pocket size 
G. & C. MERRIAM CO., Springfield, Mass. 59 Beekman St Brooklyn, N N. Y. 188 MonroeSt tors are a number o 
FORCE men The capital stock is $50,000 


SOLD BY STATIONERS AND HAND STAMP DEALERS 























New Orleans. 

Labarre Bonder and File Company, 
among the most prominent dealers here, 
have leased a four-story building in the 
heart of the business district, being No. 510 
Camp street, which they will occupy about 
October 15. The third and fourth floors 
will be equipped with their plant and the 
second and third floors devoted to the dis- 
play of various office appliances, stationery, 
loose leaf, furniture and _ vertical filing. 
They solicit correspondence from manufac- 
turers 

Norfolk, Va. 

The Norfolk Typewriter Exchange and 
Supply Company, located at 221 Main street 
and which opened for business a year ago, 
has made most commendable progress 
steadily 
George A. Carnegie is the manager and a 
hustler he is 


Their business has increased 


New York City. 


Seely Office Appliance Co. has been or 
ganized to deal in office appliances; capital, 
$10,000. Incorporators: Henry M. Seely 
and Edna D. Seely, No. 205 St. James Place, 
3rooklyn; Charles M. Seely, No. 525 West 
124th street, New York 

* 


* * 


Collieries Supply & Equipment Co., Cam 
den, has been organized to manufacture 
hardware, household furniture, general mer 
cantile business; capital, $50,000. Incorpo- 
rators: Percy C. Madeira, Frank A. Hill, 
Harlow C. Voorhees, Jesse W. Powell, John 
Edmonds, as above 

. * * 

The Standard Office Supply Company 
finds its new location much more favorable 
than that formerly occupied. The store is 
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now well-fitted up, and the stock has been 
put in good shape. 

Pittsburg, Pa. 
Avey & Irish have leased a ground floor 
reroom in the Curry building, Fourth 
nue and Ross street, to | H Reed, 


Sti 


dealer in office specialties, and room 913 in 
the Union Bank building to Albert Grauer 
Jetroit, engaged in reinforced concrets 
construction 
Pueblo, Colo. 
R. H. Jancke and H. B. Harris have 


bought out the Pueblo Office Supply Con 
pany. Mr. Jancke is well known to the 
typewriter users here, having been for 
number of years engaged in the business as 


n employe 
Rock Island, IIL. 
lr) Typewriter & Offic i quipment 
Company is among the livest wires here 
abouts. They are 
Brothers,” and judging from the way things 
are moving that just fits them 
Suffolk, Va. 


\ charter has been granted the Lewis G 


known as “Prospect 


Brothers C impany, typew riter dealers of 
this place This is a strong firn 
Tacoma, Wash. 
1c office supply and stationery business 
E. H. Hoover & Co. was recently sold t 


Burroughs & Dickson. This business was 


é t blished by Miss EF H Hoover. whe 
was very successful, conducting a _ type 
writer, office furniture and supply and gen 


ce stationery business, which becam« 


ne of the largest houses of the northwest 

Miss FE. H. Hoover has now opened an ex 
| ve typewriter business, under the name 

of Tacoma Typewriter Exchangs It is a 
attractive store and will certainly 


pr r great success 
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Terre Haute, Ind. 

The firm of Wilson & Griffith is the new 
name of Wilson’s Service Company. The 
change, however, will not affect the fine 
service rendered by this firm nor in any way 
alter the policy originally adopted, 

Wilmington, Del. 

lhe Typewriter Supply Company of this 
place is one of the institutions that com- 
mends itself to the users and consumers of 
office supplies. The boys are doing well 
and deserve the consideration that is given 


them 





CUTTING EXPENSES. 


Retrenchment to cut down expenses has 
reached the point on the Pennsylvania rail- 
road where rubber bands, pen, ink, pencils, 
stationery, and other articles in the way of 
office supplies are affected. 

It was discovered that rubber bands cost 

nnually $30,000, and this expense has been 

promptly reduced. Instead of every clerk 
having a box of each size, he must now be 
satisfied with an assortment and is expected 
to be careful in their use. 

\ll office supplies are being standardized, 
including lead pencils, erasers, pens, paper 
tablets, letter heads, and all printed forms. 
less expensive paper is being used for sta- 
tionery. Only the executive officers may 
have letter heads printed on bond paper for 
sutside correspondence. 

In initiating this movement toward econ 
omy President James McCrea has adopted a 
method quite different from that which has 
usually been employed at a time when con- 
ditions have compelled retrenchment. Its 
effectiveness, too, may cause it to be per- 
petuated even in good times. 
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Something of the Making of a Lead Pencil 


HIS is the title of a neat, well illus- 
trated and attractive booklet recently 

sent out by Eberhard Faber, New 
York. It deals with the manufacture of 
the lead pencil, that important little office 
appliance which no office, large or small, 
can do without. Probably few of the mil- 
lions of users of lead pencils ever stop to 
consider the amount of work involved in 
the turning out of this indispensable article. 
A description of the processes through 
which a lead pencil passes before it is 
placed on sale at the stationer’s makes in- 


teresting reading. It may tend to make 
both sellers and users have a little more 
consideration for this much worked office 


assistant. “Something of the making of a 
lead pencil” tells its story so well that we 
cannot do better than reproduce it. 

The story starts off with “a bit of his- 
tory” in which is set forth the fact that 
the pencil business of Eberhard Faber was 
established in 1849. He erected the first 
pencil factory in the United States in 1861, 
fire in 1872. The 
extensive 


which was destroyed by 
original building of the 
plant on Greenpoint avenue, Brooklyn, N. 
Y., was erected and occupied the year of 
the fire. 

The growth of the 
such since then to require several additional 
buildings, as can be seen by the general 
view of the factory shown on this page. 
The illustrations on the page opposite will 


present 


business has been 


convey an idea of the equipment of the 
plant. Machinery of the most improved 
type is used and about a thousand hands 


are employed. 
A Visit to the Factory. 


The first essential in the making of a pen- 
cil is the lead. This is formed of graphite 
with an admixture of very fine clay to pro 
duce required degrees of hardness 

The graphite is pulverized, washed and 
refined until it is reduced to an impalpable 


powder. With the clay it is worked up in 
water into a plastic mass, forced under 
enormous pressure through sapphire dies, 


the diameter of the required lead, cut the 
length of a pencil, placed in crucibles, and 
subjected to terrific heat. Much care and 
skill are necessary to produce a good lead, 
such as found in the Eberhard Faber School 
Pencil. 

The next essential is the wood. Southern 
red cedar has been found the finest in the 
world for pencil making. After its arrival 
from the South, it is carefully assorted into 
different classes. It is then loaded on iron 
ribbed cars and sent into the dry kilns. 
Here it remains at a high temperature until 
thoroughly dried. 

Cedar naturally contains much oil, most 
of which is extracted in the drying process 

The wood is cut all into slats the length 
of the pencil, the width of six pencils, and a 
little thicker than half a pencil 

The cedar slats, after drying, are passed 
through machines which cut six grooves to 
hold the lead. At the same time the slats 
are planed, so that when brought together 
with the lead between, there is a perfect 
joint. 

In this department, the grooved slats are 
passed through a machine which auto- 


matically spreads a thin layer of glue over 
the surface. 


Deft-fingered girls quickly lay 


pieces of lead, the full length of the slat, 
in the grooves, at the same time fitting a 
grooved slat over that containing 
A quantity of them are clamped 
tightly together and are set aside to dry. 
When the glue has thoroughly they 
are removed from the frames and delivered 


similar 
the lead. 


set, 


to the molding department. 

In the 
number of rounding or shaping machines. 
Into these the glued slats with lead are fed 
and passed under rapidly revolving knives, 
the cedar, leaving the six 
hexa 


molding department are a large 


which cut 
pencils half shaped 
on—and held together by a 
These are 
hine upside down, 


away 
either round or 
thin bond of 
into the ma- 
result is six 
ail practical 


again fed 
and the 
completely shaped pencils, for 


woad 


purposes ready for use. 

The next operation is sandpapering. This 
is done in automatic machines, using a very 
fine paper which brings the surface of the 
wood to a condition ready for the varnish. 

Careful assorting is very necessary to in- 
sure perfect goods reaching the consumer, 
and each pencil is critically examined a 
number of times in its journey through the 
Che slightest defect in wood, fin 


factory 
ish, stamp, ete., is detected and the pencil 
laid aside 
Making the Pencil. 
\fter being smoothly sandpapered, the 


pencil is introduced in the varnish machines, 
shown in the illustration. They are fed into 
one end, given a thin coat of varnish of the 
desired color, carried through a steam-heat- 
ed compartment, and deposited into a re 
ceptacle, dried and ready for another trip 
Che operation is repeated from six to ten 
times to insure a fine, glossy coat. 

\nother method which gives an enameled 
effect to the 
pans of varnish, and 


finish, is to immerse in deep 
withdraw 


This method is 


very slowly 
and then set aside to dry 
used for the handles of penholders, whicl 
usually have a very high finish. 

\ third method of applying color, is by 
hand. On account of its high cost, this is 
used on the more grades only 
\ continuous rapid rubbing after applica 
tion of the color, gives a lustre not obtain 
able in any other way. 

Examine your pencil and probably you 
can tell by which method it was finished. 

Some pencils, not all, after being partially 
are burnished by machine. In 
this any imperfection or roughness of 
surface is removed, and the subsequent 
coats of varnish show to better advantage. 

\fter the varnishing process the pencils 
have an accumulation of color on the ends. 
containing 


expensive 


varnished, 
way 


This is removed by machines 
drums covered with sandpaper. 
Chis is followed by inserting the penci 
in machines and bringing the end against 
a rapidly revolving circular knife with raz- 
orlike edge, which shaves the end perfectly 
clean 
Now the pencil is ready 
Gold or silver leaf cut in narrow strips is 
and the pencil held under a heated 
This is brought down with con 
the leaf adheres 
The surplus leaf is 


to be stamped 


applied, 
steel die 
siderable pressure, and 
where the die strikes 
removed, leaving the clearly defined letter- 
ing. 

\fter being stamped, some pencils require 


only another polishing and examination be 


fore going to the boxing department. 


Others, the majority of them, are to be 


further embellished by the addition of a 
metal tip with erasive rubber 
\ large number of operations ar ( 


11 


quired on these small metal parts, many 
them on hand-operated machines. The 
est tips are n ide 


the sheet 


from tubes drawn down 


all samples—in this 


brass 


from 
factory \fter each passage through the 
draw press, which lengthens the tube a 


reduces its diameter, it goes to 


little, and 
the annealing furnaces to be 

The Eberhard 
mous the world over. There 
where the handles are trimmed and made 


softened. 


Faber penholders are fa- 


is ont 


ready for the various styles of tips metal, 


cork, etc.., attached in 


rubber, which are 
another department. 


\fter the pencil has made its pilgrimag 


through the various departments show! 
after its final polish and examination, if it 
has passed inspection, it is ready for the 
boxing department Here it is neatly 


packed in bundles of one dozen or mounted 
on cards, placed in display boxes or other 


wise made ready for its final journey 
N spared to produce attrac 


\O pains are 
tive packages, and you will observe th 
Eberhard Faber goods of all kinds pres 
good 
tive of the real we 
The New Y 
Faber is in the B 
ly. Here 


appearance—an appearance indic 
rth of the article. 

Eberhard 
rclay building, 299 Broad 
the trade can al 


welcome. 


, ’ - 
rk Salesroom oO! 


members of 


ways be sure of a hearty 


STATIONER’S STRING. 


One of the articles—a side line, perhay 

but a somewhat 
well-stocked stationer’s shop, is string. | 
wrapping paper for parcels 1s distinct 
within his province, and until recently tl 
fastenings were also to be had of him mai 
ly or entirely Fastenings for 
are, in India 
for legal documents 


important one tor t 


papers tl 


rubber or webbed bands 


while there is the re 
tape of the law 
tics of which have passed even to a pro 
“Red tape” is a synonym for vexatious 
lay or supine indifference. In 
ever, of its want of popularity, 
ticies of it are 
houses. The 
a woven fabric of 


degrees rT thic 


stationer’s, the 


spite, how 
ae 

iarYec 
= } 


especially DY 


tape itself is ordi 


sold, 
fashioned 

nary tape, 
widths and 
and strength, to suit the purpose tor 
it is required. The manufacture, although 
interesting, has no features beyond 
the tape itself, and its pink color, which is 
due to the dye of rose madder. India rub 
ber bands, also used to encircle bundles « 

papers or documents, are simple in make 
being stamped formed ou 
the sheet of vulcanized caoutchouc, 
boxed and put 
to perish if kept in 

The blandishments 
therefore, be re- 


varying 


pecia 
speci 


yr otherwise 


rubber. They ar up very 
tastily, but are liable 
changeable atmosphere. 
f the traveler should, 
stricted and only a moderate stock ordered 
Straps of leather with fastenings are als 
sold for similar purposes, but the leather 
§ these, too, shrivels and depreciates with 
than with actual wear 


age more 
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THE MILLER PRICE BOOK. 
There are shown here cuts of The Miller 
Price Book, manufactured by the Stationers’ 
Loose Leaf Supply Company, of Milwau- 
kee, that are deserving of attention. They 
recently filled the largest order ever given 
for loose leaf books, being for 1,350 books, 





one of the 


This is 
best price books on the market, being auto- 
matic in action, and simple, practical and 
durable. 

The following are some of the advantages 


for the Armour Co. 
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and excellence with which it is manufac- 
tured: 

Operation. All of the 
close instantly and simultaneously by a 
slight pressure of the thumb, as illustrated, 
making the action entirely automatic— 
quicker than any other construction. The 
Miller Price Book is also so constructed 
that it can be operated directly from the 
arches by opening or closing any one set 
The first mentioned action is preferable, 
however, doing away with the soiling of 
sheets through contact with the hand and 
the difficulty of directly manipulating the 
arches when the book is filled to its utmost 
capacity with sheets. 

Construction. The Miller Price Book is 
extremely simple in construction, the mech 


arches open or 


inism consisting of two rods made of 
hardened steel. These rods are firmly at- 
tached to a steel back which is covered in 


the binding The arches are riveted into 
the steel rods by a special process, making 
strong as the rods. 


circle 


them as firm and as 
The arches form a perfect 
closed, and are absolutely rigid, being lock- 
ed together so firmly that it is impossible 


when 


for the sheets to catch and tear on thei 
points. 
Durability. There are no springs to get 


out of place, weaken or break, the knuckle 
joint principle being used, which assures 
perfect action at all times. This knuckle 
joint holds the arches firmly under tension 
when closed, so sheets cannot be mutilated 
by being caught on their points, an aggra- 
vating feature on books where the arches 





Small and Compact. The mechanism in 
the Miller takes up less space than any oth 
er book of its capacity. In consequence it 
can be made narrower; it is more compact 
and can be carried in the pocket more eas 
ily. 

Round Back. The Miller Price Book has 
a round steel back completely covered in 





the binding. The round steel back not only 
enhances the beauty of the book but it gives 
great strength and protects the mechanism 

Binding and Finish. Bound in the best 
quality of Black Seal Grain Leather, hand 
tooled and flexible. 


claimed for the book and show the care are not held firmly together and loosen up 
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The Eureka Bath and Cloth 


constitutes a perfectly sanitary system of letter press copies. The composition 
in the bath assures even distribution of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The patent chemical surface cloth 
with non-raveling edge affords clean, clear-cut copies. There are more Eureka 
Baths in use than all others combined. The wire net in the composition makes 
them unbreakable. They are furnished in all sizes from correspondence to 
way bill Sold through the dealers Write for Eureka Booklet 
THE EUREKA BLOTTER BATH CO., CHICAGO, ILL., U.S. A. 

6215-17-19 Wentworth Avenue 




















The Best Seller We Have Ever Offered. 


“ZENITH” Stenographers’ Note Book 


Costs no more than the ordinary note book. The leaves can be turned 
easily and can't flop back. Every inch of writing surface can be used. 
No copy-holder is required—the book stands upright on its covers. 


Leaves Always Perfectly Fiat. 
No Bulging or Curving Pages. 
Complete outfit includes covers, rings and twelve sets of leaves for refilling. The paper is adapted 
Made in two sizes, 44x8 in., and 54x84 in. Price, $1.00. 
Write for terms to the trade. 


American Business Supplies Company 
147E Congress Street Boston, Massachusetts 
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Saves Time. Nerves, Money 


for pen or pencil. 
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AN EXCEPTIONAL 
Business Opportunity 








| know a stationery and office appliance business in a thriving city west 


of Chicago, paying the owner $7,500 a vear, which can be bought for $25,000 


[ doubt if there is a concern of the kind in the country that pays as 
much on the capital invested, or that has a better standing in the trade 
It is known as a big success. The manufacturers and jobbers who sell it will 


give it the highest recommendation 
It has been established fifteen years. It discounts all of its bills. Be- 
sides one of the best selected stationery stocks, on which a large and profit- 
ible business is done, it has agencies for the best lines of office furniture, 
typewriters and other office machinery. The business increasing all the 
time. <A new branch was added this summer 
IT HAS PAID THE OWNER A MODEST FORTUNE 
IN TEN YEARS. HE DOES NOT WISH TO SELL, BUT 
THERE ARE REASONS THAT MAKE THE SALE 
DESIRABLE 
If continued on the same lines the profits should pay back the pur 
chase money in three years. This is an exceptional opportunity. Any one 
who desires to investigate it will be given the privilege of taking absolute 
charge for any length of time desired. He can sit at the manager’s desk 
ind check every transaction, while having the most exhaustive examination 
made of the accounts and records. There can be no risk 
[ would not use my name in connection with the proposition if I did 
not know that it was great opportunity for a man who has the capital 
I will put any interested party in touch with it 
EVAN JOHNSON, 


Editor Ofthce Appliances 
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JUST BEFORE 
THE SHOW 


WIE believe the Business Show which 
opens at Madison Square Garden next 
Saturday, October 17th, will be one 
of the most successful expositions of 
office appliances ever held. From the stand- 
point of returns to the exhibitors we predict 
that there will be cause for gratification for 
each and all. From the standpoint of special 
interest tor the public in the devices therein 
exhibited, WE KNOW there will be no 


eclipsing this show tor some time to come. 











FOR SPECIAL RESERVATIONS 
THERE IS YET TIME 


WIRE 
NATIONAL BUSINESS SHOW COMPANY 


PARK ROW BUILDING - - NEW YORK CITY 
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RETAIL TRADE OPPORTUNITIES. 


As supplied by “OFFICE APPLIANCES’’—Magazine, Chicago, Ill. 





of the issue. 





“RETAIL TRADE OPPORTUNITIES” consist of the names and addresses of NEW FIRMS and CORPORATIONS—+he names of the PURCHASING OFFICER, and ia mest cases the KIND OF 
GOODS TO BE PURCHASED. The supplying of this list of LIVE PROSPECTS by this publication will be continued monthly, aad for the present will aot be furnished an advance 
The perusal of this department by the SELL ING ORGANIZATION of all companies engaged in the sale of office devices and supplies, will result ia sales 


Those 











interested may rest assured the information given is ‘‘fresh,"’ as indicated by the ‘ready’ dates. 
AKRON, OHIO. CEDAR FALLS, N. C. Desks, Facsimile Letters, Filing Cabinets, Of- 
Akron Iron & Wire Co., 80 E. South St Cedard Falls Mercantile Co. Business, met fice Furniture, Letter Files and Trays and Rub- 
Akror Business, iron and wire work. W. | antile. J. F Lane, secretary and purchasing ber Stamps. FAIRBURY, ILL 
Foersche secretary; J. W. Mueller, purchasing gent Ready now A ° 
gent COLUMBUS, o. Fairbury Automobile Co., Fairbury, Ill. Busi- 
ALPINE, TEX. Columbus Hoop C Cc ibus. O. Bu ness, repairing and selling automobiles. Officers 
Mitchell, Worth & Co., Alpine, Tex. Business, aeasnetiinanel uring hoope fot ate is. N.B not yet elected. Address correspondence to H. 
general merchandis¢ Interested in: Adding son, secretary and purchasing agent A. Foster. 
Machines, Calculating Machines, Envelope Seéal- eeded just at present FREEPORT, ILL. 
ers, Filing Cabinets and Postal Scales. Multiwriter Sales Co., Freeport, Ill. Business, 
BIRMINGHAM, ALA. a ~~ ILL. manufacturers and selling agents. £. Har- 
Heyman & Hawthorne Mill Agents Co., Ir Model Glove Business, manufacturing low, purchashing agent. Interested in: Carbon 
Birming Business ssiery, underwes ar and anvas gloves and mittens Int rested Bill- Papers, Copyin Presses, Desks, Duplicating 
cottons. Henry Heyman, secretary and purchas Lading Books, Bookkeepers’ Supplies, Carbon Machines, ope Sealers, Facsimile Letters, 
ing agent. Have bi t first supply. Papers, Check Books, Erasers, Card Indexes, inks and Ink Stands, Letter Files and Trays, 
BOSTON, MASS. Filing Cabinets, Invoice Books, Ledgers, Letter Metal Furniture, Novelties, Numbering a- 
Crescend biishing ’¢ 165 T ” Files and Trays, Order Blanks, Paper, Paper chines, Oil and Oilers, Paper, Paper Fasteners, 
pete a SING ~ sremont & Fasteners, Paper Folding Machines, Pens and Pens and Pencils, Rubber Stamps Signs, Spe- 
>¢ ine F Bus ness, magazine and music publis! Pencils, Postal Scales, Rubber Stamps, Safes, ciatlies, Stationery Specialties raphers’ 
ty F. Odell, purchasing agent. Interested Stenographers’ Supplies, Time Stamps, Type- Supplies, Travelers’ Expense a Topher 
in: Accounting Machines, Addressing Machines, writers. Typewriter Gunell 
Calculating Machines, Carbon Papers, Card In- CYRIL. OKLA. ers, 'ypew ppiies. 
Grvciees Sealitn, Wedsame Hitam Gallen tae sank of Cyrt, genes) Senking Sammees The Weetuasl Go, Taam meinen farm- 
’ , SES, s terested in: Adding Machines, Calculating Ma- Bini . y , “ 
and ink Stands, Ledgers, Letter Files and chines, Carbon Papers, Check Books, Check ing implements, bariware end velsess, Raia 
rays, Memorandum Books, Office Furniture, Protectors, Coin Counters, Inks and Ink Stands, ehhte Cc aes ome Furniture, Partitions poe 
Paper, Paper Fasteners, Pens and Pencils, Pen- Numbering Machines, Paper, Rubber Stamps iling Ca Ss, 7. ys , 
cil Sharpeners, Postal Scales, Rubber Stamps, and Tabulating Devices. interior Telephones. eady now. 
Safes, Signs, Stationery Specialties, Stenog- ris s HUTCHINSON, KANS. , 
raphers’ Supplies, Typewriter Cabinets and DALLAS, TEX. _The Western Straw Products Co., fay — 
Typewriter Supplies. Ready now. The Bankers’ Trust Co Dallas Business Kans. Business, Fy. Wo. Patron 
BRISTOL, TENN, real estate, loans and trust estates Ss. J. M ind paper. Secretary, W. G. Fairchild. 
News Pub ration, Bristol. Busi Farland, secretary. Are now re: _ JERSEY CITY, N. 
ness, newspaper pul list ing. L ™ Neas, secré LOCK DEER PARK, WASH. Crowe Stoker Co., 47 SMositgomery St., Jersey 
tal nd } sing agent. Interested in: Book- Deer Park Mining Co., Box 1, Deer Park City. Business, manufacturing mechanical 
keepers’ Supplies, Calculating inehinan, Check Was Mining business. W. F. Irish, secreta! chain grate stokers. E, K. Mesick, treasurer; 
Books, Duplicating Machines, Pens and Pencils, DENVER, COLO. Paul L. Crowe, secretary and _— manager. 
Pencil Sharpeners, Postal Scales, Rubber The Geo. N. Le ert Coal Co., 1541 Champa KANSAS CITY 
Stamps, Signs, Stationery Specialities, Stenog- St Business, olesale coal. Geo. N. Sp Bluebanks Manufacturing Co., 1206 Commerce 
raphers’ Supplies, Travelers’ Expense Books, ing, secretary re purchasing agent Bldg., Kansas City. H. E. Chamberlin, secre- 
Typewriters, and Typewriter Supplies. Western Alkali Mfg. Co., Denver. Business wa 6 2. © ’ ee, pom somt. k Bldg 
CAMAS, WASH. mi ifacturing caustic and sal soda G. §S Municipa one 0., merica an , 
Cal State ae k. General banking busi Wood, Denver, secretary; W. S. Hodges, Gree ness ae premenes, Saae Histia, sec- 
I O. F River, Wyo etary and purchasing ag ° 
“CANANDAIGUA, Pas. Ve ; EAST BANGOR, PA. LEBANON, ORE. 
rri-Cour Natural Gas Co., Canandaigu N Dilliard Remedy Co., East Bangor, Pa. Busi Lebanon Electric Light & Water Co., Leban- 
Y Business, furnishing natural gas Not he , ness, manufacturing medicine. Herbert C on, Ore. Sam McGarland, secretary; 8. I, a 
posit s will be needed. Will Dilliard, secretary and purchasing agent r irt, purchasing agent. Interested in: Card In- 
be ready by J 1909 ested in: Bill-Lading Books, Card indexes, dexes, Card Systems, Oil and Ollers. 
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TYPEWRITERS « WHOLESALE 


ALL MAKES AND M( 
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REBUILT ON HAND 


Eagle Typewriter Co., Der. w. 79 Duane Street, N. Y. 
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THE MOST POPULAR BINDER MADE 


It has all the good features of our other binders with the following added: 


Automatic action; always ready for use, as shown in cut. 


Drives a broad flat staple. 
Will hold the thinnest and penetrate the thickest paper. 
Has fewer parts; not likely to get out of order. 


Very convenient for filing letters, binding vouchers, fastening pay roll 


envelopes, backing statements, legal documents, etc., etc. 





Holds Fifty Staples 





_— —_ 
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Always in Position for Use 











This New Acme, No. 2 Binder will be a ready 
seller. Dealers will be supplied promptly. 


REMEMBER, we sell only through dealers. 


Illustrated List of the Complete Acme Line 





of Binders Furnished Dealers on Request 








ACME STAPLE CO., Ltd. 500.128 s.. Philadelphia, Pa. 
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Manufacturers to the Trade of the 


Catalogue Binders a Specialty. Highest Discounts. 








Chicago Binder and FileCo. 
BEST LOOSE LEAF BINDERS ON THE MARKET 


219 Drexel Bidg., PHILapELPHia. 133 South Clinton Street, CHICAGO, ILL. 
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Write for Catalogue. 











to meet epectal requirements. 





the above eT 
designs and 





FREE TO SUBSCRIBERS 


Special provision has been made by the publishers of OFFICE APPLIANCES to afford various departments devoted to co-operation with our subscribers in such ways 
as will promote their interests, i.e.: Securing new agencies for profitable specialties. Broadening their line of equipment and supplies. Finding the manufacturers of items 


In this connection we call attention to our INFORMATION BUREAYV which is at the service of subscribers without a. in furnishing any assistance of which 


‘ration is but a suggestion. The magazine itself affords 144 pages of valuable information, news, special articl 
ment that well repaysa careful perusal. The Subscription price is but $1.50 per Annum—Start wtth the Next Issue. 


THE OFFICE APPLIANCE CO,, 303 Dearborn St., Chicago, Il. 





escriptions of inventions, new 
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GOOD VALUE FOR YOUR MONEY 


WHERE? 


58 JOHN STREET, NEW YORK 


JOHN F. SARLE 


HIGH GRADE PAPERS 




















WANTS 


NOTE—“Want” advertisements are received 
for this department at 2 cents a word for light 
faced type and 3 cents a word for heavy faced. 
Minimum charge of 50 cents. Only legitimate 
advertisements received, and those relating to 
trade necessities. 





HELP WANTED. 





WANTED—Experienced outside office system 
and filing cabinet salesman; Pacific Coast city; 
give references; state salary expected Address 
“Pacific Coast,’’ care Office Appliances 


WANTED—Repair men can learn of an ex- 
ceptional opportunity to become salesmen by 
addressing Confidential, care The Office Appl! 
ance Co. 





REPAIR MEN WANTED—First-class man 
familiar with all standard makes; good oppor- 
tunity for right man. Address Rebuilder, care 
Office Appliances. 








WANTED—Thoroughly competent typewriter 
mechanics for all makes machines Apply Re- 
= Typewriter Co., 39 Dearborn St., Chicago, 





WANTED—Typewriter Salesman—Salesman 
and manager for our typewriter department 
(we are agents for the Oliver and have good 
second-hand business); will give half interest in 
profits to get first-class man; must be a suc- 
cessful salesman who has earned good money in 
the past. This is an unusual chance to get 
into a good paying business without any risk. 
Address at once Southern Stamp & Stationery 
Co,, Samuel S. Rosendorf, Richmond, Va. 





WANTED—An experienced system clerk to 
demonstrate the merit of the Underwood type- 
writer for way billing, retail bill and charge 
work. If experienced, will immediately put on 
as salesman at salary. Excellent territory. 
Address J. F. Howison, Mer., Business Men's 
Club Building, Memphis, Tenn. 








REPAIRMAN WANTED — First-class man, 
conversant with all standard makes, to take 
entire charge of repair shop. Address The 
Typewriter Exchange, Atlanta, Ga. 


WANTED—Repairman wanted familiar with 
adjustment of the Monarch especially; give ex- 
perience, references and salary expected. Ad- 
dress Dealer, care Office Appliances. 

WANT address of three good repairmen; state 
wages, experience, etc. IOWA REBUILT TYPE- 
WRITER COMPANY, Boone, Iowa 


WANTED—Good all around typewriter re- 
pairman. State experience. Good salesman also 
wanted. Typewriter Emporium, 92 Lake street, 
Chicago. 


WANTED—Every man selling to offices to 
handle the best seller ever invented Every 
office, large or small, must have it and you make 
50 per cent on all sales, so get busy and make 
up for what you spent on your vacation. You 
cannot afford to miss this opportunity. For full 
mrtienlars and sample free, address C. C. 
lager {7 Liberty Ave., Pittsburg, Pa. 


SITUATIONS WANTED. 


SITUATION WANTED—Superintendent, now 
with large typewriter concern in the East, thor- 
oughly familiar with modern tools and econom- 
ical manufacturing, first-class systematizer, 
highly recommended, desires similar position 
with typewriter or adding machine concern in 
Chicago. Address B 500, care Office Appliances. 


BUSINESS OPPORTUNITIES, 
NATIONAL BUSINESS SHOW. 

TO SUBLET—Two most desirable connecting 
spaces on main floor of Madison Square Garden, 
New York, for National Business Show, October 
17th-24th Will sublet either or both. For 
vmarticulars, address J. S. Macklin, care General 
elivery, Syracuse, N. Y. 


FOR SALE. 











FOR SALE—Office equipment, second-hand, 
including desks and roll top typewriter desks. 
Oliver and Remington typewriters, tables, oak 
and metal wardrobes and chairs. Address Rail- 
road Age Gazette, 160 Harrison street, Chicago. 








FOR SALE—Patent rights, patterns, etc., for 
manufacture small specialty for use on type- 
writers; large field, good margin. Address ‘‘Lu- 
crative,”’ care Office Appliances. 





For Sale 


Complete and Well 
Equipped 


Carbon Paper 


and 


Typewriter Ribbon 


Business and Factory of 
Many Years Standing 


EXCELLENT LOCATION 
In the heart of wholesale and export 


district, New York City. 


Manufacturer wishes to retire from 
business. 


ADDRESS, 


‘“‘Carboniactory”’ 


Care of OFFICE APPLIANCES, 
508 Tribune Bldg., New York. 





























4 
Comptometer—the Foremost Adding or Calculating Machine 
A machine which will multiply, divide and subtract rapidly [he iptometer is the only machine that can be used with 
in addition t iding is a recognized and indispensable office equal facility any class of adding or calculating. Key- 
assistant—C om ptometer perated like a typewriter. Speed limited only by the oper- 
If multiplying, dividing and subtracting were valueless, add itor’s proficiency Other machines, though fairly © rapid 
ing machine manufacturers would be quick to abandon them m one class of figuring, are too slow, therefore impracticable 
On the contrary, they are constantly endeavoring to perfect for business purposes on other classes of figuring. 
’ their machines that they will perforn these necessary classes ‘he Compt ris the first adding or calculating machine 
f arithmetic rapidly enough to save tim to come into general use among commercial and manufacturing 
onecerns. Used in large numbers, because of its range of use- 
ilns rapidity, parse: and general superiority. Saves 4 
» 3 he time spent in mental figuring. 
The Compt er contains fewer parts than any other adding 
‘calculating machine—less liability to disorder. 


tion the finest crucible, tool steel and imported 
ire are used, ranging in price from $700 to $8,500 per 
rhe same degree of accuracy — 1-10,000 of an inch—is 
1 in it nufacture as in watches and scientifical in- 


| render you service which you cannot ex- 
pect of a clerk, regardless of how well pad or efficient he may 





Y compete with a Comptometer. It makes no 
With the ym plometer is not ct Wouldn't you like to have a free trial of the Comptometer on 
hine for each class of figuring. Thi: vhat an investment your arithmet ork? Costs nothing whether you are in 
would necessitate to provide your b eeper with specia t U.S. or Canad We pay express and you are under no 
hines; one for adding, multiplying, d ling and subtract gation whatever Write for pamphlet and learn more 

g, respectively, and then of limited 


FELT & TARRANT MFG. CO. 
867 North Paulina St., Chicago, Ill. 




















To the Stationers and Dealers: 





Why + irt right with the anticipated resumption of business this Fall, and handle a line of 
Filing ‘ ts that “built right’’—and of the kind “that sell.” That are designed especially for 
af ents—c ei iri popu practical in de sign Not of the ‘will answer 
the truct ut bstantially and reliably made ‘a a 
me tion that will star npetitive in quality, New 
de et permit good, consistent profit 
to the d 

If you | » not been enthusiasti bout it before, let us 
demonstrate to you that with our line there is a good | promis- 
ing field for the dealer—one that can be | lled antage 
ind T\t G+ 1 which will crow 

[het I ybligation attached, and it is 1 r interest to 
inquit Our trade Catalogue is 1 idy fot ibution, 
illustrating and listing a complete line—the kind t popular 
—that Very liberal Discount. 

Imperial Sectional Our Imperial Sanitary 
Card Index Cabinet, New Vertical Files, 
. ” Sectional and 
Check Files, Catalog Solid Construction, 
Documeut File, Now lhree Sizes, 
a > Bill, 
Electrotype Cab., Ready alias. 

| Legal Blank, Ask Caps, 

t- Tenwe aa in sections of 
Desk Trays, For a ~. 

i > ef : 2 drawers wide 
Paper Weights, It. pe 
that are unique. 4 drawers high. 











Lone DISTANCE TELEPHONE 
HARRISON —. 


i Imperial Sectional 








Cabinets. 


ee eatte 


186 EAST 
JACKSON BOULEVARD” 


(ARD |NDEX, FILING AND 
|OOSE |EAF DEVICES 


“ists” te pertal Methods Go 


CHICAGO 


fhe Imperial Letter Tray, 
with sliding cover, 
has a number of unique features. It provides 
a shelf for the placing of papers when filing or 
examining letters. This feature is exclusive. 
Made in twosizes for bills, invoices and letters. 














Seventeen Cents a Day 
Buys an Oliver Typewriter! 


This amazing offer—the New Model Oliver Typewriter No. 5 at 1? cents a day—ais 
open to everybody, everywher 
Typewriters on little 


legible, beautiful 


selling Olivet 
favor of clean, 


immensely popular plan. of 
easy payments. The abandonment of longhand in 
typewriting is the next great step in human progress 

. Already—in all lines of business and in all pro- 
’ fessions—the use of pen-and-ink is largely restricted 
to the writing of signatures 


It's our new and 


Business Colleges and High Schools, watchful of 
the trend of public sentiment, are training a vast army 
of young people ia the use of Oliver Typewriters 

The prompt and generous response of the Oliver 
Typewriter Company to the world-wide demand for 
universal typewriting, tremendous impetus to 
the movement. 


v1VeS 


The Oliver, with the largest sale of any type- 
writer in existence, was the logical machine to take 
the initiative in bringing about the universal use of 
typewriters. It always leads! 


Save Your Pennies and Own an Oliver 


This ‘‘1?-Cents-a-Day”’ selling plan makes the Oliver as easy to own as to rent. It 
places the machine within easy reach of every home—every individual. A man’s 
“cigar money'’—a woman's ‘‘pin money’’—will buy it 





Clerks on small salaries can now afford to own Olivers. By utilizing spare moments 
for practice they may fit themselves for more important positions 

School boys and school girls can buy Olivers by saving their penmies. 

You can buy an Oliver on this plan at the regular catalog price—$100. A small 
first payment brings the machine. Then you save 17 cents a day and pay monthly. 

And the possession of an Oliver Typewriter enables you to earn money to finish 
paying for the machine 





Mechanical Advantages 


The Oliver is the most highly perfected type- 
writer on the market—hence its /00 per cent 
effictency 

Among its scores of conveniences are 

—the Balance Shift 

—the Ruling Device 

—the Double Release 

—the Locomotive Base 

—the Automatic Spacer 

—the Automatic Tabulator 

—the Disappearing Indicator 

—the Adjustable Paper Fingers 

—the Scientific Condensed Keyboard 


Servi ibiliti 
ervice Possibilities 
The Oliver Typewriter turns out more work 
of better quality and greater variety—than any 
other writing machine Simplicity, strength, 
ease of operation and visibility are the corner 
stones of its towering supremacy in 
-Corrsepondence 
—Card Index Work 
—Tabulated Reports 
Follow-up Systems 
-Manifolding Service 
-Addressing Envelopes 
-Working on Ruled Forms 
Cutting Mimeograph Stencils 


Can you spend 17 Cents a Day te better advantage than in the purchase of this wonderful machine? 


Write for Special Easy Payment Proposition or see the nearest Oliver Agent. 4106 


The Oliver Typewriter Co., 


93 Dearborn St., Chicago 





